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In Defense of Lumber Wholesaler 


[By Ben S. Woodhead, Beaumont, Tex., Presi- 
dent American Wholesale Lumber 
Association] 


At the recent annual convention of the South- 
ern Pine Association a paper was read by Ed- 
ward Hines, of Chicago, and published in the 
AMERICAN LUMBERMAN beginning on the front 
page of its issue of April 1, which, while osten- 
sibly directed at the unscrupulous lumber whole- 
saler, is construed by many wholesalers all over 
the country as an unwarranted attack upon the 
honorable business of the wholesale lumber mer- 
chant and as such has aroused vigorous protest. 
It is being construed as, in effect, an insidious 
attack on the general wholesale lumber trade. 
In it members of the trade are referred to as 
‘‘parasites’’ as ‘‘evils,’? ‘‘common enemy’’ 
and ‘‘eriminal manipulators’’ and lumber whole- 
salers are aceused of practising crookedness 
and business immorality to such an extent that 
it is designated as ‘‘a disease in our indusiry.’’ 
These are indeed harsh terms, justifiably applied 
to any member of any branch of the industry 
guilty of immoral business practices, but not 
to any branch of the industry as a whole, and 
inexplicable when one remembers that the speak- 
er’s own company is reputed to be one of the 
largest operators in the wholesale lumber busi- 
ness. 


Implies That Wholesaler Is Not Needed 


One, therefore, can hardly escape the con- 
clusion that the implied, if not clearly expressed, 
desire is to drive out of business all wholesalers 
of lumber, for in his address the speaker said 
the wholesale interests do not stimulate or in- 
crease the use of lumber; that they do nothing 
to help the consumers; that the public should 
purehase thru the retailers; that industrial con- 
cerns and others should buy direct from the 
manufacturer and that the Southern Pine Asso- 
ciation should go on record as being unquali- 
fiedly opposed to marketing lumber thru chan- 
nels which have no personal interest in support- 
ing the best standards. He also says, in re- 
ferring to the advantage of grade marking lum- 
ber with an association brand, ‘‘ How quickly 
you would stamp out any association, body of 
men or individuals who would try to stand be- 
tween you, as the manufacturer, and the re- 
tailer, industrial concern and ultimate consumer? 
Do you not see that this would promptly bring 
the large consumer and retailer to you no mat- 
ter what the distance? ‘There would be estab- 
lished a mutual interest against the common 
enemy who is using his office to steal from the 
manufacturer and retailer and from the ulti- 
mate consumer, the public.’’ 


Can Not Denounce Wholesalers As Class 


I doubt seriously if most of the members of 
the Southern Pine Association audience heard 
all this address, as the conditions were rather 
difficult, and I wonder how many of them have 
read it. Knowing the southern pine manufac- 
turers personally as well as I do, I should hesi- 
tate to think they could give approval to such 
an utterance as the foregoing quotation in which 
the wholesale merchant is directly and specifi- 


eally accused of stealing. I did not hear this 
feature of the address myself and was astounded 
to read it. 

Now on the part of wholesalers generally, and 
on behalf of American Wholesale Lumber Asso 
ciation members particularly and specifically, I 
unhesitatingly, emphatically and without any 
equivocation deny the accuracy of Mr. Hines’ 
statements in so far as they constitute an in- 
dictment of the wholesale lumber trade at large. 


(Continued on page 52) 


Retailer and What He Stands For 


[By James R. Moorehead, Manager South- 
western Lumbermen’s Association, 
Kansas City, Mo.] 


The average retail lumberman has come to his 
present status in his community thru continuous 
hard work, unmerited knocks and splinters—to 
this his overalls and sunburn testify—while he 
still remains the proprietor, the bookkeeper, the 
sales manager, and the yard man. If, as a class, 
the retailer is in bad with the public, it may be 
his own fault because he has not stood up for 
himself and his own business, or perhaps those 
who should have stood up for him have not meas- 
ured up to expectations. It is not his fault, how- 
ever, if he is held up to ridicule and slander by 
cotton mouthed politicians and yellow newspa- 
pers. The opposition of those can be explained, 
however. Such politicians and newspapers never 
attack, belittle or vilify any but the successful. 
It would be of no advantage to them to try to 
wreck something or somebody who was already 
a failure. The retail lumberman in city, town 
or hamlet in this land of ours has been a success, 
hence the attacks; hence sometimes the suspi- 
cion and bad repute in which he may be held, 
and which he can not prevent altho he may not 
be the cause. He has succeeded, if we make a 
comparison with retailers in other lines of trade, 
largely because his wares are as staple as wheat, 
corn, sugar and mules; in other words, because 
style plays an unimportant part in determining 
the price and depreciation of the merchandise 
found in the lumber yard. He has also suc- 
ceeded because he has worked hard, coming up 
many times from a humble beginning, his suc- 
cess being predicated and founded on hard work. 
It is this rugged appearance and indication of 
hard knocks that make one admire the lumber- 
man, because all those worth while look up to 
the man who ‘‘ got there’’ thru hard work and 
industry. 

In his community he is foremost in every kind 
of undertaking, and while he may be the first to 
benefit he is not the last. The coming of a new 
citizen into a community, the location of a new 
industry, bringing factories and necessarily ad- 
ditional homes, may mean immediate financial 
gain to the retailer, but in the end the other 
merchants, the professional people and the me- 
chanics are the never ending and continuous 
beneficiaries of this forward movement. 

In the smaller community he comes into im- 
mediate contact with the ultimate consumer, 


(Continued on page 52) 


Integrity of Wholesale Lumberman 


[By W. W. Schupner, New York, Secretary 
National Wholesale Lumber Dealers’ 
Association] 


The trade press reports an address made by 
Edward Hines at the annual meeting of the 
Southern Pine Association in New Orleans, 
March 28, in which reference was made to al- 
leged practices on the part of certain unnamed 
socalled ‘‘wholesale lumber dealers.’? During 
the American Lumber Congress at Chicago the 
substance of his remarks was frequently re- 
ferred to, not in the congress itself but in 
private conversations, especially among some 
members of the wholesale delegation who felt 
that the integrity of the wholesale industry as 
a whole might be unnecessarily questioned be- 
cause of statements intended to cover rare and 
isolated instances, and, further, that wholesalers 
as a class should not permit such statements to 
pass unheeded, particularly where they might 
prejudice the opinion of the general public. 

To the members of our association, or to any 
lumberman conducting business on ethical lines, 
the effect of such statements on the lumber in- 
dustry may seem remote, and it should be stated 
that in the address before the Southern Pine 
Association Mr. Hines is reported as saying, 
‘“Now I do not wish to make any broad charge 
nor have I any quarrel with the many reputable, 
substantial, high moral firms doing business as 
wholesalers.’’ Nevertheless, such remarks can 
and do have their effect, as will be noted from 
the following extract from Secretary of Com- 
merce Hoover’s address before the National 
Lumber Manufacturers’ Association and the 
National Federation of Construction Industries, 
Chicago: 

‘“Let us take a single material—lumber. 
Several leading manufacturers inform me 
that the time has come when we must have 
a guaranty against short deliveries and 
fraudulent alterations of qualities. The 
product of the honest millman must reach 
the consumer as the manufacturer wishes 
his product to reach the consumer. Also, 
he must have protection from the crooked 
competitor. Is it not possible for the Na- 
tional Lumber Manufacturers’ Association 
to take upon itself the duty of giving a 
brand to lumber that will show its content 
and grade? Many commodities are assured 
as to quantity and grade under the inspec- 
tion and rules of our voluntary trade asso- 
ciations. If you think it wiser to do so we 
could probably secure the enactment of a 
‘pure food law’ in all building materials. I 
would much rather see the trades themselves 
establish their own standards.’’ 


The function of the wholesaler is well recog- 
nized as an economic factor in the distributiom 
of lumber, whether or not the wholesaler dis- 
tributes stock of his own manufacture. This 
service to the industry was decidedly emphasized 
in the very harmonious sessions of the American 
Lumber Congress just held at Chicago, consist- 
ing of delegates representing manufacturers, 


(Continued on page 53) 
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ANNUAL CAPACITY 60,000,000 FTF, 





CHICAGO OFFICE 
1039 MARQUETTE BUILDING 
PHONE RANDOLPH 7957 


NEW ORLEANS OFFICE 
629-630 HIBERNIA BANK BLOG 


SOOIMNDION 





We 


Our lumber is properly manufactured and graded, band sawn, uniform thickness. can make 


prompt shipment of straight or mixed carlots and solicit your inquiries. 
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QUARTERED RED GUM 15,000’ 4/4” FAS 16,000’ 4/4” No. | C&S 30,000’ 12/4” ite. 1 C&S 30, 000’ 4/4” No. 1 C&S 12,000’ 6/4” FAS 4 to 12” 
20,000’ 5/8” FAS 18,000’ 5/4” FAS $5,000° 5/4” No. | C&s 18,000’ 4/4” No. 2 C&S 0,000’ 1/2” No. 2 Com. 50,000’ 10/4” FAS 4 te 12” 
12:00’ 3/4” FAS 60,000’ 6/4” 75,000’ 6/4” No. | C&S 2500’ 5/4” No. 2 C&S 112, ,000’ 5/8” No. 2 Com. 60,000’ 12/4” FAS 4 to 12” 
15,000’ 4/4” FAS 75,000’ 5/8” FAS, 13/17 15,000’ 10/4” No. ' Gas 12,000’ 8/4” No. 2 C&S 50,000’ 3/4” No. 2 Com. 60,000’ 4/4” FAS 13 to 17” 
30,000’ 5/4” FAS 75,000’ 4/4” FAS, 13/17 ELM 17,000’ = No. 2 C&S PLAIN RED OAK 40,000’ 5/4” FAS 13 to 17” 
:000’ 6/4” FAS 60,000’ 4/4” FAS, 18/21 20,000’ 4/4” No. 3 Com. 10,000’ 10/4” FAS 13 to 17” 
100,000’ 8/4” FAS 24,000’ 4/4” FAS, 22/up 40,000’ 4/4” 12” & Wider OAK 5,000’ 3/8” FAS 35,000’ 4/4” FAS p 
50,000’ 5/8” No. 1 C&S a ae oe Se Coffin Boards QUARTERED WHITE OAK = 80,000’ 1/2” FAS 24,000’ 5/4” FAS 18” up 
65,000’ 3/4” No. | C&S Box Boards 36,000’ 4/4” Log Run 10,000’ 1/2” FAS 25,000’ 5/8” FAS 30,000’ 4/4” Selects 
45,000’ 4/4” No. | C&S 120,000’ 4/4” FAS, 3/17” 30,000’ 6/4” Log Run 25,000’ 5/8” FAS 16,000’ 3/4” FAS 40,000’ 5/4” Selects 
30,000’ 5/4” No. | C&S Box Boards 16,000’ 4/4” No. | Com. 22,000’ 3/4” FAS 3,000" 4/4” FAS 115,000’ 6/4” Sel 
25,000’ 6/4” No. | C&S 29,000’ 3/8” No. | C&S 34,000’ 4/4” No. 2 Com. 20,000’ 4/4” FAS 15,000” 5/4” FAS 13,000’ 12/4” Selects 
95,000’ 8/4” No. | C&S 50,000° 1/2” No. | C&S 19,000’ 6/4” No. 2 Con. 22,000’ 1/4” No. | C&S 8,500’ 6/4” FAS 100,000’ 4/4” Shop 
‘ : 100,000’ 5/8” No. | C&S 24,000’ 8/4” No. 2 Com. 80,000’ 3/8” No. | C&S 105,000" 3/8” No. | C&S 100,000’ 5/4” Shop 
PLAIN RED GUM 30.000’ 4/4” No. | C&S 60-000" 10/4” No. 2 Com. 45,000 1/2” No. | C&S 125,000’ 5/8” No. | C&S 30,000’ 6/4” Sho; 
10,000’ 3/8” FAS 20,000’ 1/2” No. 2 Com. 10,000’ 12/4” No. 2 Com. 95,000’ 5/8” No. | C&S 80,000" 1/2” No. | C&S 000’ 8/4” Shep 
0,000" 1/2” FAS 95,000’ 3/4” No. 2 Com. 17,000’ 4/4” No. 3° Com. 125,000’ 3/4” No. | C&S 120,000’ 3/4” No. | C&S 000’ 5/4” No. | Com 
16,000’ 5/8” FAS 30,000 4/4” No. 2 Com. 6,000’ 8/4” No. 3 Com. 15,000’ 4/4” No. | C&S 20,000" 4/4” No. | C&S 125,000’ 6/4” No. | Com. 
15,000’ 4/4” FAS 60,000’ 8/4” No. 2 Com. 11,000’ 12/4” No. 3 Com. 45,000’ 4/4” No. | C&S 1000" 5/4” No. | C&S 45,000’ 4/4” No. 2 Cem. 
12,000' 5/4” FAS QUARTERED RED GUM ASH Strips 4cee, e/a", He | Cas Resawn 
= 5,000’ 3/8” No. | C&S 35, 000" 3/8” No. 2 Com. ’ 8/4” No. 1 C&S 100,000’ 4/4” No. 2 Com. 
= 112,000’ 1/2” No. | C&S (Sap No Defect) 50,000’ 1/2” FAS 50,000’ ” No. 2 Com. 105,000’ 3/8” No. 2 Com. 20,000’ 5/4” Ne. 2 Com. 
= 0,000’ 5/8” No. | C&S 50,000’ 5/8” FAS 14,000’ 4/4” FAS 50,000’ 374" No. 2 Com. 100,000’ 1/2” No. 2 Com 15,000’ 8/4” No. 2 Com. 
= 60,000’ 3/4” No. | C&S 50,000’ 3/4” FAS 15,000’ 8/4” FAS PLAIN WHITE OAK 115,000’ 5/8” No. 2 Com. 150,000’ 4/4” Boxing 
2 30,000’ 4/4” No. | C&S 16,000’ 4/4” FAS 17,000’ 12/4” FAS 110,000’ 3/4” No. 2 Com 11,000’ 5/4” Boxing 
a 12, 5/4” No. | C&S 60,000’ 5/4” FAS 80,000’ 1/2” No. | C&S 20,000’ 5/8” FAS 14,000’ 3/4” Sound Wormy 40,000’ 6/4” Boxing 
= ines 95.000’ 6/4” FAS 33,000’ 4/4” No. | C&S 40,000’ 1/4” No. | C&S 125,000’ 4/4” Sound Wormy 175,000’ 4/4” Pecky 
2 FEAIN GAP GUS 60,000’ 8/4” 10,000’ 5/4” No. | C&S 105,000" 3/8” No. | C&S PANTHERBURN oY one . 
= 30,000’ 1/2” FAS 50,000’ 10/4” FPAS 10,000’ 6/4” No. | C&S 90,000’ 1/2” No. | C&S PRESS APLE 
s 50.000" 5/8” FAS 20,000’ 5/8” No. | C&S 17,000’ 8/4” No. | C&S 110,000’ 5/8” No. | C&S 5,000’ 4/4” F 11,000’ 4/4” Log Run 
= 20,000’ 3/4” FAS 18,000’ 3/4” No. | C&S 10,000’ 10/4” No. | C&S 60,000’ 3/4” No. | C&S 1 000’ 5/4” FAS, 4to 12” 12,000’ 6/4” Log Run 
2 
Fy We also solicit your inquiries on Hardwoods, Cypress, Cypress Lath and Shingles. We have a good assortment and suggest that 
. . ” 
[ you buy now for your Spring requirements. We can ship mixed cars in thicknesses from 3/8 to 12/4”. 
mm Tn 
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BELT VALUES vs. LONG DISCOUNTS 








Don’t judge belts by the 
price tag; the longest dis- 
count doesn’t insure the 
lowest belt cost. You pay 
for the cheap belt twice 
over; directly when you 
are billed for it, and indi- 
rectly in a power loss 
through slippage—in a 
time losswhen stretch must 
be taken out—and finally 
in shortened life. 


““COMMANDER?” is first and 


last a quality belt — the 
kind you can put on the 
pulleys and forget. It has 
the stamina for heavy loads 
and sudden impacts; the 
flexibility for high speeds 
and small pulleys; a tractive 
surface which eliminates 
slippage. It stretches but 
little, is waterproof and 
long lived. Not high in 
first price, “COMMANDER” 
is a real belt value—and 
will prove it. 


THE B. F. GOODRICH RUBBER COMPANY 
Akron, Ohio 
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TRANSMISSION BELTS 








Lumber 


Weidman Lumber Company 
TROUT CREEK, MICHIGAN 


Bergland Lumber Company 
‘ BERGLAND, MICHIGAN 
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Farm Libraries in Retail Lumber Offices 


NNOUNCEMENT is made that the Northwestern Lumbermen’s 

A Association and the University of Minnesota will codperate in 

distributing books and bulletins on agriculture to farmers. 

The plan as outlined on page 66 is to place in the office of each yard 

a shelf or two of farm books and a supply of farm bulletins, and in- 
vite farmers to use them. 

This service can be made very helpful to farmers and valuable to 
the community as well as to the lumberman,. Some lumbermen may 
not at once see its value to them, and some may think it too remotely 
related to their business to warrant the labor and expense entailed. 
Others, however, will immediately recognize the opportunity it offers 
to promote farm improvement and thus help the lumber business by 
helping the farmers to prosper, and these lumbermen will make the 
most of it. 

The end aimed at is to supply reliable information to the farmer, 
an end that will be most readily achieved by the lumberman who 
himself is sufficiently interested in agriculture to want to know what 
is in the books. 

Relatively few persons know the possibilities of improvement in 
farming methods, and almost nobody has practically realized them. 


A carefully chosen collection of farm books and bulletins will prove 
a revelation to the people as a whole in even the most intelligent 
farming community. 

Most farming is done “in the rough” and is wasteful of land, labor, 
seed and equipment. A single reading of one good farm book will 
give to a thinking person such a vision of the possibilities of agri- 
culture as few farmers have of their vocation. It will not only create 
in him a desire for better things but will point the way to acquiring 
them. 

The literature thus made available to farmers will not supplant, 
but in fact will supplement the farm paper. The most the latter can 
do is to give the news of agriculture. Books and bulletins inculcate 
the science of agriculture as developed thru investigation and ex- 
perience; properly used they may constitute a course of study. 

Details of the association’s plan are not known, but it is understood 
to offer a choice among libraries of varied size, character and cost. 
Bulletins likely will be retained by readers and the books returned 
when used. It is to be hoped that each library will include farm 
manuals and encyclopedias for reference in the office. Without un- 
due expense reference books can be provided that will interest 
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everyone who has farm, fruit or garden, poultry or other domestic 
animals. In such a case the library would be helpful to boys and 
girls taking agriculture in the schools. 

Such a farm library as here proposed will be most widely used in 
communities where the lumbermen themselves know the books and 
their value to farmers and others. No lumberman need fear that 
farm books are dry or uninteresting, for there is no more fascinat- 
ing subject than that of plant and animal life, particularly from the 
viewpoint of economical production of human food. 

Providing a farm library is but another link in the lumberman’s 
service to his community, and especially to farmers. Reference has 
been made in these pages to the use of the radio in supplying farm 
produce market news. Lumbermen should lead in service, and the 
interest they have shown in the radio indicates that many communi- 
ties will get from the lumber offices the latest markets on grain and 
livestock. When the lumberman supplies his community with in- 
formation on building, on farming methods and on prices of farm 
products, he has made himself and his service a community necessity. 





The Wheels of Industry Are Speeding 


HAT THE CORNER has been turned and the country is well 
on the way toward a return to business and industrial activity 
that spells prosperity, must be the inevitable conclusion of one 

who has had an opportunity to travel thru a wide and diversified 
territory, or who has kept closely in touch with day-to-day develop- 
ments as reported in the press of the country. After a long and 
discouraging period of poor business and many heavy losses, the 
lumber industry is beginning to feel the quickening effects of this 
general improvement and new life is pulsating thru its veins in 
response to the great building movement that has begun and that 
daily gains momentum. 

Copious rains have been general thruout the country, and while 
in some sections much damage and property loss have resulted, in 
others, where rains have been unknown for two years, the parched 
ground is greedily absorbing the life-giving moisture, barren plains 
are becoming green and visions of fat herds on a thousand hills are 
making pleasant the dreams of cattleman, lumberman and commer- 
cial man in those sections where the basic industry is stock raising 
that depends largely for its success and prosperity upon natural 
range. 

Local consumption of lumber in the great Southwest is rapidly 
increasing and is becoming a more and more important factor in the 
industry. Driving thru one of the prosperous small cities of the 
South recently the sales manager of a large southern pine concern 
said to the writer, as he pointed to row after row of attractive new 
bungalows, with an occasional pretentious mansion of typical archi- 
tecture: ‘Some people wonder why there are no large accumula- 
tions of flooring, ceiling, finish, siding and dimension at the southern 
mills and ask where this material is going. Well, there’s the 
answer; that material is going into these buildings and thousands 
more like them all over the South.” Having spent three weeks 
traveling thru the South and seeing everywhere, in sawmill com- 
munity, country town, or large city, new houses on every hand, it 
was easy for the writer to understand something of the growing im- 
portance to the southern lumber manufacturer of this rapidly ex- 
panding market lying right at his door. 

But not alone in the South is the building boom under way. In 
North, East and West, the same story is being told and 1922 prom- 
ises to go on record as the banner building year of the present 
decade. Gradually the clouds are lifting, manufacturing plants 
that have been idle again are going into production, industry is 
speeding up, unemployment is growing less, finances are easing up, 
farm products are finding a more satisfactory market, railroads 
are making a better showing, exports are increasing and, all in all, 
the country gradually is getting back to its normal condition of 
business activity. 


All of this brings one to this thought in connection with the 
lumber industry. Lumber prices have been at a low level—below the 
cost of production in some cases—and even the recent heavy demand 
has not stimulated prices to any remarkable degree. But if this 
demand continues—as it surely will-—-the economic law of supply 
and demand will necessarily begin to function and an advancing 
market confidently may be expected. As this situation develops 
it is going to demand real, constructive salesmanship and business 
judgment to keep it in control and to maintain the market on a 
stable basis that will assure reasonable prices to the user of lumber 
and satisfactory profits to the manufacturer and distributer. Al- 
ready there are heard occasional prophecies of a runaway market. 
Such a condition truly would be unfortunate. If the speculative 
element can be kept down this situation may be avoided and the 
industry assured of a long season of prosperity. Steady buying to 


meet normal needs and careful manufacturing to supply these needs 
are the two essentials and the AMERICAN LUMBERMAN sincerely 
trusts that lessons drawn from experiences of the past are going 
to guide the industry, in all its branches, so that the building 
program may be fostered and encouraged and long continued pros- 
perity be the portion of all. 





High Rates Alter Manufacturing Methods 


HAT EXCESSIVE rail rates from the Pacific coast to the 
central West have greatly curtailed the use of Coast forest 
products in this consuming territory, would seem obvious to all 

informed on the lumber situation. However, there are large sec- 
tions of the country which must supply their actual necessities from 
the Coast regions, and the dealers in those sections must take into 
consideration Coast conditions in meeting their wants. Most of 
these dealers have bought as little lumber as possible, especially dur- 
ing the last six months, during which there has been agitation 
regarding the lowering of freight rates into the middle West. The 
situation has now reached the point where it would seem that the 
dealer who postpones buying lumber, in the hope of having his pur- 
chases delivered on a lower freight rate, will not be able to effect 
any saving, even should such reduction be authorized. 


The condition of the “rail” trade during the last year has been so 
discouraging to manufacturers that they have either curtailed their 
production very greatly, or have changed their methods of manu- 
facture to cater to other markets and disposed of their product 
largely to the offshore or the coastwise waterborne trade. The 
natural result is that the mills have low stocks of yard lumber. 
In manufacturing Japanese squares for the Oriental market, for 
example, a small amount of clear lumber is skimmed off the four 
sides of the log and it is squared up, retaining all the common lum- 
ber and is shipped in that way. Mills which have been catering 
to this trade—they represent a large proportion of the output of 
western Oregon and western Washington—have accumulated very 
little common dimension, and what dimension lumber was made, as 
side lumber from larger logs, or as the product of logs too small to 
make Japanese squares, has been sent into the coastwise or inter- 
coastal markets. The result is that on the Coast today common 
dimension is very scarce. Common boards are also scarce, except 
in a few cases where mills have carried over stock from more than 
a year ago, and such stocks would probably be largely hemlock. 


The conclusion from these facts would necessarily be that were 
a freight rate decrease to be announced today, which stimulated 
buying from middlewestern territory, the increased demand bal- 
anced against the very small accumulation at the mills would no 
doubt very quickly cause an advance in the market that would equal, 
or more than equal, the decrease in freight, thus giving the pur- 
chaser who delayed no advantage whatever. More than that, he 
would likely have to pay an even higher delivered price, and prob- 
ably wait for shipments. Pacific coast wholesalers all report that 
it is harder to buy stock now than at any time for years. With 
these facts before them, buyers should be convinced of the futility 
of further delaying purchases because of expected freight rate re- 
ductions. 


The Brakes Are Off of Building 


ie BUILDING BOOM is here. From all parts of the country 
come reports of building contracts let and construction 

actually begun, in volume far exceeding any time in the last 
four or five years. The situation in Chicago, where building until 
recently has for many months been frozen tight by labor troubles, 
is particularly interesting. 

As this editorial is written more than $35,000,000 worth of con- 
struction is actually under way in Chicago, while the volume planned 
and projected for the immediate future is almost beyond computa- 
tion. Practically every class of structure is represented in the 
present activity. The rat-tat-tat of the pneumatic riveter is heard 
in the downtown district as the towering skeletons of bank and office 
edifices lift themselves; a little farther out numerous large and 
small apartment buildings are being erected, while in the suburbs 
hammer and saw make music sweet to the ears of the harassed rent 
payer as hundreds of bungalows and cottages spring into being. 


A potent factor in the revival of building in Chicago has been 
the elimination of extortion and waste thru the operation of the 
Landis award, which is being vigorously enforced by the citizens’ 
committee created for that purpose. With graft, jurisdictional 
strikes, restrictions on materials, and loafing on the job eliminated, 
buildings are being erected in Chicago at surprising reductions in 
cost as compared with the best estimates obtainable only a few 
months ago. 
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Sidetrack Trade Association Resolution 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 19—The Senate 
today by a vote of 38 to 18 sidetracked the 
Edge joint resolution providing for the ap- 
pointment of a joint Senate and House com- 
mittee to investigate the business situation and 
trade associations. Senator Walsh of Montana 
did not renew his motion to refer the joint 
resolution to the judiciary committee, but Sen- 
ator Fernald called up another measure, quite 
unimportant in itself, and announced that a 
vote to take it up would displace the Edge joint 
resolution as unfinished business and send it 
back to the calendar, where it will remain unless 
taken up by unanimous consent or by a formal 
vote. Since the Senate already is on record 38 
to 18 it is not at all likely that unanimous con- 
sent can be secured for its consideration, or that 
it can be taken up on a vote. 

Senator Edge announced that he would ask 
for open hearings on his bill to regulate trade 
associations. This will serve the same purpose 
as an investigation by a special joint committee, 
but not nearly as satisfactorily, since the judi- 
ciary committee necessarily must devote much 
time and attention to other measures. 

Senator Overman during the debate today 
waxed warm in Criticising the manner in which 
the resolution was reported to the Senate, de- 
claring that no committee meeting was held, 
but the signatures of a majority of the mem- 
bers were secured to a report. He claimed that 
some senators signed the report who did not 
know what they were signing. As a matter 
of fact this method often has been employed 
to expedite a measure, and there was no par- 
ticular occasion for the North Carolina sena- 
tor’s display of excitement. 

(SREBBBEBBABaAB: 
Conditions Justify Optimism 
[Special to AMERICAN LUMBERMAN] 

WASHINGTON, D. ©., April 20.—‘ ‘Optimism 
that always returns with the opening of spring 
weather has had much to do with the increase 
in retail trade and the better feeling generally 
which has prevailed recently, in spite of news 
of floods, strikes and a late crop season. That 
this optimism is based upon better funda- 
mental conditions is shown by the trend of the 
figures so far received by the Department of 
Commerce for use in its ‘Survey of Current 
Business.’ Statistics of actual commercial 
and industrial movements during March so 
far as they were available up to April 18, 
show a profound improvement over the con- 
ditions a year ago. The outstanding features 
of more than ordinary importance are the 
marked increases in iron and steel activity and 
the big increase in construction.’’ In this 
language the Department of Commerce sum- 
marizes the business situation as it is disclosed 
by the latest statistics received by the, bureau 
of the census. The coal strike up to date, 
owing to the exceptionally large stocks of fuel 
on hand, has had but little effect on business. 

Building contracts awarded in the twenty- 
seven northeastern States during March were 
valued at $293,637,000, compared with $177,- 
472,000 in February and $164,092,000 in March 
last year. The figures for last month are the 
largest recorded for any single month in nearly 
two years. ‘‘When account is taken of the 
decrease in the cost of building operations, 
this means a very much larger volume of con- 
struction,’’? says the summary. ‘‘The value 
of contracts for residential building totaled 
$121,551,000, an inerease of nearly $50,000,000 
over February and far above any figure shown 
in the monthly record extending back for three 
years. Correspondingly large increases oc- 
curred in business and industrial buildings and 
im publie works and public utilities.’’ 

The available figures for lumber quote the 
price of southern pine B&better at $40.96 a 
thousand feet, compared with $43.53 in Febru- 


ary and $31.92 in Mareh, 1921. Production 
and shipments of southern pine are not given. 

North Carolina pine production in March is 
given as 52,220,000 feet, the figures bing sub- 
ject to revision, compared with 50,890,000 feet 
in February and 24,423,000 feet in March of 
last year. Shipments in Mareh—subject to 
revision—were 49,840,000 feet, against 41,- 
090,000 feet in February and 20,020,000 feet in 
March, 1921. 

The computed production of Douglas fir in 
March was 402,459,000 feet, compared with 
403,802,000 feet in February and 253,368,000 
feet in March last year. Shipments (com- 
puted) were 367,988,000 feet last month, 
against 346,500,000 feet in February and 277,- 
989,000 feet in March, 1921. The price of 
Douglas fir No. 1 common in Mareh was $11.50 
a thousand feet, against $12.50 in February 
and $12.50 in March, 1921. 

Oak flooring production is given as 20,367,- 
000 feet in March, compared with 17,282,000 
feet in February and 8,464,000 feet in March 
a year ago. Shipments were 22,690,000 feet in 
March, against 16,455,000 feet in February 
and 10,474,000 feet in March, 1921. Orders 
booked were 23,479,000 feet in March, 16,063,- 
000 feet in February and 12,742,000 in March 
last year. Stocks on hand at the end of March 
were 28,090,000 feet against 28,586,000 feet at 
the end of February and 39,998,000 feet at the 
end of March last year. Unfilled orders at 
the end of March were 24,935,000 feet, against 
20,907,000 feet at the end of February and 
3,668,000 feet at the end of March last year. 





Revenue Freight Loading Data 


[Special telegram to AMPRICAN LUMBERMAN] 

WASHINGTON, D. C., April 19.—The Associa- 
tion of Railway Executives tonight announced 
that the loading of revenue freight for the week 
ending April 8 aggregated 714,268 cars, com- 
pared with 827,011 during the preceding week, 
or a reduction of 112,743 ears. This was, how- 
ever, an inerease of 19,387 cars over the same 
week of 1921, and a decrease of 87,291 cars over 
the same week of 1920. 

Forest products amounted to 54,680 cars, or 
664 in excess of the week before, 7,219 greater 
than during the same week of last year and, 
7,044 below the corresponding week of 1920. 


Decision on Carload Minima 

[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, OrE., April 19.—Traffic Manager 
R. J. Knott, of the Western Pine Manufae- 
turers’ Association, today received the text of 
the Interstate Commerce Commission decision 
of April 15 in the lumber carload minima case 
upholding the lumbermen’s points that cubical 
minima are indefensible. He says the decision 
will allow Pacific Northwest fir and western 
pine manufacturers to ship lumber without pay- 
ing a penalty thru inability to get weight into 
the cars, and will allow a greater freedom in 
competitive territories because it lowers present 
minima. The decision recognizes that commer- 
cial conditions must be considered in making 
minima, and that a shipper can not be expected 
to fit lumber to the great variety of cars fur- 
nished. The new minima are effective June 12. 
The case was instituted by the Interstate Com- 
merce Commission in April, 1918, thru com- 
plaints of lumber shippers. 

[The new minima appear in detail on page 
69 of this issue.-—EDITOR. | 

A. W. Cooper, secretary-manager of the West- 
ern Pine Manufacturers’ Association, returned 
yesterday from the convention in Chicago. The 
western pine business according to the reports 
that are received by the association now is 100 
percent normal, with considerable increase over 
the average for the past. 


Tentative Report on Building Codes 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 20.—The building 
code committee of the Department of Commerce, 
of which Ira H. Woolson, consulting engineer, 
National Board of Fire Underwriters, New York, 
is chairman, is circulating among organizations 
and interested individuals a limited number of 
copies of its tentative recommendations covering 
minimum requirements for safe and economical 
construction of small dwellings. The tentative 
recommendations are being circulated with a view 
to developing constructive criticism from those 
who are qualified to make it. After a reasonable 
time the committee will make its recommenda- 
tions final in the light of the constructive eriti- 
cism received. That some important changes 
may be made as a result of these criticisms, of 
course, is quite probable. For this reason munic- 
ipal authorities are warned not to adopt the 
tentative recommendations on the theory that 
they are the committee’s last word on the sub- 
ject, but to await the publication of the final 
report. 

Generally speaking the committee has at- 
tempted to modernize the requirements of local 
building codes. The Senate committee on recon- 
struction and production, which in 1920 investi- 
gated the underlying reasons for high cost in- 
activity in building industries, found that in 
almost every city where hearings were held state- 
ments were made to the effect that local building 
laws required more material or refinements of 
workmanship than were justified considering the 
purpose of the building affected. It was further 
disclosed, the building code committee states, 
that building codes and builders either thru 
ignorance or selfish motives frequently failed to 
recognize modern methods of construction in- 
tended to lessen cost, thus denying the property 
owner such benefits that might accrue therefrom. 
The need of standardization of building ma- 
terials was fully demonstrated. 


‘‘Tt is not the purpose of this committee at 
least for the present to draft a complete building 
code,’’ states the introduction to the tentative 
recommendations. ‘‘ It believes the main objects 
desired can be most quickly and easily secured 
by recommending standards of practice in those 
portions of the building codes subject to the 
greatest general criticism.’’ 

The committee was appointed by Secretary of 
Commerce Hoover in May ef last year and has 
been at work ever since. 


The interested organizations appointed 90 
point-of-contact men to codperate in furthering 
the work of the committee. 


It is pointed out that this report deals only 
with the construction of dwellings intended for 
occupancy of not more than two families between 
exterior or party walls. Minimum standards are 
recommended for this type of building designed 
to eliminate all possible waste, but not over- 
looking a due measure of utility and durability 
in the structures affected. The recommendations 
are predicated on the assumption that good 
materials and workmanship will be used and all 
necessary care taken in assembling the various 
parts of the structures. Thoro building inspec- 
tion which often is lacking is strongly urged. 

Generally speaking, the building code com- 
mittee and the many organizations and indi- 
viduals coéperating actively with it sought to 
accomplish these ends: 

1—To help eliminate waste in home building. 


2—To secure safe and yet economical construc- 
tion. 

3—To reconcile inharmonies and frequently 
too restrictive provisions in existing codes. 

The tentative recommendations and other 
material ineluded in the preliminary report 
cover 135 mimeographed pages. 
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PLANING MILL TALLIES WANTED 


We are very much interested in studying the 
amount of waste which develops when putting 


stock thru our planing mill. 
a practical and satisfactory 
obtained 7—INQuIRyY No. 567. 
[The inquirer, who is located on. the Pacific 
coast, has been given a suggested tally ticket. 
There unquestionably are some mechanical and 
practical problems which have to be solved in 
securing an accurate tally of all lumber which 
goes thru the planers and all the waste which 
develops; or more particularly where this waste 
develops. The experience of lumber manufac 
turers on this subject is invited.—EpiTor. | 


Can you tell us where 
tally ticket may be 


SASH, DOOR AND MOLDING LISTS 

Please inform me the names of the different 
molding lists; also the different sash and door 
lists that are issued, and where we can get copies 
of same. In the sash lists we know of four dif 
ferent sizes of opening, such as Philadelphia, New 
York, Ohio and Western, and there may be others. 
—Inquiry No. 576. 

|The above inquiry is from a lumber dealer 
in the State of New York. The Standard De 
sign Book, which embodies both the universal 
molding list and the standard sash and door list, 
may be secured thru the AMERICAN LUMBERMAN 
at the publisher’s price, $4.50. The Standard 
Molding List may be had separately, in pam- 
phlet form, at 50 cents. As the eastern and the 
western standards differ in some respects, per- 
sons ordering should state whether the eastern 
or the western universal list is desired. A num- 
ber of associations also publish lists, largely 
based upon the universal list, with such changes 
or adaptions as are demanded or preferred by 
the trade in the different sections. Among the 
associations publishing lists are the Southern 
Pine Association, New Orleans, La.; the South- 
ern Sash, Door & Millwork Manufacturers’ As 
sociation, Atlanta, Ga., and the Ohio Association 
of Retail Lumber Dealers, Xenia, Ohio. In addi 
tion to these associational lists there are numer- 
ous catalogs of sioldings and millwork issued py 
individual manufacturing concerns. These cata- 
logs usually are based upon the universal list, 
but contain in addition the special designs fea- 
tured by the manufacturers issuing them,— 
EpITor. | 





AN OFFER TO MACHINERY EXPORTERS 


I am experienced in all phases of the lumber in- 
dustry. I am a competent engineer and well posted 
on machinery. My opinion is that gradually busi 
ness in this section of the world will become 
normal and that many and great operations and 
sawmill businesses will be started. Perhaps our 
methods will be entirely supplanted by American 
methods. I have become so interested in this that 
I have spent practically one year reading all that 
I could obtain on American lumbering and logging 
methods and have read very assiduously the AMER- 
ICAN LUMBERMAN, I have been asked by a number 
of American sawmill machinery manufacturers if 
I could bring business to them in the countries 
with which I am familiar, namely, Austria, Slo- 
vakia, Poland, Russia, Roumania, Serbia and other 
Salkan states. Until I have seen American equip 
ment at work, I can not understand it perfectly, 
nor can I judge if the machinery would be good and 
profitable for use in these countries. Therefore, 
I desire to make a trip and inspect operations in 
all parts of the United States. I will gladly pay 
part of the expenses of such a trip, but conditions 
are such that at present I can not finance all of it, 
altho I am not a poor man. I would like to know 
therefore if some of the machinery manufacturers 
who desire or who think that there might be a 
profitable market for their products in this section 
would be willing to bear part of the expenses of 
such a trip.—INQuiry No. 561. 

[The AMERICAN LUMBERMAN has had a great 
deal of correspondence with the above inquirer 
who is located in Vienna, Austria. He has 
shown a very decided desire to learn American 
methods and American machinery, and from his 
correspondence he seems to be extremely well 
informed and familiar with conditions in Cen- 


tral Europe. It would seem, therefore, that it 
might well pay one or more American manu- 
facturers of sawmill machinery to assist the in- 
quirer to come to this country where he may 
carefully study the machinery in actual opera- 
tion, and then advise upon whether or not it 
van be successfully used in Central Europe. The 
trip would cost something, but certainly it would 
not be nearly so expensive as an attempt to 
create a market in Central Europe when no 
market could be created. The name and address 
of the inquirer will be given to any interested 
manufacturer.—EDITOR. } 





MORE ABOUT OVERCHARGE CLAIMS 

Our attention has been attracted to your arti- 
cle entitled, “Recovery of Freight Overcharges” in 
the Query and Comment department. 

There is a point that your article overlooks; 
namely, that where a manufacturer sells to a 
wholesaler, the wholesaler himself usually does not 
pay the freight, but it is paid by the wholesaler’s 
customer, who usually knows little or nothing in 
regard to the correct rate and pays little attention 
to such matters, so by the time information of any 
overcharge reaches the wholesaler, the money has 
usually been paid for his account. If he is buying 
from the mill on the same delivered basis he is 
selling the customer, there is no reason except 
that of business policy why he should either 
shoulder or carry claim for overcharge, as he may 
be as much an innocent victim of the railroad’s 
error as the shipper. The solution of this we 
believe to be to leave the freighting entirely in the 
wholesaler’s hands. We believe most good whole- 
salers are willing and competent to assume this, 
and if not, they should be willing to assume it if 
the shipment is properly handled from the manu- 
facturer’s end of the transaction. 


|The foregoing from a Chicago wholesaler 
has reference to Inquiry No. 489, page 34 in 
AMERICAN LUMBERMAN of March 18, discussing 
the question of liability for overcharges as be- 
tween consignor and consignee.—EDITor. | 


WANTS LIST OF POLE USERS 

We wish to secure a list of public service corpo- 
rations such as electric light companies, telephone 
and telegraph companies and any users of cedar 
poles. 

If you have such a list we will be 
pleased to receive same. 
where we can secure 
574. 

{|The inquirer, who is located in’ Pennsyl- 
vania, has been told where a list of public 
service corporations can be secured.  Rail- 
roads are also large users of telephone poles 
and the inquirer has also been told where to 
secure a list of railroads. There are a number 
of isolated users of poles not related to public 
utilities and the name of the inquirer will be 
furnished to any one who desires to purchase 
poles or would like information regarding 
them.—EDIToR. | 


WANTS PERSIMMON FOR GOLF BLOCKS 
Will you kindly let us know where we could 
make a connection with some mountaineers who 
make a practice of cutting persimmon golf blocks? 
If you can not do this, would you mind telling us 
where persimmon grows most extensively so that 
we could advertise in newspapers in that locality? 

-INQuiIRY No, 565. 

[The persimmon tree belongs to the ebony 
family of which there are five genera. The per- 
simmon range extends from Connecticut to 
Florida and westward to Iowa, Missouri and 
Texas. It reaches its largest size in the south- 
ern States. The hard, strong, compact wood is 
much prized for making golf blocks. It grows 
in considerable quantity, tho not in solid stands, 
in practically all the southern States, but the 
annual production is comparatively small. Prob- 
ably more is produced in the mountain regions 
of the South than elsewhere. The name of the 
inquirer will be furnished to any one inter- 
ested.— EDITOR. | 


very much 
If not, can you advise us 
such a list?—INQUIRY No. 











Among the Queries 


Some time ago the AMERICAN LUMBERMAN 
published a number of queries to which no 
answers were given, but since then some answers 
have been offered and a number of requests 
have been received that answers to others be 
printed. Complying with these requests we pub- 
lish some of the replies sent in by correspondents, 
and supply some ourselves. 

1. What was the origin of the name red gum 
as applied to a certain tree of the southern States? 

The name is based on the color of the wood, 
exclusive of the sapwood. It is reddish. The 
tree is not closely related to other trees of the 
country commonly called gum, 


2. What small animal of this country has had a 
reputation since early times as a tree planter—the 
greatest tree planter among the wild animals of 
this country ? 

The squirrel is the greatest tree planter of 
this country. It buries acorns, chestnuts, 
hickory nuts, and wild nuts of other sorts, in- 
tending them for use in the scarce times of win- 
ter, and the most of supplies thus stored away 
is put to the use for which the squirrels in- 
tended; but many are missed and in the natu- 
ral course of events they germinate and produce 
forest trees. Perhaps most hickory and walnut 
trees owe their existence to squirrels and sim- 
ilar animals. 


3. What have forest trees of this country to do 
with the supply of soap? 

Country people have generally used ashes in 
making soap. It is done now to a less extent 
than formerly, but ashes are still employed by 
soap manufacturers, particularly in making soap 
for the British navy. 


4. When a tree is said to contain 80 percent 
moisture, it is 80 percent of what? 


It weighs 80 percent as much as the dry wood. 


If a log weighs 180 pounds when green, and 
100 pounds when dry, 80 percent was moisture, 
according to the way of counting it. 


5. When a tree draws up more water from the 
roots than it needs in the process of grewing, what 
becomes. of the surplus? 

The excess is cast off thru the bark and leaves 
as vapor and drops of water. 


6. Does a growing tree contain more water in 
summer than in winter? 

There is not much difference in the quantity of 
water in a living tree at the different seasons. 
Sap or water that ascends the trunk does not 
flow back down. A little of it works its way 
to the various parts of the trunk as partly man- 
ufactured wood, some escapes thru the leaves 
or the bark, and some stays in the trunk. A 
tree weighs about the same amount at all times 
of the year. 

7. Is dry wood stronger than green? 


Yes. 


8. If a river is one mile wide, flows two miles an 
hour, and a man rows across at the speed of three 
miles an hour, how far will he travel in crossing ? 

If the stream were not flowing, he would 
travel one mile in crossing. But while he is 
crossing, the water moves two-thirds of a mile 
and he is carried that much farther than he 
rowed, or 3,520 feet. Thus, the base and the 
height of the triangle are 5,280 and 3,520 feet. 
The boat completed the triangle by sailing the 
hypotenuse which the two sides show to be a 
few inches more than 6,345 feet. 

Peet aaaBaaaEaE 

THE MARCH BULLETIN of the Southern Pine 
Association mentions that 1921 established a 
new record in volume and value of building op- 
erations in China, 
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The Southern Pine Situation 


Strength features the southern pine market, 
which shows steadily increasing activity. Or- 
ders run considerably above production and 
many manufacturers have during the last 
few weeks booked so much business as to neeces- 
sitate their withdrawing from the market so 
far as the popular items are concerned. Re- 
tailers, especially those of the cities, are plae- 
ing business freely and for larger quantities, 
apparently making up for lost time. It is be- 
coming difficult to secure yard and shed stocks, 
particularly in mixed lots, and numerous buyers 
are scouring the South for supplies. Rush ship- 
ments are almost always demanded, but these 
are for the most part unobtainable on account 
of broken stocks. Wholesalers are indulging 
in considerable speculative buying and are 
piling up stock of all popular items that are of- 
fered cheap. Industrial business continues to de- 
velop very satisfactorily. Railroads and car 
manufacturers are good customers and are eir- 
culating big inquiries. The railroads have 
many bad order cars, which they are now be- 
ginning to repair, and the call for framing and 
decking is consequently large. Timber orders 
are plentiful and prices are advancing, espe- 
cially on the larger specifications. The export 
markets in the West Indies and South Amer- 
ica are active and attractive prices are se- 
cured. The box shook business also is satis- 
factory. The stock shortage is becoming more 
evident weekly, and affects especially such 
items as B&better finish, centered matched 6- 
inch flooring, Nos. 1 and 2 shiplap, boards and 
dimension. A number of mills have with- 
drawn these items from the market until they 
can catch up with their order files. Dimen 
2x4- and 2x8-inch, is especially difficult 4 
cure and is up $2 to $3. Other items# 
advanced $1 to $2. <A better demand for j 
grade flooring and ceiling is noted, and sur- 
plus stocks of these are fast disappearing. 
Production is still hindered by high water, 
but manufacturers are increasing production 
wherever possible. Numerous small mills have 
opened up since the weather improved, and 
many others plan to do so soon. Logging re- 
mains difficult, but reports from most sections 
say that the woods are rapidly drying and that 
operations are actually beginning at top speed. 
The car supply is tighter in some sections and 
some mills are beginning to quote ‘‘subjeet to 
car supply.’ 


In the Sedinnnd Field 


Demand for hardwood continues to broaden, 
but the improvement in this respect has not 
yet been reflected in the prices prevailing on the 
southern woods. The cause for this apparently 
can be traced to the flood situation, as some 
manufacturers whose properties have been 
threatened with damage have made some con- 
cessions to facilitate moving their lumber out 
of danger, which concessions have had a dis- 
turbing effect on the market. The heavy current 
demand for hardwoods can also to a degree be 
traced to the flood conditions, many consumers, 
realizing that production has been curtailed to 
a degree which is likely to result in a general 
and acute stock shortage, having entered the mar- 
ket with orders to cover requirements for some 
time ahead. The demand from the building 
trade interests, and especially from flooring 
manufacturers, continues to feature the buying 
movement, but there is also a sprightlier de- 
mand from the railroads and the furniture and 
automobile interests. The agricultural imple- 
ment and vehicle manufacturers are buying more 
freely, and a large volume of business is ex- 
pected from this source a little later in the year, 
as it is believed that farmers will reéquip them- 
Selves rather extensively during the latter part 
of the summer and the fall. Much business is 
being offered for future delivery, but little of 
it is being accepted. Reports from the South 







say that the floods have closed fully 75 pereent 
of the mills operating in affected territory, with 
the result that production is very low. Demand 
meanwhile is far in excess of output, and is 
particularly insistent for No. 1 common and 
better plain oak and for gum, eypress and ash. 
Inquiries are much heavier than recently. 
Northern producing sections report increased 
sales, chiefly to interior finish and automobile 
interests, but also to the box and crating trade. 
Most orders are for immediate shipments, which 
are difficult to make on account of the stock 
searcity.. Dry supplies are growing smaller con- 
stantly, and there have recently been many in- 
stances where premiums have been paid for such 
stock. Maple flooring manufacturers report an 
increasing trade; some are oversold on the high- 
er grades, and all report a better call for fae- 
tory. 


The Douglas Fir Market 


Douglas fir manufacturers report an increas- 
ing demand from every quarter. The outlook 
is particularly bright in connection with exports. 
At a conference held recently, the ocean freight 
‘arriers reached an agreement whereby $12.50 
for large squares will be the stabilized rate to 
the Orient. It appears that the Japanese, know- 
ing what the freight rate will be, are already 
beginning to place business which they hereto- 
fore have postponed from time to time on ae- 
count of the uncertainty attending the rate war 
waged between the different carriers. Reports 
from the Northwest say that Japanese business 
during the last ten days or more has averaged 
nearly 5,000,000 feet daily, and one large sell- 
ing organization which represents a number of 
manufacturers in foreign markets, say that cur- 
rent Japanese business is practically 100 percent 
greater than that booked during the correspond- 





Statistics on national production, orders 
and shipments appear on page 88. 





ing period of 1921. The heavy business with 
Japan in 1921 was transacted during the last 
half of the year, and those conversant with the 
situation predict that the same will be true this 
year. Australia is not active on the market, but 
her purchases average better and prospects for 
trade from this continent are reassuring. The 
west coast of South America, which for several 
months has been a customer infrequently heard 
from, appears to be livening up, and while its 
purchases are by no means noteworthy, they are 
indicative of larger business tofollow. Increasing 
building operations thruout the country are be- 
ing reflected in a rapidly expanding volume of do- 
mestic business. Rail orders are coming in free- 
ly and water shipments once more enter directly 
into consumption. Trade is satisfactory in the 
San Francisco territory, where large building op- 
erations are starting. The Los Angeles market 
again shows a healthy tone, construction be- 
ing carried on actively and the inbound lum- 
ber movement not being in excess of require- 
ments. Water shipments to the Atlantic coast 
are heavy—indeed heavy enough to establish 
a record—but they are moving freely into con- 
sumption and prices hold up well. New York 
reports a great building movement thruout that 
section and that Douglas fir is winning increas- 
ing popularity, which speaks well for its future 
in that market. It is pointed out in this connec- 
tion that west Coast manufacturers are begin- 
ning more generally to cut the dimensions re- 
quired by the eastern trade, thus going a long 
way toward facilitating the prompt movement 
of the heavy fir receipts into consumption. The 
improvement which has featured the Douglas fir 
market during the last few weeks has been gen- 
eral, benefiting practically every item on the 
list. It is becoming increasingly difficult to 


place orders, for not only are the manufacturers 
oversold on some items, but are putting restric- 
tions on many others. Few will consider orders 
for specified lengths and some will not take any 
orders whatever for boards and shiplap. Long 
joists and dimension are other items that are 
difficult to secure and that are very strong. 
Uppers are the most plentiful, but even these 
show signs of running down in supply and have 
been advanced in price along with the searcer 
items. 


Shingle and Lath Situation 


Production of red cedar shingles is heavy, 
tho the demand is sufficient to absorb the out- 
put. It is worthy of note that red cedar logs 
are in much better supply on the Pacific coast 
and, while no oversupply is in evidence, the 
shingle mills have no difficulty in securing 
enough to keep the saws busy. In the middle 
West and East a number of markets report a 
stronger demand for shingles of all kinds. 
Prices have not shown very much change dur- 
ing the week. The red cedar shingle market is 
particularly steady. Lath demand is expand- 
ing very considerably in a number of the 
cities. In some cases this demand has ex- 
panded sufficiently to cause price advances. 
On the whole, however, lath prices have not 
changed very much, largely due to the fact 
that more lath are finding their way to mar- 
ket. Many houses in large cities are nearing 
the lathing stage and a further expansion in 
the lath demand is to be expected. A number 
of city yards have been loading up on lath 
with this situation in view. 


The Call for Western Pines 


The market for western pines both from the 
Inland Empire and the California producing 
region has ‘shown very considerable improve- 
ment. The demand for upper grades continues 
considerably in excess of the supply, and the 
eall for shop is heavy. Probably one of the 
most encouraging features, particularly in the 
Inland Empire, is the pick-up in demand for 
low grade boards. Many mills have been short 
of this stock for some time but others have 
had considerable supplies. Prices have 
strengthened, especially for the lower grades, 
as result of increased demand. Manufae 
turers are cautious about accepting new 
business and, as stocks are not particularly 
well assorted, either in the Inland Empire or 
in California, mixed car buyers are having a 
good deal of difficulty in getting all of their 
requirements filled. Because of heavy snows, 
production in California is delayed at the high 
mills. In the Inland Empire, practically all 
the mills have reépened and a number con- 
template starting night shifts soon. In facet, 
a number of the mills have started up earlier 
than was planned for, and production is to be 
upon a much larger scale this year than was 
expected. 





The Call for Redwood 


Redwood producers have shared in the gen- 
eral betterment of the lumber market and are 
inereasing production. Orders, shipments and 
output this year have all been substantially 
greater than for the corresponding period of 
1921, and there is every prospect of a further 
expansion in demand. Dry clear stock is 
searce and some of the manufacturers have 
been installing additional dry kiln equipment 
to speed up production of upper grades. In 
the yard stock consuming districts there is 
universally noted an improvement in demand 
and the use of redwood is steadily increasing. 
Industrial demand is also on the upgrade and, 
in fact, the redwood manufacturers have every 
reason to believe that the year will be an ex 
ceptionally good one. 
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The Retail Lumbermen of the South Are Making Marked Progress — 
A Dealer Who Is Installing Fine Display Windows, Each Finished as a Room 


some not too scrupulous contractors who have 
taken advantage of the situation to build 
houses of flimsy texture that even now are 


At the time of our recent visit to New 
Orleans the Father of Waters was up on his 
hind legs trying to climb the levees. He 
never gets by with it, and the people of the 
Crescent City take no more than a mild sport- 
ing interest in the local performances of the 
big river. They speak of it admiringly if the 
Mississippi sets a new flood mark. Along the 
great flats far to the northward the river is 
a source of danger to property and even to life 
in its times of flood, and these rampages en- 
tail tremendous defensive work and much 
anxiety. But such things are unknown in 
New Orleans in these latter days. In fact the 
natives can no longer get much of a thrill, 
as they approach the embankment, out of see- 
ing tall ships floating at a level considerably 
higher than that of the ground upon which 
the observers are standing. The broad levees 
always hold. 

The person who lives in the upland or moun- 
tainous sections of 


winter chill out of the house. 

Styles of building in the city seem to be 
changing. The fine old houses of French and 
Spanish influence, built in numerous cases 
long before the Civil War, give to New Or- 
leans much of its distinctive appearance. 
These impressive old dwellings, shaded by 
magnolia and live oak, have iron grillwork 
on the balconies, ceilings 15 feet or more in 
height, and great, cool rooms with magnificent 
ceilings and wonderful chandeliers. They 
were built for wealth and leisure and presup- 
posed many servants. Often at the rear of 
the lot there are the old slave quarters. I well 
remember the shocked misunderstanding of a 
northern girl when told by a southern woman 
that one of the negro servant girls had been 
born ‘‘in the yard.’’ She referred of course 
to these servants’ quarters. I’m told that 
few servants now live ‘‘in the yard.’’ They 


usually live in small houses on nearby streets. 


going to pieces with great rapidity. Prices 
for house building in New Orleans have felt 
the influences prevailing everywhere and have 
seemed high. Newspaper comment on the 
high cost of living gave the public a needed 
bit of education in regard to profiteering, but 
like much of this shotgun education it hit a 
number of targets. For one thing it centered 
the attention of prospective house builders 
upon the first cost of their homes; so they de- 
cided what they wanted in a general way and 
then took the proposition to every contractor 
they could hear of. Lumber yards might 
figure the bill for a given job for a dozen dif- 
ferent contractors. 

With attention centered upon cheapness the 
owners got just what they were bidding for 
but not what they wanted. Among these con- 

tractors there would 





our country can 
scarcely visualize the 
lower end of the 
great Mississippi 
drainage basin. For 
uncounted centuries 
the river has been 
carrying silt from its 
upper course and de- 
positing it down near 
the Gulf, thus build- 
ing a low-lying land 
of unimaginable fer- 
tility. In times of 
flood it spreads for 
scores of miles, back- 
ing around the high 
ground; and when 
the flood in the main 
channel poured itself 
out this slack water 
that had found its 
way far back from 
the river slowly dis- 
appeared, leaving its 
deposit of rich soil. 
The swamps are low 
spots without ade- 
quate natural drain- 





"7 be at least one ready 
to do almost any- 
thing to get the bill. 
He’d be an_ expert 
upon cheapening and 
upon _ substitution. 
He’d name a low fig- 
ure and would build 
the house; and now 
these unlucky owners 
find that their houses 
are well on the road 
to the junk pile. Ex- 
tensive repairs have 
already been made, 
and the resale price, 
not counting the de- 
flation of materials, 
has dropped well 
down, It was another 
case where popular 
education stopped 
short of the goal, and 
once more a little 
knowledge proved to 








The Woodhead Lumber Co., Los Angeles, Calif., has established a downtown lumber store where 
the office is combined with the estimating and service departments of the company. 
be seen from the above illustration, this office is a sizable one and is decidedly attractive. As 
a matter of fact, the room is 100 feet long, and altho it has only been in use a short time, it 


be a dangerous thing. 


Cost Based on Serv- 
ice Bearing Fruit 


As may 


age. Some of them is “‘now only half large enough,” to use the words of Phil B. Hart, of the company. The But it seems that 
presumably are company is laying extra stress upon its photograph plan service and is prepared to furnish plans the experience of 
caused by overflow and specifications for any building and also a working material bill. The idea is making real these last few years 


of streams, others by 
water seepage thru 
a saturated soil. Whatever causes them, they 
produce a luxuriant growth of cypress, alli- 
gators, snakes and the like. The St. Patrick 
who will deal with the swamp reptiles is the 
drainage engineer who will unlock the untold 
fertility in the swamp soil by draining it and 
making it available for cultivation. 

The Indians were not engineers, and they 
had more land than they needed without 
bothering about those areas periodically cov- 
ered with flood water. But the white man 
builds cities that he wants to stay above water 
twelve months in the year. He also plants 
crops that he does not want washed way; 
hence the levees and the other engineering 
projects to keep the Mississippi within bounds. 
The saturation of the ground where New 
Orleans stands has long been a puzzling prob- 
lem. Until recently there could be no cellars 
in the city, for a cellar would instantly fill 
with water. A great drainage system has 
changed this of recent years, but even yet 
there are few cellars such as are common in 
other and drier places. However, many of 
the newer houses have enclosed basements, 
tho the excavation may not be so very deep. 
An enclosed basement aids in keeping the 


headway in Los Angeles and people are showing a great deal of interest in the store 


Thus one street will be a fashionable resi- 
dence quarter, and the two parallel streets : 
block on either side will be occupied by 
negroes; a state of affairs that has puzzled 
and embarrassed more than one northerner 
out trying to rent a house. 


Making Bids for Business on Quality 


But I think few if any of these mansions of 
the Spanish-French type are being built in 
these days. Wealthy families build large 
houses, but of a more modern style. As in 
all other cities the majority of the citizens 
have comparatively modest resources, and 
their needs constitute the biggest part of the 
building problem. During the last three or 
four years, I am told, there has been a great 
rave of bungalow and cottage building in 
an effort to catch up with the very pressing 
need for houses. The idea was good, but in 
many eases the execution was not all that 
could be desired. In the offices of the Delta 
Lumber Co. the manager, Mr. Hamlet, told 
me that while his company and indeed a num- 
ber of others are making their bid for busi- 
ness on quality there have been a certain 
number of small and irresponsible dealers and 


is beginning to bear 
fruit. People © still 
need houses, and they still want to get them 
for as little money as possible, with the 
proviso that they be well built and made from 
the proper materials. Companies like the 
Delta Lumber Co., the Salmen Brick & Lum- 
ber Co., and others of their caliber are finding 
that their steady emphasis upon quality and 
upon cost figured in terms of service is bear- 
ing fruit. The jerrybuilder doesn’t find it 
so easy to market his services with the old 
talk about cheapness. ‘‘If you buy a suit of 
clothes,’’? Mr. Hamlet remarked, ‘‘you may 
take the dealer’s word about the quality, since 
you probably don’t know much about cloth 
and tailoring. But if after wearing it a few 
weeks you find it isn’t worth anything you 
don’t go back to that dealer to buy another 
siit.”” 

Mr. Hamlet tells me that there is a curious 
survival of an old and obscure system of 
grades in effect in the city, and that this has 
helped in deceiving owners about the kind of 
stuff they are getting. Perhaps some people 
like that system. It may be more familiar to 
them. But it seems reasonable that if South- 
ern Pine Association grading rules were fol- 
lowed there would be less chance for con- 
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fusion and more chance to check up a con- 
tractor guilty of substitution. Mr. Hamlet 
says that progress is being made in establish- 
ing Southern Pine and other standard manu- 
facturers’ grading rules in the city. M. L. 
Rhodes, president of the Delta Lumber Co., 
has been making quite a campaign. He has 
gone personally to the leading architects and 
contractors and has succeeded in having them 
consent to the use of these rules. This is part 
of an effort to isolate irresponsible dealers 
at least to the extent of making them take 
the responsibility for the quality of their own 
stuff. A change of this kind is nearly always 
opposed by the man who hopes to have the 
advantage of the good reputation of his fel- 
Jow dealers, even while he is undermining it. 
If half the dealers and contractors, say, in a 
given city furnish good stuff and do good 
work, and the other half skimp and cheapen 
their work, then half the houses will be 
good and half poor. The trade as a 
whole will have only half a 
reputation. The jerrybuilders 


two yards are competitors, and each is a big 
outfit and goes after business in an aggressive 
way. But each handles its work in a sensible 
way and competes on a sound and sportsman- 
like basis. They belong to the circle of good 
yards that have grown big and powerful thru 
the proper treatment of each other and of the 
public. The competition against a yard of 
this kind is not to be counted by the number 
of yards in the city. It doesn’t compete with 
the outfits whose one selling point is the cheap- 
ness of the purchase price. It competes only 
with yards that sell on quality, and it competes 
only for quality trade. This trade is pretty big 
in any town, and it is the trade that carries 
with it mutual satisfaction and mutual profit. 

Richard 8S. Meystayer, manager of the Sal- 
men Brick & Lumber Co., showed me the plans 
he has for adding to his selling apparatus. 
This is a modern office building in which the 
big feature is the show windows and selling 
rooms. There are to be five show windows, 


Need Sound Information on Home Building 


‘¢We believe this window will be good for 
the city,’’ Mr. Meystayer said, ‘‘and of 
course we think it will benefit our trade. But 
there isn’t much doubt but that the people in 
our city need some sound information about 
home building. If you think of it, there are 
not many places they can get this informa- 
tion. We ean tell a lady she would like a 
beech or a maple or an oak floor, and she can 
read that in an advertisement in a magazine; 
but a description or a picture will not give 
her much of an idea about the appearance of 
the floor when it is laid and finished. But if 
she can actually see the floor she knows at 
once whether or not she likes it. 


‘<The same thing is true about a large num- 
ber of modern devices used in home building. 
People don’t take to them, because they don’t 
know what they are. There is the matter of 
cedar-lined closets. Housewives know in a 
way the properties of cedar, 
and they’d like to have one 








will want it to remain that 
way; for if they can have half 
a reputation while deserving 
none they’ll do better than the 
man who has half a reputation 
while deserving a whole one. 
Once the jerrybuilders are iso- 
lated and have to stand on 
their own work they’ll not get 
so many houses. 


Suggestion for Checking 
Jerrybuilding 


This little explosion of 
cheap building is no doubt 
nothing more than a passing 
phase growing out of post-war 
conditions. It has about run 
its course, so observers say, 
and would die of its own ail- 
ments very soon even tho 
nothing special were done 
about it. A man who is going 
to build a house inquires of 
his acquaintances who have 
already built, and the unsat- 
isfactory character of these 
flimsy houses is notorious. I 
heard it from a number of peo- 
ple in no way connected with 
the building industry. Add to 
this the intelligent advertis- 
ing and educational work be- 
ing done by the better yards 
and the better contractors, 
and there can be little doubt 
that jerrybuilding will be 
checked. 

Mr. Hamlet says that there 
seems to be an abundance of 
money available for building 
loans on favorable terms. 





All standard sizes are 
carried in stock, but if 
you need any special 
sizes we can make them 
to order. Wealso have today. 





Is Your 


Window and Door Screens 


the material on hand if 
you desire to make your 
own door and window 
screens. Give us a ring 


Dealer’s Name and Address 






Home Fly-Proof ? 


It won’t be long until the pesky flies will 
be swarming into your home. 
us to come over and get measurements and 
let us fit up your house with 


Better tell 


or more closets made moth- 
proof. Their husbands inquire 
cautiously of a lumber dealer 
the price of cedar and find it 
is around $200 a thousand. A 
man jumps to the conclusion 
that lining a closet would cost 
about as much as an extra 
room, when as a matter of fact 
the lining for a closet would 
cost only $10 or $12. 


To Display Line of Standard- 
ized Millwork 


‘“We are making an effort 
to get people to use standard- 
ized millwork. We’ve had 
quite a fight on our hands, for 
in the past the architects have 
made it a point to specify odd 
sizes and patterns that must 
be made to special order. In 
our display we are going to 
show a line of Curtis millwork, 
and we have persuaded a good 
many architects that their old 
policy is a mistake. Perhaps 
some of them thought if they 
used standard sizes and pat- 
terns their customers would 
think the architect was not 
earning his money. But we 
can show these customers, we 
think, that just as pleasing ef- 
fects can be obtained with 
standard stuff, that the qual- 
ity of the work will be better 
and that the cost will be con- 
siderably less. It stands to 
reason if a great millwork 
concern puts out a line of 
stock stuff, and makes it ac- 
227 cording to a rigid standard, 











Building and loan money is to L=—= 





the quality will be better than 





be had in larger quantities 
than for some time, banks 
have rather large surpluses 
seeking sound investment, and 
certain insurance companies 
have been sending money into 
the city to be loaned on new construc- 
tion and real estate. So it would seem that 
the Crescent City is due for a great year of 
home building. The better companies, I’m 
told, sueceeded in showing a profit even in 
the worst of the depression. The cheap build- 
ing done by the comparatively unimportant 
minority of less desirable contractors was but 
a symptom of the really desperate need for 
houses; and, while the flimsy stuff was going 
up, better houses were being built, too. I 
want to emphasize that fact. And in the 
coming months of renewed construction the 
companies that kept the faith and protected 
the public, insofar as they could will surely 
get a return in volume of trade to compen- 
sate them for their efforts. 


Compete on Sound and Sportsmanlike Basis 


One of the near neighbors of the Delta peo- 
ple is the Salmen Brick & Lumber Co. The 


lumber dealer increase his sales. 
a free copy of the bulletin 


The above advertisement is one of a series included in Bulletin No. 38, 
just issued by the American Lumberman and designed to help the retail 
Write the American Lumberman for 


each finished as a room in a modern dwelling 
house. The rooms will be about 12x14 feet, 
except the living room, which is to be some- 
what larger. There will be plate glass win- 
dows in front, and each room is to be finished 
with different floors, woodwork, built-in fea- 
tures and the like. The building is to be on 
a& prominent corner, and just in front of it is 
an important street car transfer point. The 
St. Charles Belt and the Tulane Belt pass 
along in front, so it is safe to say that a 
large percentage of the possible home builders 
of New Orleans will see these windows at 
rather frequent intervals. Nothing of which 
I know attracts attention more consistently 
than a well-done show window made up as a 
model room. So out of the people who pass 
the corner and notice the display it is a safe 
bet that those considering the building of a 
home will make it a point to come back and 
look the display over with care. 


that of millwork made in small 
quantities and according to 
special orders. Certainly there 
will be less delay in getting it. 

‘‘This is part of the edu- 
cation we hope to promote 
by our new display. We want to show 
our customers what can be done with 
interior trim, just as decorators show them 
what can be done with draperies and furni- 
ture and rugs. We want to call their atten- 
tion to possibilities about which they know 
little. We want to extend the range of build- 
ing arrangement and finish as well as to 
awaken in people the general desire to have 
homes of their own. We expect a good deal 
from this new office and the display rooms, 
and we’re going to get them built as soon as 
possible so they can be set to work. We 
rather expect that other dealers will follow 
our lead in this matter, so we’re spending 
enough thought and money on our building 
that it will not be easy for others to outdo 
wa 

This is but a part of the momentous ad- 
vance in the practice of merchandising lum- 
ber that seems to be apparent all over the 








46 


AMERICAN LUMBERMAN 





APRIL 22, 1922 





South. Dixie is losing none of its ancient 
charm, nor is it copying the worst features of 
northern hustle. These courteous southerners 
have time to talk at length with their vis- 
itors, and they make of business a very hu- 
man sort of institution, a kind of neighborly 
helpfulness. But if we are able to judge they 
are making a careful use of the knowledge 
that has been proven sound in mercantile pur- 
suits. They are making their heads save their 
heels, and they are proving all over again 
that knowledge is power. Business is going 
forward at a great rate in the South. New 
Orleans has become an important seaport, 
second, I believe, only to New York. It is 
a great banking center. But these big, out- 
standing features do not stand alone. They 
are reflected in a thousand ways, not only in 
the big cities but in the smaller places; and 
not only by big business but by small mer- 


chants as well. The progressive methods used 
by the big retail yards such as the two we 
have mentioned above are being adopted in 
the smaller towns. Everything points to a 
rapid and important advance in southern busi- 
ness, all along the line. We do not refer solely 
to a revival that may take place this year, 
but to the next quarter or half a century. 
Northern business men who take a somewhat 
provincial pride in their up-to-the-minute 
methods may well watch their step; for the 
men from the South and the Southwest are 
working out their problems in their own way, 
und the soundness of their solutions is being 
reflected in the great advance of southern 
commerce. The South has immense natural 
resources, and it is developing its own manu- 
factures. The State of North Carolina is 
running the northern States a hot race al- 
ready in volume of cotton manufacture. The 


South has learned some things from the North 
about business, and already is in a position to 
teach the North some things she has worked 
out for herself; and she seems good-naturedly 
willing to do it. Northern retailers of lumber 
will do well to keep an observant eye upon 
the brethren down in Dixie. 


[Conditions and methods are different in the 
South from those prevailing elsewhere, but 
service gets business there as it does every- 
where. The next instalment of the Realm of 
the Retailer describes the progressive methods 
of other Louisiana dealers.—Epitor. | 


SELLING EXPENSES in the southern pine lum- 
ber industry increased in 1921, owing to re- 
vival and larger activity of sales forces that 
were curtailed during 1920 because of self sus- 
taining market conditions. 





NEWS AND POINTERS FOR 


Model Buildings Make Sales 


Believing that the most successful method of 
selling any commodity is to show it in a way 
that suggests its use, Milton Metzler, manager 
of the Miller Box Manufacturing Co., 201 North 
Avenue 18, Los Angeles, tried out an experiment 
in lumber selling that has since sold a great 
many bills that otherwise might not have been 
sold by that firm. It happens that the Miller 
concern is located on Pasadena Avenue, a thoro- 
fare that sees a steady stream of motors coming 
and going to and from the outer residential dis- 
tricts. In addition, a number of busy street car 
lines pass this way. As the avenue does not 
run square with the lumber yard, an angle is 
formed beside the concern’s office. 


Garage Model Sells Twenty Bills a Week 


Mr. Metzler about six months ago erected 
in this space a model garage large enough for 
a Ford ear. This was painted white and bore 
red lettering, large enough to be easily read, 
informing the passerby that the cost of the 
lumber for the garage would be $44.50. This 
display soon began to stop people, for it seems 
that many were using makeshift garages for 
their cars or were thinking of building. Sales 
followed visits and sales of about twenty bills 
of garage lumber a weck resulted. Not all of 
the visitors, however, wished garages of the 
identical specifications of the one on display. 
So larger sizes were figured, and estimates were 


ready to meet all re- 
quests. 
In order to get out 


from under high rentals | 
many men in this sec- 

tion are buying lots and 

then erecting bungalows 

and garages that may | 
be put up at a minimum 
cost—many of them do- 
ing the work themselves. 
‘“Rentsavers’’ is a good 
name for such dwellings. 
Following this success 
in selling by aid of the 
sample garage, the firm 
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is filled with couples who are planning houses. 
On fair days there are cars before the house 
at almost all times. Women and men in about 
equal numbers come as prospective purchasers. 
Sales of bungalows amount to about three a 
week as the result of this display. The bunga- 
lows are sold in such a way as to require a mini- 
mum of cutting and includes all the lumber 
needed. The models are teft unlocked all day, 
but no one is in attendance. There is, however, 
a sign inviting visitors to come to the office next 
door to get further information. Printed cir- 
culars are on hand for the people to carry away 
if they do not buy, and to take away from the 
bungalow when they call on days when no sales- 
man is at the office to take care of them. These 
have helped further to capitalize the display by 
‘“saving’’ sales that would be missed probably 
were the visitors not otherwise supplied with 
the name, address and telephone number of the 
firm. People who see the display are writing 
in for estimates. 


Find a Use; Then Appeal to Prospective User 

Mr. Metzler was recently confronted with an- 
other experience, the outcome of which convinced 
him that the way to sell anything is to find a 
use for it and then appeal to a prospective user. 
Thru an error he found himself with 100,000 


honeycomb cases that were cut the wrong size. 
It was useless to try to sell these to bee men; 
So Mr. Metzler did 
He knew that hay men were 


they could not use them. 
some studying. 
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erected beside it a bun- 
galow, size 20x24 feet, 
containing four rooms 
and bath, with porch 6x 
14 feet. Other sizes are, of course, supplied, 
and, as in the case of the garage, estimates 
san readily be supplied on the kind of build- 
ing desired. The model bungalow also was 
painted white, trimmed in an attractive com- 
bination, and a red and white sign was mounted 
on top of it. The type of house is suited to 
the many who do not wish to pay rentals, yet 
whose capital is not sufficient to justify an ex- 
penditure in a large or expensive dwelling. 
Again, it ‘fits in with the policy of buying a 
lot, then ‘building an inexpensive house on the 
rear of it until funds for a larger one are se- 
eured; or of erecting such a building in order 
to have an income property at the rear of some 
regular dwelling. This bungalow attracts more 
attention than does the garage. On Sundays it 





The Sample Garage and Bungalow Used by the Miller Box Manufacturing 


Co. to Stimulate Business 


in the habit of weighing bales of hay and mark- 
ing the weight on a piece of shingle, which was 
thrust into the bale as a marker. He figured 
that the honeyeomb frames, being of smooth, 
white wood and properly shaped, would serve 
even better than the usual markers. He at once 
got names of commission men, imprinted some 
with their names and mailed samples, suggest- 
ing in a letter that they could invest in these 
markers to good advantage. As far as these 
hay men knew, the pieces were made especially 
for this purpose. Each side of a frame was 
scored so that it could easily be parted, each 
side thus making two markers. Sales began to 
come and still come with good profit; where a 
loss might have occurred. Thus there was sal- 
vaged $1,500 worth of merchandise. 


RETAILERS 


Some Spring Suggestions 


While spring is the time when major build- 
ing operations should yet under way, never- 
theless it is a splendid season to press the sale 
of material for repairs, remodeling and im- 
provements. If general building is dull, it is 
almost always true that a large volume of 
business in repair work can be dug up. This 
business is particularly desirable because it is 
ordinarily placed upon a _ non-competitive 
basis. In a recent advertisement, the J. H. 
Patterson Co., of Ireeport, Ill, stressed five 
timely uses for wood, as follows: 


Hardwood Flooring. Never has the hard- 
wood flooring market been so agreeable to 
replacing old floors or laying new ones. That 
is—not in late years. Dimensions of your 
room are all that we need to supply figures of 
cost. Consider this item seriously. It is an 
important one. 


A Sun Porch. Spring is the time to provide 
a sun room for the home. Isn’t there some 
corner of the house that adapts itself to this 
important improvement? Estimates of cost 
are easily arrived at. Let us supply you 
figures. 


A Sleeping Porch. Northern Illinois cli- 
mate permits nine months use of sleeping 
porches. They are not only comfortable, con- 
venient things, but are contributive to health. 
You will be surprised at the small cost of a 
sleeping porch. 


A Pergola. Beautify your home = and 
grounds with a pergola. Shut off the unsightly 
back yard and make things cosy and attrac- 


tive. Pergolas are inexpensive features and 
do more toward establishing a relation of 


house and grounds than any other thing. 


Replacing Old Roofs. Roofs can never be 
neglected—regardless of the season. If vours 
has been mildly troublesome during the winter 
months, have it repaired or replaced now. 
Roofing materials and shingles have come 
down substantially with the rest of building 
supplies. An estimate of cost of vour par- 
ticular roof will prove this. 


TO REPRESENT TWO SOUTHERN PINE MILLS 


Houston, Tex., April 17.—The Thomas W. 
Blake Lumber Co., of this city, has secured 
the exclusive sales agency for two good south- 
ern pine mills in east Texas. They are the 
Heyman-Pate Lumber Co., of Warren, Tex., 
with 50,000 feet daily capacity, and the H. 
M. Maund Lumber Co., of Hemphill, Tex., of 
similar capacity. This gives the company an 
established source of supply to take care of its 
increasing demand. 

Thomas W. Blake, president of the company, 
also announces the appointment of S. W. Jones 
as sales manager. Mr. Jones was also elected 
secretary of the company. He was formerly 
sales manager for the J. C. Hill Lumber ©o., 
of Houston. 
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Competitors | Have Met* 





I believe that I should make some explanation of 
why I am here before you, and why I took for my 
subject “Competitors I Have Met.” Briefly, here 
is how it happened. 

A few weeks ago, Jack Dionne was trying to be 
elected president of the Houston Lumbermen’s 
Club. He was moving heaven and earth and 
spending money like water, but was making no 
headway. So knowing I was, or rather had been, 
in politics and will be in polities again strong 
two years from now, he made me a _ proposition. 
He said he knew I had been trying to get on the 
program for a good while and that if I would put 
him over as president of the club, he would inflict 
me on this convention. He said it might cost him 
the secretaryship, but he had always wanted to be 
president of something, so he would risk a seecre- 


taryship for a presidency. I finally put him over. 


and held him to his trade. I asked him what he 
wanted me to talk on and he said anything I liked 
so long as it was different from my usual talk and 
had some sense in it. I then cast around for a 
subject. At first I thought I would dash off a 
snappy little thing on “How Display Rooms Will 
Increase Your Business.” Just then some sales 
sheets came in from some yards that have the 
finest of display rooms and I did not have the 
nerve. I then decided to give Bob Williamson a 
boost and pull something about “How Plan Books 
Will Create Business,” but when I compared the 
number of plan books Bob has sold me with the 
business at some of the country yards that have 
his books it looked like a net deficit, and I passed 
that up. Then I decided to fall back on an old 
reliable and get up something about ‘Advertising 
for the Retailer.” That is staple and always gets 
you a lot of space in the newspapers, but when I 
thought about some of my advertising efforts I 
again lost my nerve and abandoned that. So, in 
desperation I decided to do what we all do every 
day, manufacturers included, and talk about com- 
petitors, competition and the retail lumber busi- 
ness as she really is. 

Having this kind of a subject, I can not, of 
course, be expected to talk in very complimentary 
terms, but you know, when they jumped on the 
late Henry Watterson for criticizing the demo- 
cratic administration of Woodrow Wilson, he re- 
plied by citing the case of the old teamster, who, 
when arrested for whipping his mules, said: 

“Things have come to a hell of a pass 
When a man can’t wallop his own jackass.” 

And I am going to claim the same excuse. If a 
man in the lumber business can not criticize the 
way it is conducted, then I’d like to know who 
ean. 

Ilowever, before I get on these competitors, I 
want to roam away from my title a bit and talk 
on the lumber business and particularly the retail 
lumber business as it really is. 


Reviews Great Changes Which Have Occurred 


I have been in the lumber business continuously 
since I was fifteen years old, with the exception 
of such times as [ had been fired from one job and 
was looking for another, and during that time I 
have seen some great changes take place in the 
world and in other lines of business, Even new 
words have been coined, and today the words 
“Flapper,” “Bolshevik,” ‘Normalcy” and “Fatty 
Arbuckle” are household words where a few years 
ago they were unknown. We have seen a large 
part of the population of the United States en- 
deavor to reverse the biblical injunction and_ in- 
stead of working six days and resting one they 
want to rest six days and work one. We have 
seen the $2 a day hotel and the old fashioned 
livery stable disappear from our midst. We have 
the wireless telegraph, the wireless telephone and 
the tireless victrola. We have seen Henry Ford 
make walking a pleasure. Now, instead of going 
into an attractive bar presided over by an affable 
gentleman in immaculate clothes and getting a 
good drink in a glass the size of a thimble, we 
drink corn “licker” out of a gallon fruit jar at 
home and leave our permanent address with our 
favorite undertaker. 

But during all these momentous changes, during 
all these upheavals, what of the retail lumber busi 
ness? What changes has it made in its methods 
and business practice to keep up with the onward 
movement? ‘Mainly, so far as I can see, its prog- 
ress has consisted in multiplying yards so that 
now three yards are growing where only one grew 
before, and less money is being made on retail 





* Address delivered at recent annual of Lum- 
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[By J. H. Cooke, Houston, Tex.] 


yard investments than was ever the case. It is 
true we have made some changes. We used to buy 
a team of young mules for $150, work them on a 
lumber haul for two or three years and then sell 
them, after they had developed, for $200. We now 
deliver that same lumber with a $5,000 truck. 
work our heads off to get money to buy tires and 
pay the repair bills, and after about three years 
ask the junkman to come and haul it off. We 
have increased our investments by building better 
sheds and have better looking places of business. 
We have bought plan books which we never seem 
to be able to locate when we have a call for them. 
We have made the lives of the newspaper men 
happier by doing some advertising. 


Fallacy of Cutting Prices to Get Orders 


3ut the fundamental principle of the retail lum- 
ber business and the sawmill business, too, for that 
matter, twenty years ago was: “Get the Business 
by Being Cheaper.” And that is the fundamental 
principle today, and it is just as wrong today as 
it was twenty years ago. We spend hours figuring 
on how we can find out what the other fellow 
quoted in order to be able to cut his price, but we 
don’t spend a minute wondering if there is not 
some kind of salesmanship we can use other than 
the eternal] dollar mark. I have seen men tickled 
to death over getting some nice house bill and the 
only reason they got it was because they offered to 
cut, and did cut, their profits to less than anyone 
else would. What satisfaction in the world is 
there in selling an article cheaper than anyone 
else would sell the same article for? 

Other lines of business are not run that way. 
For the sake of argument, we will suppose that 
some of us had enough money to buy a new suit 
of clothes. You go into Washer Bros. here and 
they show you a suit and price it to you at $45. 
Now, what do you suppose would happen if you 
told him you would like to trade with him, but 
that you had been quoted a suit, just as much 
cloth in it, just as many buttons on it and with 
just as many pockets, by a store down there in 
the other part of town for $22.50. If he followed 
our ideas he would say: “Let me figure this over 
again, see if I made a mistake—come back and see 
me before you close for this suit—give me last 
shot at it.” tut you know he would not. He 
would tell you that if you wanted a $22.50 suit 
you were not looking for him, he did not meet that 
kind of competition, did not have to, but if you 
wanted good merchandise at a reasonable price 
he could please you. 

Anyone can ship two or three cars of junk lum- 
ber into a town, build a little 10x12 box office, 
put up a sign, “Lumber Yard,” and the average 
retailer, with his well equipped yard, stocked with 
high class building material, will fall all over 
himself to reduce his price, which carries a legiti 
mate profit, down to nothing, to meet this third 
party outfit, and will listen to contractors’ and 
carpenters’ tales of the other fellow’s prices. It 
has always been a mystery to me why a man with 
$60,000 or $75,000 invested in a lumber yard will 
let a “‘one-gallus’” carpenter or contractor, who 
never saw as much as $100 at one time in his life, 
dictate to him the prices at which he shall sell 
his merchandise. But it is done every day, as you 
know. 


Lumber Should Be Sold on Quality Basis 


No one but the lumbermen themselves are re- 
sponsible for the lack of confidence that the gen- 
eral public has in lumber prices, which causes 
them to shop around and get competitive prices 
on $10 worth of lumber and never consider any 
thing but the price, where they will order $100 
worth of some other commodity on the basis of 
quality without, perhaps, asking the price. We 
have educated them to do this and to think there 
is nothing to lumber but price, regardless of any 
other consideration. 

A long time ago, I can remember the yard where 
I worked buying some advertising signs that were 
considered a work of art. They showed a bird, 
that was evidently a cross between a_ sandhill 
crane and a pelican, with an enormously long bill, 
and a man was writing some figures on this bill. 
Underneath was the legend, “Let Us Figure on 
Your Bill,” and the dealer’s name. I saw that 
same sign on a country road the other day. How 
often have we said to a prospect, “Bill, I sure 
want to figure with you when you get ready to 
build that barn.’ I have seen a man go into a 
lumber office with a list of lumber as made out by 
his carpenter, hand it to the Jumberman and be 
asked, “Do you want to load this or do you want 


figures?’ Naturally the man wanted figures when 
approached like that, and the next time ‘he bought 
lumber he wanted figures, when at first all he de- 
sired was good building material at a reasonable 
price. Why can not we sell our commodity like 
other merchants on the basis of its worth and 
quality and be ready to defend our prices on that 
basis instead of never getting above price sales- 
manship ? 


Classifying Various Kinds of Competitors 


It seems to me the time is ripe to systematically 
reéducate people so they will know that lumber 
is not just lumber—that they get just what they 
pay for just as when they buy clothes, flour, meat 
or any other commodity. I know some of you 
are thinking right now that you have customers 
who come in and buy from you without ever ask- 
ing the price. Sure you have, and usually they 
are as hard to collect from as they are easy to 
sell. 

But, to get to my real subject, and right here I 
want to make it plain, in the interest of personal 
safety, that in talking about competitors I am not. 
touching on any of those who are in competition 
with my company but am talking about competi- 
tors generally, the country over, that I have seen 
and heard of and the methods used to overcome 
them. I have had quite a lot of research work 
done by the bonehead institute, classifying and 
identifying some of the most common kind of com- 
petitors you meet in the lumber business and suc- 
cessful methods that have been used to overcome 
them. I did not have them include certain classes 
of sawmills and cement companies, as I realized ° 
their classification could not be discussed in polite 
society, altho they are competitors, and the insti- 
tute gave me this classification: 


First Variety Sell at About Cost 


First: Oompetitoris Briefitus, which is derived 
from the Greek word, meaning “they don’t last.” 
Their distinguishing facial characteristic is that 
they can look thru a keynote with both eyes at a 
distance of ten feet. Their principal method of 
attack is to sell a bill of lumber at about cost 
and then trust to their ability to cheat, substitute 
grades and squabble to squeeze out a little profit. 
They are the fellows who try to figure 100 pieces 
1x4—-12 to contain 1,200 feet board measure on 
the extras, and forget to credit returns when the 
job is finished. This class of fellows ought really 
to have been undertakers, as their motto is, “We 
only expect to get to sell a man once.” However, 
this specimen is nearly extinct, very few of them 
being left, but traces of them are found in nearly 
every town, in the way of ex-lumber sheds, now 
being used as wagon yards. 

The method used in meeting this competition is 
to assume a determined look, smash your fist on 
the counter and say between clenched teeth, “I'll 
show that bird that I can sell lumber as cheaply 
as he can,” 


Second Class Always Travel in Pairs 


The second variety is classified as Competitoris 
Twotime, derived from a Hindu word meaning 
“double up.” This class always travels in pairs, 
either father and son, two partners or the man- 
ager and his assistant. Their habitat is usually 
easily distinguished on account of its close re- 
semblance to a second rate wagon yard. Their idea 
of a stroke of genius in salesmanship is this: Re- 
member, there are always two of them, A and B. 
A customer comes in with a bill to be figured. 
They see him coming and A slips out on the street 
and lets B figure his estimate. After customer 
has been in the other yard, A then gets in his 
work, meets customer accidentally and says he 
sees B figured an estimate for him—-how did he 
come out. Of course, the customer tells him that 
he has*-got him beat $110 on the bill, being care- 
less to the extent of about $100 with his figures. 
A then tells him, confidentially, that B is awfully 
careless with figures, really had no business try- 
ing to figure a bill; that he does all that. Come 
on back to the yard and let’s see if he made any 
busts, which they do, and A finds that B has made 
an error of exactly $125 in the bill, has it that 
much too high—-was it not lucky I happened to 
meet you, and sells it, then tries to make up the 
$125 on the next man who gives him an order with- 
out prices. 

The way, according to the ritual, to meet this 
situation is, after you hear you lost this bill, 
tell your bookkeeper on the next bill that comes 
up to discount it still another 10 percent, and say, 
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doggedly, “Ill show that outfit I can sell as cheaply 
as they.” 
Third Variety is Migratory 

Third comes the Competitoris Paranoic, derived 
from the Latin word meaning ‘intense ignorance.” 
This class of competitor is very prevalent and is 
scattered in large numbers over the country. It 
is usually to be found where a little business is 
being done. It is migratory and goes from place to 
place where it can fool some manufacturer into 
giving it a line of credit. This class never takes 
inventory, as it knows whether or not it is making 
any profit or whether or not it has any money in 
the bank. Cost of doing business is a closed 
science to a merchant of this type, but he figures 
“he ain’t got no expense because he and his son 
run the yard and their time ain’t worth nothing.” 
If he sells at $5 a thousand above his invoice cost 
on his lumber he figures he has made $5 a thou- 
sand clear and can easily prove it. He carries 
hardly any stock, but will order a house pattern 
for anyone and let them take it from the car at 
$2 over invoice, and he continues this method of 
business and this method of accounting until the 
sheriff finally closes him up and some sawmill 
makes another charge to profit and loss. 

This situation is usually met by cutting your 
ad out of the local paper, sending back the plan 
books you have just ordered and resolving in strong 
tones, “I'll show this bird cheap Jumber 
that are cheap.” 


prices 


Fourth Sells Birthright for Small Commission 


Fourth comes the Competitoris Piscatorial, from 
an Armenian word, meaning “poor fish.’’ Ile is the 
chap that is the friend of the “ship in” outfit. 
A nice job comes up in his town—likely the first 
job of any size in some time, say a nice garage 
bill. He has not enough confidence in his own 
ability to handle it, so he invites further competi- 
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betterment. When uptown you don’t see him in the 
drug store drinking cokes with the jelly-beans and 
watching them go by, but he associates and chums 
with the best and most solid people of the town. 
They like him and respect his views. He frankly 
tells them that he expects to make a fair profit 
on what he sells them and if they don’t want to 
pay him that profit he does not want their busi- 
ness, that he expects to stay in business and he 
can not stay in business and sell goods without a 
profit unless he stoops to methods which he abso- 
lutely will not countenance. People with build- 
ing ideas call on him for advice and counsel—he 
is looked on in his town as an authority on build- 


ing and construction. He has bowels enough to 
tell the shipper that he proposes to make his 
own prices on his own merchandise and that he 
is not going to underwrite their accounts for 
some little sop of a brokerage. In other words, 
he is a man and a merchant. 

This competition is met by writing to the mill 
that you have got to have another thirty days on 
that past due car of lumber, buying a barrel of 
roof coating that accidentally got shipped to your 
station from Cleveland, Ohio, and telling your 
friends, “I can buy as cheap as that fellow and 
sell a whole lot cheaper.” 

Ain’t nature grand? 





Attractive Exhibit 


Fr. WortH, Tex., April 15.—The Southern 
Pine Association had an extraordinary exhibit 
of millwork and interior trim at the Texas re- 
tail lumbermen’s convention, held in this city 
this week. The object of the exhibit, of 
course, was to demonstrate the beauty of pine 
floors and of pine woodwork. The means em- 
ployed to do this were unique. Four miniature 
rooms were shown, and while these were real 
miniatures they were built on a larger scale than 
is usually followed in building small display 
houses. The walls are about five feet in height, 
and the rooms are built complete save for front 
wall and ceiling. Everything is perfectly in 
scale, and as a result the observer gets a very 
accurate idea of how such a room would look 
in a full-sized house. Living room, dining 


of Pine Woodwork 


tertainment feature. At the close of the con- 
vention program the entire body of visiting re- 
tailers was taken by car to Lake Worth and 
given a barbecue dinner. 


The Biggest Year in Texas Retail History 


Visitors from all over the State report that 
retailing is making an early start and promises 
one of the biggest year’s trade in history. Many 
men said they were already having serious dif 
ficulty in getting stock fast enough to supply 
the trade, and building permits already have 
assured building to last pretty well thru the 
season. More money is available for building 
loans than for some years. 

The set program and the discussions indicated 
what a remarkable advance has been made in 
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tion by asking a wholesaler and the cement man 
to come in and sell the bill thru him, reserving him 
a little brokerage. He has sold his birthright for 
some measly mess of commission and he thinks he 
has pulled something bright, puts this stuff thru 
his books and feels that he is doing a good busi- 
ness. However, this species does not stay in the 
lumber business long but is soon taken care of by 
the State in an institution where they give him a 
nice padded room where he won’t hurt himself. 

This kind of competition is usually met by try- 
ing to find a mill that will take these bills and 
ship them cheaper than the other fellow’s mills and 
saying, “That bird don’t know anything about 
cheap lumber yet.” 


Fifth Variety Is a Man and a Merchant 


There are a great many other kinds and classifica- 
tions too numerous to include in this short session, 
but I want to give you just one more, and that is 
the Competitoris ————, derived from the Chinese 
word meaning “you can’t beat it.’”’ Usually this 
specimen is an upstanding kind of fellow, looks you 
in the eye when he talks to you and puts some- 
thing behind what he says besides air. His place 
of business is well kept and attractive, and his 
personal appearance has the same air. He has a 
bunch working for him that he is training along 
the same lines and they are convinced that their 
firm is the best on earth. He knows his business 
from the ground up and can talk building intelli- 
gently without being too technical. He buys his 
lumber and other items with a view to their quality 
and not altogether on their price. He is active in 
the town in which he lives and gives his efforts 
to all movements for community improvement and 


room, kitchen and bedroom compose the suite, 
and a special feature has been made of built- 
in furniture. The living room has bookeases, 
the dining room a china closet, the kitchen an 
ironing board, a breakfast nook and cupboards, 


_ and the bedroom has a dressing table and closets. 


All the woodwork is done in white enamel. 
These display rooms and the miniature house 
which also formed part of the display were 
built for the Southern Pine Association by the 
Waco Sash & Door Co., Waco, Tex. The exhibit 
proved a center of attraction to the thousand 
visitors to the convention. 


Association Shows Great Expansion 


This was the thirty-sixth annual convention 
of the Texas association, and in attendance, in- 
terest shown and excellence of program it was 
one of the very best of the long series. The 
week before the convention the membership of 
the association went to 1,006, making Texas 
the biggest State association in the country. 
EK. P. Hunter, the retiring president, personally 
secured over three hundred members. 

The new Texas Hotel, where the convention 
was held, is an ideal place for such gatherings. 
The local dealers did everything possible to 
make the visitors’ stay both pleasant and prof- 
itable. The building material store of William 
Cameron & Co., the biggest and finest in the 
world, was a center of interest, and the excel- 
lent Cameron band was a much appreciated en- 


the art and science of lumber merchandising. 
Speakers from out of the State repeatedly re- 
ferred to Texas as one of the States in the 
front ranks of the movement to make the re- 
tailing of building materials the service to the 
public that it can be made. 
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NEW OFFICE TO FEATURE MODEL HOME 


New ORLEANS, La., April 17.—The Salmen 
Brick & Lumber Co. broke ground last week, on 
its Carrollton Avenue properties, for a new oftice 
building which will include all modern features. 
In addition to the quarters for its office staff, the 
building will contain a model home, with living 
room, dining room and bedroom, sun parlor, 
alcove and kitchen, completely fitted up and 
equipped. Each room will have a different type 
of flooring, the general idea being to enable 
the company’s customers to visualize their pros- 
pective homes and note the effect of the various 
materials as actually installed. In addition 
there will be salesrooms designed for attrac- 
tive display of the various building materials 
and specialties handled by the company, and 
a reception room for the ladies. The new 
building will provide 2,000 square feet of floor 
space for display and sales rooms and 2,700 
square feet of office space. With the exception 
of the roof, it will be built thruout of mate- 
rials handled by the company. 
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Dallas Turns Out for Building Show 


Dauuas, TEx., April 18.—The retailers of 
Dallas are engaged in proving that codperative 
competition is not only possible but also profi- 
table. 

They are in the midst of a building show de- 
signed not only to sell houses but to sell better 
houses, They hope and expect to give to the 
public some sound and practical education that 
will be productive of good for years to come; 
and in this way they are making the show of 
as much real profit to the public as it is to the 
dealers. 


Other Merchants Sense Importance of Building 


It is a cooperative affair in an unusually wide 
sense. Twenty Dallas yards are engaged in it, 
and the Southern Pine Association is providing 
the very valuable assistance of a couple of ex- 
perts and an interesting and instructive exhibit. 
But this is not all. The newspapers are thoroly 
sold on it, as a matter of immense importance 
to the future welfare of the city, and retailers 
in other lines have seen that if more houses are 
built and more people come to Dallas the grocers 
and drygoods merchants and the rest of the 
dealers who supply day-to-day needs will in the 
end reap a larger benefit than will the lumber- 
men themselves. 


Active and Intelligent Newspaper Coodperation 


R. M. Williamson, the well known building 
plan expert, was one of the early backers of 
the idea and has done much preliminary and 
administrative work. When the campaign was 
thoroly planned and had been sold to all the 
people who should be interested in it, it got 
under way with six weeks of extensive and in- 
tensive newspaper advertising. The newspapers 
have been furnishing an active and intelligent 
cooperation that has contributed much to the 
success of the undertaking. General publicity 
ot a kind that never is for sale was available 
in generous measure, and this publicity and the 
notice that other retailers made in their adver- 
tising of the coming show had public attention 
and thought pretty well centered on the under- 
taking when it opened its doors. 

The show has all along been called by the 
name of the Southern Pine Association, but 
each advertisement has been signed by the 
twenty lumber companies as active codperators. 
The series of full page ads, and the general pub- 
licity, worked up to a climax as the exposition 
began. The house building section of the Dal- 
las News for Sunday, April 16, the day before 
the show opened, may be described briefly to 
indicate the scope and character of the pub- 
licity that has been secured for this undertak- 
ing. 

Newspaper Publicity with a Punch 

On the first page, stretching across the sheet, 
is a headline stating that ‘‘ Dallas Citizens Are 
Converting Rent Receipts into Home Equities.’’ 
The subhead adds these statements: ‘‘ Search 
for Shelter Is Fostered by Southern Pine As- 
sociation Here. Housing Exhibit Serves Citi- 
zens. Lumbermen are Coéperating in Attrac- 
tively Arranged Display. Finances Available. 
Various Interests Are Putting Up Money for 
Erection of Residences for Families.’’ 

Following are some pertinent quotations 
from the story: ‘‘The housing history of Dal- 
las in recent years has been the housing story 
of the average American city, intensified be- 
cause the growth of Dallas’ population has been 
more rapid than in the average city. Wage 
earners and employed persons at the head of 
the family have discovered that the biggest item 
of expenditure in their scheme of living has been 
in the monthly outlay for a place to live. * * * 


Emphasizes Benefits of Home Ownership 


‘*Many a man in Dallas has lifted the bur- 
den of rent during the last twelve months and 
instead of accepting a receipt for $40, $50, $60 
or $100, which represents thirty days of shelter 
and no more, he has received a receipt for 
probably a lesser amount that represents an 
equity in a house that in time will be his in fee 
simple. 

‘‘Building and loan associations, investors, 
building companies, contractors and lumber 


companies all have contributed toward the cam- 
paign for the promotion of home owning. All 
these various interests acknowledge the service 
that has been rendered by the Southern Pine 
Association. * * * 

‘*Work of installing the Dallas exhibit in a 
store building at 1609 Main Street has been 
under way for several days. L. E. Sigur, of 
the trade extension department, together with 
George DeMarcay, exhibit director, arrived here 
several days ago and began preparations for 
the better homes exhibit. * * * © 


Comfort and Beauty at Moderate Cost 


“* “We have arranged the exhibit,’ Mr. Sigur 
said, ‘to visualize to men and women the pos- 
sibilities of home owning and home planning. 
No longer is the small home and the inexpensive 
home a hit and miss subject of four walls and 
a few doors and windows. The little home of 
America may be built with as much concern for 
comfort, convenience and beauty as the most 
elaborate mansion in the land, and all without 
an added tax on the pocket-book. With this ex- 
hibit we are enabled to show people that they 
may acquire homes of comfort and beauty at 
moderate cost. The plans that we show are 
designed to combine beauty, attractiveness and 
convenience. At the same time we seek to elim- 
inate by standardization all unnecessary waste 
in the cutting of materials. 


People Now Understand Possibilities Clearly 


‘*There has been no lack of money for build- 
ing homes in Dallas. In other communities in 


on interior decoration and an argument that the 
city needs more second lien companies. There 
are pictures of homes and of interiors. Page 
eight deals with interior decoration together 
with display ads of real estate. Page nine has 
an article on the extent of building in Dallas, 
something that will be mentioned further. 
Page ten deals with building permits, page 
eleven is a technical directory of engineering 
and construction firms and page twelve is cov- 
ered with a real estate display advertisement. 


People ‘‘Sold’’ on Idea; Show Is Success 


Imagine this broadside coming at the end of 
six weeks of preparation and at the beginning 
of the building show, and it is easily seen why 
the show is going over so big. People are sold 
on it before they see it. 

Dallas is already setting a stiff pace in new 
construction, as may be gathered from the 
statement that the value of new construction 
put under way during the first fifteen weeks of 
the year is $6,386,362. The week ended April 
15 saw building initiated to the value of $282,- 
982. 


Display Is Attractive, Educational, Practical 


The display at the show is first of all attrae- 
tive, secondly it is educational, and thirdly it 
is practical. The display windows are filled 
with hand colored photographs of houses espe@i 
ally adapted to this climate, and in front of the 
door is a cabinet of these photographs arranged 
so that after a panel of photographs has been 
shown a few moments it is moved to the side 

















A Model of a Country Estate Displayed at the Dallas Building Show 


the United States the home building campaign 
has been held in check because of the difficulty 
in financing operations. In Dallas the desire of 
citizens to become owners has found complement 
in a willingness on the part of loan companies, 
building associations, building companies, lum- 
bermen and real estate men to finance the build- 
mF °* 

‘“The work of education that has been done 
in the advertising incident to the home building 
campaign has given the average man a clearer 
understanding of the possibilities of home own- 
ership, business men of all these lines of activity 
declare, ’’ 

Ads Cover All Information Prospect Needs 


In addition to this leading article the first 
page contains pictures of part of the show ex- 
hibit, and advertisements of real estate com- 
panies and of construction materials. The see- 
ond page has a feature article on rooms de- 
signed especially for children, pictures of model 
interiors, and display ads of lumber, loans, fur- 
niture and the like. The third page is a big 
display featuring the building show—‘‘ A Home 
of Their Own. Their Dreams Have Come 
True.’’ Page four has a cross-sheet head, ‘‘ De- 
mand for All Kinds of Dallas Property Shows 
Extraordinary Strength.’’ This is followed by 
an articie on the purchase of real estate. There 
are pictures of some attractive streets, and there 
are also display ads of real estate concerns, a 
title guaranty company and the like. Page five 
is similar. Page six has an article on the profit 
of home owning. Page seven features an article 


and uncovers a second. There are eighty photo- 
graphs in this contrivance. 

At the right as the visitor enters is a display 
of interiors that the Southern Pine Association 
has had built recently by the Waco Sash & 
Door Co. and that attracts amazed attention. 
[This display is reproduced on the opposite 
page—EpitTor.| It consists of four rooms with- 
out front wall or ceiling. The rooms are about 
five feet in height, are finished in southern pine 
showing both flat and edge grain. flooring, con- 
tain many built-in features such as a dressing 
table with angle mirrors, chifforobe, breakfast 
corner, china closet, bookeases, French doors 
and the like, and the rooms are all done in per- 
fect proportion and are exquisitely finished. 
The woodwork is all finished in white enamel. 
This display seems to fascinate the visitors, and 
it is in itself a liberal edueation in interior 
finishing. 

‘*Modern Homes’’ Secures Prospects’ Names 


Beyond the interiors is a series of panels 
showing all kinds of finish and flooring, some 
in natural finish, some stained. At the rear of 
the room is a replica of a country estate, built 
rot so much as a model to be followed but as a 
picture of the beauty that is possible in artistic 
building, It is landscaped and makes a lovely 
background for the other displays. There is 
also a miniature model of one of the houses 
shown in the plan book that is given to each 
person who registers. This is the new plan 
book called ‘‘Modern Homes.’’ It has met 
with instant favor all over the country. The 








50 


AMERICAN LUMBERMAN & 


APRIL 22, 1922 





object of giving the book only to those who 
register is, of course, to have some record of 
prospects. 

The first half day the show was open over 
feur hundred people registered, and several 
times many had visited the display rooms. 
‘“We’ll have 20,000 people here,’’?’ Mr. William- 
son said. 

Letter Offers Full Cooperation 

In each plan book the following letter is en- 

closed: 


A™ OpvortTUNITY FOR THE HOME BULLDER 
TO THE CITIZENS OF DALLAS: 

The undersigned retail lumber dealers of Dallas, 
who, in codperation with the Southern Pine Asso 
ciation, of New Orleans, are conducting this “Own 
Your Home” exhibit, offer to the public our as- 
sistance and the benefit of years of experience in 
the building material business. 

For any of the attractive designs of homes shown 
in this plan book we will furnish blueprint plans 
and general specifications free, and will endeavor 
to assist you in every way possible regarding your 
housing problem. 

We can place you in touch with competent 
and dependable contractors, who will give you an 
estimate. on the cost of constructing the home in 
which you are interested. Further than this, we 
will furnish the money, in large part, and on rea- 
sonable terms, for the financing of your home. 

If there is any further information you desire, 
please call or write us and your inquiry will be 
given full consideration and will receive our best 
attention, Yours for service: 
saxter Lumber Co. Jones Lumber Co. 
Buell Lumber & Manu Lingo Lumber Co. 

facturing Co, W. L. Macatee & Co. 
suilders’ Lumber & M. M. Mayfield. 

Loan Co. Moore & Co. 

Burton Lumber Co. G. W. Owens Lumber & 
Clem Lumber Co. Loan Co. 

Cowser & Co. Temple Lumber Co. 
Griffiths & Co, Trinity Heights Lum- 
Groves-Barns Lumber ber Co. 

0. Trinity Lumber Co. 
Jenkins-Cobb-Massey. J. M. Wilcox & Co. 

Attracts People Dealers Desire to Reach 


‘‘T’ye been watching the crowds for an 
hour,’’ said W. Griffiths, ‘‘and they consist al 
most entirely of people of moderate means, the 
very people we want to reach. The rich can 
take care of themselves. They can hire special 
skill for their special building problems, and 
the very poor, unfortunately, can hardly hope 
to build even with liberal assistance. But 
there’s a big class in between who can build 
with advantage to themselves if they’re guided 
rightly, and I’m delighted that this class seems 
to be taking advantage of these educational 
opportunities. ’’ 

Publicity is being maintained in the news- 
papers, and individual dealers are prepared to 
supplement the information given out at the 
display rooms with any additional details 
the prospective builder may want or need. 
Lumbermen feel that they are starting some- 
thing that will bear fruit for months and even 
for years to come. 


HAS NUMEROUS ENGAGEMENTS 


St. Louis, Mo., April 18.—Henry R. Isher- 
wood, secretary-treasurer of the Concatenated 
Order of Hoo-Hoo, gave out today a list of the 
speaking dates already booked for Parson P. A. 
Simpkin, national Chaplain of the order. 

arson Simpkin spoke yesterday in Toledo, 
Ohio, at a noon meeting of the Chamber of 
Commerce, and again at 8:30 p. m. at a con- 
catenation. He spoke today at a special noon 
meeting of the Buffalo Lumber Dealers’ Asso- 
ciation, and tomorrow will speak at a special 
meeting of Hoo-Hoo and lumbermen at the Hotel 
Sinton, Cincinnati. 

Thursday the parson will speak at a con- 
catenation in New York City, and on Friday and 
Saturday he will be in Syracuse, N. Y., for a 
meeting of lumbermen at the college of for- 
estry. 

His dates for next week include a meeting 
of lumbermen and Hoo-Hoo followed by a con- 
eatenation at Boston on Tuesday, and similar 
meetings on Wednesday at Clarksburg, W. Va., 
and Norfolk, Va. 

Parson Simpkin also will speak at the fol- 
lowing places, the dates to be decided on later: 
Jacksonville, Fla., Orlando, Fla., Macon, Ga., 
Atlanta, Ga., Columbia, 8. C., Knoxville, Tenn., 
Nashville, Tenn., Birmingham, Ala., Tuscaloosa, 


Ala., Montgomery,.Ala., Mobile, Ala., Jack-. 


son; Miss., Corinth, Miss., Memphis, Tenn. 


News From the Building Field 


SEES CONSTRUCTION ON UPGRADE 

INDIANAPOLIS, IND., April 17.—According to 
Secretary of Labor James J. Davis, who was in 
Indianapolis last week, the outlook in the con- 
struction field is brighter than it has been for 
years. He talked particularly of the few real 
difficulties between employee and employer in 
the building trades and declared that if the coun 
try builds sufficient homes for its families, that 
alone will spell prosperity. 

Mr. Davis said: ‘‘It certainly looks as tho 
we are on the upgrade. There is every appear- 
ance that we are getting back toward normal 
prosperity. In the building trades, particularly, 
there are no serious labor disputes except at 
Chicago, and that will be ironed out soon, I be- 
lieve. There is less trouble between employee 
and employer in the building industry than in 
years,’’ 
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RETAILER GIVES LESSON IN THRIFT 

Superior, Wis., April 17.—-‘‘ Your rent pay- 
ments, with interest at 6 percent compounded 
annually, would build a home for you,’’ de- 
clares the Rogers-Ruger Lumber Co., Superior, 
Wis., in ‘4A Little Lesson in Thrift’? advertise- 
ment. The following table attracts the atten- 
tion of the reader and drives home the argu- 
ment: 


Rent permonth In 10 years In 15 years 


$20.00 $3,353.28 $ 5,921.52 
30.00 5,029.92 8,882.28 
35.00 5,868.24 10.362.66 
40.09 6,706.56 11.843.04 
50.00 8,383.20 14,803.80 


““See us for free building plans and cost esti- 
mates,’’ is the parting message of this striking 
advertisement. 


LETS CONTRACT FOR 53 HOUSES 

PITTSBURGH, Pa., April 19.—A ereditable ree- 
ord in home building was established during the 
last year by the Pittsburgh Commerce Housing 
Corporation, with a total of 178 houses erected 
in the Pittsburgh district. These houses include 
141 built on contracts totaling $600,000, 14 con- 
structed at cost for individuals, and 23 built for 
real estate interests, which sold them at cost. 
Recently a contract was let for 53 houses, the 
first of four units to be built at Monarch, Pa., 
for the Monarch Fuel Co., for its employees. 
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BUILDING OFFICIALS TO MEET 


INDIANAPOLIS, IND., April 17.—The eighth 
annual meeting of the Building Officials’ Con- 
ference will be held here April 24 to 27, when 
building inspectors and officials from many 
States, and probably Honolulu and Canada, are 
expected to discuss building problems and the 
enforcement of building laws. John W. Moore, 
superintendent of buildings, New York, will talk 
on ‘Floor Openings, Railings, Toe-board Safety 
Code.’’ Charles MeDermott, inspector of build- 
ings in New Jersey, will talk on ‘‘ Building Exits 
Safety Code;’’ Mr. Miller, on ‘‘ Elevators,’’ and 
Sidney J. Williams, engineer of the National 
Safety Council, Chicago, on ‘‘Construction 


Work.’’ John P. Healey, of Washington, will 
diseuss ‘‘The Ideal Wall.’’ Theodore F. Laist, 
of the National Lumber Manufacturers’ Asso- 


ciation, will also speak. 
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BUILDING BOOM CONTINUES 

San Francisco, Caurr., April 15.—The build- 
ing situation in San Francisco is very promising, 
with a large volume of wooden construction work 
under way. Millions of dollars’ worth of work 
is planned, Continuance of the building boom 
that has been in progress since the first of the 
year seems to depend upon the enforcement of 
the American plan. The bricklayers’ union 
went on strike, during the week, asking for an 
increase in wages from $9 to $10 a day. The 
plumbers’ union joined in the walkout. The 
Builders’ Exchange passed resolutions notify- 
ing the building contractors that they would 
have to live up to the American plan and pay 
the wage scale adopted by the arbitration board, 
effective Jan. 1, in order to obtain permits to 
purchase materials, such as cement, brick and 
terra cotta. The great majority of the men 


employed in the building trades here are non- 

union and more will be brought in, if necessary, 

to keep construction work going. There has 

been a remarkable increase in the volume of 

business since the American plan was adopted. 
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CARPENTERS AGREE TO ARBITRATE 

Sr. Louts, Mo., April 19.—The Carpenters’ 
Distriet Council, representing 3,200 union car 
penters, notified the Master Builders’ Associa 
tion last night that as a means of ending the 
present wage controversy they are willing to 
submit the matter to arbitration, as suggested 
by the master builders. Rev. Father Timothy 
Dempsey, who has helped to settle many wage 
controversies in St. Louis has been selected as 
referee, and the understanding is that the ad- 
justment shall be made between the figures of 
95 cents an hour, suggested by the master build- 
ers, and the present scale of $1.25 an hour. The 
decision, when rendered, is to remain in force 
for one year. 
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WILL PLACE LARGE LUMBER ORDER 

WINNIPEG, MAN., April 15.—During the past 
week the Winnipeg Housing Loan Commission 
received 34 loan applications. Tenders for sup- 
plying the lumber close April 17. This con- 
tract will mean a good year’s business in itself 
and will mean, for the lucky bidder, the plac- 
ing of a large order with one of the Coast or 
mountain mills, 

Aside from the Housing Loan plan there is 
going to be considerable other house building. 
Already some of the large financial houses are 
advertising their willingness to erect homes to 
be paid for on the monthly payment plan. 


HOLDING SALES CONFERENCES 


SpoKANE, WASH., April 15.—Slight advances 
in the prices of common Jumber were made at a 
meeting of the trustees of the Weyerhaeuser 
Sales Co. held last Tuesday at the main offices 
of the company here. Said L. 8. Case, general 
manager: 





The decision in regard to prices was in the 
nature of a leveling up process, prices in some 
cases being lowered and in others raised to con- 
form to conditions in other economic lines. Our 
representatives and various officials reported con- 
ditions to be generally good. Pacific coast execu- 


tives reported an exceptionally large amount of 
building from Vancouver, B. C., to San Diego, 


Calif. An increase in export business, especially 
to Japan, was also reported. Large shipments 
are going from Puget Sound mills thru the Panama 
Canal to the Atlantic seaboard. 

The national advertising campaign of the 
company came in for a large share of the dis- 
cussion during the day. T. J. Humbird, presi- 
dent of the company, who last Saturday returned 
from a two months’ trip to Florida and Cali- 
fornia, left Wednesday with I. N. Tate, assistant 
general manager of the company and Don Law- 
rence, district manager, to attend the three 
3-day conferences which are to be held with 
middle western and eastern sales representatives, 
respectively in St. Paul, Chicago and Baltimore 
in the order named with the first to be held in 
St. Paul starting April 17, that in Chicago, 


April 21 and that in Baltimore, April 25. Mr. 
Humbird presided at the meeting. 
The program of education and expansion 


adopted by the company this year includes a 
campaign to bring about a greater use of wood 
in the manufacture of boxes and crates. The 
company has secured the services of H. N. 
Knowlton, an expert in that line, to visit the 
larger industries in the interest of a larger use 
of wooden boxes urging the economy involved. 
Trustees and representatives from St. Paul to 
the Coast were present at the meeting. They 
were T. J. Humbird, Spokane, president; W. H. 
Boner, Everett, vice president; A. W. Laird, 
Potlatch, secretary; J. P. Weyerhaeuser, Ta- 
coma; R. M. Weyerhaeuser, St. Paul; George 
S. Long, Tacoma, and B. H. Hornby, Dover, 
Idaho, all trustees, and L. S. Case, I. N. Tate, 
Don Lawrence, J. P. Weyerhaeuser, jr., C. A. 
Weyerhaeuser, F. R. Pitcomb, Snoqualmie, 
Wash.; Huntington Taylor, Coeur d’Alene, 
Idaho; R. E. Erwin, Boise, Idaho; R. W. Hunt, 
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Everett, Wash.; P. M. Lachmund, Potlatch, 
Idaho; J. A. Humbird and A. D. Remington, 
Sandpoint, Idaho, together with C. E. MeGib- 
bon, of Potlatch, Idaho, newly appointed. assist- 
ant manager in charge of manufacturing, for- 
merly with the Northland Pine Co., of Minne- 
apolis. 

The lumber mills of the Inland Empire will 
have an active and steadily increasing-emand 
for their products in the opinion of Mr. Case, 
who returned the day of the meeting from a 
two weeks’ trip east to St. Paul and Chicago. 
Said he: 

There is a real upturn in general business con- 
ditions. I met many lumbermen, building con- 
tractors and others and all were impressed with 
the optimistic outlook. The consensus seemed to 
be that there is going to be a large amount of 
building in the cities and larger country towns. 
With the improvement in prices on farm products, 
good crops will make a good fall business. 

This feeling is verified by a greatly increased 
demand for lumber coming to Inland Empire mills, 
assuring an improved and_ increased trade. 


AIR SEASONING STUDIES IN PROGRESS 


NEw ORLEANS, La., April 17.—The series of 
studies to solve problems encountered in the air 
seasoning of southern pine lumber and to de- 
termine the best and most economical methods 
of air seasoning, arranged for by the United 
States Forest Products Laboratory, of Madi- 
son, Wis., in conjunction with the Southern 
Pine Association, now are in progress at two 
southern pine mills in Louisiana and Mississippi 
and will be continued at four other plants in the 
South. 

The tests are being conducted under the per- 
sonal supervision of James D. Studley, assist- 
ant wood technologist of the laboratory, assisted 
by officials and employees of southern pine mills, 
selected as locations for the studies by Mr. Stud- 
ley and J. E. Jones, chief inspector of the 
Southern Pine Association. The association ap- 
propriated $2,400 to assist in these tests and 
is coOperating in every way with the Federal 





A carload of pine finish came to a 
middlewestern retailer. The car _ roof 
leaked and the splendid stock was badly 
water soaked. Good stock should never 
be loaded in cars with leaky roofs. 

Car loadings are getting steadily heavier 
and the surplus of idle cars smaller. 

On March 1 there were 398,982 
freight cars idle. Of these 175,136 were 
freight cars in need of repairs in excess 
of the number normally out of service. 


By no means are all bad order cars out 
of active service. On March 1, out of 
2,278,452 freight cars on line 334,628, or 
14.7 percent, were in need of repair. 

Prosperity is marching over the hill. 
Cars loaded with revenue freight the week 
ended April 1 showed an increase of 163,- 
840 over the corresponding week of 1921, 
and only 31,816 less than for the corre- 
sponding week of 1920. 

Remember how the car shortage was 
in 1920? Can the railroads bear the bur- 
den this year? Are they going to be able 
to move the big crops in prospect? 





Repair Bad Order Cars Now 


Bad order cars should be repaired at once 
because: 
1—Many railroad repair shops have less 
to do as a result of the coal strike and 
therefore can well undertake repair work 
at this time. 


2—Material for repairs is now readily 
available, a condition which is hardly 
likely to prevail later on. 


3—There is no car shortage now. 


4—Every car possible ought to be re- 
paired to help prevent a serious car 
shortage which would seriously impede 
general business recovery. 


The way to get the cars repaired is for: 
I—Lumber manufacturers to give pri- 
ority to repair car material orders. 
2—To print slips reading: “Repair Bad 
Order Cars Now. We Will Not Ship 
Lumber in Bad Order Cars.” Enclose 
these inserts in every letter. 


3—Every lumberman who receives a car 
in bad order to write to the owner: “Your 
car No. — was received in bad order 
today. To conserve your property and 
prevent a car shortage, it ought to be re- 
paired at once.” 











Participation in the building improvement of the 
country is certain for the Inland Mmpire during 
the coming summer and fall. 


STOCKHOLDERS INSPECT COMPANY’S YARD 


Cotumbus, Onto, April 18.—Stockholders of 
H. H. Giesy & Bros. Co., a corporation with a 
capital of $500,000, met at the plant recently for 
a dinner and inspection of the yard. The com- 
pany was reorganized about six months ago to 
act as a clearing house for retailers, carrying 
unusual and special items. Retailers of Colum 
bus are. stockholders in the concern. At the 
annual meeting held recently H. H. Giesy was 
elected chairman of the board of directors; 


W. G. Smith, of Newark, president; E. Dodding- 
ton, vice president; R. M. Lucas, secretary, and 
R. M. Giesy, treasurer, 


laboratory. Results of the study will be made 
public by the laboratory as soon as sufficient 
data are obtained to justify any conelusion. 

First studies were begun at the plants of 
the Natalbany Lumber Co., Natalbany, La., and 
of the Wausau-Southern Lumber Co., at Laurel, 
Miss. The work at these plants soon will be 
completed and Mr. Studley expects to start work 
on tests this week at the plants of the Alger- 
Sullivan Lumber Co., Century, Fla., and the 
Kirby Lumber Co., at Bessmay, Tex. Later on 
studies also will be conducted at the mills of 
the Wisconsin-Arkansas Lumber Co., Malvern, 
Ark., and the King-Ryder Lumber Co., at Bon 
Ami, La. 

Eventually the twenty-nine most important 
commercially used woods in this country will re- 
ceive consideration in the Federal laboratory’s 
studies. 


MISSISSIPPI FLOODS CLOSE MANY MILLS 


MEMPHIS, TENN., April 18.—Flood conditions 
in the Mississippi Valley are growing steadily 
worse as a result of further heavy rains in the 
upper tributaries of the Mississippi, as well as 
extensive precipitation in Tennessee, Arkansas, 
Mississippi and Louisiana. Reports received this 
morning indicate that record stages are being 
experienced at Natchez, Vicksburg, Rosedale and 
Greeneville, Miss., and at Arkansas City, Ark., 
and that the area covered with back and seep 
waters is the greatest ever known in the lower 
parts of Mississippi and Arkansas and the upper 
half of Louisiana. But this is not all. The 
river is rising from Cairo to Memphis and points 
south of this city and this second rise will make 
itself felt at Rosedale, Greeneville, Natchez, 
Vicksburg, and Arkansas City before the present 
flood waters find outlet to the Gulf. This means 
the breaking of further records and also a decid- 
ed prolongation of the period of high water. Lum- 
ber interests, with mills and other holdings in 
southeastern Arkansas and northern Louisiana 
are fearful that breaks may oceur and that seri- 
ous damage may be done to their properties. 


It is now conceded by hardwood interests that 
very little hardwood lumber will be produced 
in the lower valley between now and June 1, 
and it is suggested that the period of enforced 
curtailment may be appreciably longer than in- 
dicated. It is known that logging is virtually at 
a standstill thruout the valley area. It is im- 
possible to furnish a complete list of the mills 
which have had to suspend, but it may be stated 
that the following, having a combined capacity 
of millions of feet a day, are unable to operate, 
the majority because their log supplies have been 
eut off: 


Memphis—All mills south of the city and the 
majority located in the northern end. 

Proctor, Ark.—George C. Brown & Co. 

Marianna, Ark.—Miller Lumber Co. 

Helena, Ark.—Perkins Bros., Helena Band Mill 
Co., Rex Mill & Lumber Co., J. P. Buchanan, Kurz 
Bros., and Theodore Fathauer. 


Sardis, Miss.—Carrier Lumber & Manufactur- 
ng Co. 
Charleston, Miss.—Lamb-Fish Hardwood Co. 


Cary and Louise, Miss.—Bellgrade Lumber Co. 

Yazoo City, Miss.—Bayou Land & Lumber Co. 

Belzoni, Miss.—Alexander Bros. and all other 
companies in that immediate territory. 

Vicksburg, Miss..—Gary-Lamb Lumber Co., Hous- 
ton Bros. Co. and Anderson-Tully Co. The big 
double band mill of the last named is out of 
commission but the small plant is still running. 

Merryville, La.—Sherrill Hardwood Lumber Co. 

Blanks, La.—Bomer-Blanks Lumber Co. 

Willetts, La.—Black River Lumber Co. 

Wilson, La.—Wilson & Cochran. 

Junka, La.—Alexander Bros. 

Holly Ridge and Monroe, La. 
Lumber Co. 

Winfield, La.—Mansfield Hardwood Lumber Co. 

Alexandria, La.—Ferd Brenner Lumber Co. and 
E. Sondheimer Co. 

Fondale, La.—Kellogg Lumber Co. 

Shreveport, La.—E. Sondheimer Co. 

Rayville, La.—Anderson-Tully Co. and the Men- 
gel Co. 





Holly Ridge 





The J. V. Stimson Hardwood Co., Penrod- 
Jurden Co., Chicago Mill & Lumber Co., Archer 
Lumber Co., and the Van Briggle Veneer Co., 
Helena, Ark., are still running but they have 
limited log supplies and will practically all be 
out of operation by the end of the current month, 
as they can not bring in additional logs. The 
big double band mill of the Panola Lumber & 
Manufacturing Co, at Batesville, Miss., can con- 
tinue for only a limited period. It will be 
forced to close down as soon as logs now on 
hand have been cut up. 


ADD TWO SALESMEN TO ORGANIZATION 


Houston, Tex., April 17.—The South Texas 
Lumber Co., thru its general sales manager, 
W. W. Wallace, announces the appointment of 
two new salesmen. They are Ralph G. Taylor, 
who will make his headquarters at Indianap- 
olis, for the Indiana territory, and J. G. 
Anderson, who will travel Oklahoma and North 
Texas, with headquarters at Dallas. Mr. 
Anderson was formerly salesman for the Amer- 
ican Lumber Co., of Merryville, La., while 
Mr. Taylor has had pine and hardwood mill 
and office experience with the South Texas 
Lumber Co. 
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Retailer and What He Stands For 


particularly the farmer. In the larger com- 
munity his contact is largely with the contractor 
and the architect, who for all practical purposes 
are the ultimate consumers of his wares, because 
the ultimate owners of houses built for sale con- 
stitute the smallest percentage of direct custom- 
ers of such retail lumberman. If he sells his 
goods and wares to the farmer there is no oppor- 
tunity for him to resort to trickery in shifting 
grades or giving short delivery, for the farmer 
inspects his own lumber. He comes to my yard 
and buys if my lumber is better than the other 
fellow’s. He takes this lumber from the yard 
with his own teams and wagons; loaded by his 
own hands and counted before his face. The 
grade he is satisfied with, because he has seen 
it himself and has been able to compare it with 
that of my competitor, if the business was se- 
cured on a competitive basis. There is no chance 
for substitution or short delivery. If, as may 
be the case in the larger community, he comes 
in contact mostly with the architect and con- 
tractor, he is in no better position to indulge 
in trickery because of supposed collusion be- 
tween a dishonest contractor and an architect 
looking for a commission. It requires so much 
lumber and so many feet to do a certain job 


(Concluded from front page) 


and the goods must be delivered. We are hear- 
ing much about the substitution of grades and 
about short delivery, but I am wondering if 
these practices are indulged in to any extent— 
I am wondering if these practices are not found 
to exist, if at all, elsewhere and in connection 
with lumber handled thru other channels than 
the retail lumber yard. In my judgment the re- 
tailer will not object to the card inside the car 
indicating the piece and grade tally. Neither 
will he object to the ‘‘grade marking’’ of lum- 
ber, when it comes, because it might perchance 
affect him one way or the other. It will not. 
We recall the many things that Met Saley had 
to say about the retail lumberman, one of which 
was that based on his own investigations, the 
competitive business of the average retail lum- 
berman did not exceed 15 percent of his annual 
sales. That speaks well for the lumberman, be- 
cause it shows that his customers have confidence 
in him and that they buy from him at his price 
and on his grades. This leads me to a final re- 
mark, that the personality of the retail lumber- 
man is his largest asset. The manufacturer and 
the wholesaler will have many customers whom 
they will never see and never know. Their 
goods may be all right and altho their personal- 


ity may be anything but attractive their goods 
will sell upon their merits. With the retailer, 
personality, oftener than not, is far more valu- 
able than helps, salesmanship or advertising; it 
is personal contact of the retailer with his trade 
that brings him and keeps him his business, 
There is nothing anywhere to compare with it 
in our industry—this opportunity to be of per- 
sonal service to the man or men who give their 
business to the retailer without question and, 
often, without an agreed price. When we think 
about this retailer, or when we talk about him 
or criticize him, we must remember that in the 
final analysis he is the one link between the tree 
and the trade which collects for all of the 
charges made against lumber from the value of 
the timber on the stump up to and ineluding the 
freight and local delivery charge made for the 
immediate service rendered, and it takes a pretty 
good sort of a man and merchant, in these days 
of fluctuating prices, high costs and every other 
factor entering into modern merchandising, to 
meet the situation. He will be neither elimi- 
nated nor supplanted, any more than will be 
the postmaster. If his outside competition ever 
gets 5 percent of his business, then he will 
change his methods of doing business. 





In Defense of Lumber Wholesaler 


It is frankly conceded there may have been ex- 
amples of business immorality in the wholesale 
lumber trade during the last forty years. Mr. 
Hines mentions only a very few specifically, but 
his general accusations are numerous and _ vo- 
juminous. 

Wholesalers Approve Protective Measures 

The panacea offered for the cure of these al 
leged departures from the path of rectitude 
and honorable business dealing, is for the south- 
ern pine manufacturers to brand their lumber 
with an association trademark or emblem in- 
cluding a number identifying the mill, and to 
include in each car a tally sheet showing only 
the grade of the lumber and checking. There 
are no objectxons on the part of wholesale lum- 
ber merchants to such a procedure. 

I believe I can speak for the entire wholesale 
lumber fraternity, and most certainly for the 
American Wholesale Lumber Association, when 
I say the wholesalers as a class have not only 
no objections whatever to the institution of all 
protective measures but, so long as they are not 
discriminatory, will heartily support and endorse 
such and will even go further than the manufac- 
turer, for the wholesaler would like to see what- 
ever protection may be adopted followed thru 
to the final user of lumber. Assuming there 
is such a prevalency of moral turpitude as is 
indicated by Mr. Hines, permit me to point out, 
as an illustration, that there are four representa- 
tive wholesale lumber organizations dealing par- 
ticularly with Pacific coast woods and soft- 
woods (hardwoods not considered) ; namely, the 
Pacific Coast Shippers’ Association, the Yellow 
Pine Wholesalers’ Association, the National 
Wholesale Lumber Dealers’ Association, and the 
American Wholesale Lumber Association, all of 
which utilize the active principle of compulsory 
arbitration and require it to be mandatory in 
its operation as between the respective members 
of these associations. The American Wholesale 
Lumber Association goes even further and re- 
quires, on pain of expulsion, all of its members 
to arbitrate business differences not only with 
fellow members but with any other individual 
or firm with which they deal, anywhere. More 
than one of these associations have expelled mem- 
bers for unethical practices or refusal to arbi- 
trate. Can the manufacturers’ associations show 
as high a conception of their moral responsibili- 
ties as this? 

Have Taken Firm Stand for Fair Dealing 

It would have prevented a great deal of sor- 
row in the hearts of many reputable wholesalers 
(and even Mr. Hines is just enough to admit 


(Concluded from front page) 


there are a few of these) if Mr. Hines had 
thoughtfully pointed out that wholesalers belong- 
ing to the associations named had already seen 
‘“the high mark of their calling,’’ and were 
already practising what he was preaching. That 
gracious courtesy which should characterize a 
man so eminent in the trade as is Mr. Hines, to 
say nothing of the ordinary obligation to facts, 
should have impelled him to have extended the 
hand of good-fellowship to those wholesalers who, 
by their own declaration, had subscribed to the 
principle of ethical and fair dealing to a greater 
extent than any other class of lumbermen in 
that they deliberately and calmly gave to their 
fellow wholesalers the authority to brand them 
with shame and the stigma of disgrace, should 
they practise dishonorable tactics. 


Specialized Sellers Give Best Service 


The wholesale lumber merchant is an integral 
factor in the economic structure and is here to 
stay. He performs a well defined duty in the 
efficient distribution of lumber—not alone for 
the small manufacturer who is not able either 
financially or otherwise to market his own prod- 
uct, but for many manufacturers who are not 
so small financially or as to capacity but who 
honestly believe the wholesale merchants can 
really give better service by reason of their 
specializing in the selling art. Joseph W. Ford- 
ney, chairman of the ways and means committee 
in the House of Representatives today, is one 
of those who hold this belief and he, when in 
the active lumber business, sold his lumber very 
largely thru wholesalers by preference. This is 
not hearsay, for Mr. Fordney told me this him- 
self not more than a month ago. 

Oue of the southern pine exchanges last year, 
thru its secretary, stated 52 percent of the lum- 
ber shipped by its subscribers was sold to or 
thru wholesalers. The wholesaler finances many 
sawmill enterprises—and sometimes inadvertent- 
ly joins the sanctified ranks of the manufac- 
turers by so doing. It is true that many of the 
larger manufacturing companies have very splen- 
did and efficient sales departments, and it is 
equally true that there are a great many of the 
sawmill companies that employ sales managers 
whose ability to sell reaches a sudden and abrupt 
termination at 8 feet and No. 2 common. The 
wholesaler is usually of considerable assistance 
in the disposal of surpluses accruing for vari- 
ous reasons at different mills. 

The biggest argument, however, and the most 
pertinent one, if any indeed should be needed, 
as to the necessity for the lumber wholesale mer- 
chant, is the fact that he has been in business 


since time began and evidently fulfills his ap- 
pointed place, for certainly the mills do not sell 
him lumber unless it is to their interest to do 
so, and as is the case with the Bible, the best 
evidence is the fact of its survival and con- 
tinued existence. 

But this is not a thesis to establish the cause 
of the wholesaler for he is now universally ae- 
cepted and by none, I am glad to say, more 
heartily than by the members (with possibly 
two or three exceptions) of the Southern Pine 
Association, of which I am proud to be a mem- 
ber. 

As president of the American Wholesale Lum- 
ber Association and going business with the 
manufacturers of the Southern Pine Associa- 
tion covering a period of twenty-five years, I 
can truthfully say that in all that period the 
relationships have been most cordial and friend- 
ly. I have yet to learn that there is a feeling 
on the part of any group of them that there 
is any difference between the manufacturer and 
the wholesaler in the purposes for which they 
are engaged; namely, the wider distribution of 
lumber. 

There is a common purpose in the activities 
of manufacturers and wholesalers, altho: lumber- 
men in both branches of the industry are nec- 
essarily banded together covering particular ac- 
tivities, manufacturers having their particular 
problems and wholesalers having theirs. The 
end in view is the same—the wider distribution 
of the product, a fair profit and the observa- 
tion of proper trade practices. That has been 
the guiding motive of both associations and will 
continue to be, to the end that the purpose 
for which the American Lumber Congress has 
just been organized may be accomplished ; name- 
ly, that the lumber trade, in the eyes of the 
general public, will be put in such a position 
as to warrant the confidence of all the consumers 
of lumber, not only in the one branch of the 
trade but in all branches of the trade. 


Mutual Respect and Tolerance Needed 

What has been written is in the kindliest 
spirit, with charity for all and malice toward 
none, and I sincerely hope that thru the Amer- 
ican Lumber Congress, all the various inter- 
ests in the lumber trade will be able to find 
common ground and that there will grow out of 
that meeting a mutual respect and tolerance 
for each others’ business. The wholesale mer- 
chant will go just as far as the manufacturer 
in protecting the retailer, altho personally I 
have never found a set of gentlemen better 
equipped adequately to take care of themselves 
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than our friends the retailers. We wholesalers 
will go with any branch of the trade in efforts 
for the establishment of high standards. We 
are willing to go just a step farther than Mr. 
Hines and work also with equal energy for the 
elimination of the crooked manufacturer and 
the crooked retailer as well, if there be any 
such. We strenuously object to the qualified 
limitation of Mr. Hines’ righteous wrath at al- 
Jeged immorality. The Good Book says that 
all men are born in sin and that salvation is 
free and for all who will accept. So beloved 
brethren of the manufacturing clan, when you 
ask the wholesaler to go up to the mourners’ 
bench, go along with him; there is room for 
every sinner. 


INTEGRITY OF WHOLESALE LUMBERMAN 
(Concluded from front page) 


wholesalers and retailers. 

It is unnecessary to say that the wholesale 
lumber industry is conducted on a high plane of 
business integrity, and while an occasional of- 
fender may have to be eliminated, such rare in- 
stances must not confuse the public in its high 
estimation of the industry in its entirety. The 
National Wholesale Lumber Dealers’ Associa- 
tion, in adhering to its high standard of member- 
* ship, is rendering an effective service in its ef- 
fort to assure the trade and public that mem- 
bership in the association carries a stamp of 
business integrity and reliability. 

A conference at Washington between Secre- 
tary of Commerce Hoover and a committee of 
lumbermen is expected to be held soon, at which 
this association will be ably represented. In 
issuing this statement the officers of the associa- 
tion wish again to assure its members that no 
opportunity will be lost to protect the interests 
and foster the welfare of the wholesaler, while 
at the same time they endeavor to protect the 
interests of the entire lumber industry, recog- 
nizing the essential unity of all its branches. 


TO ENTER RETAIL BUSINESS IN OMAHA 


OmaAHA, Nes., April 17.—F. J. Morrison, 
wealthy lumber dealer of the middle West, 
has just purchased the buildings and site o¢ 
cupied by the H. Gross Wrecking Co., of 
this city, and now has under construction an 
office building as well as sheds and_ bins 
which will constitute the home of the Morrison 
Lumber & Coal Co., of 
Omaha. This is said 
to be the newest lum- 
ber concern in the 
State and is evidence 
of greater faith in the 
future of the industry. 

At the present time 








F. J. MORRISON, 
Mullen, Neb., 


Of Morrison Lumber & 
Coal Co., of Omaha, 
Neb. 











Mr. Morrison is the 
owner of the Morrison 
Lumber Co., of Mullen, 
Neb. This company is 
said to have made won- 
derful progress since 
Mr. Mullen purchased 
it in a depleted con- 
dition several years ago. Said Mr. Morrison: 

Men in the lumber business have every reason 
to feel that they are going to experience a wonder- 
ful year. I have been a lumberman all of my life, 
but I have never seen conditions more auspicious 
than they are at the present time. : 

Since the beginning of the war in 1917 building 
thruout this region has been held up by one thing 
or another until there is a great shortage of dwell- 
ing and business establishments. This shortage 
has to be solved and the sooner we start at it the 
better for the entire industry. People must have 
lumber and the lumbermen must furnish it. 

Mr. Morrison has extensive shipments of 
lumber coming from the South as well as a 
large number of orders ealling for lumber 
trom the West and Northwest. He expects to 
be able to supply customers by April 25. 





STATISTICS OF OAK FLOORING 


W. L. Claffey, secretary and treasurer of 
the Oak Flooring Manufacturers’ Association, 
has prepared the following statistics on oak 
flooring for March, there being ineluded in 
this report twenty-four member and three 
nonmember mills: 


Feet 
NNR felis 4c 5G ciate tale aiteaa eran 22,690,000 
MEEEUMNES,. Og dicis ccc scare a dawawaaa aes 20,367,000 
GENE cated eckaeuve Ween weetewes 23,479,000 
BICC (ih AUUNEDOR ils aiacgaealwan aw’ 28,090,000 
Untilled orders April 1... ..cccccwsces 24,935,000 


Statistics for Member Mills Only 


Comparative figures for twenty-four mem- 
ber mills only are as follows: 


1922— Shipments Production Orders 
Week Apr. 1.... 4,354,000 3,456,000 4,546,000 
Week March 25.. 4,481,000 3,537,000 4,745,000 


Mar. 6 to Apr. 1.16,198,000 13,472,000 16,596,000 
921— 
Mar. 7 to Apr. 2. 7,602,000 6,168,000 8,128,000 
Comparative figures for twenty-four mem- 
ber mills only for March are as follows: 
March, 1922 ....19,155,000 16,781,000 20,425,000 
March, 1921 8,921,000 7,427,000 11,114,000 
March shipments and production show the 
following increases over the figures for other 
periods: 


Shipments Production 


Per- er- 

"eet cent Feet cent 

Over Mar., 1921.10,234,000 116 9,354,000 126 
Over Feb., 1922. 4,533,000 31 1,859,000 12 


The following are comparative statistics 
on bookings during March in the following 
years: 


Feet 
EE Ai ubinw & cm We eee eee eoewtmne 20,425,000 
REED a awadden cA wee ae he ede eat eee 11,114,000 
EEE? jirdcdim'a.0 wate a aie ae on ie ieee ORE 9,255,000 
RRM Ne hha A eee eh OR Waa Wia Red kane 6,940,000 
EE ie kts KARR SE MAAR ER ROU Ee Reon: 6,962,000 
BNE Sckeie cad cen cawadawoe kwon een 11,453,000 


The following is a summary of the stock 
conditions as reported by the member mills: 


Percentage 


Stock Orders Sold 
3-Inch Thickness— 
Apr 2. 3002. ..... 12,009,000 15,790,000 131 
March 3, 1922..... 11,703,000 12,687,000 108 
Apel 2. 1981... 18,091,000 3,062,000 17 
3g-Inch Thickness— 
April FT, 1982. ..<0. 9,945,000 4,921,000 49 
March 1, 1922..... 11,417,000 4,559,000 40 
April 1, 163%....... 11,865,000 2,173,000 18 
Yo-Inch Thickness— 
April i, 3022...... 904,000 1,042,000 115 


March 1, 1922..... 1,161,000 


1,147,000 99 


PARE BS AWE ak einve ieeccads | eaueauns 
Totals— 

April 3, 1923...... 22,858,000 21,753,000 95 
March 1, 1922.....24,281,000 18,393,000 76 
APS 3, BGaE. cece 29,956,000 5,235,000 17 


DON'T WORRY ABOUT TIMBER SUPPLY 


BELLINGHAM, WASH., April 15.—That there 
is no occasion to worry about the early dis- 
appearance of timber in northwestern Wash- 
ington, was the gist of an address delivered 
before the Kiwanis Club of Bellingham this 
week by J. J. Donovan, vice president of the 
Bloedel Donovan Lumber Mills. He said: 


Trees are fewer and the number is steadily de- 
creasing, but there is unnecessary alarm in state- 
ments by certain people and organizations that 
the lumber industry here is near the end of its 
time. The consumption of lumber now is just about 
half what it was twenty years ago in this coun- 
try, and each year will see a lowered consump- 
tion. The reason for this condition is that many 
years ago lumber was used more extensively, be- 
cause it was available and cheap. Substitutes for 
lumber are playing their part in the lowered con- 
sumption. The per capita use of lumber at the 
last available report for the United States was 
about 320 feet. The highest per capita use was 
500 feet. 

The average annual cut of lumber here is 250.- 
000,000 feet. In the forest reserves of Whatcom 
County are standing today trees equal to 5,000,- 
000,000 feet, and there are 3,000,000,000 feet in 
the county outside the reserves. If the average 
cut is maintained, the timber in Whatcom County 
will last forty years, not taking into consideration 
the reproduction, and nature produces far more 
rapidly than one thinks. A Douglas fir at forty 
years is good for several railroad ties; at sixty 
years it will give a good lumber yield and at 
eighty years becomes average lumber size. 


Advocating Mr. 


continued: 
We should save and conserve our lumber supply, 


without doubt. Reproduction also should not be 
neglected. We should help in the forest fire pre- 


conservation, Donovan 


vention as much as possible. All things looking 
to conservation in a reasonable and feasible way 
should have our best attention. At present the 
country is “overmilled.”.. Many mills are running 
to overcome expenses. This affects the supply un- 
necesarily. It compels operation at a small margin. 
For some time last fall and winter many mills op- 
erated with no margin. Mills here are idle, and 
that is one of the reasons. But as long as there 
is money available to meet payrolls there will be 
this feature to the industry. 


APPOINTS NEW WESTERN REPRESENTATIVE 


Kansas City, Mo., April 18.—S. M. Morris 
has been appointed western representative of 
the Long-Bell Lumber Co., a new position. Mr. 
Morris will have his office in Kelso, Wash., after 
May 1. He will be in general charge of the com- 
pany’s Pacific coast operations, both fir and 
pine. 

Mr. Morris has since 
1905 been treasurer and 
general manager of the 
Lufkin Land & Lumber 
Co. at Lufkin, Tex., a 
Long-Bell property. He 








S. M. MORRIS, 


Who Will Be Western 
Representative of Long- 
Bell Lumber Co. at 
Kelso, Wash. 





began his service with 
the Long-Bell organiza- 
tion in 1893, starting as 
an office boy in the Kan- 
sas City office. He also 
worked for the King- 
Ryder Lumber Co., a 
Long-Bell plant, at 
Thomasville, Indian Territory, and later when 
it was moved to Bonami, La. 





VENEER MILL’S WINTER ACTIVITIES 


PRAIRIE DU CHIEN, Wis., April 17.—The 
Phoenix Parfrey Co.’s veneer mill at this 
place will start its 1922 run on or about May 1. 
The winter activities of providing the year’s 
supply of raw material have resulted in a 
total of 700,000 feet of logs and 200 cords of 
heading bolts. Of this amount 200,000 feet 
of logs are now at the mill, 300,000 feet are 
in berths on the river bank about thirty-five 
miles up the Mississippi, and 200,000 feet are 
now being cut. Logs included in the last two 
items, totalling 500,000 feet, will be rafted 
down the Mississippi to Prairie du Chien dur- 
ing the early summer months. 

This will be the first rafting for many years 
and will inaugurate new methods in lumbering 
in the upper Mississippi country. The logs 
will be made up into small rafts and towed 
by small motor boats. This will be quite a 
contrast to the immense tows of pine logs 
towed by the big double deck steamers that 
used to land at the old Stauer & Daubenberger 
sawmill which formerly occupied the site of 
the present Phoenix Parfrey veneer mill. 

The Phoenix Parfrey Co. is a new concern 
which opened up a fine modern plant last 
year when conditions were most unfavorable. 
Despite this drawback the company had a 
fairly good season in 1921, and Secretary 
MacEachern says present improving business 
conditions point to a satisfactory volume of 
shipments from the mill this season. Ve- 
neers for cheese boxes for Wisconsin cheese 
factories are the principal item of manufac- 
ture. The mill also makes some furniture 
veneers and veneers for a specialty in the 
form of a coat and dress hanger manufactured 
by the Parfrey Co., of Milwaukee, maker of 
supplies for laundries and dry cleaning 
establishments. 

To meet the expected good business the 
mill at Prairie du Chien is now having 7,500 
square feet of additional shelters built. 

PABA AEEAAE: 

ITALY HAS NOT a single coal mine in all her 
territory, tho deposits of lignite are found in 
that country. 
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Conference Shows Millions of Acres of Idle Lands 
Make Forestry Problem for Agricultural States 


Steps taken at a conference of the Central 
States Forestry “League held Wednesday and 
Thursday of this week, under the auspices of 
the forestry subcommittee of the public affairs 
committee of the Union League Club at Chicago, 
are sure to bring about a change in the atti- 
tude of the publie of the great central agricul 
tural States with respect to the problems of re 
forestation and its duty in promoting it. 

This conference, which was in fact the culmina 
tion of a series of similar meetings under the 
same auspices and largely of the same groups, 
undertook to afford an opportunity to present 
something like a survey of the forestry problems 
of each of the eight States represented—Ohio, 
Indiana, Illinois, Michigan, Wisconsin, Missouri, 
Iowa and Minnesota—a recital of the steps 
taken to solve those problems and of further 
action needed to forward forestry on such a 
scale as to insure an adequate supply of wood 
and other forest products for coming genera- 
tions. 


Private Forestry Should Be Encouraged 

While opinions differed to some extent with 
respect to methods of handling the various prob- 
lems and of the national forestry program in its 
larger aspects, the common view was that pri- 
vate owners of cut-over land or other areas 
suitable for growing trees should be encouraged 
by relief from burdensome and inequitable tax 
ation and by fire protection; that in some cases 
the States should set aside for reforestation and 
for park purposes such lands as they possess 
or acquire by purchase, and that in still other 
eases Federal aid should be enlisted in perpetu 
ating reforestation. In fact some delegates felt 
that progress on a scale commensurate with the 
needs of posterity will not be made until the 
United States Constitution is so amended as to 
enable the Federal Government to acquire forest 
lands and engage in the growing of timber. 

The sessions of the conference were presided 
over by W. L. Hall, of Chicago, former assistant 


United States Forester. Mr. Hall told the 
delegates that the purpose of the conference 


was to give delegates from each State an oppor- 
tunity to state their problems; to tell how they 
were being met; to tell what is being done to 
forward the necessary legislation for carrying 
out their plans, and what educational steps were 
being taken to acquaint the people with the prob- 
lems in order to get their support for the pro- 
gram. 

Gov. J. A. O. Preus, of Minnesota, said that 
so far as that State was concerned its prob- 
lem was chiefly fire protection for the millions 
of acres of cut-over land, supplemented with 
tree planting. More than anything else there is 
needed a consideration of reforestation with 
less of sentiment and more of reason. 


Nation Should Grow Amount It Consumes 


Prof. J. W. Toumey, of Yale Forest School, 
said that the correct use of the land is the great- 
est problem confronting the American people. 
It is the greatest basic resource from which 
comes food, clothing and shelter. A land policy 
must be adopted that will insure for all future 
time an adequate supply of the materials that 
grow from the soil, and the supply of wood 
can not be assured until the annual growth is 
equal to the annual consumption, In reply 
to a question he said that there is in the United 
States enough nonagricultural Jand to supply 
the country’s wood needs forever, if it is put to 
the growing of wood at once. In his opinion 
the advance in the price of forest products will 
be proportionately greater in coming years than 
will the advance in agricultural products. As a 
consequence, the time will come when lands now 
used for agriculture can be more profitably put 
to growing trees. Prof. Toumey said that State 
forests should be linked up with the parks, and 
they should become the playgrounds of the peo- 
ple. 


Indiana Classification Encourages Forestry 
W. A. Guthrie, of Indiana, told of 
that State’s policy of acquiring cut-over and 
waste lands suitable for forestry, stating that 
the lands were shown to be producing new tim- 
ber very rapidly and profitably. A tax law per- 
mits classification for tax purposes and to grow 
timber. The matter is in the hands of a com- 
mission of four members. Considerable revenue 
is derived from the use of the forests as re- 
sorts. Fish and game fines and licenses also 
return revenue, 

Dr. L. H. Pammel, of Iowa, said that about 7 
percent of that State is suited to reforestation 
and about 3 percent more for pasture and tim- 
ber. Iowa has a conservation commission of 
four, one a woman, Sieps have been taken to 
preserve wooded areas along rivers and along 
lakes, 

Thinks Tax Revision Must Come First 

W. G. Hollis, of Minneapolis, Minn., said that 
few people think much about forestry, but that 
they must be taught to think about it and about 
the wood needs of posterity. Present taxes, he 
said, hasten the cutting of timber, and relief 
from taxation must be one of the first steps 
in forestry legislation. He'was sure that lum- 
bermen would do their full duty when the public 
was aroused and ready to support a sound for- 
estry policy. 

Reforestation Is a Public Duty 

A. L. Osborn, Oshkosh, Wis., said that the 
lumbermen in cutting trees and transforming 
them into lumber perform a service, and that 
he could see no difference between property 
in a tree and the property in any other thing. 
He felt that the Constitution guaranteed lum- 
bermen’s property rights the same as the 
rights of other business men. Everybody, he 
said, knows there are not enough trees; the 
problem is to determine who will pay for refor- 
estation. It was unfair to expect the lumber- 
men to do it; it is the public’s duty. Lum- 
bermen, he said, are delivering lumber under 
the fiercest competition. Timber is cheap, not 
averaging more than $4 a thousand the coun- 
try over. If people would use knotty lumber 
the problem would be partly solved. Protee- 
tion of the woodlot from fire is another step 
necessary. There need be no fear, he said, 
that trees will not be worth what they cost the 
Government to grow, when they are ready to 
cut. The people of the country spend $17,- 
000,000 annually for roads, but Cougress is 
loath to give a million for forest fire pro- 
tection. Lumbermen want to do something 
for posterity in a sensible way and they are 
ready to share their part of the cost when 
the people have been won to the support of a 
sound forestry program. 


Missouri Must Remove ‘‘Weed’’ Trees 


Prof. Dunlap, of Columbia, Mo., told of Mis- 
souri’s forestry problem. That State has 
large areas suitable for reforestation, some 
of the cut-over land is of the richest and some 
of the poorest soil. There are five million acres 
in woods that should be cleared and ten mil- 
lion acres in woods that should be left so. He 
agreed with Prof. Toumey that forest products 
will rise in value more than agricultural 
products. Most eut-over land in Missouri, he 
has enough trees for re-seeding, and 
much of it now is growing from three to four 
ties an acre a year, and it can with some care 
he made to produce from twelve to fifteen ties 
4a year an acre. Ties, he said, are the Ozark 
farmer’s cash crop. The problem of reforesta- 
tion in Missouri is to get rid of the ‘‘weed’’ 
trees, let in the sunlight for the desirable 
stand and protect from fire. Natural repro- 
duction will be ample, little tree planting be- 
ing necessary, if any. The State owns con- 
siderable areas, which are being looked after 
at present by the university, but a change in 
that respect is to be made. The best timber 


Senator 


said, 


in the State, he said, is on land that fifty 
years ago was cut over for charcoal making; 
the inferior woods have been replaced by ex- 
cellent white oak. An arrangement by which 
local schools receive 214% cents an acre on 
public lands when there are no fires or tres- 
passes, gives fire protection and relieves from 
trespass. 
Severance Tax Would Solve Problem 


W. C. Nixon, of St. Louis, also spoke of 
the forestry situation in Missouri, showing 
that by exemption from tax during the grow- 
ing period, and imposing a severance tax 
when the timber was cut, would solve the 
problem so far as the State is concerned. He 
told of areas that had been cut over for ties 
three times in seventeen years, and with profit. 
The ‘*Woodman, Spare That Tree’’ idea, he 
said, should be got rid of, and children should 
be taught that the verson who grows and uses 
a tree is a public benefactor. 

Dr. Milford Riggs, of Missouri, suggested 
the beneat that woud accrue from enlisting 
the aid of clubs already in existenee in edu- 

ublie ‘n forestry. He suggested 
also a course of study in the schools, State 
forestry publications and other forms of pub- 
licity for teaching practical forestry. 

When Public Wants Trees It Will Aid 


D. L. Goodwillie, chairman of the national 
forestry committee, who had been absent from 
some of the sessions, returned Thursday, and 
was immediately asked to state his views. He 
said that the only question is of getting the 
people to want reforestation; when they do 

rant it they will push it thru. He thought 
conferences like this would show that each 
State has a forestry problem that will keep 
it busy without clamoring about the lumber- 
men or others at a distance. He told how the 
ideas developed at previous conferences had 
borne fruit. Inquiries had come in from all 
sections. Each State, he said, must first 
‘“clean house’’?’ and when it has done so, it 
will be time enough to ask for Federal aid, 
which he said should come in the form of 
cooperation with States and individuals. 
Wisconsin Needs Constitutional Amendment 


Henry C. Campbell, of Wisconsin, said that 
State can not engage in reforestation until its 
constitution has been amended. However, 
thru publicity the publi¢ has been widely in- 
terested in the forestry problems of the State 
and an amendment is on the way that he is 
sure will be passed by the legislature and 
ratified by the people. The State has a tax 
forfeiture act, which enables it to acquire 
lands for forest reserve. But a decision of 
the highest court declared unconstitutional a 
law that permitted the building up of a forest 
reserve. Fire protection is the chief need of 
the State and steps are being taken to obtain 
an adequate law. The State has 300,000 acres 
of school lands but it can not use them for 
forestry until the title has been transferred 
and the school fund recompensed. Much of 
the cut-over land is bare of seed trees and 
some replanting will be necessary in that 
State. Tax revision is being urged in justice 
to owners of cut-over lands. The State For- 
estry Association is only a temporary organi- 
zation. 

A letter from Wilson Compton, seeretary- 
manager of the National Lumber Manufactur- 
ers’ Association, was read, in which he set forth 
the attitude of that organization toward re- 
forestation and a forestry program. 

Illinois to Launch Publicity Campaign 

R. B. Miller, Illinois State forester, told of 
work in Illinois preparatory to a forestry pro- 
gram. There is no forestry association. A 
survey has been made of the wooded areas, show- 
ing thirty-six million acres in the State suited 
to tree growing. Seventeen percent of the land 
is rough and not suited to ordinary farming. 
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The woodlot presents a problem, as in some sec- 
tions 70 percent of the trees have been killed by 
fire, and most of some upland plots are burned 


over about every three years. Mr. Miller also 
showed how production in Illinois had declined 
owing to depletion of timber. The press is be: 


ing used to enlist publie support for a forestry 
program that will be framed when preliminary 
(Continued on page 74) 





Central 


The resolutions committee, composed of W. G. 
Hollis, of Minneapolis, Minn., chairman pro 
tem.; A. J. Smith, of Decatur, Ind.; J. H. Him- 
melberger, of Cape Girardeau, Mo.; EK. E. Par- 
sonage, of Moline, Ill.; Dr. L. H. Pammel, of 
Ames, Iowa; Prof. F. Roth, of Ann Arbor, 
Mich., and Edmund Secrest, of Wooster, Ohio, 
presented the following resolutions, which were 
adopted by the conference: 

The Central States Forestry League desires 
to express its appreciation for the kindness 
shown by the Union League Club in its enter- 
tainment and providing a suitable place for the 
conference, and we desire especially to mention 
in this connection, Willys W. Baird, president 
of the Union League Club, John V. Norcross, 
chairman of the public affairs committee, David 
L. Goodwillie, chairman of the forestry commit- 
tee, and William L. Hall, chairman of this con- 
ference. 

This meeting highly appreciates the interest 
of the President of the United States, as shown 
by his letter. 


Approves Lumbermen’s Stand on Forestry 

We approve the following resolutions adopted 
by the National Lumber Manufacturers’ Asso- 
ciation, at its annual meeting in this city, April 
4 and 5, 1922: 

Recognizing the publie’s responsibility 
for the formulation and conduct of a sound 
and adequate program of forest conserva- 
tion and replacement, the lumber industry 
desires again to pledge the aid of its facili- 
ties to the end that our forest policy may 
be sound and practical, and suited to the 
nation’s need. 

No. policy regarding our national re- 
sources is sound or can be permanently ef- 
fective which is not consistent with the 
sound economic principles which have stood 
the test of the experience of men and na- 
tions. Reliance by the public upon effort 
to compel by law the practice of forestry 
by individuals irrespective of its profitable- 
ness or prospect of profit is unwise because 
it can not be effective. Trees can not be 
legislated into the ground, nor can laws 
change men’s minds as to what is profitable 
and what is not. 

Enduring and_ reassuring accomplish- 
ment in systematic replacement of needed 
forests will come only when the_ public 
which is the beneficiary, in its own interest, 
in its own behalf and at its own expense 
shall itself have assumed this responsibil- 
ity. 

Deplores Neglect of Lands Suitable for Forestry 

The north central group of States, or district, 
as recognized by the census in keeping with 
geographical position and of business, is today 
the most populous and most important part of 
the United States. It has the most people, the 
best crops, large manufacture and commerce. 
Chicago is the center of this region and it is 
fitting, therefore, that Chicago lead in caring 
for the future of this region. 

As late as 1890 this north central region sup- 
plied itself with billions of feet of good lumber 
and even sent out millions to the East and 
South. 

This meeting views with concern, therefore, 
that the best part of the United States, with 
34,000,000 people, the largest and best continu- 
ous area of tilled land in the world, a yearly 
farm crop worth over $3,000,000.000, raised by 
16.000,000 of the best farmers in the world, that 
this district today should face a most serious 
shortage of timber with only ahout 12 percent 
of its area in trees, not 3 percent real forest in 
fair condition: with part of the woods devas- 
tated to the point of useless waste land; that 
this region should be compelled to import fully 
60 percent of its lumber from the South and 
West and pay over $200.000,000 per year to do 
so, and conditions rapidly becoming worse; and 
that all this is going on without any apparent 
appreciation even, on the part of our people and 
the Government of the several States. So far no 
real effort. to remedy all this has been made. It 
is still a ‘matter of talk and of half-hearted 
measures which have no promise and in many 
cases have merely disheartened good citizens, 
who expected to see work which should build 
up the forest and again furnish the material 
for local industry. 

Under these conditions, we deplore the fact 


that our Lake States are today allowing over 
30,000,000 acres of land to lie idle, when these 
lands might well produce yearly 5,000,000,000 
feet of lumber; more than $150,000,000 of crop 
income and even more in labor income, trans- 
portation and traffic. 

We regret the evil consequences of the forest 
destruction and the utter indifference of the 
public, the dismantling of hundreds of miles of 
railway, the abandonment of towns and of hun- 





Letter from President Harding 


April 18, 1922. 

My dear Mr. Norcross: I have been 
much interested to learn of the plan to 
hold another forestry conference of the 
Central States Forestry League, at the 
Union League Club, under the auspices 
of your committee. 

The problem of forest conservation, and 
of most economical utilization of our 
forest resources, is now universally recog- 
nized as one of the most serious con- 
fronting the nation. Much progress has 
been made in the last few decades in deal- 
ing with it, but there is need for much 
further accomplishment. Feeling as I do, 
that the development of a broad, construc- 
tive policy touching this subject is highly 
desirable, I have to express particular 
satisfaction with the effort which is rep- 
resented by your conference. This is an 
effort to bring together in a practical way 
the men and interests which are most 
closely in touch with all problems relat- 
ing to the forest. I feel that thru such 
cooperation as this, when the public in- 
terest is always kept firmly in mind, the 
greatest progress will be made. At the 
most, the Government can commonly 
do little more in such matters than to 
formulate policies, which for their effec- 
tive administration must necessarily de- 
pend greatly on the ability to enlist general 
public interest. I take it that your con- 
ference is calculated to accomplish exactly 
this, and therefore represents the most 
effective, practical line of attack on the 
entire problem. I hope that the results 
will be as satisfactory to yourselves and 
to the public interest as you could wish. 

Very sincerely, 
(Signed) Warren G. Harding. 
Mr. John V. Norcross 
Chairman, Public Affairs Committee, 
Union League Club 
Chicago, III. 











dreds of farms with all the resultant injury and 
suffering, and the loss to satisfactory local 
government. We call attention especially to the 
serious damage done to good farm districts and 
other lands by unusual erosion, following the 
clearing of the lands, and urge that every rea- 
sonable effort be made to stop this. 
Measures Suggested as Necessary 

It is the sense of this meeting that all the 
States here represented should set about to 
remedy this situation. Of the measures neces- 
sary to accomplish this, the following are sug- 
gested as particularly necessary: 

(a) Forest fires should be stopped by effective, 
State controlled agencies, but the owners of 
wild land and forest should bear their fair share 
thru suitable action and fair taxation. 

(b) The States should cease selling the lands 
in their possession except in special cases. 

(c) The States should acquire lands and con- 
vert them into State forests and parks, and 
there should be no effort to limit this work to 
large contiguous areas, for small areas may be 
as useful as larger ones, and the attempt to 
build up unduly large bodies of forest reserves 
is sure to interfere with proper development 
of the districts and cause much local friction. 
States should encourage the establishment of 
county and municipal forests. 

(d) The woods and cut-over lands should at 
once receive proper care, and regrowth of good 


States Declare Forestry Policy 


forests should go on as fast as possible. 

(e) Effective education in all States should be 
carried on thru press publication and lectures by 
men properly educated for this task. Public 
opinion is friendly today, but the magnitude of 
the task and the long time sacrifice ahead de- 
mand that the people should be fully and cor- 
rectly informed. Unwise promises of results, 
whether in matter of time or money, will prove 
a serious blunder. 

(f) This meeting fully appreciates the magni- 
tude of the task ahead, but the task is before 
our people, and to spread, at least in part, the 
great cost, this meeting earnestly recommends 
to the States interested that they call on the 
United States Government to give them ample 
authority to acquire lands and to assist in the 
reforestation by building up national forests. 

(g) All lands not actively and profitably used 
today should at once be started in the direction 
of useful forestry. 

Forestry Can Be Made Profitable 

This meeting wishes to go on record declar- 
in that forestry in the United States can be 
made as good a business as it is abroad; that 
the forest as a crop far excels farm crops in 
using poorer soils and colder localities; that the 
forest generally excels the farm crop in convert- 
ing cheap lands into valuable per acre prop- 
erties, paying taxes, and paying a modest, 
nature-made interest rate with far greater regu- 
larity, besides producing materials which sup- 
port manufacture and transportation fully equal 
in value to the value of the crop itself. The 
talk of ‘“‘can’t be made to pay” is based on mis- 
understanding and speculation demanding rates 
of income and profit which are not made by 
any of the fundamental industries. 

Since the rebuilding of the forests is a large 
and long-time. task, it is urged that every rea- 
sonable effort be made to encourage reforesta- 
tion by private effort, assuring to those engaged 
therein effective protection and reasonable tax- 
ation. 

This meeting realizes that because the lumber 
industry can not afford to replant bare lands 
with new forest, when money costs 5 or 6 per- 
cent, it is no reason for not taking proper care 
of the natural forest given by the people with 
the expectation of decent care and use. 

This meeting also realizes that it is the public 
forest which alone gives greatest promise for 
the future, and that the forests of the United 
States have gone thru a destructive develop- 
ment which makes the entire situation far more 
difficult, and doubly so owing to the pressure of 
business and population, which is a factor here 
entirely out of proportion to anything Europe 
had to cope with in its development of the 
forestry industry and practice. 

Protection Against Import of Plant Diseases 

This meeting favors the present practice of 
quarantining against imported tree nursery 
stock in view of the sad experience of the past. 
This conference favors quarantine No. 37 as 
adopted by the Federal horticultural board, and 
is opposed to any modification of the same by 
which the danger of importing destructive plant 
enemies may be increased. 

We endorse most heartily the effort for an 
amendment to the United States Constitution 
giving the national Government full power and 
authority toreserve and acquire land for the 
growing of timber. 

This meeting protests emphatically against 
the present efforts in Congress to transfer the 
forestry work of Alaska and other national for- 
ests from the Department of Agriculture to the 
Department of the Interior, and the meeting 
goes on record to say that the forests should 
be regarded as a long time agricultural crop. 

This Forestry Conference views with concern 
the overdrainage of the lakes and the straight- 
ening of streams, which tends to reduce water 
levels. 

This league favors the preservation of historic 
trees, for historic purposes, and typical areas of 
primitive American forest of especial historic, 
scientific or antiquarian interest. 

This league desires to express its appreciation 
of the publicity thus far given to its efforts 
by the daily and trade press, and it would earn- 
estly request that these avenues of information 
to the public be kept open so far as may be con- 
sistent with the interest of the publishers in 
disseminating from time to time to their readers 
further knowledge regarding the development of 
this great work. 
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AN OLD COMPANY OPENS NEW OPERATION IN WEST 


The Whitney Co. has recently constructed 
at Garibaldi, on the north shore of Tillamook 
Bay, within a mile of the Pacific ocean, one 
of the largest, most modern and complete 
sawmills in the Northwest. To supply this 
mill with logs the company has also built 
twelve miles of standard gage railroad into 
its timber holdings tributary to the Kilches 
River. 

The sawmill is equipped with a band head 
rig for breaking down—that is, making cants 
for the edger and gang. The gang itself is 
20 by 60 inches, there being only one other 
like it in the country. All the lumber from 
the main sawing deck, excepting the timbers, 
passes thru the trimmers into the remanufac- 
turing department, where it is run thru re- 
saws, pony gang, pony trimmers, pony edgers, 
until every bit of clear in the log has been 
obtained. 

From the remanufacturing room the clear 
lumber passes thru automatic sorters and 
stackers to the dry kilns where it is dried 
on edge by the most uptodate drying process 
known to the industry, and goes from there 
to the planing mill. Here it is again sorted 
before going to the machines, built into 
packages which are picked up by an over- 
head crane and placed on the automatic feed 
tables of the different machines thru which 
it will pass. 

After the lumber is 


machined it is again 


The logging operation is equipped with all 
the modern machinery known to the industry 
of the Pacific coast. The railroad is standard 
main line construction, extending from the 
booming grounds at Idaville on Tillamook 
Bay, northeast twelve miles into the timber. 
The rolling stock consists of a big Baldwin 
superheated consolidation locomotive, an 80- 
ton Climax geared locomotive, and two 
smaller engines, seventy-two disconnected 
logging trucks, several flat cars and minor 
equipment. There are nineteen donkeys for 
getting out the logs in the woods, and the 
usual complement of auxiliary machines, such 
us pumps, steam shovels, railroad grading 
equipment ete. 

The timber itself on which the operation 
is now based, covers an urea of approxi- 
mately 32,000 acres, and the total acreage 
owned is around 50,000, with 3,000,000,000 
feet standing. The greater part is yellow fir 
fully matured and yet not overgrown. It will 
range in age about two hundred years. It is 
of medium size, very fine grain, and runs high 
to clears. The spruce is of excellent quality 
and will produce fine close grain uppers and 
factory and cut-up stock that can not be sur- 
passed, 

The Pacific hemlock, of which there is a 
sprinkling, on account of the dense growth 
is tall and sound, and will produce a high 
percentage of clear lumber especially suit- 
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four, David Whitney, jr., entered the lumber 
trade at Lowell, Mass., and extended his oper- 
ations thruout New England in a way to build 
up a large and prosperous trade. This was in 
1856. His brother, Charles, and other per- 
sons soon became interested with him and 
established a large distributing yard at Og- 
densburg and Tonawanda, N. Y., Burlington, 
Vt., and Albany, N. Y., with head offices at 
3oston, Mass. These interests are still con- 
ducted under the style of the Skillings, Whit- 
neys & Barnes Lumber Co. About 1857, when 
lumber interests in Michigan began to look 
up and timber was recognized as a good in- 
vestment, Mr. Whitney made large invest- 
ments in Michigan pine. In 1861 he went to 
reside at Detroit and from then up to the 
time of his death he became identified with 
the lumber industry of the State of Michigan. 
His lumber interests, both in Michigan and 
in the East, continued to grow and prosper, 
and he extended his operations to other 
States, including purchases in Florida and the 
fir lands in Tillamook County, Oregon, where 
the present operation is just commencing. 
Mr. Whitney was very closely associated in 
Michigan with Charles Stinchfield and James 
A. Remick, both prominent lumbermen. The 
partnership between these three men existed 
over a great many years. 

Since the death of David Whitney, jr., in 
1900, the direction of affairs has fallen to his 











THE FINE NEW PLANT OF THE WHITNEY CO. RECENTLY COMPLETED AT GARIBALDI, ORE., WHICH WILL CUT DOUGLAS 


sorted, the defects cut out, and the lumber 
tied into bundles. These bundles are carried 
by belt conveyors to the shipping shed for 
storage or loading on ears. 

Common lumber passes out over the main 
sorting table, is sorted for grade and length, 
built into packages and carried by gasoline 
lumber carriers to the yard, where it is 
stacked and covered for air drying. When 
properly seasoned the piles are broken and 
lumber taken from the yard to the planing 
mill, where it is dressed, reinspected for de- 
fects, and loaded on cars. By this method 
the lumber, when shipped, is bright and clean 
and true to size, since there can be no shrinkage 
due to drying after planing. 

3ig timbers pass out the end of the main 
mill to the timber platform where, if they 
are to be shipped rough, they are loaded 
with a erane direct on cars. If they are to 
be dressed they pass thru the big timber 
planer, back to the timber platform, and then 
to the ears. There is practically no limit, 
except that of the log, to the size of rough 
timber that can be turned out, up to 84 feet 
in length. he big timber planer will dress 
timbers 84 feet long and 24x30 inches in size. 


Individual Motors Drive Mill Machinery 

All machinery in the mill, with the excep- 
tion of the head rig and edger, is electrically 
driven with individual motors. This makes 
a very flexible operation and enables the 
company to take care of any sudden demands 
or rush shipments in a way that would not 
‘ otherwise be possible. 


FIR, SPRUCE AND HEMLOCK 


able for flooring and interior finish. The 
lower grades of this wood make an excellent 
structural lumber, and the boards are often 
preferred to fir. Back of the mill is a supply 
of timber sufficient to keep it in active opera- 
tion for a great many years, and it naturally 
follows that the institution has been built up 
with the sole idea of turning out a product 
which will call for no excuses. 


History of the Two Concerns. 


Altho the operation of the Whitney Co. in 
Oregon is of itself new, the company behind 
it is not new, but has been well and favor- 
ably known wherever lumber has been bought 
and sold since 1856, and the men who built 
up the company and directed its policies in 
New England and Michigan, as well as those 
who have succeeded them, and are now in 
charge of its policies, have, during the sixty- 
six years of the company’s existence, built 
their reputation on strict integrity and square 
dealing. This has been evidenced not only 
in the quality of the product but in all their 
business dealings, whether in lumber or in 
many other lines in which they are interested. 
It is this reputation, so sturdily built and so 
jealously guarded, that will be the keynote 
ot the conduct of the company’s new opera- 
tion in the West. All the resources, all the 
knowledge that has been gained thru all 
these years, will be squarely behind all its 
dealings in the future and will be reflected 
in the product of the plant. 

The beginnings of the Whitney Co. date 
back to the time when, at the age of twenty- 


son, David C. Whitney, and he is carrying 
them forward along the lines inaugurated by 
his father. Under Mr. Whitney’s direction, 
the company has continued, and will continue, 
on the lines upon which its reputation has 
been built up. The present officers of the 
company (a Michigan corporation) are: 
David C. Whitney, treasurer; Russell Haw- 
kins, president, and Jerome H. Remick, secre- 
tary. The Detroit offices are at 1835 David 
Whitney Building, and the Portland offices 
in the Lewis Building. 

When it came time to build up a selling 
organization to distribute the output of the 
plant, it was only natural that the territory 
of New England and the adjacent eastern 
States should be turned over to the Skillings, 
Whitneys & Barnes Lumber Co., which since 
it was organized in 1856 by David Whitney, 
jr., and his associates, has been in active 
operation in New England and New York, 
and is thoroly acquainted with the needs of 
the trade in that section ef the country, and 
well and favorably known to all the lumber 
consumers with whom it will come in contact. 

The history of the Skillings, Whitneys & 
Barnes Lumber Co. covered the years con- 
temporaneous with the Whitney operations in 
other States, and the reputation built up by 
the company is of the same high order. When 
first organized, it was composed of David M. 
Skillings & Co., of Boston, Lawrence Barnes 
& Co., of Burlington, Vt., and Charles & 
David Whitney, jr., of Ogdensburg, N. Y., 
and Lowell, Mass. In the early operations 
these firms retained their identity as indi- 
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viduals, but worked together on a partner- 
ship basis. Skillings & Co., of Boston, and 
Charles & David Whitney, jr., of Lowell, had 
a large trade, and Lawrence Barnes & Co., 
of Burlington, and Charles & David Whitney, 
jr., of Ogdensburg, manufactured lumber and 
were in a position to supply the lumber for 
the distributing end and to put it in shape 
for the trade. 

Following, there were some changes in this 
partnership agreement, and a time that Law- 
rence Barnes & Co., of Burlington, were not 
members of the partnership. The style of 
the firm at that time was Skillings & Whit- 
ney Bros. Later Mr. Barnes came into the 
partnership and it was then known as Skill- 
ings, Whitney Bros. & Barnes, and in 1878 
was incorporated in Michigan as Skillings, 
Whitneys & Barnes Lumber Co., and the com- 
pany has been identified by and active under 
this name ever since. 

During the course of the sixty-six years 
since the inception of the Whitney Co. and 
the Skillings, Whitneys & Barnes Lumber Co. 
at Ogdensburg, the center of the lumber. in- 
dustry has swept westward from New Eng- 
land into Michigan and Wisconsin, south into 
the southern pine States and now rests in the 
northwestern fir States of Washington and 
Oregon, and with this shifting, and constantly 
abreast of the vanguard, the Whitney brands 
have always held a prominent place, and now, 
after the lapse of better than half of a cen- 
tury, this same brand which was so well 
known in the pine and spruce forests of Ver- 
mont and Michigan, is again to be built into 
the homes of New England from the fir and 
spruce forests of Oregon. 


(‘@Eeaeaeaeaeaeaeaaenaaaaan 


RAILROAD EQUIPMENT MARKET BOOMING 


An encouraging feature of the railroad equip- 
ment market was the placing last week by the 
New York Central System of an order for 16,000 
freight cars, consisting of various types of 
gondola, box and hopper cars. This is said to 
be the largest order of its kind placed within 
the last five years. Orders for smaller quanti- 
ties of railroad equipment are being placed al- 
most every day by many of the larger transpor- 
tation systems. 

The New York Central order for 16,000 cars 
is divided as follows: 


Railroad Kind of Equipment Ordered from 
Cin. Nor... 250 40-ton box...../ American Car & Fdy. Co. 
750 55-ton hopper. . Pullman Co. 
N. Y. Cen.1,000 55-ton hopper..American Car & Fdy. Co, 
1,000 50-ton box..... American Car & Fdy. Co. 
1,000 50-ton box..... Standard Steel Car. Co, 
1,000 50-ton gondola .Pressed Steel Car Co. 
Big Four. ..1,000 55-ton hopper.. American Car & Fdy. Co. 
2,000 50-ton box.....American Car & Fdy. Co. 
P.,McK.& Y1,500 70-ton hopper. .Pressed Steel Car Co. 
1,000 70-ton gondola. Standard Steel Car. Co. 
PrP. & L. E.1,500 70-ton hopper. .Standard Steel Car. Co. 
1,000 70-ton gondola. Standard Steel Car. Co. 
Mich, Cen..2,000 50-ton box..... Standard Steel Car. Co. 
500 50-ton gondola. Gen, American Car Co. 
500 50-ton gondola. Buffalo Steel Car Co. 


The following data relating to inquiries and 
orders for freight and passenger car equipment 
appeared in the April 15 issue of Railway Age: 


Inquiries for Freight Car Equipment 


‘Tennessee Central, 350 gondola cars. 

Wabash, 250 hopper car bodies of 50-ton ca- 
pacity. 

Atlantic Seaboard Despatch, 400 refrigerator 
cars, 

Chesapeake & Ohio called for bids April 17 on 
1.500 stock cars of 40-ton capacity. 

Southern Pacific called for bids April 17 on 
2.000 single-sheath automobile cars. 

Kimberly Clark Co., Neenah, Wis., small number 
of coal cars. 

Missouri, Kansas & Texas is asking for bids on 
2,000 automobile cars of 40-ton capacity, and will 
close bids April 25 on 2,000 single-sheath automo- 
bile cars. 

Chicago & North Western, 2.750 freight cars, 
viz., 1,250 single-sheath steel underframe box cars 
of 40-ton capacity ; 500 steel under- and upperframe 
stock cars of 40-ton capacity ; 500 steel underframe 
and wood floor flat cars of 50-ton capacity; 250 
steel underframe and wood upper structure re- 
frigerator cars of 40-ton capacity, with insulated 
bodies and basket rack iee bunkers, and 250 steel 
underframe and composite body gondola cars of 50- 
ton capacity: 

A. B. C. Transit Refrigerator Co., Chicago, 100 
to 200 express refrigerator cars of 40-ton capacity. 


Inquiries for Passenger Car Equipment 
Missouri, Kansas & Texas, 30 passenger cars. 


_ Chesapeake & Ohio will close bids April 22 for 
fifty 3-passenger train cars. 


Orders Placed for Freight Car Equipment 

St. Louis Southwestern, repair of 200 cars, with 
the American Car & Foundry Co. 

Cleveland, Cincinnati, Chicago & St. Louis, 200 
sets of underframes and superstructures, with the 
Pullman Co. 

Elgin, Joliet & Eastern, 200 car bodies for 50- 
ton structural steel side dump cars and 300 under- 
frames, with J. W. Heggie Co., Joliet, Ill. 

Atlantic Coast Line, 100 steel phosphate cars, 
yg the Chickasaw Shipbuilding Co., Birmingham, 
Ala. 

American Refrigerator Transit Co., St. Louis, 
Mo., repair of 200 refrigerator cars at Memphis, 
Tenn., with American Car & Foundry Co., and re- 
pair of 100 refrigerator cars, with the Missouri 
Pacific. 


Louisville & Nashville, 1,000 hopper cars of 55- 
ton capacity, with the Chickasaw Shipbuilding Co., 
Birmingham, Ala., and 1,000 steel gondola cars of 
50-ton capacity, with the Cambria Steel Co., Phila- 
delphia, Pa. 

Orders Placed for Passenger Car Equipment 

Canadian Pacific, 50 express refrigerator cars, 
with Canadian Car & Foundry Co. 

Baltimore & Ohio, 50 cars, consisting of 40 
coaches, 2 dining cars, 3 combination baggage and 
mail cars, and 5 mail cars, with the Pullman Co. 

To Be Built in Own Shops 

Southern Pacific, Los Angeles, Calif., 200 double 
sheathed box cars, of 40-ton capacity. 

Southern Pacific is rebuilding 23 mail cars. 

Texas & Pacific plans to rebuild a number of cars. 





Good Service in Fire Prevention Work 


A reputation for good service in fire preven- 
tion work, accompanied by reduction in insur- 
ance cost, has been won by the Lumbermen’s 
Underwriting Alliance, of Kansas City, Mo., 
which is already one of the great factors in the 
lumber insurance business. The company recog- 
nizes that the movement of the lumber indus- 
try is to the West, and it aims to maintain its 
place by becoming the greatest factor in the lum- 
ber insurance business there. For that reason, 
and because it wishes that western subscribers, 
the volume of whose buisness with it has trebled 
in the last five years, shall keep in closer touch 
with the company and more fully receive the 
benefits of Alliance service, it has recently en- 
larged its facilities in the West by opening a 
Portland office at 701 Wileox Building, and in- 
creasing its personnel. Harold L. Wieder has 
been appointed manager in charge of the com- 
pany’s business in the West, and will be assisted 
by James T. O’Bryan in the western Washing- 
ton and British Columbia territory, and by Wal- 
ter R. Craig in the Inland Empire, all men of 
experience in the insurance field. 


Fire Inspection Service 


In regard to fire inspection service, the com- 
pany states that the inspections made in 1921 
far exceeded the number for any previous year; 
that inspection reports were carefully followed 
up by the inspection department in an effort to 
insure full compliance with the recommendations 
for fire prevention. The company’s field men 
checked thoroly the suggestions made in previous 
reports, and in some cases where a plant lapsed 
into an unsafe standard of cleanliness and main- 
tenance of protective equipment, and codpera- 
tion of the management in its fire prevention 
work could not be secured, the company was 
obliged to withdraw Alliance policies. In its 
anxiety to avoid fire the company states that 
it may have seemed unduly rigid and possibly 
unreasonable, but explains this on the ground 
that its one desire was to save the properties of 
subscribers from the ravages of fire. All see- 
tions of the country experienced protracted 
periods of drouth that alone caused many dis- 
astrous fires. It is the company’s aim to make 
its fire prevention service practicable and worth 
while, and it again renews its request for the 
codperation of subscribers, to the end that 1922 
may be a year of small fire losses and of a large 
savings in insurance cost. 


Savings Effected 


The company reports that it is especially 
gratifying that the Alliance effected a saving of 
$423,082.49 on the earned deposits of its sub- 
seribers and that the volume of insurance in 
force was increased from $109,705,814.22 at the 
beginning of 1921 to $111,555,839.26 on Dee. 
31, 1921, making an increase for the year of 
$1,850,025.04. Savings dividends amounting to 
$328,667.68 were paid to subseribers in 1921, 
bringing the total of dividends paid up to 
$2,018,951.84. In addition to the savings re- 
turned, there remains to the credit of subserib- 
ers an earned surplus built up from savings of 
$1,702,987.27, making total saving to subserib- 
ers for seventeen years amount to $3,721,939.11; 
and subscribers have been paid, in addition, fire 
losses of $6,779,658.30. The subscribership in- 
creased from 1,011 at the beginning of 1921 to 
1,123 at the end of the year, making a net gain 
of 112. 

Strength, Soundness and Growth 


The extraordinary strength and soundness of 


Alliance indemnity will be realized, states the 
company, when it is known that fire losses of 
$1,254,111.33 can be ineurred and paid in a 
single year, a saving effected of $423,082.49, 
savings dividends disbursed to subscribers of 
$385,667.68, all without reducing its loss paying 
ability. 

The growth of the Lumbermen’s Underwriting 
Alliance is shown by the following data: 
Risks Insured Insurance in Effect 

23 $ 475,500.00, Jan. 9, 1905* 


312 16,050,448.38, Jan. 9, 1910 
1,011 109,705,814.22, Dec. 31, 1920 
1,123 111,555,839.26, Dee. 31, 1921 


* At beginning of business. 
Advisory Committee of Prominent Lumbermen 


The advisory committee of the Lumbermen’s 
Underwriting Alliance, is composed of the fol- 
lowing well known lumbermen: 

R. A. Long, president Long-Bell Lumber Co., 
Kansas City, Mo., chairman; Charles S. Keith, 
president Central Coal & Coke Co., Kansas City, 
Mo.; E. G. Swartz, vice president Burton-Swartz 
Cypress Co., Perry, Fla.; W. C. Edwards, presi- 
dent W. C. Edwards & Co., Ottawa, Ont.; C. W. 
Gates, president Crossett Lumber. Co., Crossett, 
Ark.; E. H. Van Ostrand, president Craig Moun- 
tain Lumber Co., Winchester, Idaho; J. H. Himmel- 
berger, president Himmelberger-Harrison Lumber 
Co., Cape Girardeau, Mo.; J. N. Penrod, president 
Penrod Walnut & Veneer Co., Kansas City, Mo.: 
J. B. White, chairman board of directors of Ex- 
change Sawmills Sales Co., Kansas City, Mo., and 
L. L. Seibel, president Ft. Smith Lumber Co., Kan- 
sas City, Mo. 

The attorney in fact is the U. 8. Epperson 
Underwriting Co., Insurance Building, Kansas 
City, Mo., of which U. 8. Epperson is presi- 
dent. 


RETAILER STOCKS HARDWARE AND PAINTS 


The Wilson & Greene Lumber Co., of Syra- 
cuse, N. Y., is just completing a large warehouse 
which it will employ not only to serve its cus- 
tomers in Syracuse and immediate vicinity, but 
also as a source of supply for other lumbermen 
in central New York. In this warehouse the. 
company has stocked a complete line of build- 
ing supplies, hardware, glass and a full assort- 
ment of Breinig Bros. varnishes, enamels and 
paint. Handling lumber, of course, is the princi- 
pal business of the Wilson & Greene Lumber Co., 
but along with many other modern and progress- 
ive lumber dealers the officials believe that the 
lumberman of today who gets business must be 
in a position to sell not only the lumber but all 
the things which go into a house. In other 
words, this company is selling homes, not mate- 
rials which must be taken and made into a com- 
pleted home. The Wilson & Greene Lumber Co. 
is not an old concern, having being incorporated 
in 1915, but it has had a remarkable growth. 
It was necessary for it to take over a plot of 
ground more than three times the size of the 
original yard two years after it was incorpo- 
rated, and since that time the business has 
steadily and constantly expanded. With the 
addition of paints and varnishes, the company 
now carries practically everything that goes into 
the building of a home. The company prides 
itself upon the quality of the service it renders 
to its customers. It has, for example, a very 
complete plan department which in addition to 
drawing plans will, if the customer so desires, 
make arrangements with a contractor to do the 
building. In fact, the company will even ad- 
vertise the job if it can not otherwise find some- 
one to take it on. This spirit of service pre- 
vades the entire organization. 
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at Jacksonville, the 
elected: 


Vice president 
Vice president 
Secretary and 
Bundrick. 
Charles J. 





but was 





Cc. J. WILLIAMS, JR., 
President & Treasurer 





coming a salesman. 
knows the 


is well earned. 
western territory. 


-at M. Williams, better known as ‘‘Pat,’’ soon after graduating 


from the University of North Carolina in 1910, 
started with the Moore Dry Kiln Co., building 
and operating dry kilns, and later became 
salesman. When Gen. Pershing called for 
two dry kiln experts to come to France in 
1917, ‘‘Pat’’ volunteered and was commis- 
sioned first lieutenant and remained abroad 
until the close of the war. ‘‘Pat’’ will con- 
tinue in charge of the central eastern States. 

David D. Bundrick, who has been with the 
company for fourteen years, was reélected sec- 
retary and also made assistant treasurer. He 
is familiar with all the details of the business 
and will have charge of the Jacksonville office. 

Forrest Cobb, the manager of the North 
Portland branch, has been with the company 
since graduating from the University of Cali- 
fornia, exeept during the World War, when 
he served as an aviator. He is assisted at 
Portland by trained men who have been with 
the company for years. 

Wake L. Wells, who has been with the com- 
pany since 1913, will have charge of the sales 
in the territory adjacent to Jacksonville. 

There has been no change in the manage- 
ment or organization other than the advance- 
ment of the old officers and employees one step 
to fill the vacancy left by the recent death of 


President and treasurer 
Frank M. Creighton, 
Pat M. Williams. 

assistant 


Williams, jr., who succeeds the 
late President LaFayette Moore, was for many 
years a partner of Mr. Moore. 
first known as L. Moore Dry Kiln Company, 
incorporated 
changed to Moore Dry Kiln Co. 
has had the management of the business for 
the last sixteen years and held the office of 
vice president and treasurer. 

Frank Creighton began working for Lal ay- 
ette Moore twenty-seven years ago. 
and operated kilns for many years before be- 
He is a close student and 
intricate details 
which should be employed in drying the various woods. 
Mr. Creighton will continue in charge of the south- 





Making History in the Dry Kiln Field 


At a recent meeting of the stockholders and 
directors of the Moore Dry Kiln Co., of Jack- 
sonville, Fla., and North Portland, Ore., held 
following officers 


Moore. 
were 


Charles J. Williams, jr. 


treasurer—-David D, 


The firm was Lumber Co., Cox, 
in 1910 and later 
Mr. Williams 


bermen 


He built 


and methods 
His promotion 














PAT M. WILLIAMS, 
Vice President 


DAVID D. BUNDRICK, 
Secy.-Asst. Treasurer 


the founder and first president, LaFayette 


In many respects the Moore Dry Kiln Co. 
has a unique organization. 
with it began building ‘‘Moore’’ dry kilns 
nearly thirty years ago. They are W. C. Willis, 
who built his first kiln for O’Neal & Gross, 
Penia, Ga., in 1893; Jim Creighton and Frank 
Creighton, who built the first 
Air non-draft kiln, said to be the first real 
moist air kiln ever constructed, for the Stubbs 
Ga., the 
of 1896; and George Croft, whose first kiln 
was constructed for William B. Stillwell and 
associates near Savannah in 1895. 
familiar with 
industry will recognize these as being among 
pioneer mills to use steam dry kilns. 
four, together with a number of other em- 
ployees now with the company who have been 
with the organization for more than twenty 
years, literally ‘‘grew up’’ with the industry 
They know the practical side of drying lum- 
ber and the way that dry kilns should be built. 
Dry Kiln Co, have always laid more emphasis upon the practical than the 
theoretical side of drying lumber. 
ments used in the drying of lumber and know from first hand experience 





“ 
Four men now 


Moore Moist 


early part 


Old lum- 
the southern lumber 


These 





F. M. CREIGHTON, 
Vice President 


Officials of the Moore 
They are familiar with the various ele- 


how to obtain and control these elements. They 
say that many of the so-called ‘‘new methods’’ 
of drying lumber were tried out years ago and 
found impracticable. They are really old meth- 
ods brought forth in a new garb. They say it is 
not fair to ask the lumber manufacturer to 
spend money on experimental kilns for trying out 
some pet theory of the designer and which has 
not been proved a commercial success, 

More patents have probably been granted 
the staff of the Moore Dry Kiln Co. for im- 
provements in dry kilns and dry kiln equip- 
ment than to any kiln manufacturer. LaFay- 
ette Moore, the founder, began building kilns 
in 1879, and the Moore kiln has always kept 
in the forefront. While believing in improve- 
ments the company has never offered any kiln 
or improvement to the trade that has not 
proved a commercial success. 

Among other improvements the Moore Dry 
Kiln Co. has recently developed a system for 
drying hardwoods green from the saw, which 
is meeting with much success. The Moore 
Dry Kiln Co. is the only kiln manufacturer 
operating two plants. Since entering the 
western field if has furnished kilns to some 
of the largest mills on the Pacific coast. 





REVIEW OF CONDITIONS IN PACIFIC NORTHWEST 


PORTLAND, OreE., April 15.—The 4L News Let- 
ter issued today by the Loyal Legion of Loggers 
and Lumbermen, gives a very comprehensive 
summarization of conditions thruout the Pacific 
Northwest. Building is very brisk in the princi- 
pal Pacific slope cities and has been particularly 
active in Portland. The betterment in the lum- 
ber market is reflected according to the bulletin, 
in the plan of 131 logging companies which con- 
template building a total of 396 miles of new 
track and spurs this year. Log production as of 
April 14 is estimated at 85 percent of capacity. 
Fully 50 percent of the small sawmills are cut- 
ting lumber and most of the large companies are 
operating. In the Northwest there has been a 
considerable decrease in unemployment within 
the last two weeks; nearly all experienced log- 
gers and sawmill men are employed, and it is 
stated there should be little unemployment in 
the West by May 1. The following gives con- 
ditions as set forth by the bulletin in the differ- 
ent districts: 


KLAMATH FALLS REGION—The strike situa- 
tion in the Klamath Falls district is practically 
unchanged. The strikers have made the follow- 
ing statement to the Oregon board of concilia- 
tion: ‘We, the employees of the plants affected 
by the attempted extension of the work day over 
eight hours, stand ready to offer any codpera- 


tion to the State board of conciliation to the ex- 
tent that may be necessary, even to sacrificing 
wages, to accomplish the results sought to be 
obtained by the extension of the work day. We 
feel that the 8-hour day is a principle firmly 
established in American industries and offer the 
above as a fair solution of the problem,’ 

Coos Bay District—Manufacturing opera- 
tions are proceeding steadily and oceasionally 
it is necessary to put in overtime work to fill 
rush orders. The labor supply about equals the 
demand. A few new camps have started and 
logging operations are progressing well. All 
the large sawmills with the exception of three 
operated continuously during the last month. 
Industrially the Coos Bay territory is doing het- 
ter at present than at any time in the last 
eighteen months. 


IN THE WILLAMETTE VALLEY—The 
industry is generally active thruout the Willa 
mette Valley. Bad ground conditions and 
storms, however, have interfered with logging. 
No unemployment has been reported and nearly 
all the large manufacturing plants are produc- 
ing. Most of the small sawmills are running, 
or are trying to, but they have been severely 
handicapped by mud and snow. Sawmills in the 
25,000 or less class are producing about 40 per- 
cent of capacity. 


lumber 


CoLUMBIA RIVER OPERATIONS—Production has 
increased during the month. Favorable weather 
and better demand have stimulated business so 
that there is practically no unemployment for 
millmen and most loggers who are out of jobs 
expect to be working soon. With the exception 
of five large plants, four of which have not op 
erated for over a year, every large manufactur- 
ing plant is producing to full 8-hour capacity, 
with four plants working two shifts. A new 
high mark for lumber exports from Portland 
was set in March—32,035,626 feet. 

ALONG THE TILLAMOOK LINE—The tidewater 
mills and camps are generally active, but high 
level operations are delayed by snow and cold 
weather. Two companies on Tillamook Bay re- 
cently started operations on a 9-hour day. The 
other operations are going at full 8-hour capac 
ity. 

WILLAPA HARBOR TO CENTRALIA—Logging and 
sawmill operations are now 90 percent active. 
Most logging camps are at low levels and co! 
sequently are cutting close to full production. 
Very few mills in this district are idle and those 
that are plan to open early. Several mills are 
being built or rebuilt. 

On Grays Harsor—Good weather has speed 
ed up production at camps and mills. Orders 
for 6,000,000 feet of Japanese squares have 
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been placed, shipment to start in May and to be 
completed in August. All previous records 
were broken in March when forty vessels cleared 
with a total of 63,619,000 feet. Log prices are 
generally quoted at $12, $17 and $24, with some 
concessions reported and no shortage of logs. 
All manufacturing plants are working to full 
8-hour capacity with two plants working two 
8-hour shifts. An order was placed in Aber 
deen, April 17, for 500,000 feet of silo stock 
for middle West delivery. There is a tendeney 
for men to drift from job to job and consider- 
able restlessness is noted. 


THE TACOMA District—Improvement gener- 
ally is noted. Logging camps are running to 
about 90 percent of capacity and there is a suf- 
ficient supply of logs. Lumber manufacturing 
plants are operating actively. Unemployment 
has decreased during the month and men are 
heing taken on at camps and mills daily. 


SEATTLE AND PuGceT Sounp—Since April 1 
considerable improvement has oceurred. April 
orders have exceeded production by about 15 


percent. All logging camps not affected by 
suow are operating at 75 percent capacity. A 
number of new operators are preparing to start 
up. Log prices have weakened on up-sound 
rafts from $1 to $2 a thousand. Cedar is 
plentiful. Mills are keyed up to maximum of 
production and some are working overtime oe- 
casionally. One large company plans to cut 
100,000,000 feet in 1922—twice its 1921 eut. 
Altho large numbers of men are still out of 
work, the employment situation is encouraging. 


EVERETT, ANACORTES AND BELLINGHAM—The 
lumber business is active and more men are em- 
ployed than at any previous time. The number 
of unemployed is small and work is easy to find. 
Regardless of weather and snow conditions, 95 
percent of the logging camps are running full 
crews. There is no shortage of logs and prices 
quoted are $12, $16 and $24, with oceasional 
concessions. All important sawmills are run- 
ning one shift and seven are running two shifts. 


INLAND EmMpIRE—The outlook is better than 
it has been for over a year. Prices are firm 


with some recent advances on common stock. 
While there is no shortage of labor, unemploy- 
ment is small. One company is running three 
8-hour shifts. Most of the companies are work- 
ing eight hours, tho there are a few working 
nine hours. Most of the sawmills have opened 
up and a number contemplate starting night 
shifts soon. 


EASTERN OREGON AND SouTHERN IDAHO—La- 
bor conditions show marked improvement and 
85 percent of the mills are running. Shipments 
are considerably in excess of a year ago. The 
largest cut in the history of Bend was made in 
March, the aggregate output of two sawmills 
for the month being 19,907,314 feet. 


PaSRAEBABEBBABEAEEA: 


ALL-STEEL freight and passenger cars have 
not fulfilled early promises respecting their du- 
rability and economy, and ears of composite ¢on- 
struetion—wood and steel—have proved supe- 
rior, according to information in a book on ear 
building just published by the Southern Pine 
Association, 





TRAINING BOYS IN REFORESTATION WORK 


NEW ORLEANS, La., April 17.—When the 
conservation commission of Louisiana began 
the establishment of boys’ reforestation clubs 
in the fall of 1921, it started a work that 
promises to do more for forestry in Louisiana 
than any of the other agencies it has inaugu- 
rated to that end. 

The idea of these clubs originated with Col. 
W. H. Sullivan, of the Great Southern Lum- 
ber Co., and was the outgrowth of the success 
of the boys’ corn and hog clubs which have 
been operated with eminent success in Lou- 
isiana for several years. To make a success 
of the work the Great Southern Lumber Co. 
donated $500 to be given in prizes, and this 
sum was placed at the disposal of Commis- 











in forestry the effect of which must be far- 
reaching. 

The enrolment of 664 boys in the latter half 
of the first year of the work was extremely 
gratifying to Commissioner Alexander, and 
his agents have assured him that during the 
present year much larger classes will be or- 
ganized. It was not until August, 1921, that 
H. J. Stahl was selected by V. H. Sondereg- 
ger, of the forestry division of the depart- 
ment, to take supervisory charge of the clubs, 
and he at once got in touch with the forest 
rangers and began the work of enrolment of 
the boys. The clubs being organized, the for- 
est rangers assisted them in securing plots 
of ground, and the lesson that was stressed 











The winner of the $35 prize in the pine seedling class, Karl Schexnayder, R. F. D. No. 1, Boga- 
lusa, La. The seedlings are longleaf pine 


sioner Alexander, of the conservation de- 
partment of Louisiana, who was given com- 
plete charge of the work. Mr. Alexander 
placed the matter in the hands of the forestry 
division of the department, and the work of 
organizing the clubs was at once begun. 
Tho the movement was started late in the 
fall, classes aggregating 664 boys were formed 
before the close of the year, and in the clos- 
ing months of 1921 all these boys received 
practical lessons in forestry. Each boy se- 
cured a plot of between one and three acres, 
some of the plots being barren while others 
bore second growth trees. The clubs were 
organized on much the same lines as the boys’ 
corn and hog clubs had been, and the work 
has been as successful thus far as the clubs 
organized along agricultural lines have been. 
Not only -have the boys received practical 
instruction in forestry, but the clubs have 
proved an effective way of arousing general 
interest in the subject, for in reaching the boy 
the department has also reached his parents 
and other male relatives and friends, and the 
neighborhood has received an object lesson 


in the instruction was fire prevention and 
fire control. To impress the importance of this 
factor in the production of timber in the 
minds of the boys, they were told that in the 
distribution of prizes 50 percent would be al- 
lowed for excellence in this work. The lads 
were taught to construct fire lines around 
their plots as the first lesson in their work, 
and they were next instructed in the proper 
thinning and cleaning of their plots. Some 
of the boys were quite successful in this 
work, and the judges who examined each of 
the plots at the beginning of this year, pre- 
liminary to the distribution of prizes, declared 
that some of them resembled Forest Service 
plots. 

Each of the boys kept a complete record of 
the work he performed on his plot during the 
period of the session. Most of the boys had 
charge of one to three acres of second growth 
pine or second growth hardwood. Others took 
plots that were partly seeded or barren and 
either transplanted seedlings in their areas 
or planted the seed, thus performing real re- 
forestation. It is the intention of the renre- 


sentatives of the conservation department to 
give more attention to this feature of forestry 
instruction in the classes of the present year, 
it being considered more important to make 
lands lying idle productive than to work on 
second growth areas. 

It may be stated at this point that the 
Great Southern Lumber Co. has again donated 
to the work, thru the conservation depart- 
ment, another $500 to be divided in prizes 
for the classes of 1922. The work of the 
larger classes this year will be the outgrowth 
of experience gained in the first year, for it 
is to be understood that the department in 
inaugurating the work in Louisiana had no 
precedent to govern its activities. These were 
the first elubs of the kind ever organized, 
and the work was necessarily along original 
lines so far as the instruction of the boys was 
concerned. As stated, the plots last year 
ranged from one to three acres. Plans of the 
department for the present year contemplate 
placing equal areas under the direction of 
boys who seed or transplant areas, while the 
boys who take charge of second growth plots 
will have larger areas. This will give the 
conservation department, in its work of ad- 
vancing the cause of forestry, around one 
thousand forestry demonstration plots in the 
States, and between two thousand and three 
thousand acres under tree cultivation. 

Louisiana has been for some years regarded 
as one of the leaders in forestry work in the 
United States, and, as said, the establish- 
ment of these elubs is the first edneational 
work of the sort in the country. This estab- 
lishment has enabled the conservation depart- 
ment to go before the publie schools of the 
State and to give the faculties and student 
bodies an idea of what it is endeavoring to 
aecomplish in forestry work in Louisiana. 
Moreover, there is scarcely a publie school 
in the rural districts of the State that is not 
within reach of one of the plots of the boys’ 
clubs, and school children generally can be 
expected to take an active interest in the 
work of their fellows. The first season of 
this new form of education has proved so 
successful that it ean be accepted as an as- 
sured fact that forestry is on a permanent 
basis in Louisiana. 

The judging of the work of the boys was 
done by V. H. Sonderegger, superintendent of 
the forestry division of the conservation de- 
partment, and H. J. Stahl, who supervised the 
instruction of the boys. The classes were 
under the immediate direction of the forest 
rangers in the several districts of the State. 
The sweepstake prize of $80 was won by Mil- 
lard Parks, a youth of 14 vears of Washington 
Parish. There were a number of other prizes 
in different divisions of the work, and to en- 
courage the movement the parishes in some 
instances appropriated money for prizes for 
the clubs within their boundaries. 
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LABOR SITUATION IN KLAMATH FALLS 


San Franoisco, Cauir., April 15.—The labor 
situation at Klamath Falls, Ore., is still un- 
settled, altho efforts have been made to bring 
the manufacturers and the employees together. 
Owing to the strike all box factories remain 
closed. The Oregon board of conciliation, which 
has been holding meetings at Klamath Falls, 
plans to visit California mills and secure data 
on hours and working conditions. The manu- 
facturers at Klamath Falls, who are trying to 
put a 9-hour day into effect, say that they can 
not continue to operate eight hours and com- 
pete with California plants working ten hours. 
At present prices of box shook there must be a 
reduction in operating costs. 

Several mills and box factories in northern 
California are also affected by the strike. The 
Weed Lumber Co.’s mill at Weed is again in 
operation. The Dorris Lumber & Box Co. and 
the Associated Lumber & Box Co., both at Dor- 
ris, remain closed. 

Some of the strikers say they will take a cut 
in wages if they can get an 8-hour day, but 
manufacturers state their overhead expenses 


would be just as great at the shorter hours and 
it would be harder to meet competition. Two of 
the smaller sawmills in the Klamath Falls sec- 
tion have started up and others will do so as 
soon as labor conditions and log supply war- 
rant. 


SUBMITS BID ON IMMENSE TRACT 


San Francisco, Carir., April 15.—General 
Manager F. B. Hutchens, thru Paul G. Reding- 
ton, district forester at San Francisco, has for- 
warded to Washington for approval the bid on 
one of the largest tracts of Government timber 
ever sold. The Fruit Growers’ Supply Co., an 
auxiliary of the California Fruit Growers’ Ex- 
change, has made a bid of more than $3,000,000 
for more than 1,000,000,000 feet, principally 
white and sugar pine, in the Lassen national 
forest. The cutting period is thirty years. The 
company controls, also, privately owned timber 
amounting to 1,000,000,000 feet. It has a large 
mill operating at Susanville. In addition to 
supplying orange box shook, it manufactures 
large quantities of lumber for sale in the open 
market. 





Coast Fir Stocks About Half Normal 


SEATTLE, WasH., April 15.—An estimate of 
stock on hand at the fir mills, based on reports 
in which fifty-four operations have taken part, 
has just been issued by the West Coast Lumber- 
men’s Association. While the figures are incom- 
plete, it is probably true that the percentage of 
normal disclosed by the figures affords a fairly 
accurate index to conditions thruout the indus- 
try. An analysis of the percentages gives the 
basis for some remarkable conclusions. Among 
the twenty-nine items on the list, there are 
twenty-three instances where the accumulation 
is less than 60 percent of normal—twelve of the 
items being between 50 and 60 percent, and 
eleven of them being under 50 percent. There 


are only six items with accumulation greater 
than 60 pereent—two of them being between 
60 and 80, two between 80 and 90, and two above 
90 percent. At the top of the list, in percentage, 
is 1x10 No. 1 common shiplap, at 99.46; next in 
order is 1x4 No. 2 vertical grain flooring at 
96.31; rough strips, 1x4 air dried, kiln dried 
and green, 88.82, and 1x6, 85.56; 1x10 boards 
No. 1 common S18, 72.49. With the exception 
of No. 2 vertical, all items of flooring are re- 
duced in stocks to less than 60 percent, as like- 
wise are all items of ceiling. At the bottom of 
the list is dimension, 2x4 to 2x12-26 to 32 No. 1 
common S1S1E, at 21.09 percent. The first 
stock report issued in many months follows: 





lath) amounted to 5,004,000 feet, the average price being $36.05. The figures follow: 


Percent Pereent 
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5x4 No. 2&B... 2,357,573 3,968,100 59.41 Wo, 1 gommon 36.826 3.570.800 61.44 a 
Se ae 624,277 1,624,500 38.43 1X 8 ...eeeeeee cceGie Saenaee =f 44 d r= 
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9 "9 2x12 “we — = 
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NG. Bicsa«% 1,293,729 2,296,600 56.33 20/24 918.347 3,086,000 29.76 : 3 
ROUGH Strips: ZG/B2 wsecscnnes 148,050 701,900 21.09 NR =) 
Air dried, kiln dried, No. 1 common rough- ; m 
green— Sp apeipaaene aie 7,836,543 16,935,000 46.27 m © 
Sc A eee 5,125,905 5,770,900 88.82 eee 214,040 (535,000 40.01 = ie] 
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« © « Fl E 
Data on California Sales and P rices é 3 
: S s 
The California White & Sugar Pine Manufacturers’ Association has prepared a summary 3 F-| 
covering the volume of sales by member mills during the week ended April 8, and average a 
f. o. b. mill prices realized. Total sales of all species and grades (except molding, siding and 2 3 
o- 
Average Average Average ° & 
Feet price Feet price Feet price oP > 
California White Pine Mixed Pines : White Fir x} = 
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Nos. 1 & 2 clear. 11,000 $169.90 Siding, C....... 29,000 42,10 Miscellaneous ..389,000 $28.75 Ss) be 
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large fir timber where the knots are thick and large, but the cutting of clears between are of 


The accompanying cut is made from an actual size paper sketch of a Douglas fir cant, 6 inches 


Ordinarily as 


As shown by the figures given in a recent descrip- 


This is the demonstration which has attracted so much 
attention among west Coast millmen the last few weeks as to the possibilities of getting high 


the piece would be disposed of as quickly as possible, the products being 
grade lumber from extremely rough old growth timber. 


rough a face as the one shown in the reproduction would scare a Pacific coast sawyer and he 
would probably throw the piece into a mining timber; or, if not able to market timbers at that 


particular time, 


tion of this particular cant, cut in both ways and graded and figured according to present mar- 
ket prices, the cant cut for shop lumber would be worth approximately three times what it is 


the soft yellow fir variety particularly, the material may be cut into vertical grain shop lum- 


ber and marketed to much better advantage than if done in the usual way. 


slash grain No. 2 common, very largely. 


worth if thrown into a mining timber. 


York City, this cant was cut from a large, rough old growth yellow fir log in the plant of the 


Seattle Mill & Logging Co., at Seattle, Wash. The cant was then split into three 2-inch plank 
and the horizontal lines are 2-inch lines, indicating where the piece would have been cut if the 


ferent faces, and also showing the size and direction of the knot thru the piece, as can be seen 
cant had been put into the gang and sawn into 2x6 vertical grain shop lumber. 


West Coast Forest Products Bureau, with headquarters in the Grand Central Terminal, New 
and the knots on the faces of each of these cants were traced on the paper plot in different 
colors, showing which were of the loose knot and which of the sound knot variety on the dif- 


to demonstrate to the Pacific coast fir sawyers and mill superintendents that in the case of 
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CONFERENCE ON TRANSPACIFIC RATES 


[Special telegram to AMBRICAN LUMBERMAN] 

PORTLAND, ORE., April 19.—The conference 
rate of $12.50 a thousand agreed upon tenta- 
tively at the meeting here last week is reported 
‘‘bhusted wide open’’ with certain vessel lines 
operating out of Seattle threatening to go low- 
er. The $8 rate quoted before the conference 
rate war has diverted considerable business for 
the Orient from the Columbia River district to 
Puget Sound. It is said here it would have 
taken three weeks to secure the signatures of the 
heads of steamship lines to the agreement. In 
the meantime those soliciting business are said 
to have decided to adhere to the decision of the 
Portland meeting. 

Three large Japanese buyers of lumber, K. 
Hori, T. Sasaki and T. Tomijima are here to- 
day visiting mills with W. L. McQuarrie, of the 
American Trading Co., of San Francisco, and 
that company’s representative in Kobe, Y. 
Sito. From here they went to Coos Bay to look 
over Port Orford cedar, of which the Japanese 
are heavy buyers. 

Fir uppers and select common are scarce and 
very hard to obtain. Wholesalers and mills are 
cautious im accepting orders unless they know 
where to place them. Mixed cars for California 
white and sugar pine are difficult to place. The 
western pine market is firmer. The Weyer- 
haeuser Sales Agency reports having taken very 
large orders for No. 2 and No. 3 common. 





PORTLAND, ORE., April 
shipping men engaged in operating vessels in 
the transpacific trade was held here at Hotel 
Multnomah, April 11, when it was agreed to 
stabilize freight rates on parcel lumber ship- 
ments to the Orient from Pacific coast ports. 
For some time vessels for which cargoes had to 
be filled out were accepting lumber at whatever 
rate could be obtained, in many instances at 
less than lumber could be shipped across the sea 


in cargo lots. Similar conditions applied to 
other commodities. The tentative agreement 


calls for $12.50 a thousand feet on the usual 
run of lumber, with $11.50 a thousand for small 
sizes and $17.50 on logs. Lengths more than 
40 feet are to be subject to special contract. 
This agreement must have the approval of the 
Shipping Board. It is understood that the lines 
operating out of Canada will also observe it, 
altho as yet the whole matter is only tentative. 
A prominent lumber exporter, who operates 
ships in the transpacific trade, said today, how- 
ever, that agreement or no agreement, rates on 
lumber to the Orient will run from $12.50 up 
as soon as some eight vessels now on berth, or 
on the way to the Pacific coast to load, have been 
dispatched. He says, the fact of the matter is 
that the rates that have been in effect for some 
time have been so low that they do not cover 
the cost of operation and would force withdrawal 
of the vessels. He looks for a higher rate than 
the proposed $12.50. Representatives from Van- 
couver, San Francisco, Seattle, Tacoma and 
Portland were at the meeting, with W. D. 
Benson, traffic manager for Frank Waterhouse 
& Co., Seattle, as chairman. 

Capt. Robert Dollar, of the Robert Dollar Co., 
San Francisco, took a leading part in the morn- 
ing session but left during the afternoon for 
San Franciseo. J. G. Stubbs, of the Java Pa- 
cific line; W. K. Sempey, of the China Mail, 
and Arthur Cahill, of Sudden & Christensen, 
were other San Francisco delegates. From Van- 
couver, B. C., was B. C. Keeley, of the Cana- 
dian Government merehant marine, while from 
Seattle were F. H. Glendenning, of the Canadian 
Pacific; 8. Ogata, of the Nippon Yusen Kaisha; 
John G. Gorman, of the Admiral line; T. A. 
Lee, Furness-Withy & Co.; J. R. Walker, of the 
Walker-Ross Co.; W. J. Chalmers, of James 
Griffiths & Sons; A. W. Kinney, of A. M. Gilles- 
pie (Ine.) ; K. Yuchida, of the Yamashita Kisen 
Kaisha; T. Sasaki, of Mitsui & Co.; R. T. 
Johns, of R. T. Johns & Co., and Merrill Robin- 
s¢n, manager for the Robert Dollar Co. From 
Tacoma was G. H. Wagner, of the Osaka Shosen 
Kaisha, Portland delegates included W. T. 
Sexton, of the Columbia Pacific Shipping Co.; 
R. T. Johnstone, of Statter & Johnstone; J. W. 
Crichton, division of operation of the Shipping 


15.—A meeting of 


Board; G. R. Theiring, with A. M. Gillespie 
(Ine.), and representing the Yamashita service; 
C. E. Harvey, of the Toyo Kisen Kaisha, and 
T. Ronner, of Suzuki & Co. 

Japanese lumber buyers have been holding 
off placing orders lately because of the rate 
war, as there was no telling how low the freights 
would go, and it is expected that now that they 
have been stabilized, orders will be coming in 
again. 


ALLOTTING FOREST SERVICE FUNDS 


PORTLAND, ORE., April 15.—The ‘annual allot- 
ment conference of the Forest Service for this 
district was held here this week and closed to- 
night. In attendance were Roy Headley, as- 
sistant forester in charge of operation; Evan 
W. Kelley, inspector; E. E. Carter, assistant 
forester in charge of forest management; Will 
C. Barnes, assistant forester in charge of graz- 
ing; C. E. Rachford, inspector; F. E. Bonner, 
engineer, all from Washington, D. C.; Charles 
D. Simpson, assistant district forester with 
headquarters at Ogden, Utah; M. L. Merritt 
and B. F. Heintzelmann, of the Forest Service 
in Alaska; George H. Cecil, district forester 
here, and all of the heads of the various de- 


SEEKS NEW BIDS FOR CARS 


SEATTLE, WAsH., April 15.—As to car mate- 
rial, one of the most interesting situations is 
presented by the requirements of the Chicago 
& North Western, which recently rejected all 
bids submitted by car builders for a total of 
2,750 cars, including 250 gondolas, 250 refriger- 
ators, 500 flats, 500 stock cars, and 1,250 box 
ears. The company is now asking for bids on 
the same ears, and it is understood that bids 
are requested, to be opened April 22. The ma- 
terial is said to be No. 2 clear and better kiln- 
dried vertical grain fir; but it is presumed that 
when the final specifications are written the 
grade will be changed to select common, which 
has been customary for this kind of equipment. 

The American Car & Foundry Co. has been 
awarded the contract for 1,000 Northern Pacific 
refrigerators. 
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WHITE PINE QUARTET MEETS IN WEST 


St. HELENS, OreE., April 15.—The St. Helens 
Lumber Co.’s plant and other allied mills of this 
place, which are controlled by Charles R. Me- 
Cormick & Co., Portland and San Francisco, are 
now cutting about 550,000 feet a day. Atlantic 
coast and foreign trade 
is taking a large part of 








Left to Right—Frank Russell, Mill 
chanic; John Sten, 


Foreman; 
Superintendent, All 


ucts Bureau, New York City—All 
Pine Industry at Marinette, Wis. 


partments in the Portland district. The larg- 
est sum, $600,000, was allotted to forest protec- 
tion. The total allotments for this district at 
present, exclusive of any of the road funds, are 
$1,059,000. Said Mr. Headley at the close of the 
conference: 

The policy of the Forest Service is to use the 
funds to the farthest possible extent in forest pro- 
tection, and we have had this in mind thruout our 
discussion. The outstanding element in fire fight- 
ing is just plain speed, and to this end we are 
concentrating our effort and funds on numerous 
ways of shortening the elapse time between the 
start of the fire and the arrival of fire fighters. 
Among the definite plans we have made, and one 
that will reduce this elapse period by making the 
forests more accessible, is’ the building and better- 
ment of 630 miles of road and 850 miles of trail 
in the two States. This does not include the 
major projects. 

The officials from Washington, D. C., left 
here tonight for San Francisco. 

Henry 8S. Graves, former chief forester of 
the United States, now dean of the school of 
forestry at Yale University, was in Portland 
this week on a tour of the country visiting agri- 
cultural and forestry colleges and studying con- 
ditions to obtain data that may be of value 
in conducting the new forestry school at Yale, 
which he was instrumental in organizing. While 
here he addressed the employees of the local 
Forest Service. He said that the trend in the 
forest situation is toward the small tract owner 
and he predicted that in a generation or so 
approximately 60 percent of the standing timber 
will be in 50-, 100- and 200-aere tracts, which 
for the most part will be owned by persons en- 
gaged in agriculture, and which will be utilized 
as supply for side industries. He is opposed 
to having the Forest Service divorced from the 
Department of Agriculture, holding that timber 
and farming must be linked together. 





Pete Adams, 
of the St. 
Co., St. Helens, Ore.; and Harry Stronach, West Coast Forest Prod- 
Veteran Lumbermen of the White 


the output of these four 
plants. The general 
manager of the MeCor- 
mick mills, H. F. Me- 
Cormick, reports a large 
increase in the Atlantic 
coast business of the 
company during the first 
three months of 1922. 
. Last week Harry 
Stronach, industrial rep- 
resentative of the West 
Coast Forest Products 
Bureau, now making his 
headquarters in New 
York City, visited the 
plant of the St. Helens 
Lumber Co. here. Mr. 
Stronach, who was at 
one time superintendent 
of the Hamilton-Marry- 
man Co.’s plant at Mar- 
inette, Wis., found a 
trio of old friends at 
the St. Helens plant, all 
of them formerly engaged in the white pine 
manufacturing business at Marinette. They 
are: John Sten, superintendent, Frank Russell, 
mill foreman, and Pete Adams, master mechanie, 
of the St. Helens Lumber Co.’s plant. 
Saturday, April 8, the four masted schooner 
Kdw. k. West cleared from the St. Helens Lum 
ber Co.’s dock with a cargo of lumber for South 
Africa. 


Master Me- 
Helens Lumber 


DATA ON FIR OPERATIONS 


PORTLAND, Ore., April 15.—The latest month- 
ly summary covering fir operations in Oregon 
and Washington issued by Crow’s Pacific Coast 
Lumber Index shows that there is very little 
change in the number of mills operating now as 
compared with the number of a month ago, altho 
demand for tie and bridge planks will probably 
cause resumption of operations of a large num- 
ber of small mills in the very near future. As 
the weather improves and the roads get more 
solid, mills away from direct rail facilities will 
be able to get out material. 

The following data as of April 10 on daily 
production are given as to the Oregon and Wash- 
ington fir mills listed, based on 8-hour capacity: 


———Mills——.. ———Production——, 
Num- Per- Per- 
Vum- ber cent cent 
ber Run-Run- Listed Actual Capa- 
Listed ning ning Capacity Output city 


Sawmills, 

50,000 feet 

or over.. 241 180 
Sawmills, 

under 50,- 

000 feet.. 163 80 


75 31,376,000 25,490,000 81 


49 4,497,000 2,273,000 50 


Total saw- 

mills .... 404 271 67 35,873,000 28,016,000 78 
Cargo mills 109 84 75 17,085,000 14,550,000 85 
Shingle 

mills .... 179 123 69 30,267,000 22,172,000 73 
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Millwork Manufacturers Stress Need For Accurate 
Cost Accounting at Bureau’s Eighth Annual 


The eighth annual convention of the Mill- 


work Cost Bureau was held in the Florentine 
Room of the Congress Hotel, Chicago, on 
Wednesday and Thursday, April 19 and 20. 


There was a very good attendance, about 130 
millwork manufacturers and guests being regis- 
tered. The program was devoted almost entirely 
to the discussion of live problems—both tech- 
nical and general—ceenfronting the millwork 
men, The papers read were of a high character, 
and interest was well sustained thruout. 

A meeting of the board of directors was held 
Wednesday morning. At the same hour George 
H. Most, service director of the bureau, ex- 
plained to an informal gathering of members 
and guests the bureau’s new advanced corre- 
spondence course for millwork estimators, of 
which he is the author. This course was briefly 
described on page 75 of the March 25 issue of 
the AMERICAN LUMBERMAN. The new course is 
meeting with a very cordial reception, 240 ap- 
plicants having enrolled during the thirty days 
since it was declared available. The course is 
open only to employees of member firms. Ap 
plication must be made on the regular form 
provided by the bureau, and signed by a mem- 
ber of the firm. A deposit of $10 is required 
with each application, which is refunded upon 
completion of the course. There is no limit to 
the number that may be enrolled from one firm. 


Reads Letter to Secretary of Commerce 


The convention proper opened at 2 p. m. 
Wednesday, with President F. J. Moss, of 
Kansas City, Mo., in the chair. Following the 
roll call President Moss read a letter which he 
had addressed to Secretary of Commerce Herbert 
Hoover on April 12. The reading of this let- 
ter, with brief comment relating to the subject 
matter, took the place of the usual annual ad- 
dress of the president. Mr. Moss said that it is 
inconceivable that any question could arise as 
to the legality of the operations of the bureau, 
which he said is, and always has been, de- 
voted solely to spreading the knowledge of ae- 
curate cost finding. Secretary Hoover, he said, 
is making a sincere effort to place before the 
Government authorities the needs of industry, 
and to have the antitrust laws interpreted ae 
cording to the rule of reason. ‘‘We are or- 
ganized to do business within the law,’’ said he, 
‘fand if we are wrong in any particular we 
want to know it.’’ Mr. Moss’s letter to Seere 
tary Hoover follows in full: 


Dear Mr. Secretary: 

I have noted with great interest your com- 
munication addressed to Attorney General 
Daugherty, under date of Feb. 3, and his reply 
of Feb. 8. 

First, permit me to express the gratification I 
feel in having a secretary of commerce possess- 
ing an understanding of the problems confront- 
ing industry, and diligently seeking to bring 
about a condition where men desiring to conduct 
their business within the law and at the same 
time contribute their portion to constructive 
trade association work, which makes for econ- 
omy and efficiency and therefore is a _ public 
good, may be placed in a position to determine 
as to what they may or may not do—a question 
upon which, thus far, even our highest judicial 
authorities are greatly at variance, so that it is 
little wonder that the layman is at a loss to 
know how to proceed without fear of offending 
the majesty of the law. 

Of the eleven trade association activities sub- 
mitted by you to the attorney general, only ques- 
tion No. 1 bears any relation to the activities 
of the organization for which I am authorized 
to speak; and in order that you may under- 
stand that I am in good faith, seeking informa- 
tion and guidance in a great constructive work, 
a little history may be helpful. 

Why the Bureau Was Formed 

Some nine years ago I was instrumental in 
forming what is known as the Millwork Cost 
3ureau. I was made president and have served 
in that capacity continuously up to the present 


time. The planing mill business for years had 
been on the rocks, with more failures to its 
credit, or discredit, than in any other line of 


legitimate business involving a large number 
of skilled employees and similar investments. 
It was notorious that planing mills doing custom 
work were a liability rather than an asset, and 
apparently this deplorable condition was due to 
the fact that no mill operator had any means of 
knowing his cost on any job completed in his 
mill, neither had he any guide or means of esti- 
mating the cost of a given piece of work upon 
which he was called to quote a price. Several 
of the more progressive operators had at great 
expense employed cost accountants to install 
systems, with the result that not in a single 
instance did the cost systems installed by ac- 
countants meet the requirements or supply the 
desired information. They were expensive, im- 
practicable, and did not touch the difficult prob- 
lems peculiar to the mill business. So it was 
decided to form an organization for the sole 
purpose of conducting a campaign of education. 
The program involved: (1) The development of 
a practical cost system adaptable to the busi- 
ness; (2) The development of cost accountants 
by acquainting them with the problems peculiar 
to the business, so that they might install cost 
systems and instruct others in the operation of 
same; (3) The assembling and dissemination of 
any and all information relative to production 
costs of all kinds of special or custom-made 
millwork; (4) The compilation and distribution 
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of a list covering special or custom-made mill- 
work, such list being what is known as a “long 
list,”” so that it could not possibly be used as a 
selling price, but would be subject to a discount, 
as has always been the custom on stock goods 
in practically every line of merchandise. There 
should be no confusion as to this list. If a law 
were passed prohibiting the distribution of a 
list on stock goods in any line of business it 
would have the effect of restricting rather than 
increasing competition, for the reason that in 
the absence of a list every buyer, in order to 
make a comparison of prices, would be obliged 
to secure a price from each manufacturer on 
every item, and make a comparison of the price 
quoted on each item, while with the use of the 
list, in order to make comparisons on all sizes, 
it is necessary only to compare the discount 
quoted, thus securing competition from many 
bidders with the least possible expenditure of 
time and money. Stock lists are usually estab- 
lished as a result of comparisons of experienced 
manufacturers with the view of establishing 
differentials as between the different sizes and 
designs, based upon experience, so that the use 
of such a list is an economic necessity in the 
interest’ of the public, the manufacturer, and 
the merchant. So much for stock lists. 

Now, what is the condition confronting the 
manufacturer of custom-made millwork? Here 
we had a situation where the operator of a plan- 
ing mill was called upon constantly to estimate 
the cost of producing articles which he may 
have produced years or months back, under en- 
tirely different conditions, and almost daily 


called upon to quote prices on new designs which 
others may, or may not, have produced; and in 
such case, the mill operator, from the drawings 
or descriptive matter, plans and specifications, 
without compass, guide or chart must submit a 
valid offer to sell for a definite price, the result 
being that the estimator had absolutely no 
knowledge of factory burdens or overhead ex- 
pense, due to the lack of comprehensive cost 
records, and depending entirely upon his own 
judgment as to the amount of time and mate- 
rial that would be required, would proceed to 
establish the price at which the product could 
be sold. This condition of uncertainty as to 
costs we seek to remedy by placing the mill 
operator, so far as it is possible, in position to 
anticipate as to the amount of actual time and 
material that will be required, based upon the 
experience of others who have produced similar 
designs and quantities. With this information 
at hand as to the probable amount of labor and 
material that will be required, the mill operator 
is then in position to figure his own cost of lum- 
ber and apply his own factory and commercial 
burden, and profit. By following this procedure, 
the mill operator is in position to anticipate as 
to his cost of production, except the variation 
that will occur in any plant due to the varying 
conditions and the efficiency of the workmen, 
such variation rendering it impossible for the 
mill operator to determine his cost with any- 
thing like certainty which obtains in the case 
of the wholesaler, the jobber, and the retailer, 
who are in position to know at all times the 
actual cost of that which they offer for sale. 


What Is Meant by ‘‘Cost”’ 


In this connection, the word ‘cost’? and the 
sense in which it is used should be clearly de- 
fined. For example: (1) ‘‘Prime cost’’ in the 
case of a manufacturer usually means cost of 
material and productive labor; (2) ‘Factory 
cost” in the case of a manufacturer usually 
means total factory cost, including prime cost, 
plus factory burden; in other words, total cost 
of product without merchandising or selling ex- 
pense; (3) “Invoice cost’’ usually means the 
price paid by the wholesaler, jobber or retailer, 
without merchandising cost, this basis to the 
wholesaler, jobber and retailer being the same 
as factory cost to the manufacturer; (4) ‘Selling 
cost” being the same as factory cost to the 
manufacturer and invoice cost to the wholesaler, 
jobber and retailer, plus the cost of doing busi- 
ness. In order that we may consider this phase 
of the matter from the same angle, I would like 
to inquire what basis of cost you and the attor- 
ney general are considering. This is germane. 
There must also be a better understanding of 
the wide difference between uniform cost and 
uniform selling prices. Broadly speaking, there 
is no such thing as uniform production costs, 
and certainly there should be no uniform selling 
price by agreement. Production cost is a ques- 
tion of fact and not one of theory or agreement. 
Cost varies more or less in every factory, indeed 
will vary in the same factory on the same prod- 
uct, and scientific cost accounting should reflect 


the true cost in each case, 
This bears directly upon one phase of the 


Millwork Cost Bureau’s activities which should 
be clearly understood. To determine the cost of 
any stock product where each day’s operation is 
practically a duplicate of the preceding day is 
comparatively simple. However, in the case of 
odd work, where no two days’ operation is the 
same, in the case of a planing mill involves 
determining costs: (1) Of stock goods, carried 
in stock and purchased from manufacturers spe- 
cializing in that particular line, but frequently 
made in small quantities by the planing mill sup- 
plying shorts; (2) Cost of hundreds of other de- 
signs, shown in catalogs but not carried in 
stock; (3) Cost of new designs, called for from 
time to time, similar goods of which may or 
may not have been produced by others. The 
quantity in which goods are produced tremen- 
dously affects the cost, and the planing mill 
operator is called upon to supply any of the va- 
rious classes of goods referred to above in quan- 
tities ranging from one to hundreds, or more. 
In this connection, IT will state that at no time 
has the bureau attempted to establish costs or 
distribute information bearing on the production 
of stock goods produced in quantities in stock 
factories. The purpose of the bureau has been 
to determine as to the experience of its members 
concerning the number of hours worked and the 
material required to produce any one of the 
three classes of goods in different quantities. 
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sizes, designs, and in the different kinds of 
wood, made in the planing mill. The time and 
material used, as reported by those who have 
made such articles in the past and in the va- 
rious quantities, is accepted as the best guide 
from which to base a list and determine the cost 
made on the various quantities and in the va- 
rious sizes, and in order that there might be 
no suggestion of a sale price, as stated, the list 
is known as a “long list,’’ and contemplates a 
heavy discount, as in the case of all stock 
goods in most all lines of business; and if the 
department is under the impression that any- 
thing like uniformity of discount prevails, it is 
a suspicion without any basis of fact; further- 
more, it must be obvious to anyone possessing 
the slightest knowledge of the conditions that 
a uniform discount or selling price of millwork 
would be ridiculous and impossible, for the rea- 
son that the same list is used thruout the United 
States and parts of Canada, where a wide range 
of difference as to wage scale and conditions 
exist, and a still greater difference as to the cost 
of lumber. Mills situated remote from the 
source of lumber supply, south, west or north, 
are paying from 10 to 100 percent, depending 
upon the grade and freight paid, more than is 
paid * by competitive mills situated near the 
source of supply, so that to urge that a list re- 
sults in a uniform price, or operates in restraint 
of trade, is contrary to reason and facts. If 
there be any question on this point, a compari- 
son of prices quoted, past or present, will suf- 
fice. 

But, it is said that the list might be used as a 
basis for price agreement. So it might, as 
might any list of stock goods in any line of busi- 
ness. A pencil, a book, a piece of paper, desk, 
or anything, might be so used. Every conceiv- 
able thing might be used illegally, but is there 
any justification in assuming that someone is 
guilty of wrong-doing simply because they have 
the opportunity? Trade associations, which the 
department approves, might do illegal acts, but 
for that reason, are men to be denied the right 
of constructive coédperation? For the reasons as 
given, and the fact that it is illegal to fix a 
selling price, the bureau, while seeking to in- 
form its members as to the experience of others 
concerning the number of hours worked and ma- 
terial necessary to produce the various designs 
in the different quantities, based upon the ex- 
perience of those who have produced like quan- 
tities and designs, has always instructed its 
members to apply their own cost of lumber, 
and labor, and overhead, in determining their 
cost. 

Again, it is urged by the department that 
some mills might use the list instead of keeping 
their own costs, which might be true if the list 
were a_ selling price. However, the list, as 
stated, neither suggests a selling price or over- 
comes the wide difference in the cost referred 
to existing in the different localities, which dif- 
ference no one can ignore, so that the seller, 
not knowing the discount quoted by his competi- 
tor, is just as much in the dark as to his ulti- 
mate selling’ price as he would be in the ab- 
sence of a list. 

The Cost Factor in Relation to Price 

Now, let us analyze the statement in the At- 
torney General's letter, which reads as follows: 

“It is as clearly a violation of the law to agree 
upon the cost of an item that constitutes a part 
of the total cost price, when its cost actually 
varies, as to agree upon the sale price, because 
the sale price is substantially affected by such 
agreement.”’ 

This may be the law, but the conclusion as 
to the effect is not borne out in fact or reason. 
The inference is that manufacturers, having 
knowledge of the cost used by competitors as to 
any substantial part of the cost, will operate in 
restraint of trade by influencing the selling 
price. Let us follow this line of reasoning, and 
assume that manufacturers of a certain article 
adopt a uniform basis as to five percent of their 
cost. The inference is that to that extent they 
have established a uniform selling price, and 
by the same token, agreement as to forty or 
fifty percent of the cost would proportionately 
fix the selling price. If such is the case, an 
agreement as to the total cost would absolutely 
establish a uniform selling price. Assuming that 
the word ‘‘cost’’ as used in this connection re- 
fers to the factory or productive cost, including 
the factory burden, it would constitute an 
agreement as to the total of such cost, or cost 
in the warehouse not including the cost of mer- 
chandising; so that, if knowing a competitor’s 
costs is in restraint of trade, then every whole- 
saler, jobber and retailer in practically every 
line of business is now and has been operating 
under a one hundred percent fixed price basis, 
because it is a fact well known that every 
wholesaler, jobber and retailer in every line of 
business is in position to know the exact invoice 
price paid by their various competitors, as it is 


the policy of nearly all reputable dealers to 
avoid discrimination as between customers. In 
fact, the law prohibits such discrimination, 
Notwithstanding the fact, as stated, that in 
practically all lines of wholesale, jobbing and 
retail business, dealers are in position to know 
competitive costs, the most vicious competition 
and warfare are frequent, always have been and 
always will be; so that, if knowing a competi- 
tor’s price is in restraint of trade, then the Gov- 
ernment is the chief offender in prohibiting dis- 
crimination as between customers. The Govern- 
ment, in seeking to establish a uniform price by 
preventing discrimination as between custom- 
ers, is supplying the very information concern- 
ing competitors’ costs which, supplied as the 
result of codperation, would be illegal. As a 
matter of fact, no such fixed selling price has 
obtained, but it serves to bring out the point 
that I wish to make, and that is, in discussing 
cost, it is essential to decide as to what is in- 
cluded. 

Permit me to consider cost as outlined in 
Bases 1, 2 and 3. It is my contention that for 
manufacturers to know their competitors’ total 
factory cost, and for wholesalers, jobbers and 
retailers to know their competitors’ invoice cost, 
does not operate in restraint of trade in the 
slightest degree. This is proven beyond a 
shadow of a doubt in the knowledge that whole- 
salers, jobbers and retailers have concerning 
their competitors’ costs, and there is no claim 
that such knowledge operates in restraint of 
trade. This is perfectly obvious for the reason 
that cost as outlined in Bases 1, 2 and 3 only 
includes first cost, to which must be added suf- 
ficient to cover cost of doing business, obso- 
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the South Estimators’ Course 
lescence, and profit, amounting to from 20 to 
100 percent, depending upon the character of the 
business. No one, knowingly sells below first 
cost, or replacement value. To do so would in- 
volve a loss of from 20 to 50 percent, so that the 
most vicious competition would not contemplate 
a concession in excess of the cost of doing busi- 
ness and profit, which would represent a very 
heavy loss and would call for investigation by 
the Federal Trade Commission upon the charge 
of unfair competition. I have known of thou- 
sands of instances where a competitor’s prices 
were known, a reduction was made to secure the 
business, but few instances where the same or 
a higher price was quoted. 

Now then, as to the Fourth Basis, selling cost, 
including cost of doing business. I contend that 
if the selling cost (not selling price, which in- 
cludes any profit asked) were known, it would 
not operate in restraint of trade, for conces- 
sions are made from profit and not from what 
is known to be actual cost. However, as 
stated, cost is what it is, and not a theory or 
a subject of agreement. There is the widest 
possible difference between arriving at a so 
called uniform selling cost by agreement and 
arriving at cost scientifically. There is ‘‘no such 
animal’ as a uniform selling cost. The use of a 
standard cost system contemplates only the 
operation of the same fundamentals in arriving 
at costs, and so reflect the true cost in every 
case, which might be similar, but as a rule will 
show some variation, so that the purpose that 
can be accomplished in determining probable 
factory cost in the case of labor and material, 
is to use the past as a guide. 


Stumpage Valuation Referred To 


While it has no bearing on the activities of 
this bureau, I regret to note the attorney gen- 


eral’s disapproval of the lumbermen using what 
might be termed a low uniform basis for stump- 
age. Replacement or market value should be 
used in figuring cost, and surely stumpage 
bought twenty-five years ago at perhaps one- 
tenth of what it is worth at this time should 
not be considered cost. Supposing the situation 
were reversed, would the Government insist that 
the sale price of lumber produced from stumpage 
purchased at a later date be maintained on a 
competitive basis with lumber produced from 
the higher priced stumpage? 

The attorney general’s letter is the first inti- 
mation that the distribution of cost information 
is illegal, and I do not believe he intends this 
to apply to factory or invoice cost, and any in- 
formation you can give me on that point will be 
appreciated. 

During the war the Government officials de- 
plored the lack of coéjperation in the mill busi- 
ness, particularly as relates to uniform cost ac- 
counting, and frequently impressed upon us the 
necessity of constructive work growing out of 
coéperation. When Mr. Hurley was at the head 
of the Federal Trade Commission he placed his 
unqualified endorsement on the activities of the 
Millwork Cost Bureau, before the Federal Trade 
Commission, after a most careful investigation 
of every phase of the bureau’s work. 

I might state further for your information, 
that there never has been a meeting of the 
members of the Millwork Cost Bureau except 
the annual meeting which occurs in April, and 
at no time has there been present in excess of 
twenty-five percent of the membership, and all 
meetings are open to the public. There has 
never been a meeting of the directors except 
the meeting that immediately follows the mem- 
bers’ meeting. There has never been a commit- 
tee appointed in connection with the associa- 
tion’s activities. At no time has the bureau at- 
tempted to collect or distribute any information 
concerning selling prices, or the price at which 
goods are sold, the entire activities of the bu- 
reau being confined entirely to educational work 
as outlined, by installing cost systems, educat- 
ing cost accountants, distribution of information 
bearing upon factory costs, educating estima- 
tors how to construe plans and specifications as 
prepared by architects; and so far as I know, 
there never has been a word spoken or a letter 
written having for its purpose the influencing 
of any member concerning sales price. There 
are some fourteen thousand planing mills in the 
United States, involving a large amount of capi- 
tal and large numbers of skilled workmen. The 
mills that are left are but a small percentage of 
those that have been. During Carnegie’s life- 
time, so far as I know, not a single great for- 
tune has grown out of a planing mill operation. 

It is not my purpose to appeal to the Govern- 
ment for any special consideration, but in these 
days of regulation and ruinous taxation, we ask 
that we may be assisted and not hampered in 
the effort to carry on a great constructive work. 


Secretary’s Report Shows Progress 


Next came the annual report of Secretary 
W. P. Flint, which showed substantial advance 
along the lines of membership and service, and 
a satisfactory condition financially, the fiseal 
year closing with a good balance on hand. See 
retary Flint briefly described the new lines of 
service added during the last year, as follows: 
Supervision of cost accounting, new correspond- 
ence course for estimators, and group lecture 
service, 

Treasurer J. A. Loetscher, of Dubuque, Iowa, 
presented a short financial statement amplify- 
ing and verifying the figures read by Seeretary 
Flint. 

Regional Associations Are Heard From 


Next followed an interesting discussion of the 
work of the regional associations and their rela- 
tions with the Millwork Cost Bureau. C. B. 
Harman, of Atlanta, Ga., secretary of the South- 
ern Sash, Door & Millwork Manufacturers’ Asso- 
ciation, who was the first speaker, prefaced his 
remarks with an invitation to the bureau to 
hold its next annual at Atlanta or, if that was 
not practicable, to have a coéperative meeting in 
Atlanta in connection with the annual of the 
Southern association next November. Mr. Har- 
man said that a hundred or more factories in his 
territory are using the bureau’s service, and as 
many more are following similar methods in 
their cost accounting. ‘‘The benefits thus gained 
in my territory,’’ said he, ‘‘have been beyond 
caleulation.’’ Mr. Harman closed his remarks 
by reading a poem entitled ‘‘Don’t Worry,’’ 
recently composed by Miss Anna Hatch, daugh- 
ter of W. A. Hatch, of the Keystone Lumber 
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Co., Pittsburgh, Pa., two verses of which are as 
follows: 
Don’t be afraid to do more than your share, 
Don’t be afraid you’l) get left; 
Don’t be afraid of trouble and care, 
Worry is time’s greatest theft. 


Don’t be afraid that you'll not be repaid, 
Don’t be afraid and give in; 

Don’t be afraid to fight to the last, 
Then you'll be sure to win. 

An open discussion followed, led by George 
H. Howenstein, secretary of the Detroit Lum- 
ber Dealers’ Association, whose highly original 
introductions and pat stories scored a distinct 
hit. Among those who responded to Mr. Howen- 
stein’s call to participate were Franklin 8. 
Dickey, secretary of the Pittsburgh Lumber 
men’s Club; H. P. Sutherland, president Detroit 
Estimators’ Club; Charles Rinehimer, Elgin, II1., 
president the Finish Club of Illinois; T. R. 
Spooner, of the Wisconsin Interior Finish Club, 
and Samuel Roberts, Norristown, Pa., president 
of the Eastern Woodworkers’ Cost Information 
sureau, 

At the close of the discussion President Moss 
made a few remarks, in the course of which he 
advocated the payment of good wages for good 
men. He said that his company had made no 
reductions, but is still paying the peak wages. 
‘*Skill takes years to acquire,’’ said Mr. Moss, 
‘‘and most of our skilled workmen are old men. 
We must do something to make the millwork in- 
dustry attractive to young men.’’ 

Banquet Is Enjoyable Affair 

Wednesday evening the annual banquet, ten- 
dered visiting members and guests by the bu- 
reau, was held in the Florentine Room of the 
hotel. EF. J. Moss officiated as toastmaster. 
While the various courses of the menu were be- 
ing enjoyed, entertainment was furnished by an 
orchestra and singers. T. KE. Donnelley, of Chi- 
cago, chairman of the Citizens’ Committee to 
enforce the Landis Award, told of the excellent 
progress that has been made. To date the com- 
mittee has placed 7,900 nonunion and 4,200 
union workmen in the eleven trades that have 
been declared open shop. Every man placed, 
whether nonunion or union, has signed an indi- 
vidual agreement to work at the Landis scale, 
and to work alongside nonunion men. Building 
in Chicago is booming, and the citizens’ com- 
mittee intends immediately bringing in 5,000 
more building craftsmen to take care of the ad- 
ditional work projected this spring. 

Following Mr. Donnelley’s address Douglas 
Malloch, of Chicago, of the AMERICAN LUMBER- 
MAN, delivered an address in which he por- 
trayed in characteristic style some of the types 
of ‘‘sinners’’ frequently met in business, 


THURSDAY FORENOON 


The Thursday forenoon session was devoted to 
discussions of business and technical problems 
relating to the millwork industry. First on the 
program was a paper presented by J. A. 
Loetscher, of Dubuque, Iowa, on eredit terms 
and discounts. ‘‘In establishing and developing 
credit,’’ said Mr. Loetscher, ‘‘confidence, char- 
acter and capacity are of equal importance with 
eapital.’’ He strongly urged that millwork men 
work toward establishing shorter terms of credit, 
and suggested as a basis of discussion the fol- 
lowing: For the jobber and the dealer, 30 days 
net or 1 percent for cash in ten days; for the 
contractor, net thirty days. Mr. Loetscher was 
followed by O. W. Brightman, of Green Bay, 
Wis., who spoke on the same subject, from the 
standpoint of the small mill operator. Mr. 
Brightman summed up at the close with the 
advice: ‘Watch your credits, make your terms 
of eredit as short as possible, and don’t give 
away any more money in discounts than condi- 
tions in your locality compel you to.’’ 

Next was discussed the question of whether 
the special work factory can most profitably 
manufacture or buy stock millwork for its trade. 
The discussion was opened by H. J. Sawyer, of 
Joliet, Ill., and C. A. Carlson, of Minneapolis, 
Minn. A paper prepared by Charles F. Bassen, 
of Hannibal, Mo., was read by the secretary. 
Several others participated in the discussion, 
the consensus being that certain staple items, 
especially doors, could be bought more econom- 
ically from concerns engaged in quantity pro- 


duction of such items than produced in the spe- 
cial work plant. On the other hand, it was con- 
tended by some that the special work plant 
might well produce at least some of its stock 
requirements. 

At this juncture the chairman called upon 
N. L. Godfrey, of Chicago, secretary of the 
Wholesale Sash & Door Association, for a few 
informal remarks. Mr. Godfrey told something 
of the genesis of the bureau, and the large place 
it has come to occupy in the millwork industry, 
and also spoke briefly of the value of association 
work in general, 

The forenoon session closed with a discussion 
on the operation of the Millwork Cost Bureau 
system, led by J. W. Taylor, South Bend, Ind., 
and participated in by several others, 


THURSDAY AFTERNOON 


The final session of the convention opened 
with a discussion of ‘‘Proper Mill Equipment, 
Arrangement, Obsolescence Ete.,’’ introduced 
by a paper presented by J. W. Most, Dubuque, 
Iowa. Following this, John D. P. Kennedy, 
Pittsburgh, read a paper on estimators’ clubs 
and their functions. Mr. Kennedy told of the 
plan followed by the Pittsburgh Millwork 
Estimators’ Club of group study of the bu- 





GEORGE H. HOWENSTEIN, DETROIT, MICH. ; 
Who Led Discussion on Regionals 


reau’s correspondence course in estimating, 
and the advantages of this plan over indi- 
vidual study. The subject under discussion 
was further developed by F. R. Horn, of the 
Indianapolis Estimators’ Club. Franklin 8. 
Dickey, secretary of the Pittsburgh Lumber- 
men’s Club, spoke on the ‘‘besetting sin’’ of 
the millwork man—lack of accurate cost 
knowledge. 
Officers Are Reélected 


The officers of the bureau were all reélected, 
as follows: 

President—F. J. Moss, Kansas City, Mo. 

Vice presidents—E. J. Curtis, Clinton, 
Charles T. Abeles, Little Rock, Ark. 

Treasurer—J. A. Loetscher, Dubuque, Iowa. 

Secretary—W. P. Flint, Chicago. 


SUMMARY OF DOUGLAS FIR SALES 


SEATTLE, WasuH., April 15.—A summary of 
direct sales of fir from April 1 to April 8, as 
compiled by the sales reporting department of 
the West Coast Lumbermen’s Association, con- 
tains these figures: 

1x4 .No. 1 vertical grain flooring—Orders, 21; 
volume, 156,000 feet; number of prices, 6; high 
price, $52; low price, $48; spread, $4. 

1x4 No. 2 vertical grain flooring—Orders, 140; 
volume, 854,000 feet; number of prices, 12; high 
price, $52; low price, $43; spread, $9. 

1x4 No. 3 vertical grain flooring—Orders, 45; 
volume, 328,000 feet; number of prices, 8; high 
price, $40.50; low price, $30; spread, $10.50. 

4-inch No. 2 and better slash grain flooring— 
Orders, 47; volume, 241,000 feet; number of 
prices, 11; high price, $34; low price, $24.50; 
spread, $9.50. 


Iowa ; 


4-inch No. 3 slash grain flooring—Orders, 19; 
volume, 96,000 feet; number of prices, 6; high 
price, $28; low price, $23; spread, $5. 

6-inch No. 2 and better slash grain flooring— 
Orders, 74; volume, 263,000 feet; mumber of 
prices, 8; high price, $35; low price, $29; 
spread, $6. 

6-inch No. 3 slash grain flooring—Orders, 12; 
volume, 52,000 feet; number of prices, 4; high 
price, $30; low price, $27; spread, $3. 

54x4-inch No. 2 and better ceiling—Orders, 152; 
volume, 715,000 feet; number of prices, 6; high 
price, $30; low price, $26; spread, $4. 

5/8x4 No. 3 ceiling—Orders, 33; volume, 218,000 
feet; number of prices, 6; high price, $24; low 
price, $19; spread, $5. 

6-inch No. 2 and better drop siding—Orders, 
172; volume, 1,226,000 feet; number of_ prices, 
11; high price, $36; low price, $27; spread, $9. 

6-inch No. 3 drop siding—Orders, 42; volume, 
257,000 feet; number of prices, 12; high price, 
$31.25; low price, $24; spread, $7.25. 

8-inch and 10-inch No. 1 common—Orders, 127; 
volume, 917,000 feet; number of prices, 7; high 
price, $13.50; low price, $10.50; spread, $3. 

12-inch No. 1 common S1S—Orders, 49; volume, 
214,000 feet ; number of prices, 7; high price, $13; 
low price, $10.50; spread, $2.50. 

2x4 12-14 No. 1 S&E—Orders, 226; volume, 
708,000 feet ; number of prices, 7; high price, $13; 
low price, $10; spread, $3. 








FIR GOING EAST IN HUGE CARGOES 


New York, April 18.—Kclipsing all past rec- 
ords in the shipment of lumber from the Pacific 
to the Atlantic seaboard, the Charles R. McCor- 
mick Co., with New York offices in the White- 
hall Building, announced today the arrival of 
five huge steamers within a period of seven 
days. The total footage of lumber in the five 
ships is approximately 13,000,000 feet and per- 
haps is the largest amount of lumber ever han- 
dled by one firm at one port in any part of the 
world in so short a time. Practically all of the 
lumber had been sold before the ships arrived. 
The last of the ships will dock Friday in Phila- 
delphia and come on to New York to discharge 
the remainder of its cargo. The steamers are: 

Blue Triangle, now docked at the army base, 
Brooklyn, with 2,000,000 feet of lumber. 


Liberator, at the Long Island railroad docks, 
with twenty carloads of shingles. 


Artigas, due in Philadelphia Friday, 
2,500,000 feet of lumber and shingles. 


Montgomery City, with 2,000,000 feet of lum- 
ber, docked at the Erie railroad anchorage in 
Jersey City. 

Munindies, with 4,400,000 feet of lumber, at the 
Delaware, Lackawanna and Western docks. The 
cargo of the Munindies comprises one of the largest 
ever brought from the west Coast by one craft. 

The movement of lumber by the McCormick 
comany is more remarkable when it is consid- 
ered that similar large cargoes have been coming 
in repeatedly for the last two months. Three 
huge shiploads have just been distributed from 
the steamers Cold Harbor, the Selma City and 
the Steel Age, and these vessels are now bound 
west for immediate reloading. The Cold Har- 
bor unloaded at the Sixty-fifth Street dock in 
Brooklyn, and the Steel Age and Selma City at 
the Erie docks in Jersey City. 

Manager Hewitt, of the New York office, said 
that the enormous inflow of lumber shows the re- 
markable extent to which fir has developed in the 
metropolitan district. He added: ‘‘The ship- 
ment in such large units means the developing 
of the stevedoring business and the solution of 
the problem of handling large units in many 
cousignments. The yards, the people and the 
railroads interested are being educated to the 
point of absorbing these large units of lumber 
as the expected and usual thing.’’ The business 
of distributing lumber in this market for the 
McCormick firm is handled largely by Capt. 
C. E. Bopp, port superintendent. 

Mr. Hewitt said there were signs of a revival 
of dock construction and if this should come 
about it would mean the consumption of millions 
more feet of west Coast lumber. 


Burrato (N. Y.) SCHOOL CHILDREN are to 
advertise the city by sending out 1,000,000 post- 
eards to their friends and acquaintances. The 
series of ten has been prepared from facts in 
the Buffalo year book and appeared in a sec- 
tion of the last Buffalo directory. One of the 
cards will relate to Buffalo’s importance as 4 
lumber center. 
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NORTHEASTERN RETAILERS MEET AT NIAGARA 


NraGara Fats, N. Y., April 17.—An address 
by Theodore F. Laist, Chicago representative 
of the National Lumber Manufacturers’ Asso- 
ciation, on ‘‘Stimulating Business and Improv- 
ing Retail Service,’’ was the feature of the 
meeting of members of the Northeastern Retail 
Lumbermen’s Association held at the Imperial 
Hotel, this city, on the evening of April 11. 
There were present lumber dealers from Ni- 
agara Falls, Medina, North Tonawanda and 
other outlying points of northwestern New 
York, also Paul 8. Collier, of Rochester, secre- 
tary of the Northeastern association. 


Mr. Laist’s talk proved most interesting and 
instructive and was listened to with close atten- 
tion. He said in part: 


No business can survive the intense competition 
of today unless it is constantly kept in the public 
eye. If your voice is silent for even the short period 
of six months you are commercially dead, or per- 
haps you will belong to the class described as ‘‘dead 
but you don’t know it.’”’ The senses of the Amer- 
ican people have become so dulled and so callous 
to the cry of the advertiser that it takes some- 
thing startlingly new to make an impression. Wood 
is ‘old stuff.”” The average person is apt to skip 
reading notices about lumber unless they are ex- 
ceptionally well written or carefully phrased. 


Advertising must be interestingly presented, but 
constant repetition of the same idea will wear 
down the most indifferent and penetrate the hard- 
est skull. On the other hand, its effect will soon 
be lost if discontinued. ‘To paraphrase Barnum’s 
famous saying, ‘“‘A customer is born every minute,” 
and we may add one is lost. Those of us of mid- 


dle age have seen many famous trade names come 
and go; things that are as extinct as the dodo. 
Constant hammering and untiring effort are the 
watchwords of today. 


Retailer Should Create Demand for Frame House 


Other construction materials are seeking favor 
and with no still voice. We can not afford to be 
“too proud to fight,’ or neglect to blow our own 
horn. No industry is so firmly intrenched or so 
ge that it can disregard the call of publicity. 
Silence may be construed as having given up the 
battle. 

These are platitudes, I know, but will bear repe- 
tition. However, what I am leading up to is a 
thought that I can not too forcefully drive home, 
namely, that upon the retailer of lumber, more 
than on anyone else, rests the responsibility of 
holding the markets for lumber in house construc- 
tion, because he is the man who comes in direct 
contact with the ultimate consumer. He should 
today be a salesman of the best and most energetic 
type. Let us create a demand first for homes and 
then for the frame house, for the frame house is 
the cheapest and most desirable of all houses. 
Most of us in the lumber business hide our wares 
behind a high board fence. If part of the time 
spent in figuring on close and fruitless competi- 
tion, trying to get an order from an equally 
harassed competitor, were spent in erecting a 
larger market we would be better off. 


This may seem like a formidable proposition, too 
big for the individual to handle, but if everyone 
does his mite the collective results will be great. 
Let me suggest that you talk lumber when you 
can and do a little general advertising. Furnish 
plan service. The retailer is the logical adviser 
in small communities for those wanting to build. 
Stir into action the latent desire in the heart of 
every man and woman; tell every man who wants 
to escape the bondage of the landlord to acquire 


a home. Tell him to build of frame; you can not 
go wrong if you tell him it lasts; it is warm in 
winter and cool in summer, and it is within his 
reach. Divert some of the automobile savings into 
the pockets of the builder; many a home fund has 
been switched in the other direction. 


’ 
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CANADA MILLMEN ELECT 


Vancouver, B. C., April 15.—Officers of the 
Timber Industries Council for this year. are: 

President—E. W. Hamber, B. C. Mills Timber 
& Trading Co. 

Managing director—M. A. Grainger. 

Directors—F. R. Pendleton, president British 
Columbia Lumber & Shingle Manufacturers’ Asso- 
ciation; G. G. Johnson, president British Colum- 
bia Loggers’ Association; A. K. Leitch, president 
Mountain Lumber Manufacturers’ Association of 
British Columbia; Norman R. Lang, Powell River 
Co.; M. S. Logan, Vancouver; E. J. Palmer, Vic- 
toria Lumber & Manufacturing Co., Chemainus; 
P. D. Roe, Eburne Sawmills, Vancouver; P. A. 
Wilson, Wilson-Brady Co., Vancouver; C. D. Mc- 
Nab, Baker Lumber Co., East Kootenay; Robert 
MeNair, R. MeNair Shingle Co., Vancouver, and 
A. F. Sutherland, Vancouver. 


The Timber Holders’ Association of British 
Columbia has elected officers as follows: 


President—M. S. Logan. 

Vice president—A. F. Sutherland. 

Directors—A. D. Anderson, New Westminster ; 
G. G. Johnson, North Vancouver; C. 8S. Battle, 
Vancouver; Arthur Hendry, Vancouver, and R. D. 
Prettie, Calgary. 








PLAN CAMPAIGN TO EXTEND MAPLE MARKET 


GRAND Rapips, Micu., April 19.—At its spring 
meeting, held at the Pantlind Hotel here this 
morning, the Michigan Hardwood Manufac- 
turers’ Association reached a definite decision 
to inaugurate a campaign to extend the market 
for maple. President IF’. O. Barden, of Boyne 
City, was authorized to appoint a committee 
with full power to act, to codperate with a like 
committee from the Northern Hemlock & Hard- 
wood Manufacturers’ Association in working 
out a comprehensive plan of procedure in this 
campaign, and-Secretary J. C. Knox, of Cadillac, 
was instructed to assess the membership 10 
cents on each thousand feet of maple shipped 
for a fund to finance it. This assessment will 
be retroactive to Jan. 1 of this year. 

The marked success of the birch campaign 
previously engaged in caused the question of 
a like move in behalf of maple to be brought 
forward at the winter meeting of the Michigan 
hardwood manufacturers in Detroit last Jan- 
uary. The membership voted unanimously to 
inaugurate such a campaign, provided the co- 
operation of the Northern Hemlock & Hard- 
wood Manufacturers’ Association could be se- 
cured, and also decided in such case to levy 
an assessment of 5 cents a thousand feet of 
maple shipped by member mills to defray ex- 
penses. This action was brought to the atten- 
tion of the Northern Hemlock & Hardwood 
Manufacturers’ Association during its annual 
convention, and met with the wholehearted ap- 
proval of that organization. It pledged its co- 
operation and voted to assess its membership 
10 cents a thousand feet shipped, provided 
the Michiganders would guarantee a like sum. 
This was unanimously agreed to at today’s 
meeting, and immediate steps will now be taken 
to put this campaign into effect. 


Explains Advertising Methods to Be Used 


O. T. Swan, of Oshkosh, Wis., secretary of 
the Nerthern association, was present, and ex- 
plained briefly the methods to be used in the 
maple advertising campaign. In addition to 
advertising in publications reaching consuming 
trades, the preparation of booklets and other 
forms of advertising matter for circularization 
and the installation of exhibits at conventions 
etc., Mr.’ Swan said that manufacturers’ sales- 
men would be furnished information of the most 
exhaustive character that would enable them 
to present the story of maple fully and accu- 
rately to their customers, and that a well quali- 
fied man would probably be employed to do 


‘‘missionary work’’ among prospective maple 
consumers. 

It was decided that members manufacturing 
maple flooring would not be assessed on the wood 
consumed in their own plants, but only on 
shipments to other manufacturers. In this con- 
nection it was pointed out that the maple floor- 
ing manufacturers are spending around $20,000 
a year in market extension work, and it was 
suggested that contact be established, so that 
there will be no overlapping of work. 

D. H. Day, of Glen Haven, remarked that 
some attention should also be given to the ex- 
tension of the beech market, which brought the 
reply that beech would probably be next on the 
campaign program. 


Stock Report Makes Favorable Showing 


Secretary Knox in his report referred briefly 
to the association’s work in the light of the 
hardwood decision, stating that he felt sure it 
will bear the closest scrutiny of any fair minded 
group. The association’s stock report of April 
1 made a very favorable showing as compared 
with previous years, he continued. Hardwood 
stocks on hand sold and unsold on that date 
totaled 123,330,000 feet, of which 70 pereent 
was No. 2 common and better, and 30 percent 
No. 3 common. Hemlock stocks sold and un- 
sold totaled 50,750,000 feet, of which about 
4,000,000 feet were sold. Shipments and pro- 
duction during the quarter ended March 31 in- 
dicated a decided improvement in trade. Not 
much business is being done in hemlock bark, 
he stated. Very few members intend to peel 
bark this year. Reports indicate that 500 cords 
are left over from last year. The estimated 
peel for this year is 7,550 cords, of which 2,000 
are reported sold at $9.25 per cord of 2,240 
pounds. Several members estimated the price 
a cord $9 to $17, f. o. b. point of shipment. 

Referring to railroad freight rates, Mr. Knox 
stated that rates on lumber and forest products 
to points in Michigan are exceedingly high and 
that the Michigan Traffic League had entered 
a complaint before the State public utilities 
commission at Lansing, which would be heard 
April 21, 

Production and Distribution Cost Data 

Following the winter meeting of the associa- 
tion, the secretary sent to the membership a 
questionnaire as to the average cost of produc- 
tion and distribution of lumber during 1921, 
the replies to which gave the following totals: 


From stump to mill, $15.60; milling, yarding 
and marketing, $9.24; miscellaneous, $3.22; 
total cost, $28.06; stumpage value, $10.55; in- 
terest on investment, $7.60; total cost value of 
lumber, $46.21, as against $51.70 for 1920. 

W. L. Saunders, of Cadillac, Mich., next re- 
ported for the grading rules committee, and 
referred to Secretary of Commerce Hoover’s 
evident desire to have manufacturers mark 
grades on lumber and include in every car 
shipped a talley, so that grades and statements 
can not be falsified by subsequent handlers. 
Mr. Saunders expressed sympathy with this sug- 
gestion, and opined that if lumber manufactur- 
ers do not brand their lumber as to grade thru 
agreement between themselves, legislation will 
eventually be passed forcing them to do it. The 
possibility is that such legislation would pro- 
vide not only for branding, but also for Gov- 
ernment inspection and other details. 

Mr. Swan, who last week was in Washington, 
D. C., attending the conference between Secre- 
tary Hoover and trade association secretaries 
from all parts of the country, was requested to 
give an outline of the discussions. He believed 
in the fairmindedness of Mr. Hoover, and did 
not believe associations need expect Government 
interference so long as they conduct their ac- 
tivities above board and in accordance with the 
expressed views of the administration. 

During the discussion of railroad freight 
rates which followed, Mr. Swan said that the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association has filed a complaint against 
lumber freight rates from its territory, in an 
effort to remove the discrimination resulting 
from the recent readjustments in rates from 
southern hardwood producing territory. The 
Michigan freight committee had invited the 
Michigan Hardwood Manufacturers’ Associa- 
tion to discuss with it its requirements in the 
way of freight readjustments within the State, 
and Mr. Saunders requested all members of the 
traffic committee present to meet with him fol- 
lowing the general session, in order to discuss 
ways and means of procedure in the attempt to 
secure equitable reductions. 

It was decided to hold the annual convention 
of the association in Detroit next July, on a 
date to be announced later. 

A luncheon was served immediately following 
adjournment of the meeting; and the ‘‘shop’’ 
talked between bites showed that satisfaction 
with recent market developments is general and 
that optimism is keen. 
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April 25—La Salle County Lumbermen’'s Club, Hotel 
Clifton, Ottawa, Ill. Annual. 


May 4-5—Associated Cooperage Industries of Amer- 
ica, Planters Hotel, St. Louis, Mo. Annual. 


May 9-11—Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Semiannual. 


May 10-12—National Foreign Trade Council, Phila- 
delphia, Pa. Annual. 


May 15-20—National Association of Purchasing 
Agents, Rochester, N. Y. Annual. 


May 16-18—Chamber of Commerce of the United 
States of America, Washington, D. C. Annual. 


May 25-26—Arkansas Association of Lumber Dea!- 
ers, Hotel Marion, Little Rock, Ark. Annual. 


June 20—Lumbermen’s Golf Association of Chicago, 
Olympian Fields Country Club. Annual. 


June 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


June 26-July 1—American Society for Testing Ma- 
terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, N. J 
11-14—Pacific 
Wash. Annual 


CANADIAN ASSOCIATIONS TO MEET 

Toronto, ONT., April 17.—At the April meet- 
ing of the Wholesale Lumber Dealers’ Associa- 
tion which is to be held on Friday at the Albany 
Club, an address on ‘‘Salesmanship’’ will be 
delivered by A. J. Brady, jr., of Brady Bros., 
North Tonawanda, N. Y. The Toronto trade 
had the pleasure of hearing an address by 
Mr. Brady several years ago and look forward 
to enjoying another opportunity of listening to 
him. 

Arrangements have been practically completed 
for the eighth annual meeting of the Southwest- 
ern Ontario Retail Lumber Dealers’ Associa 
tion at the Scottish Rite Club, Windsor, Ont., on 
April 27. The indications are that there will be 
a large attendance. 

The annual meeting of the Niagara peninsula 
branch of the Ontario Retail Lumber Dealers’ 
Association is to be held at Welland, Ont., on 
April 22. 


Oct. Logging Congress, Tacoma, 


APPALACHIAN LOGGING CONGRESS 

KNOXVILLE, TENN., April 17.—The program 
for the semi-annual convention of the Appa- 
lachian Logging Congress to be held in Cin- 
cinnati, Ohio, at the Sinton Hotel, on May 9, 
10 and 11, is fast approaching completion. 
Latest advices by Secretary T. Sunderland 
are that Mayor George P. Carrel, of Cinein- 
nati, will deliver the address of weleome; W. 
M. Ritter, of Columbus, Ohio, will make an 
instructive, informal address; Col. W. B. 
Greeley, chief forester of the United States, 
will talk on ‘Practical Ways and Means of 
Forest Conservation; ’’ J. H. Townshend, secre- 
tary-manager of the Southern Hardwood Traf- 
fic Association, Memphis, Tenn., will take for 
his subject ‘‘ Traffic and Transportation Prob- 
lems;’’ and Henry H. Tryon, engineer for 
James W. Sewell, will illustrate an address on 
‘*Timber Estimating and Mapping of Today’’ 
with maps and drawings. 

Col. W. B. Townsend, president of the Little 
River Logging Co., Townsend, Tenn., has ac- 
cepted the chairmanship of the committee on 
‘Railroad Construction and Operation.’’ KE. A. 
Gaskill, general manager of the Suncrest Lum- 
ber Co. and the Parsons Pulp & Paper Co., Sun- 
burst, N. C., will serve as chairman of the com- 
mittee on ‘‘Skidding Logs by Steam and 
Team.’’ L. D, Gasteiger, vice president and 
general manager of the Pittsburgh Lumber Co., 
Braemar, Tenn., will be chairman of the com- 
mittee on ‘‘Railroad Maintenance.’’ All of 
these men by virtue of their long experience and 
their official connection with the association are 
eminently well fitted to handle their subjects 
with their committee co-workers. 

The entertainment committee is making 
some very comprehensive plans for the enter- 
tainment of the delegates and on the evening 
of. May 9 the Cincinnati Lumbermen’s Club 
will be the host of those in attendance at a 
dinner. During the banquet on the evening of 
May 10, Douglas Malloch, of Chicago, the 
Lumberman Poet of the AMERICAN LUMBERMAN 
will be one of the chief speakers and enter- 








tainers. 3esides this there will be other 
speakers of equal note present. Lewis Doster, 
chairman of the entertainment committee, and 
his associates, D. F. Baker, E. M. Vestal, W. H. 
Hopkins and George Mann, will be assisted by 
a special committee of the Cincinnati Lumber- 
men’s Club composed of W. H. Hopkins, J. J. 
Linehan and D. H. Moul. 


PACIFIC LOGGING CONGRESS 
TACOMA, WASH., April 15.—A meeting of the 
executive committee of the Pacifie Logging Con- 
gress at which plans for the annual convention 
to be held in Tacoma next October, will be dis- 
cussed and the program laid out, will be held 
some time this month, according to L. T. 
Murray, president of the Congress. The date 
of the meeting has not yet been set and it will 

take place either in Tacoma or Portland. 


(Sa@aaaaeaaaeaan. 


NATIONAL FOREIGN TRADE COUNCIL 

New York, April 17.—Secretary O. K. Davis, 
this city, of the National Foreign Trade Coun- 
cil, anounces that the revised program for 
the ninth annual convention of the organi- 
zation, to be held in Philadelphia, May 10, 
1] and 12, with headquarters at the Hotel 
Bellevue-Stratford, has been completed and 
that the general theme of the convention will 
be ‘‘Financing and Expanding Foreign 
Trade.’’ In connection with the program Mr. 
Davis says: 

The group sessions will include topics of real 
practical value. The advertising session will this 
year be handled by advertising managers of manu- 


facturing concerns; the credit sessions will fea- 
ture an unusually interesting paper on “Guide- 


posts in Foreign Credit Granting’; while the ex- 
port managers’ session will discuss ‘What Methods 
of Price Quoting Will Get Most Orders?’ “Protec- 
tion Against Exchange Losses,” “Responsibility for 
Loss and Damage in Ocean Transportation,” ‘Les- 
sons of the Last Year,’ and “European Business 
Conditions” will be among the many other subjects 
to be discussed. The main emphasis of the gen- 
eral sessions will be placed on consideration of the 
financing of foreign trade and on the merchant ma- 
rine. It is a program designed to appeal specially 
to executives in charge of foreign sales, to export 
managers, credit managers, treasurers and adver- 
tising managers, 
(SMEBBBBBAEE: 


LA SALLE COUNTY CLUB ANNUAL 

LASALLE, ILu., April 17.—Seeretary F. B. 
Elliott, this city, of the LaSalle County Lum- 
bermen’s Club, announces that the annual din 
ner will be held at the Hotel Clifton, Ottawa, 
on April 25, the business meeting to be held 
at 1 p.m. The publicity committee will make 
its report and after other business has been 
attended to, the members will be given oppor- 
tunity to express themselves on any subject of 
interest. The evening meeting will start at 
6 p.m. with the dinner, after which State Sena- 
tor Thurlow G. Essington will talk, followed 
hy remarks by editors of several LaSalle County 
newspapers, 

‘POA aaaaaats 


YARDS TO PROVIDE FARM BOOKS 

MINNEAPOLIS, MINN., April 19.—Distribution 
of books and pamphlets to promote better farm- 
ing methods will be undertaken thru retail lum- 
ber yards of the Northwest, under plans an- 
nounced by the Northwestern Lumbermen’s As- 
sociation. The association, in coéperation with 
the agricultural extension department of the 
University of Minnesota, has secured lists of 
selected books on dairying, hog and_ poultry 
raising, crop rotation and other themes, and will 
supply assortments of them to the lumber yards. 
The plan is to provide a shelf or two of books 
on farming for each yard which will serve as 
a circulating library for farmers patronizing 
the yard. 

The plan has been under consideration for 
some time, and was outlined by Secretary Har- 
rison Hatton at a meeting last Friday of the 
executive committee of the hoard of directors. 
President H. F. Graefe, of Des Moines, at- 
tended the meeting and with other members of 





the committee gave hearty approval to the new 
departure. It follows logically on the work 
done last year to promote the National Dairy 


Show when it met in the Twin Cities. Said 
Secretary Hatton: 
We believe that thru the retail lumber vards 


an interest may be worked up in better farming 
literature among many patrons who would not go 
to a public library. Farmers who come in to get 
a jJoad of lumber or other material generally are 
in their rough working clothes, and are shy about 
going into a library reading room. They will see 
the farming books and pamphlets on the shelf in 
the lumber office, look them over, and be invited 
to take one or more of the books home for a while. 
In that way we expect that considerable interest 
will be stirred up in better methods of dairying, 
diversified farming, crop rotation, and the like. 

The association will send out a circular let- 
ter to its members this week announcing the 
plan. It has made arrangements to buy the 
selected books at a reduced rate, and will fur- 
nish them at cost to dealers in the association. 
Yards may buy a large or small assortment, 
according to their needs, and add to them from 
time to time. 

President Graefe reported at this meeting on 
the convention of the American Lumber Con- 
gress, which he attended. 

@aaBaBaBaEaBaaAaSA 


INAUGURATES BUSINESS SERVICE 

San Francisco, Cauir., April 15.—H. E. 
Wheeler, who is the new secretary-treasurer of 
the California Lumbermen’s Association with 
offices at 802 Lumbermen’s Building, this city, 
has launched the business service of the organ- 
ization. The membership campaign, which is 
bringing good results, will be continued among 
manufacturers, wholesalers and retailers, 

Mr. Wheeler has had many years’ experience 
in various branches of the lumber business and 
in organization work, His early training was in 
Wisconsin and he came to the Pacific coast when 
lumber operations in that State quieted down. 
Members of the association have responded 
promptly to invitations to send in queries re- 
garding their problems. Much interest is shown 
in the American plan in connection with manu- 
facturing operations. 


NIAGARA-ORLEANS ASSOCIATION 

BurraLo, N. Y., April 17.—Martin J. Clif- 
ford, a Lockport dealer, was elected president 
of the Niagara-Orleans Lumbermen’s Associa- 
tion at its annual meeting at Niagara Falls 
on April 12. He is said to be the youngest 
president ever chosen by the organization. Other 
officers were C. R. Stroup, of Niagara Falls, 
secretary, and Charles Evans, Newfane, treas- 
urer. The association voted to urge lumber 
manufacturers and producers to mark the grade 
on each piece of lumber turned out, with a 
view of preventing inferior substitution, not only 
upon individual builders, but general contrac- 
tors. 


RITE-GRADE OFFICIALS MEET 


ABERDEEN, WASH., April 15.—On Wednesday 
evening officers of the Rite-Grade Shingle Asso- 
ciation met here at a dinner, to which all the 
shingle manufacturers of the county were in- 
vited. The principal topic discussed was what 
the Rite-Grade association has been doing and 
what it plans to do in the future. Out-of-town 
guests were N. C. Jamison, of the Jamison 
Lumber & Shingle Co., Everett; H. A. La- 
Plante, Skagit Mill Co., Lyman, Wash.; W. ©. 
MeMaster, MeMaster Shingle Co., Ballard, 
Wash.; H. J. Bratlie, Vancouver, Wash.; Harry 
Huling, Raymond Shingle & Timber Co., Ray- 
mond; L. S. Challacombe, Shull Lumber & 
Shingle Co., New Westminster, B. C.; and 
Donald Clark, secretary of the Rite-Grade asso- 
ciation. 

SHA aeaeaeaeaeaeaaaaaaaaas 

THE DISCOVERY of coal is said to have been 
made by a Belgian blacksmith named Hullos, 
who lived in a village near Liege, in 1049. 
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WHAT THE LUMBERMEN’S CLUBS ARE DOING 


JACKSON LUMBERMEN’S CLUB MEETS 

JACKSON, Miss., April 17.—The regular week- 
ly meeting of the Jackson Lumbermen’s Club 
was held last Thursday during luncheon at the 
Edwards House. There was a large attendance 
and President O’Brien occupied the chair. The 
entertainment included a musical treat by two 
local ladies, Mrs. C. H. Heald and Miss Gene- 
vieve Martin. 

G. R. Powell appeared before the Club on be- 
half of the Community Welfare Association, 
requesting codoperation in its drive for funds. 
The president appointed a committee to assist in 
this work. S. A. Williams, prominent lumber- 
man of Lumberton, Miss., was a visitor at the 
meeting. 

A resolution was adopted expressing regret 
on the death of Edward L. Hendrick, of Bowling 
Green, Ky., president of the Hendrick Lumber 
Co., of Jackson, Miss., which occurred on the 
afternoon of March 30. 


TO BUILD BAY SHORE CLUBHOUSE 

Houston, Tex., April 17.—Thru a committee 
of which H. G. Dean, of the Trinity River Lum- 
ber Co., is chairman, the Lumbermen’s Club of 
Houston recently completed arrangements for a 
bay shore home on Rustic Red Bluff, at Las 
Palmas, San Jacinto Bay. Here it will have 
club rooms, sleeping quarters and restaurant and 
members will have every facility for fishing and 
bathing, so this bay shore resort bids fair to be- 
come the most popular in this section. It will 
be on the Southern Pacific, thirty miles south 
of Houston, with a splendid automobile road 
from Houston. On the committee with Mr. 
Dean are J. H. Cooke, G. R. Christie, Frank J. 
Womack and J. C. Dionne. Mr. Dionne, seere- 
tary of the Lumbermen’s Association of Texas, 
which has just concluded the most successful 
convention in its history at Ft. Worth, was made 
president of the Lumbermen’s Club of Flouston 
at its recent election. 


BOWLERS WIN PAUL’S HORSESHOE 

AnTIGO, Wis., April 17.—The sawmill bowling 
team of the Langlade Lumber Co., known as 
the ‘‘Hog Feed Sorters,’’? were defeated in a 
match game with the office team, known as the 
‘“Langlade Jacks,’’ last Monday evening. 

The trophy was the last specimen of the horse 
shoe worn by Paul Bunyan’s team, and was 
won by the office team, the members of which 
now have it hanging in their office, with the fol 
lowing description: 

‘“The winner of this game is to receive this 
horseshoe, the only one now in existence. Paul 
Bunyan had a team of horses 170 hands high, 
weighing 7,900 pounds apiece, that hauled a 
$1,699-foot load of logs seventeen miles, making 
three trips a day. The bunks of the sleighs 
were 494 feet wide. This team put in 97,000, 
000 feet the winter he lumbered on Peanut Is 
land, in the year 1791.’ 
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COMBATS ANTISHINGLE MOVE 

MEMPHIS, TENN., April 18.—A committee of 
twenty appointed by President Joe Thompson, 
of the Lumbermen’s Club of Memphis at its 
regular semimonthly meeting April 15, will con 
fer immediately with members of the city plan 
ning commission with a view to protesting 
against its proposed ban on wood shingles. J.C. 
Dean, president of the Cole Manufacturing Co., 
is chairman of the committee. The club agreed 
to accept all possible assistance from organiza- 
tions which have had experience in fighting simi- 
lar movements. The National Lumber Manu 
facturers’ Association has already offered valu- 
able suggestions. 

In response to a request from the sales com- 
mittee of the club for a copy of the sales code 
formulated by the sales code committee of the 
National Hardwood Lumber Association, Karl 
’almer, of the Ferguson-Palmer Co., chairman 
of the latter, pointed out that he and his asso- 
ciates had been attempting to ‘lay the ground 
work for a code rather than to formulate such 


an instrument, and he announced that June 21 
had been set apart for general consideration 
of this subject at a meeting at Chicago, to which 
representatives of all branches of the produe- 
ing, distributing and consuming trade had been 
invited. 

L. H. Penny, of the Louisiana Red Cypress 
Co.; F. E. Longwell, of the A. J. Chestnut Lum- 
ber Co.; Edward O. White, of the Tustin Hard- 
wood Co., and A. J. Harris, of the Tennessee 
Hoop Co., were elected active members. Three 
applications were filed. 
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SEATTLE GOLFERS’ FIRST ROUND 

SEATTLE, WAsH., April 15.—Results of the 
first round of the annual golf tournament of the 
Metropolitan Club are: 

Hall beat Tremaine, 3 up and 2 to go. 

tarwick beat Reamer, 5 and 3. 

Morton beat MaeDonald, 9 and 7. 

Throm beat Myers, 2 and 1. 

Neill beat Cysewski, 7 and 5. 

Gamble beat Ellis, 5 and 3. 

Parks beat Steers, 2 and 1. 

Fifer beat Lammers, 3 and 1. 

Ilackstock beat Crosby, 4 and 2. 

There are seven remaining matches, which will 
be played off in another week. The next round 
will begin Wednesday. 


THEY ALL SAY MARKET IS BETTER 

TacoMa, WaAsH., April 15.—Marked improve- 
ment in the middlewestern demand for lumber, 
and a continuation of heavy buying from the 
Orient, were disclosed by the weekly discussion 
of market conditions held by the members of the 
Lumbermen’s Club of Tacoma at the regular 
meeting April 12. Improvement in the rail 
business was noted by all those present. Several 
of the local manufacturers who have returned 
from trips to the middle West reported a very 
marked improvement in conditions in that see- 
tion and all are hopeful of a general revival of 
business both there and on the Pacifie coast. 

President A. H. Landram read reports re- 
ceived by him from the St. Paul & Tacoma Lum- 
ber Co.’s representatives in the middle West. 
George J. Osgood, general manager of the 
Wheeler, Osgood Co., who has just returned from 
Chicago, reported a marked improvement since 
his last visit and stated that business men gen 
erally are very optimistic over the immediate 
future. Charles KH, Hill, of the Douglas Fir 
Exploitation & Export Co., reported that Japan 
had bought 30,000,000 feet of lumber during 
Mareh and that the demand is holding up this 
month. W. R. Ripley, secretary of the club, 
who has been in California recently, stated that 
building operations in southern California are 
breaking all records and that the demand for 
lumber is heavy in San Francisco despite un- 
settled labor conditions. 

It was predicted that an advance in prices 
is due soon. 





PENNSY EXCHANGE TO HAVE BIG TIME 

PHILADELPHIA, Pa., April 17.—Preparations 
have been completed to hold the annual of the 
Lumbermen’s Exchange at the Pelham Club, 
Germantown, this year, instead of at one of the 
big hotels. There will be a dinner-danee, with 
the ladies present for the first time, and later 
a dance, cards, billiards and bowling. One of 
the city’s popular lumbermen, William T. Betts, 
is secretary. The club is located at Carpenter 
Siation on the Pennsy. 

Seaanaaaaaaaaan 
PLAN MEMBERSHIP CAMPAIGN 

sr. Lous, Mo., April 17.—August J. Lang, 
chairman of the membership committee of the 
Lumbermen’s Exchange of St. Louis, was host 
to members of the exchange at luncheon at the 
Missouri Athletic Association at noon. last 
Wednesday. The meeting was enthusiastic, and 
the discussion was directed to plans for increas- 
ing the membership and general activity of the 
exchange. 

A committee appointed by Mr. Lang will act 
in conjunction with the membership committee, 
and a drive for members will be started at 


onee. A telegram from President Otto Pfeffer, 
who was on his way to St. Louis from the West 
but who was delayed on account of high water, 
pledged his earnest support to the movement. 


ACTIVITIES OF SEATTLE ORGANIZATIONS 


SEATTLE, WASH., April 15.—Important meet- 
ings were held this week by the three organiza- 
tions representing the different branches of the 
lumber industry. 

At the Friday luncheon of the Seattle Lum- 
bermen’s Club, Ed R. Hogg, presiding, the man- 
ufacturers heard an instructive addres by R. W. 
Vinnedge, who had just returned from the Chi- 
cago conventions. Mr. Vinnedge emphasized the 
point that Herbert Hoover, secretary of com- 
merce, was giving his earnest attention toward 
a solution of the problems of all manufacturers, 
lumbermen ineluded, arising from the antitrust 
law. 

There were present as visitors R. W. Hunt, 


’ district sales manager of the Weyerhaeuser Sales 


Co., Everett; Clyde Walton, Walton Lumber 
Co., Everett; S. P. Johns, jr., district sales man- 
ager Weyerhaeuser Sales Co., Snoqualmie Falls; 
L. KE. Force, sales manager Douglas Fir Ex 
ploitation & Export Co.; C. H. Cunningham, 
North Western Lumber Co., Hoquiam; F. W. 
Smith, Pacifie States Lumber Co., Tacoma; and 
Axel Hanson, White River Lumber Co., Enum- 
claw. Each of the guests gave a short talk, 
dealing with conditions and problems of manu- 
facture. It was shown that all of the mills had 
booked business ahead, and were in an easy 
frame of mind respecting their order files. 

At the Thursday luncheon of wholesale lum- 
bermen Ralph EK. Forbes, of the Foster-Morgan 
Lumber Co., presided, and conducted a discus- 
sion that at one stage of the proceedings entered 
into a lively review of recent published remarks 
by Edward Hines respecting the practices of 
certain wholesalers. The point was made that 
Mr. Hines himself was not a member of the 
American Wholesale Lumber Association, which 
was seeking to solve all problems of ethies, altho 
Mr. Hines had long been noted as one of the 
most extensive wholesale operators in the coun- 
try; furthermore, that the Seattle wholesalers 
had taken a definite stand in combating sharp 
practices, and were ready to support any move 
ment looking to the elimination of the unethical 
wholesaler. 

Kd H. Luke, of the red cedar department of 
the J. E. Pinkham Lumber Co., presided at the 
Wednesday luncheon of shingle manufacturers 
and wholesalers. Lloyd L. Hillman, of Carstens 
& Earles (Ine.), gave an illuminating analysis 
of conditions affecting the Atlantic coast mar 
ket, reminding the shingle men that ‘ ‘short 
stowage’’ had been responsible for the unload- 
ing of considerable quantities of unsold shingles 
which had gone into that territory by the inter- 
coustai route. Mr. Hillman stated that the 
handling of shingles by the water route was 
really a major proposition, and required ade- 
quate facilities at the Atlantie end. 

Arthur Edgecumbe, president of the Shingle 
Manufacturers’ Association of British Colum- 
bia, and also president of the Edgecumbe-New- 
ham Co. (Ltd.), of Vancouver, was present as 
guest and stated that the mills of British Co- 
lumbia were booked ahead for probably two 
weeks. 

Lee Krauss, of Krauss Bros., reviewed lam- 
ber conditions in the South. ‘‘As I size up the 
situation,’’ he said, ‘‘manufacturers are feel 
ing more optimistic; and since the South sets 
the pace, it is not surprising that some of the 
mills out here are rather indifferent to new busi- 
ness.’’ Mr. Krauss took the ground that the 
time was near when Coast common would com- 
mand a higher price, since it was practically 
certain that there would be reasonable advances 
on the lower grades of fir. 

maa aeaaeaeaaaaaaaanaes 

AMERICA is $6,000,000,000 behind in its build- 
ing program, according to statements made by 
experts at the recent annual convention of the 
Southern Pine Association in New Orleans. 
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PLAN CONFERENCE OF LUMBER INTERESTS 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 19.—Wilson Comp- 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, today conferred 
with Secretary of Commerce Hoover concerning 
the proposed conference on standardization of 
grades and sizes. Mr. Hoover expressed him- 
self as greatly interested in the program and 
much impressed with the fact that it was ap- 
proved by the American Lumber Congress, 
which represented practically all the organized 
lumber trade, from the tree to the consumer. 
With the lumber industry committed to the pro- 
gram to this extent Mr. Hoover believes it will 
prove very beneficial. 

Another meeting will be held next Tuesday 
at which John W. Blodgett, new president of 
the National association, and possibly John H. 
Kirby and Edward Hines will be present. It 
is not yet definitely known that Messrs. Hines 
and Kirby can come. At this meeting it is 
expected that a large committee of probably 
fifteen representatives of the National Lumber 
Manufacturers’ Association, and five represen- 
tatives of the National Hardwood Lumber Asso- 
ciation, will be designated to attend a general 
conference to be held some time during the sec- 
ond week of May, probably May 11 and 12. 
Arrangements will be made to have the retail 
lumbermen present at the May conference. Mr. 
Hoover at first spoke as if he preferred to have 
only manufacturers, architects and engineers 
at the May conference, as. representing the pro- 
ducer and consumer. Mr. Compton convinced 
him that the retailers should be invited, since 
they were represented in the Lumber Congress 
which adopted the program, as were the whole- 
salers. 


Mr. Compton’s idea was to have a two-day 
conference in order that the retailers and whole- 
salers might come in the second day if it were 
not thought best by Mr. Hoover to have all 
elements of the trade represented at the same 
time. The details of the conference will be 
worked out at the meeting next Tuesday. 


While at the Department Mr. Compton handed 
Secretary Hoover copies of the statistical data 


received from regional lumber associations by 
telegraph, and stated he would from week to 
week turn this data over to the Department of 
Commerce before the National association got 
it back from the printer in order that Mr. 
Hoover may distribute it to the public. He 
was pleased to receive the data. 

Mr. Hoover said that he has several trade 
association problems to discuss with Attorney 
General Daugherty, including some lumber asso- 
ciation problems, and that he would call the 
attention of the attorney general to the offer of 
the National association to turn over its weekly 
statistics to the Department of Commerce in 
advance of distribution. 

Mr. Compton left here tonight for New York, 
where he will put the finishing touches on the 
arrangements for a lumber exhibit in the ‘‘Own 
Your Home’’ exhibition to be held there be- 
ginning Saturday. The work already is well 
advanced. He will also attend a meeting of 
the National Industrial Conference Board in 
New York. On Friday he will be in Syracuse, 
N. Y., to attend a meeting of the Intercolle- 
giate Association of Forestry Clubs, the Society 
of American Foresters, the Northeastern Retail 
Lumbermen’s Association and the New York 
State College of Forestry, which will begin 
Thursday and continue thru Friday and Satur- 
day. 


TO TAKE CHARGE OF ONTARIO OPERATION 


BemMIDJI, MINN., April 17.—B. W. Lakin, log- 
ging superintendent of the Crookston Lumber 
Co. for the last fifteen years, has been appointed 
general manager of the Shevlin-Clarke Co. 
(Ltd.), Fort Frances, Ont., and will assume his 
new duties May 1. C. L. Isted, who has been 
manager of the Bemidji plant with the excep- 
tion of the logging department, will be placed 
in complete charge May 1. Mr. Lakin has been 
identified with local business affairs in many 
ways, being one of the owners of the Bemidji 
Lumber & Fuel Co., a director of the Northern 
National Bank and a director of the Bemidji 
Civic & Commerce Association. He will retain 
his interests in the local fuel and lumber con- 
cern, 


PLAN FOR HARDWOOD INSTITUTE 


MeEmpPuHuis, TENN., April 19.—Plans for organ- 
ization of the American Hardwood Institute 
(Ine.), the new agency for gathering the vital 
statistics of the hardwood lumber industry and 
distributing these to both producers and con- 
sumers, were adopted at the sessions of the com- 
mittee of nine held in the offices of the Southern 
Hardwood Traffic Association today, but nothing 
will be made public in regard thereto until the 
draft of the incorporation papers has been re- 
viewed by counsel employed by the hardwood 
industry. Another meeting will be called when 
the attorneys are ready to make their report. 

Said James EF. Stark, after adjournment: 

We are thoroly satisfied that the plan we have 
adopted will serve producers and consumers of 
hardwood lumber and at the same time meet the 
most rigid requirements of the Government in its 
views on association activities. The plan is largely 
the one outlined at the recent meeting of the Amer- 
ican Hardwood Manufacturers’ Association at 
Louisville, Ky., tho it is changed in some respects. 
We have decided not to make any public announce- 
ment regarding the plan until it is thoroly re- 
viewed by counsel and the latter are ready to 
report back to us. 

Mr. Stark would not forecast when the next 
meeting of the committee would take place, but 
it is understood the lumbermen expect to incor- 
porate at a comparatively early date in order 
that the plan may be in operation around July 1. 

Sessions of the committee were held during 
the forenoon, afternoon and evening of April 
18 and both the morning and afternoon of today. 
Yesterday, the committee engaged in rather gen- 
eral discussion but it got down to a real work- 
ing basis today, with the results already out- 
lined. Those present at the meetings were: 

Members of organization committee—James J). 
Stark, chairman; Ralph Jurden, Memphis; B. B. 
Burns, Huntington, W. Va.; W. M. Ritter, Co- 
lumbus, Ohio; C. H. Sherrill, Merryville, La.; F. K. 
Conn, Yazoo City, Miss., and B. F, Dulweber, Green- 
wood, Miss. [Ralph May, of Memphis, was out of 
the city; while W. M. Stark, of Columbus, was un- 
able to be present.] 

Officers of American Hardwood Manufacturers’ 
Association—R. M. Carrier, president; John M. 
Pritchard, secretary-manager, and F. R. Gadd, man- 
ager of statistics. 

Attorneys—-L. C. Boyle, general counsel Amer- 
ican Hardwood association, participated in Tues- 
day’s deliberations, and A. C. Bell, of Columbus, 
Ohio, attended all sessions. 





PENNSYLVANIA 


PITTSBURGH, Pa., April 19.—The April meet- 
ing of the directors of the Retail Lumber Deal- 
ers’ Association of Pennsylvania was held on 
Friday at the Chamber of Commerce, with Presi- 
dent George E. Evans, of Fairchance, Pa., in the 
chair. The directors present were: L. L. Smith, 
Johnstown; J. A. Elder, Altoona; J. R. Wis- 
hart, Sharon; O. P. McDanel, New Brighton; 
G. F. Hoge, Canonsburg; E. M. Hill, Pitts- 
burgh; G. P. Textor, Wilkinsburg; D. W. 
Simpson, Indiana; W. R. Cole, Punxsutawney ; 
8S. W. Means, Pittsburgh; Walter E. Hatch, 
Pittsburgh; Carl Van de Voort, Pittsburgh; 
R. F. McCrea, Pittsburgh; Secretary W. B. 
Stayer, Pittsburgh; J. G. Marks, Cresson; A. C. 
Eggers, Uniontown; E. Bruce Hill, Pittsburgh. 

President Evans gave a report of the delibera- 
tions of the American Lumber Congress at Chi- 
cago, April 6 and 7, and dwelt considerably 
on the importance of the organization of build- 
ing and loan associations as the best means of 
furnishing sufficient money to finance home 
building. Some effort will be made during this 
year in this direction by the Pennsylvania asso- 
ciation if a plan can be worked out. A com- 
mittee was appointed to investigate trade ethics 
between interassociation members, consisting 
of Messrs. Marks, Eggers and Means. Secre- 
tary W. B. Stayer gave some details of the pro- 
ceedings of the National Wholesale Dealers’ 
convention at Washington, D. C., on March 
22 and 23. 

It was stated that the association had gone 
to considerable expense to have cuts and mat- 
rixes made of all the houses in the 1922 Plan 
Book (except the Natco houses), that are to be 
sold to members at the small price of 30 cents 
each, or $15 for the entire set of fifty houses. 
Sears, Roebuck & Co. and other mail order houses 


DIRECTORS REPORT ON CONDITIONS 


have opened offices in Pittsburgh, from which 
point they contemplate working practically the 
same territory that the association covers. They 
are printing cuts in the newspapers of houses 
from their plan books, showing the cost of lum- 
ber and millwork on a house. This has caused 
Secretary Stayer to send out the following 
timely warning to the members: ‘‘Are you 
going to stand idly by and see these people take 
away business that belongs to you? Why should 
you? You can beat them in the end. Use these 
mat cuts together with your own advertising 
These cuts were prepared for your benefit, and 
it is sincerely trusted that you will make use of 
them.’’ 


Business Conditions in Various Districts 


One of the interesting features of the di- 
rectors’ meeting was the report of business con- 
ditions in the different districts represented, 
as follows: 


Director McDanel, of the Beaver Valley, said 
business was good; considerable small jobs are 
being furnished, but the figuring indicates larger 
prospects will be undertaken this year. 

Director Hoge, of the Washington district, re- 
ported all dealers busy and house building going 
along in good shape, and said that there would 
be considerable more if there were sufficient car- 
penters in the district. 

Director Wishart, of Sharon, reported his dis- 
trict as rather dull at this time, due to the cur- 
tailing of the steel business caused by a lack of 
coal and coke at the blast furnaces. He looks for 
good business as soon as the coal strike is settled. 

Director Elder stated that there were prospects 
in Altoona for a thousand homes. He said that 
business in that district was being done at a very 
low margin at this time. 

Director Textor reported the house _ building 
business going along in fine shape in Wilkinsburg 
and vicinity. Incidentally it might be said that 
Mr. Textor himself is mixed up in the great build- 
ing boom of the ‘South Hills,’ outside of this 


~. where he is building a number of houses for 
Sale. 

Director Marks, of the Northeastern Cambria 
section, reported business good, but finances scarce. 

Director Means stated that the house building 
business in Pittsburgh was good, but mechanics 
are scarce, which just now is the only serious 
drawback to the building trades, 

Director Eggers, of the Fayette County district, 
reported business good in that territory. He 
stated that prospects for the summer were excel- 
lent in the event that the coal strike did not last 
too long. However, he said that up to date the 
strike had not affected business at all. 

Director Cole, of Punxsutawney, said that busi- 
ness was tied up in his district on account of the 
coal strike. He reported the death of one of the 
association boosters, H. D. Edelbute, secretary of 
the Kurtz Coal, Lumber & Supply Co. He was 
a progressive lumberman, and never allowed ap 
opportunity to go by where he could do good to 
the association. The directors expressed their 
Seeme in writing to his wife and also his 

rm. 

Director Simpson reported business good in In- 
diana County, and said he thought it would con- 
tinue that way if the coal strike did not last too 


_ Burdick, of the Allegheny valley, had a 
similar report to make. 

E. Bruce Hill, of Pittsburgh, suggested that 
the directors who operate planing mills get in 
touch with the manual training instructors and 
get ambitious boys from these schools who want 
to become millmen. He said he was trying this 
out in his own mill and found it to work satis- 
factorily. 

It was reported at the directors’ gathering 
that a large manufacturer is considering putting 
line yards thru Pennsylvania, which will be 
something new for this State. Lumbermen are 
urged to codperate more freely with each other 
and help every member of the association make 
an honest profit, having for their slogan in 1922 
‘<Let no sale be made in which there is not 
a living profit.’’ 
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LUMBER TRANSPORTATION DEVELOPMENTS 


ORDERS NEW CARLOAD MINIMA 


WASHINGTON, D. C., April 17.—Division 2 of 
the Interstate Commerce Commission, Commis- 
sioners Daniels, Aitchison, Esch and Campbell, 
has handed down a decision in Docket No. 
10,128—Lumber Carload Minima—finding an- 
reasonable the cubical capacity carload minima 
on pine, fir, hemlock, larch and spruce lumber 
and articles taking the same group rates, in 
closed cars, from north Pacific coast and In- 
land Empire points to eastern destinations. 
Reasonable carload minima are prescribed for 
the future. 

Carriers are notified to establish on or before 
June 12 on not less than five days’ notice the 
following minima: For cars 36 feet and under, 
38,000 pounds; cars over 36 feet and not over 
42 feet, 44,000 pounds; cars over 42 feet, 54,- 
000 pounds. 

This decision followed a further hearing of 
the carload minima case. Prior to the further 
hearing the West Coast Lumbermen’s Associa- 
tion, whose members, Commissioner Aitchison 
points out, cut approximately 90 percent of the 
lumber produced west of the Cascade Moun- 
tains, reached an agreement with the carriers. 
No agreement was reached with the Western 
Pine Manufacturers’ Association, which repre- 
sents principally mills cutting pine lumber in 
the Inland Empire. At the hearing carriers 
proposed the same minima for pine, as for other 
woods named, their proposal being a combina- 
tion of length and cubic bases. It embodied 
five graduated minima ranging from 40,000 to 
60,000 pounds for cars of certain lengths for 
standard loading, and, by exceptions thereto, 
for five lower graduated minima ranging from 
34,000 to 50,000 pounds for cars of certain cubic 
capacity when loaded to visible capacity. 

The opinion states that the carload minima 
prescribed for the future will be subject to the 
following rules: 

When cars are loaded to full capacity, charges 
will be based upon actual weight, not less than 
30,000 pounds. 

The term “leaded to full visible capacity” shall 
mean that the entire space capacity in the car up 
to within 1 feot of the bottom of the rafters shall 
be utilized te the fullest extent, and that no more 
lumber of ordinary lengths or other material of 
the character contained in the car can be loaded 
therein. 

Exception: When cars are loaded with lumber 
or other material as provided above, the doorway 
space, if any, shall be considered neutral and the 
shipper may at his option fully or partially load 
short length commodities named in this tariff in 
such neutral doorway space without in any way 
affecting the meaning of the term “loaded to full 
visible capacity.” 

When it is impossible for carriers to furnish 
within six days after receipt of order a car of the 
size ordered by the shipper and for convenience 
a car longer than that ordered by the shipper is 
furnished, the longer car may be used subject to 
the minimum weight named for the size of car 
ordered by the shipper (unless actual weight is 
greater, when actual weight will govern), except 
that when the car is loaded to full visible ca- 
pacity, the actual weight, but not less than 30,000 
pounds, will apply. 

Cedar lumber and shingles were not involved. 

In conclusion the opinion has this to say: 
_ Little evidence was offered at the further hear- 
ing with respect to minimum weights on cedar 
lumber and cedar shingles, and the record is in- 
sufficient to enable us to prescribe minima thereon. 
The cubical capacity basis of minimum weights is 
less objectionable to shingle shippers than to ship- 
pers of lumber, as the shape and size of the bun- 
dles of shingles ordinarily make possible a more 
complete utilization of the loading space in a car 
than in the case with lumber. But the present and 
proposed cubical capacity minima as applied to 
interstate shipments of lumber and lumber prod- 
ucts from the Pacific Northwest and Inland Em- 
Dire must be condemned here, as it was in our 
previous decision herein. Unless respondents 
within a reasonable time make effective, for appli- 
cation to shipments of cedar lumber and shingles 
from the North Pacific coast and Inland Empire, 
minima which shall be generally satisfactory and 
not inconsistent with our conclusions herein, the 
questions may be brought to our attention for 
further consideration. 


PAVING BLOCKS TAKE LUMBER RATE 
_ Wasuineton, D. C., April 17.—In a decision 
in Investigation & Suspension Docket No. 1,449, 
Division 3 of the Interstate Commerce Commis- 
sion finds that the carriers have justified the 
proposed cancelation of specific rates on wooden 


paving-block material from points in Alabama, 
Florida. and Georgia to Norfolk and other 
points. The carriers proposed to substitute the 
prevailing lumber rates, which are higher. 

Division 3 states that there is no substantial 
difference from a transportation standpoint be- 
tween paving-block material and other lumber. 
After being subjected to the processes of sawing, 
dressing and creosoting, it moves out under the 
local lumber rates in Trunk Line and New 
England territories. The protestant, the Repub- 
lie Creosoting Co., Norfolk, Va., stated that 
its principal competitors are at Atlanta and 
Savannah, Ga., and Jacksonville, Fla., where 
creosoting-in-transit arrangements are in effect. 
The proposed increases in inbound rates to Nor- 
folk, it was shown, would create such a disparity 
that the plant there must be closed. 

Protestant offered no objection provided creo- 
soting-in-transit were established at Norfolk. 
Since the hearing the carriers have filed tariffs 
putting in such an arrangement at Norfolk. 
The order of suspension is set aside as of May 8. 


SUSPENDS LUMBER RATE INCREASE 


WASHINGTON, D. C., April 17.—The Interstate 
Commerce Commission has issued an order sus- 
pending until Aug. 15 the operation of certain 
rates published in Supplement No. 11 to Agent 
F. L. Speiden’s tariff, I. C. C. No. 489, which 
proposes to increase from 38.5 cents to 45.5 
cents a hundred pounds rate on lumber in ear- 
loads from points in Mississippi on the Alabama 
& Mississippi railway, Jackson & Eastern rail- 
way, Mississippi & Western railroad and Merid- 
ian & Memphis railroad to destinations on the 
Chesapeake & Ohio, Ashland, Ky., to East Hunt- 
ington, W. Va., inclusive. 

Reconsigning Charges Unchanged 

Division 3 also has handed down a decision in 
Investigation & Suspension Docket No. 1,498, 
holding that the proposed reduction by the 
Chesapeake & Ohio railroad of the reconsign- 
ment charge on lumber and other forest prod- 
ucts in carloads at Boston, Ind., has not been 
justified. The carrier is directed to cancel the 
suspended schedules on or before June 27 on not 
less than one day’s notice. 

The present reconsigning charge is $3 if re- 
consigning instructions are received before ar- 
rival of the ear and $7 if received after arrival. 
The suspended schedules proposed a uniform 
charge of $3. Division 3 calls attention to the 
fact that the proposed reduction would eliminate 
any inducement to shippers to give reconsign- 
ment instructions before arrival of the car, the 
result being a tendency toward congestion of 
traffic. It is recalled, also, that the present 
charges are generally uniform on railroads thru- 
out the country and were approved by the com- 
mission in the Reconsignment Case. 


Demurrage at Destination Only 


Division 4 of the commission has handed 
down a formal decision in Docket No. 12,430— 
M. B. Farrin Lumber Co. vs. Director General 
As Agent, Missouri Pacific Railroad Co. et al.— 
holding that demurrage charges assessed at Chi- 
-ago on one carload of gum lumber shipped from 
Hugo, Ark., were illegal, and awarding $340 
reparation, with interest. The shipment was 
billed to Memphis ‘‘for reconsignment via 
I. C.,’? and on July 30 was reconsigned to the 
Farrin company, Chicago, the only routing 
shown on the bill of lading being ‘‘C. & N. W. 
delivery.’? On July 31 complainant wrote the 
freight claim agent of the North Western, en- 
closing bill of lading and notified the local 
freight agent of that line to deiiver the car to 
the International Harvester Co. at Deering, 
which company would pay the freight. The car 
arrived on the rails of the Illinois Central at 
Chicago Aug. 3 and from that date until Sept. 
19 the officials of the road endeavored to locate 
the consignee. Finally the car was switched 
on Sept. 20 for delivery to the Harvester com- 
pany. Complainant contended that from Aug. 8 
to Sept. 19 the car was held by the Illinois Cen- 
tral at an intermediate point and that demurrage 


could legally accrue only at billed destination, 
C. & N. W. delivery. This contention is upheld 
by Division 4. 


MAY NOT ASSENT TO STATE AWARD 


WASHINGTON, D. C., April 18.—The Inter- 
state Commerce Commission today made public 
the following conference ruling, adopted March 
13: 

Voted that Section 208 (a) of the Transpor- 
tation Act, 1920, does not authorize the com- 
mission to award reparation, or consent to an 
award of reparation made by a State commis- 
sion, on intrastate shipments which moved dur- 
— guaranty period, March 1 to Sept. 1, 

920. 


LAA SSS SS EE EST 


ASKS LUMBER RATE ON SILO STOCK 


WASHINGTON, D. C., April 17—The Western 
Silo Co., with headquarters at Des Moines, Iowa, 
and a manufacturing plant at Shreveport, La., 
has filed a complaint with the Interstate Com- 
merce Commission, naming the Illinois Central 
and other carriers as respondents, in which it 
attacks rates charged for transporting wooden 
silo staves and rafters from Shreveport be- 
tween March 19, 1917, and Aug. 30, 1917. It is 
alleged that the rates were unreasonable to the 
extent that they exceeded rates on yellow pine 
lumber, from which the silo material was manu- 
factured. 

Again Suspends ShingJe Rate 


The commission has issued an order further 
suspending until May 25 proposed changes in 
rates on shingles from Oregon and Washington 
to points in Nevada and California as proposed 
in Southern Pacific tariff, I. C. C. No. 4,165. 
This proceeding is docketed as Investigation & 
Suspension No. 1,458. 


ASKS LOWER RATES BY WATER 


NEw ORLEANS, La., April 17.—Further ef- 
forts by the Southern Pine Association to obtain 
lower rates on lumber from Gulf ports to the 
Atlantie seaboard, were made at a recent hear- 
ing in Philadelphia before an Interstate Com- 
merce Commission examiner, on the reopening of 
the case involving the Southern Pacifie Co.’s 
owning and operating steamship lines between 
Galveston, New Orleans and the Atlantic sea- 
board. 

Attorney C. H. Farrell, of Washington, ap 
peared on behalf of the Southern Pine Asso- 
ciation, and presented arguments in support of 
the Southern Pacific’s operating steamers on 
either regular or irregular schedules from Gal- 
veston and New Orleans to New York, Phila- 
delphia, Baltimore and Boston. The association 
expressed itself in favor of steamship service 
from all Gulf ports to the Atlantic seaboard 
as an aid to the rail lines in times of stress 
and traffic congestion, and with reasonable rates, 
as a means of meeting the competition encoun- 
tered at Atlantic ports and in contiguous in- 
land territory from Pacific coast lumber. 

It was stated that lumber and shingles from: 
the north Pacific coast have been and now are: 
moving in large volume in ships, thru the Pana- 
ma Canal, to New York, Boston, Baltimore and 
other points, consigned to eastern distributing 
yards, whence they move inland at local rates. 
The water rates charged are much lower than 
rail rates. During March the water rate went 
as low as $12 a thousand feet and in the first 
week in April was $14 a thousand, less than 
half of the all-rail rate. 

Figures from the weekly trade barometers of 
the West Coast Lumbermen’s Association show 
greatly increased water-borne shipments of lum- 
ber from the North Pacifie to Atlantie seaboard 
ports. 

Movement of southern pine by water from 
Gulf ports to the north Atlantic seaboard has 
been and is so negligible that no record is made, 
it is stated. This is said to be due largely to 
restricted service and high rates. Establish- 
ment of all-water transportation facilities for 
southern pine from Gulf ports to the Atlantic 
seaboard at reasonable rates would give the lum~ 
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ber consuming public of the East the advantage 
of lower prices, since the transportation cost 
today is one of the big items in the price of 
lumber. 


Paeeeaeaeaenanans 


PREPARE TO OPERATE ARKANSAS ROAD 

Sr. Louris, Mo., April 17.—Since nearly a 
year ago when the Missouri & North Arkansas 
railroad suspended operations over its entire 
line of 368 miles running from Joplin, Mo., to 
Helena, Ark., five counties and 150,000 people in 
the two States have been without railroad trans- 
portation, 

The line traverses a territory in which con- 
siderable lumber and other forest products are 
manufactured, and as a consequence of its sus- 
pension of operations some of these industries 
have been deprived of an outlet, and they have 
therefore accumulated stocks of varying char- 
acter and amounts. The Western Tie & Timber 
Co., of this city has 250 carloads on hand, and 
the White County Lumber Mills, a subsidiary, 
has about two hundred carloads. Hobart-Lee 
Tie Co., Springfield, Mo., has about one hundred 
carloads, and the National Lumber & Creosoting 
Co., Texarkana, Ark., has four hundred carloads. 
With the accumulations of several cooperage 
plants along the road, the total is brought to 
1,200 or 1,300 carloads. 

Efforts are being made to get the road into 
operation again, the Government having ad- 
vanced $3,500,000 for the purpose, and it is ex- 
pected that trains will be running by the middle 
of May. 


RESHIPMENT FOR REMANUFACTURE 

MemMPHiIs, TENN., April 18.—The Southern 
Weighing & Inspection Bureau has issued the 
following ruling in response to efforts of the 
Southern Hardwood Traffic Association to ob- 
tain net rates on rough materials where a manu- 
facturer transfers his product to another manu 
facturer for further processing and where a 
manufacturer bills the outbound shipment in 
the name of his customer: 

The original contractor may sell his product to 
another manufacturer for further manufacture, 
and in that case it is understood that, where the 
original contractor can show an agreement which 
will protect the carrier in the reshipment of the 
product by the second manufacturer under the 
terms of the contract which governs the second 
manufacturer as well as the original contractor, 
the first contractor will thereby be relieved of 
his obligation. 

It is further understood that, in the event an 
original contractor reships for account of a broker 
from a plant at which the rough material is 
manufactured, outbound product, which that 
broker by specific advice to the carrier agrees is 
for account of the contractor, credit for that out- 
bound shipment will accrue to the contractor. 


HARDWOOD RATE CHART SOON READY 

MEMPHIS, TENN., April 18.—The Southern 
Hardwood Traffic Association announces that 
its chart, showing all the new rates on hard 
wood lumber now in effect, will be off the press 
the latter part of this week and ready for dis- 
tribution at that time. 

The chart has been prepared as a result of the 
lower rates ordered by the Interstate Commerce 
Commission on hardwood lumber and _ forest 
products, as well as cypress, from producing 
points in southern and southwestern territory 
to destinations north of the Ohio and Potomac 
and east of the Mississippi. 


The association has been advised by the Rock 
Island and Sante Fe that they will protect the 
St. Louis base rate on hardwood lumber and 
forest products moving over their rails to Alton, 
Ill., thus following the action of the Missouri 
Pacific and the Frisco system. 

"@aeaeaeaaaaanan. 
MID-WESTERN TRAFFIC ACTIVITIES 
OMAHA, Nes., April 18.—Howard D. Bergen, 

assistant traffic manager of the Omaha Chamber 
of Commerce, in a statement has shown what 
the bureau is doing to promote building activi- 
ties by bringing about reduced transportation 
costs. He points to the reduction of 7144 cents 
a hundred pounds on lumber, shingles, and kin- 
dred articles from Oregon, Washington, Idaho, 
and related territory to Omaha, which he says 
means a reduction of $115,000 in the annual 
freight bill of the Omaha lumber industry. He 


says also that thru the efforts of this bureau 
and others, the $10 penalty was ruled out by 
the Interstate Commerce Commission. 

Mr. Bergen reports that the bureau has pro 
tested a proposed increase of 6 cents a hundred 
pounds on building and roofing materials. A 
rule permitting storage in transit of north coast 
lumber at Omaha was requested of the carriers 
and is now in effect. This privilege permits 
large savings in transportation charges. The 
bureau has obtained similar concessions from 
carriers serving southern lumber producing sec- 
tions, 


@Paeaeaeaeaeaeaaani 


SOUTHERN TRAFFIC CONCESSIONS 


LOUISVILLE, Ky., April 17.—The Alabama & 
Vicksburg railway has established milling-in- 
transit at Jackson, Miss., on lumber and cooper- 
age stock originating at stations on the Vicks- 
burg, Shreveport & Pacific railroad. 

The Missouri Pacifie railroad has announeed 
reduction in rates of from 3 to 5 cents a hun- 
dred pounds on lumber from stations in Ar- 
kansas, effective May 15. 

Paeaaeaeaaaaanea 


ADJUSTMENTS IN SOUTHERN RATES 
MEMPHIS, TENN., April 12.—The Missouri 
’acific has agreed to publish tariffs, effective 
May 1, making a rate of 19 cents a hundred 
pounds on lumber and forest products moving 
from Helena, Ark., to New Orleans for export. 


The Alabama & Vicksburg railroad has agreed 
to establish transit arrangements at Jackson, 
Miss., covering lumber moving to that center 
from points on the Vicksburg, Shreveport & 
-acific railroad. 

The surcharge on shipments of hardwood lum 
ber and forest products to Canadian points dur- 
ing the first half of April is 2 percent, accord 
ing to advices received by the Southern Hard- 
wood Traffic Association. 

St. Louis Southwestern (Cotton Belt) has 
announeed that it will follow the lead of the 
Missouri Pacific in reducing rates on hardwood 
lumber and forest products from southwestern 
points to Alton, Ill, to the St. Louis base. It is 
expected that other lines serving southwestern 
territory soon do the same. 


TERMINAL RATES MEAN MORE MILLS 

Tacoma, WaAsH., April 15.—That lumber mills 
in Mason County will be able to compete with 
others on Puget Sound is indicated in the an- 
nouncement by the Chicago, Milwaukee & St. 
aul railway that Shelton will be granted termi- 
nal rates hereafter. The credit for the change is 
largely due to Mark E. Reid, one of the leading 
logging operators of Mason County, who took 
the matter up with the railway officials and re 
cently made a trip to Chicago to confer with the 
Milwaukee chiefs. The new rates mean the es- 
tablishment of more lumber mills at Shelton, 
as nearly all the 600,000 feet of logs produced 
daily in Mason County hitherto have been towed 
to other Sound Mills. 


HEARING ON INTRASTATE RATES 

DuLuTH, Minn., April 18.—Arguments on 
log dimensions and classifications in freight 
shipments will be heard by the Minnesota rail- 
road and warehouse commission here May 10. 
The question at issue is whether timber 8 feet 
4 inches long can be shipped as logs rather than 
as lumber, which takes a higher rating. The 
petitioners are the Angora Lumber Co., the 
Pelican Lumber Co, and the Zenith Box & Lum- 
ber Co. 


EXPORTS AND IMPORTS ARE LARGER 
WASHINGTON, D. C., April 17.—American ex- 


ports during March were valued at $332,000,000, 
compared with $250,748,132 in February, an in- 
crease of $81,251,868. Imports last month also 
showed an encouraging increase, jumping from 
$215,743,282 in February to $258,000,000 in 
March, an increase of $42,256,718. 

These figures indicate to Secretary Hoover an 
unquestioned passing of the corner in our for- 
eign trade. It is possible some unforeseen ob- 


stacle may arise and cause a setback, but there 
can be no doubt that foreign inquiries are on 
the increase. Mr. Hoover thinks it is too early 
to become overconfident, but all signs seem to 
point to further considerable increases. 

Advices from all sections, speaking broadly, 
show improving business in this country, with 
here and there an exception. Unless the coal 
strike is unduly prolonged, observers here doubt 
that it will seriously affect business in general, 
No large amount of unemployment has so far 
been reported as a result of the strike, except 
on the coal carrying railroads. Most indus- 
tries are supplied with fuel for weeks. 


Pa BEaEaAa: 


CHAMBER TO MEET IN ROME 

WASHINGTON, D. ©., April 17.—The Ameri- 
can section of the International Chamber of 
Commerce announced last night that the next 
general meeting of the chamber will be held at 
Rome during the week of March 19, 1923. In 
fixing the date the board of directors, which 
just met in Paris, was influenced to a great 
extent by the possibilities of the Genoa confer- 
ence. 

Before the Rome meeting the international 
chamber will be able to consider the results of 
the Genoa conference as they affect industry 
and commerce. Based on views of its commit- 
tees, constructive plans will be made at that time 
as to further steps to be taken in restoring 
world trade. 


(SEERA aEBBaBaBaAaEaaa 


PINE WHOLESALE COMPANY CHANGES NAME 


NEw ORLEANS, LaA., April 17.—Announcement 
has been made of the change of name of the 
Foote-Burt Lumber Co. (Ine.) to the Central 
Gulf Lumber Co, (Ine.). The change is merely 
in the name, the officers and directors of the 
company and its general policy remaining as 
formerly. Two additional rooms on the corner 
in the Maison Blanche Annex Building have 
heen added to the old suite, which now num- 
bers from 612 to 616. The additional expansion 
was made necessary by constant growth of the 
company’s business. 

W. A. Burt, vice president, and G. J. Palmer, 
jr., secretary and treasurer, are the managing 
directors of the Central Gulf Lumber Co. Both 
are well known young lumbermen in the south- 
ern pine industry. The company wholesiles 
all classes of longleaf and shortleaf pine, from 
yard and shed stock to industrial orders. 


SAYS HEAVY DEMAND IS AT HAND 


KANSAS Crty, Mo., April 18.—While the 
heavy demand for lumber that was predicted 
during the latter part of 1921 did not develop 
us early this year as was expected, there is 
ample evidence now to indicate that this de- 
velopment is at hand and that 1922 is going to 
be characterized by an exceedingly heavy move- 
ment of lumber, That this is the view of Chas. 
S. Keith, president and general manager of the 
Central Coal & Coke Co., of this city, is evl- 
denced in a letter to the salesmen of that com- 
pany sent out by him today. In this letter 
Mr. Keith says: 

The demand for lumber this year did not develop 
as early as was expected. This was probably due 
to sentimental conditions; namely, expectancy on 
the part of buyers that prices would decline. 

The building permits for each month this year 
have shown an increase in volume over the same 
months last year, notwithstanding the fact that 
last year was the greatest year for the building 
industry, both in dollars and permits. Business 
is now developing and should come with increasing 
volume. During March permits covering 62,444 
buildings with estimated cost of $262,283,000 were 
issued, as compared with 52,315 buildings with 
estimated cost of $131,905,000 for March, 1921, 
und 37,828 buildings with estimated cost of $161,- 
096,000 for March, 1920. In other words, March 
of this year was not only the greatest March in a 
period of eight years, but the greatest month of 
any season during the last eight years and as far 
back as records have been kept. It showed a 100 
percent increase over the same month last year 
and a very substantial increase over March, 1920, 
the peak of previous years. 

We are noticing at this time demand for lumber 
coming from agricultural sources, something that 
we have not seen for some time. The condition 
as outlined in December will be more than verified. 
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DOING GOOD 


‘‘Do good,’’ the poets sing. ‘‘Do good,’’ 
The preachers say on Sunday. 
‘*Do good,’’ in school, I’ve understood, 
They tell the children Monday. 
And not a man I ever knew 
But somewhere down inside, 
Some good on earth desired to do, 
However tough his hide. 


Do good? Well, age some wisdom brings, 
And I’ve been thinking lately 
That good may mean a lot of things, 
Tho ways may vary greatly. 
Do good? It isn’t always then 
The charity you give, 
But how you help the rest of men, 
Their lives the best to live. 


Do good? Why folks, there seem to be 
Just chances without number! 

I’m doing good, it seems to me, 
By selling honest lumber. 

You do not have to talk or teach, 
Or try to lead the mob, 

You do not have to pray or preach— 
Zach fellow has his job. 


Do good? Well, selling boards is mine, 
My chance to serve my brothers; 

With good, old fir, or honest pine, 
I feel as well as others. 

I’m doing something on the earth 
That counts for quite a lot, 

By giving men their money’s worth, 
Good goods, no matter what. 


Do good? To help a man to build 
A home for wife and baby, 

A house with love and gladness filled, 
Because they own it, maybe— 

Tho other men have greater fame, 
Perhaps than we who sell 

The oak or maple, yet I claim 
We’re doing good as well. 


Do good? To shelter from the storm 
The horses, sheep and cattle; 

To help to build a barn that’s warm 
The wintry winds to battle, 

To help to build the village store, 
The factory in town— 

Well, other men are doing well, 
But we’re not falling down. 


Do good? If that’s not doing good 
I don’t know what you call it: 
To serve this little neighborhood, 

Whatever may befall it— 
Well, anyway when I am thru 
With this old yard I love, 
Tho selling boards is all I do, 
I’ll take my chance above. 
WE SEE B’ THE PAPERS 

Germany refuses to inerease its taxes. We 
wish Chicago did. 

The trouble with a stock market is that you 
can’t tell the shares from the shears. 

Speaking of car loading statistics, you ought 
to see a Ford on a pleasant Sunday. 

John D. Rockefeller has done a good deal for 
the advancement of humanity, and gasoline. 

As we understand it, the battery is charged 
by the generator, and the owner by the garage. 

There is said to be uneasiness on the Rhine 
regarding France, but it probably isn’t as great 
as it was in 1918. 

It has been made very plain to Russia that 
the first thing you have to do when you come 
into the game is to buy chips. 

They have just had a pink dust storm in Okla- 
homa. We had always supposed that raising the 
yellow dust was Oklahoma’s specialty. 

_ The average life of an automobile is five to 
81x years, but we fear that the average life of 
a pedestrian will soon be less. 








Because of the increase in crime New York 
has put 5,000 police patrolling the streets. Chi- 
cago isn’t going to take any such chances. 

Now they are talking about hypnotism by 
radio, and the way some fellows hang over the 
thing it looks like the hynotism were already 
here. 


The American Legion office at Kansas City 
found forty jobs in a day for men to do, thus 
almost equaling the record of any man’s wife 
during spring housecleaning. 

Three Leavenworth inmates have pleaded 
guilty to planning to obtain blank prison checks 
and then forge them to get funds. It has got- 
ten so you can’t find an honest man even in a 
prison. 

The Pittsburgh team has been transferred to 
Salina, Kan., but it is the Pittsburg, Kan., team 
and not the Pirates, as you would naturally sup- 
pose if you recall the finish last season in the 
National League. 

The chances of being convicted of a crime in 
the United States are 1 in 130. In other words, 
the old maxim ‘‘Let no guilty man escape’’ 
has been changed to ‘‘ Let 129 out of every 130 
guilty men escape,’’ or 130 women. 


BETWEEN TRAINS 

BATTLE CreEEK, Micu.—Steve Rathbun, Grape- 
nuts, Art Kraft, Doe. Kellogg—this town has 
so many and different things to make it fa- 
mous that no wonder it is. We found a live 
Chamber of Commerce that has wiped out the 
city line and reaches out over ordinary city 
boundaries—and, what is best about it, reaches 
out to help. 





GRAND Rapips, Micu.—W. T. Hicks is now of 
the Hotel Hermitage, Grand Rapids, Mich. We 
mean that that is where he lives, but he is still 
of Peavy-Byrnes. He was tranferred here from 
Chicago Feb. 1, and is glad to be back in 
the good old State of Michigan, among his good 
old friends. He wasn’t the only lumberman 
we saw today. The Kiwanis Club made D. G. 
FitzGibbon sit alongside of us, altho Fitz put 
up a game fight for a seat farther off. And 
alongside also was Emerson, the automobile man 
and ex-lumberman. E. K. Prickett, one of our 
prominent hardwood consumers, was not far 
away, and, oh, yes, Bun Smith, former secre- 
tary of the State retail lumber association, now 
known as Attorney L. W. Smith, with a large 
and, let us hope, lucrative practice. 


LANSING, MicH.—Mr. and Mrs. Rotary packed 
the Elks Temple tonight, besides a few invited 
guests—among them our good friend A. J. 
Hager, in the lumber business, and proud of it. 
And, of course, Mr. Bliss was there—a grand 
name for a lumberman when the market is 
right. 








MISHAWAKA, IND.—Probably everybody who 
ever bought a pulley has heard of the Dodge 
Manufacturing Co., and here is where it is. It 
is the biggest industry in the town of Misha- 
waka, and Mishawaka can point with pride to 
the fact that it has a whole lot to do with turn- 
ing the wheels of industry in the world, includ- 
ing the wheels of the lumber industry. 


KALAMAZOO, MicH.—The toastmaster at the 
banquet of the Michigan Ice Industries Asso- 
ciation, the icemen of the State in annual con- 
vention assembled, when the water was served 
tonight, said to the waiter, ‘‘No ice, please.’’ 
But you need not laugh; just because you are 
a lumberman, that doesn’t mean that you would 
like to have a wooden leg. 





Toronto, ONT.—The Canadian Retail Coal 
Assoviation dared us back again to its annual 
convention; and we will take a chance but not 
a dare. We have no doubt there was a lumber 
retailer scattered here and there thru the audi- 
ence, because troubles never come singly, and 
many men handle both coal and lumber. 





An Order Getter 


and a big factor in holding customers is 
our unique method of protecting the qual- 
ity and milling on all L. C. L. shipments 
of %” 


Buu Oak Flooring 
the Best Oak dlrouing 


We cover ends of all this stock with special 
corrugated board boxes and securely bind 
them with wire. Your customers appreciate 
the added value of this “package idea.” 


Order L. C. L. or straight carloads of Oak 
and Maple flooring with Hardwood lumber 
direct from Chicago. 


E. Bartholomew 


4052 Princeton Hardwood Co. 


Avenue 
Storage facilities for Western lumber. CHICAGO, ILL. 








Clancy's RED BOOK Service 


Established 1876 





Continuously 
Revised Re- 
ports and 
Ratings for 
all who deal 
with the 
Lumber and 
Woodwork - 
ing Indus- 
tries. 


Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 








Carpenter Aprons 17 Cents Up 
Nail Aprons 11 Cents = 


They Advertise Your Business 
They Please Your Customers 









The advertising expense of 
using these aprons is very 
small. 

We also are makers of adver- 
tising shop caps and all kinds 
of household items made of 
cloth. 

Write for samples and prices di- 
rect from the manufacturer to you. 
We have no commission agents. 


Samples and quotations sent on 
receipt of 25c in stamps. y, i 


Ford, Lincoln 
Peskin St., & Co. 


CHICAGO, ILL. 
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Buying On a 
Quality Basis 


is the surest way to insure cus- 
tomer satisfaction and a contin- 
uous repeat order business. 
Right now it is particularly de- 
sirable to buy on this basis 
because builders are exacting 
in their demands. Let us help 
you obtain better values in 


Fir, Spruce, Hemlock 
and Pine Lumber 


We are manufacturers and whole- 
salers of lumber, box shooks, and 
cottonwood egg cases. Write us to- 
day about your requirements—we 
can quickly furnish anything you 
need. 


C. M. Post Box & Lumber Co., 


Sales Office: 
Securities Building, 


Seattle, Wash. 

















Fix Vow Credit Loss 


in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
And how often i 


at. you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 


problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co* 

OF NEW YORK 

1141 Marquette Bldg. 80 Maiden Lane | 
Chicago, III. New York, N.Y. | 


small 





511 Locust St. 
St. Louis. Mo. 














LATADY, ANDREWS & Go. 


CERTIFIED PUBLIC ACCOUNTANTS 





JOHN F. ANDREWS, G. P. A. 


Formerly General Auditor Kaul Lumber Go. 
In Charge of Lumber Department. 





Brown- Marx Building, 
BIRMINGHAM, ALABAMA 














GILBERT NELSON & CO. 


Public Accountants 
600-601 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








FEW LOGS TO DRIVE ON PENOBSCOT 


Bancor, MAINE, April 17.—This quaint Maine 
city, once the centre of the nation’s lumber 
industry and for many years thereafter head- 
quarters for the most skillful and daring log 
drivers and ‘‘white water’’ men in the world, 
has acquired a pale resemblance to its oldtime 
picturesqueness since the ice went out. 

Two years ago log drivers on the Penobscot 
River were getting $5 a day, and even then the 
East Branch crew struck for $6 and got it. Last 
year the pay had dropped to $3.50 for first 
class men, but this spring $2.25 a day will hire 


‘the best of them, while the common run can 


get no more than $1.75. Even at this low pay, 
the men who are handy with cantdog and setting 
pole and accustomed to ‘‘white water’’ find it 
hard to get a job for the simple reason there 
are very few logs to drive. 

Probably not more than 25,000,000 feet of 
long logs will come to Penobscot boom this year, 
while Bangor boom, where for more than a cen- 
tury logs have been rafted for the tidewater 
mills, may not have any logs at all. A few 
small crews have been sent up river, chiefly to 
bring down pulpwood drives, but the demand 
for help is very slack, as the Great Northern 
Paper Co. and other big concerns have enough 
men already at the headwaters to handle their 
drives. 

The drives this season are mostly made up of 
pulpwood, in 4-foot lengths. No man can stand 
on such light stuff and no one tries. The driv- 
ing bosses now hire foreigners who are willing 
to wade out into the stuff no matter how cold 
the water is. That’s the only way to keep it 
going and no crackerjack ‘‘white water’? man 
would condescend to such dreary work. 


OVERHAULING ISLAND'S OLDEST YARD 


JAMAICA, LONG ISLAND, N. Y., April 17.— 


The oldest lumber yard on Long Island is 
just now undergoing an extensive overhaul- 


ing that will make it one of the finest plants 
to be found in the vicinity of New York 
City. The Hicks Lumber Yard, of Roslyn, of 
which A. W. Hicks is proprietor, is building 
new docks and hereafter will receive ship- 
ments of fir and spruce and other products 
direct from Pacifie coast manufacturers, A 
big curgo of fir is destined to arrive within 
a few days and other cargoes will come at 
regular intervals for some months. 

Twenty-eight sheds for the pretection of 
lumber have been installed and a mill es- 
tablished for sash and door work. There is 
also an outside mill for heavy work. The 
cargoes are received in Brooklyn and are 
lightered to the Hicks plant, where distri- 
bution of lumber is made in a wide radius 
covering areas of Long Island that are being 
developed rapidly. 

The Hicks yard covers ten acres and the 
company owns 800 feet of water rights on 
Hempstead Harbor. A fleet of five auto trucks 
is a recent acquisition of the yard, which uses 
two horse drawn vehicles for shorter hauls. 
There probably is no other yard on Long 
Island that carries a greater varicty of lumber. 

Shipments of spruce are brought down from 
Maine direct to the company’s docks by 
schooner. Two carloads of redwood were 
being unloaded from lighters while Mr. Hicks 
was explaining to a representative of the 
AMERICAN LUMBERMAN that the demand for this 
western product is fast gaining favor in the 
territory, and that he expects a much greater 
demand once the virtues of redwood have 
become fully known. 

The shipments of redwood contain a log 
seven feet in diameter and from a tree that 
was 450 years old. Mr. Hicks says he will 
construct an advertising sign from the log 
and place it on the roadside. 

Mr. Hicks said that part of a cargo of 
hemlock was due to arrive this month and that 
many shipments of southern lumber would 
come in before the season grows much older. 
The coneern uses large quantities of cypress 
in finished grades. 

Across the creek from the Hicks yard is the 
old establishment of Joseph Hicks, which is 
now owned by Conklin, Tubby & Conklin. 
This yard was founded by the grandfather of 


A. W. Hicks, who took over the present Hicks 
Lumber Yard when he returned from service 
overseas in the aviation corps. 

Besides other lumber, the Hicks yard han- 
dles large quantities of hardwood, especially 
Virginia oak. It distributes, also, big stocks 
of chestnut. The mills of the company are 
all operated by electricity, there being twenty 
machines for finishing trim. Said Mr. Hicks: 

We are having difficulty in keeping up with 
orders. As fast as we enlarge our facilities it 
seems that business increases to keep pace with 
us. We handle an exclusive line of boat builders’ 


lumber, and this is in especially heavy demand 
at the present time. We use principally boat 
cedar from Virginia. 


Building is improving right along in this section 
of Long Island and I think this season’s business 
will be many times larger than any in the past. 
[ expect prices on all grades of lumber to advance 
before the season has gone much further. 

PEBBLE AAABS 


SPECIALIZE IN HOUSE BUILDING LUMBER 


WANnTAGH, Lone Isuann, N. Y., April 17. 
Nine years ago, when Wantagh was a small 
village, the lumber yard of Cox & Vantuy] 
was established here. The proprietors are 
S. M. Cox and W. H. Vantuyl. In the com- 
pletion of a new warehouse within the last 
two weeks, the concern now has facilities 
to satisfy the lumber needs of a community 
that is going ahead by leaps and bounds in 
the matter of new houses. 

The new building is 48x87 feet and has a 
second story that is used for the storage of 
window frames. The company has the only 
private railroad siding in Nassau County, 
and in addition to this the new pipe line 
boulevard will run directly by the site. The 
boulevard is being constructed to relieve 
congestion ou the Merrick Road and Messrs. 
Cox and Vantuyl predict that the volume of 
lumber used on Long Island will be greatly 
increased by its inauguration, 

The company carries house building lum- 
ber exclusively, except for a few items of 
hardwood for trim, including poplar, oak and 


chestnut. Wantagh soon will install its 
own electric lighting system and immediately 


connections can be made, Cox & Vantuyl will 


add an electrically equipped mill to their 
facilities. 
Both Messrs. Cox and Vantuyl were  or- 


iginally with E. Bailey & Sons, lumber dealers 
of Patchogue, and they bought their present 


business from Young Bros. who had_ been 
established for twenty years. The site 


covers five acres and distribution is made by 
auto trucks. There are cight buildings on the 
property, including a finely equipped office 
structure. 

Mr. Vantuyl said business last year was 
twice as big as it had been any year before. 


He expects it will double in volume this 
vear. Said he: 

Red -cedar shingles and lath have remained 
steady in price since last October. We expect 


them to advance, because we see a great building 
boom from now on, not only in this section but 
all over Long Island. There is a wonderful demand 
for houses. If there is a serious shortage of lumber 
items I expect shingles and lath to feel the pinch 
first. 

Mr. Vantuyl 
during the war. 


was in the aviation service 


(‘SR EBaaaeaaans 


RETIRES AFTER FIFTY YEARS OF ACTIVITY 


BALTIMORE, Mp., April 17.—With the retire- 
ment of Samuel P. Ryland, jr., head of the 
Ryland & Brooks Lumber Co. for the last fifty 
years, one of the oldest and best known men 
engaged in the North Carolina pine and hard 
wood trade withdraws from active business. Mr. 
Ryland served in the Confederate Army during 
the Civil War, and has been prominent in thie 
affairs of the Baltimore Lumber Exchange for 
many years. Following Mr. Ryland’s retire- 
ment, the company has been reincorporated as 
the Ryland & Brooks Lumber Co. (Ine.), and 
the capital stock increased to $100,000. The 
offices will remain in the American Building, 
and the business will be conducted on the same 
lines as before. 

Turner W. Isaac succeeds Mr. Ryland as presi- 
dent; Benjamin Read takes Mr. Ryland’s place 
on the board of directors and becomes vice pres!- 
dent, succeeding Walter B. Brooks in the latter 
office; S. J. Brauer being elected secretary and 
treasurer. 
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The Lumber Dealer and His Millwork Problems 


Booklet of Millwork Designs Needed 
[By J. M. Long] 


If a retail lumberman is handling asphalt 
shingles the manufacturer supplies him with litera- 
ture to give to his customers, helping them to select 
a suitable shingle and one that he perhaps carries 
in stock and can supply at once. The wallboard 
manufacturers supply folders showing the differ- 
ent kinds of wallboard, how it is put up, informa- 
tion on tinting ete. You are supplied with sam- 
ples of roofings, building papers and other prod- 
ucts that you can present to your customers, let- 
ting them take them home, look them over and 
make up their minds what is best suited to their 
needs. 

Sut what have you to present to the home builder 
who wants to look over the designs of millwork at 
his leisure? To be sure, you have some beautiful 
catalogs from millwork factories, but usually 
you only have one of each kind for your office files 
and if you let your customer take one home with 
him you do not know but that you may need it in 
figuring another bill the same day, or it may come 
back in a spoiled condition. 

Suppose, however, you had on hand 100 millwork 
books, pocket size, showing the standard patterns 
of millwork—those that are used in nine out of ten 
houses. A book showing several designs of cut-up 
top windows and sash, five or six front doors, two 
or three inside doors, cabinet work such as side- 
boards, buffets, kitchen cupboards and medicine 
cabinets, and a few neat stairway designs, porch 
material, moldings and trim. 

Then when your prospect comes in for prices 
on lumber and tells you he wants millwork also 
but he hasn’t decided on the patterns, you ean 
say to him: “Here is a dandy little book that will 
help you make your selections. You will find 
here all the latest cuts being used and you can 
mark what designs please you the most. ‘Take it 
home so you and your family can look it over 
and when you have decided on what you want 
come in and we will go over it together and see 
how the designs you have selected will line up.” 

Now, Mr. Lumberman, just think this over for 
a minute and see what a benefit this service would 
be to you. Think of the many hours you spend 
poring over your millwork books, showing your 
prospects this design and that. They come into 
your office without definite ideas and it is difficult 
for them to make a decision in a few moments as 
to what they ought to use in their new home, Even 
should you succeed in having them make a selec- 
tion, they go away with an uncertain feeling as to 
whether they have picked out designs that will be 
best suited to their new house. 

A home is something most people, when build- 
ing, expect to live in a lifetime. For this reason 
they want millwork that suits their taste, an 
interior that will be pleasant and an inspiration 
to them. They should have time to look over 
different patterns and not be made to pick out 
items on a few moments’ notice, while you are 
showing them the articles. 

What a pleasure it would be to you, if after you 
had given a man one of these books, he would come 
back and say: “I want No. 14 windows, No. 76 
front door, No. 81 rear door, No. 96 interior doors, 
No. 150 sideboard” ete. This seldom happens 
under the present arrangement but would be a 
reality if you had this service. 

You can not expect millwork factories to go to 
the expense of getting out great quantities of these 
books and give them to lumbermen. If one started 
it, others would follow suit to keep pace, and this 
would result in duplication of effort and waste of 
money, 

I can not give the solution of this problem, but 
I will point it out. If there was a national asso- 
ciation of millwork manufacturers functioning they 
could do no better work than to take up this prob- 
lem and carry it thru. But as they are not active, 
I believe it should be taken up by the National 
Lumber Manufacturers’ Association. They should 
select a man to take charge of this work, one who 
would coéperate with the millwork industry in 
securing the most popular designs and then go 
ahead and get up this small millwork catalog. 

_ After the work has been brought to this stage 
it should be brought to the attention of all the 
regional associations, showing them the good re- 
sults it could accomplish, the help it would be to 
the retail lumbermen, and their codperation se- 
cured in extending this service to every one of their 
members, bringing about a national codperation. 
lhese books would be furnished lumbermen at cost. 
sesides the benefit to the retail lumbermen it 


would do more to standardize millwork patterns 
than any other work yet started. 

You may say, “Well, what can I do about it? 
I would’ like to have this service and would use 
it to good advantage, but if they don’t give it to 
me I will have to do without it and operate in the 
old way.” That is true, but you can help by writ 
ing your association in this regard, telling it 
you need this service, stating that you would pur 
chase 100 of these books if they were put out 
economically and bring all the pressure you can 
bear to having this idea carried thru. 

If you give this serious thought, you will see 
where you need these books to round out your 
service to your customers; you will see that it will 
result in considerable saving in time that you are 
now putting in helping your customers select their 
designs of millwork; you will see that with these 
books circulating all the large millwork factories 
will make it a point to stock these designs, enabling 
you to get quick service on any items when needed. 

It is not an intricate problem but one easily 
solved and at practically no expense. If this is 
brought to pass, one of the weakest links in the 
chain of retail lumber distribution will be strength- 
ened, resulting in great advantages to the lumber 
industry as a whole. 


[This is the sixth of a series of articles deal- 
ing with the retail lumberman’s millwork prob- 
lems. The next article, to appear in an earl 
issue, lists some of the questions Pomatinons 
asked by purchasers of millwork, and gives the 
answers.—EDITOR. | 


Trade Conditions and Outlook 


That business is good and getting better right 
along is the unanimous opinion of millwork manu 
facturers from all over the country assembled in 
Chicago this week for the purpose of attending the 
eighth annual convention of the Millwork Cost 
Bureau. With building going forward at a rate 
that breaks all records for the last few years, 
everyone engaged in the business of supplying 
building materials may well feel optimistic. Build- 
ing statistics issued during March, 1922, in 190 
of the leading cities of the United States show 
100 percent increase over March, 1921, the totals 
being $262,283,354 and $131,905,317, respectively. 

Door orders are coming in to plants in the Mer- 
rill (Wis.) district in such numbers that in some 
instances orders have had to be rejected, one large 
order for garage doors going the round of several 
factories without an acceptance. ‘The sash _ busi- 
ness is not nearly so active at the present time, but 
from the experience of past seasons the big bulk 
of orders in this line promises to come somewhat 
later. Demand for moldings is also brisk, altho 
most plants in this section manufacture only from 
cuttings from their own departments. 

Minneapolis and St. Paul (Minn.) manufacturers 
continue to have a good trade in the cities, and 
business is showing improvement in the smaller 
communities, but the spring building movement has 
not had its effect on sash and door business yet, 
except in the estimators’ departments. Small and 
medium priced residences, which form the bulk of 
the building activity now, are running largely to 
stock sizes. Prices are still below what they 
should be, and advances are looked for as soon as 
normal activity is reached. 

Sash and door manufacturers of Tacoma, Wash., 
are extremely optimistic over the prospects. The 
increase in orders which began two weeks ago has 
been maintained and the companies now report 
more orders on their books than for some time. 
The improvement has not equaled that in the lum 
ber industry but has been noticeable, and the manu- 
facturers are confident of a big de mand in the near 
future. No change in prices has been reported. 

Planing mills, sash and door and interior finish 
manufacturers in Duluth, Minn., claim to be op- 
erating practically on a normal basis. Large 
housing programs are being formulated and op- 
erators in this city are at present figuring on more 
bills than at any time in more than four years. 

Kansas City (Mo.) plants have been forced to 
make an advance on doors because of the high 
prices paid for shop lumber. All of the plants 
are rushed with work on special orders and yard 
trade is very good. 

The intimations given some time ago that Balti- 
more (Md.) sash and door prices not only would 
not undergo a further revision downward but 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


ask LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 


— 


We Reach All Markets 


with equal facility inasmuch as we have 
access to all transcontinental lines, so 
you need not hesitate to send us your 
orders for 
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Vertical Grain and Flat Grain 


FIR FLOORING 
vet! Fir Stepping ins 


Fir Lumber, Hemlock Boards and Shiplap. 


The uniformity of our quality, millwork 
and grading will bring you repeat orders. 
Let us prove it. 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 
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Pacific States Lumber Co. 
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The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 3LAS MALLOC 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St., CHICAGO 
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REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 

















17 Northern 17 
Hardwoods 


The Best Produced—We have it 


Maple, Elm, Birch and Basswood 
VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 


1 7 Grand Rapids Office, Chicago Office, 1 7 
Perkins Bldg. No. 1329 Peoples Gas Bldg. 








Bone 


Michigan Hard Maple bry 


- (4-4 to 16-4 No. 1 Com. & Btr. Maple 
Can Ship /4.4, 5-4 & 6-4 No. 1 C. & B. Basswood 
ow —_ {Also Pine, Hemlock and Tamarack 


ABBOTT & WAGNER, Cadillac, Mich. 








GRAND RAPIDS MICHIGAN 


Where else can you get in the same car anything in Northern or 
Southern Hardwoods and choice of 114 varieties of 3-8 in. and 
13-16 in. Hardwood Flooring? The lumber can be kiln dried and 
worked too if desired. Send your inquiries to 


NICHOLS & COX LUMBER CO. 
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Geo. T. Mickle 
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Rail 
ea, Lumber Co. 
WHOLESALERS — MANUFACTURERS 

Timber Douglas Fir 
Ties yp Spruce 
Yard Stoc 
Mine Timbers Hemlock 
Railroad Red Cedar 
Material Port Cedar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 














1400 Yeon Building, PORTLAND, wel 
>) 
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Spruce Finish 
Kiln Dried and S4S 

May be shipped with Fir Lumber. 


Watch our ‘‘Monthly Special’’ for 
Stock on hand ready to Ship. 
Buehner Lumber Company 
1508-9-10 Yeon Building, 
Portland, Oregon. 





We Market the Products of our 
Own Mills. 


S J 


MOTOR TRUCKS AND TRACTORS 


Gold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
*“‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill, 























might be expected to increase has been realized, 
an advance in some of the items having been made 
in the last week. Building proceeds on a broad 
scale and the demand from the Baltimore field as 
well as from the outside makes the sash and door 
men quite sanguine of a good year. There has 
been no opportunity to work up extensive supplies 
of stock sizes, and all of the plants are getting 
orders in sufficient number and volume to keep 
them busy. 

A decided improvement in the demand for doors, 
sash and millwork is reported in Columbus, Ohio. 
With better weather prevailing a number of build- 
ing projects are under way and buying of mill- 
work ete. is rather brisk. Figuring on new jobs 
is the rule. Plants are generally busy, but they 
have not increased their working forces materially. 
Prices are still low and somewhat irregular. 

The Buffalo (N. Y.) door factories and planing 
mills have a good many orders on hand and the 
number of new dwellings and other buildings in 
process exceeds the record of a year ago. Labor 
troubles have not amounted to as much as was 
feared this spring. Intending builders show a dis- 
position to go ahead anyway, and the supply of 
labor available at fair wages is quite ample. 

San Francisco (Calif.) sash and millwork plants 
are very busy, with many wooden buildings under 
construction. Sash and door factories in the Bay 
counties district have prospects for a busy season 
and are operating with good forces. Finished door 
factories connected with the white and sugar pine 
mills have a fair demand. Sash and door cut 
stock is moving to some extent, and better prices 
are looked for. 


The Window Glass Situation 

Notwithstanding the greatly increased building 
activity, Jarge manufacturers and distributers of 
window glass report last week the poorest since 
March 1. It is believed that some factories have 
been selling at reductions from the list, altho this 
means of inducing business has not been generally 
resorted to. There is little or no change in manu- 
facturing conditions. Hand plants have about 
six weeks more to run before the end of the pres- 
ent blast. Machine production remains on about 
same scale as at the end of March. The window 
glass situation is believed by the trade to be funda- 
mentally strong, and there is a general feeling 
that large demand can not be much longer delayed. 


‘BPR eaaeeaeaeaaaaaaaaa 


CONFERENCE SHOWS MILLIONS OF ACRES OF 
IDLE LANDS MAKE FORESTRY PROBLEM 
FOR AGRICULTURAL STATES 


(Concluded from page 55) 


work has been completed. 

A letter from H. B. Riley, president of the 
Chicago Title & Trust Co., was read. Mr. Riley 
urged the importance of bringing before the 
Illinois constitutional convention the matter of 
an amendment permitting classification of lands 
for taxation purposes, and on motion a special 
committee was appointed to present the matter 
to the convention. 

The report of the resolutions committee was 
presented late Thursday afternoon. The resolu- 
tions adopted appear elsewhere. 


Organization Takes Permanent Form 

Considerable discusion was indulged in with 
regard to the next step to be taken as an eight- 
State group. Finally a resolution was adopted 
that the Central States Forestry League be 
made permanent thru the action of the public 
affairs committee of the Union League Club 
and one representative from each of the eight 
States, the State representative in each case to 
be appointed by the delegates from that State 
appointed to the present conference. 

The conference then adjourned. 


DELEGATES ATTENDING 


The following delegates and others attended 
the conference: 

I. N. Ackerman, Chicago Journal of Com- 
merce, Chicago. 

T. W. Allinson, Prairie Club, Chicago. 

W. S. Ayres, Bogalusa, La. 

W. W. Baird, president Union League Club, 
Chicago. 

William B. Baker, Association of Wood Using 
Industries, Chicago. 

L. L. Barth, Edward Hines Lumber Co., Illinois 
Manufacturers Association, Chicago. 

Temple Belamy, Chicago. 

J. G. Brown, governor’s appointee, 
apolis, Ind. 

O. M. Butler, American Forestry Association, 
Madison, Wis., and Washington, D. C. 

Henry C. Campbell, Wisconsin Forestry Asso- 
ciation, Milwaukee, Wis. 


Indian- 


Sidney Clemons, 
cago. 
J. W. Coverdale, 


AMERICAN LUMBERMAN, Chi- 


American Farm Bureau 


Federation, Chicago. y 
Henry C. Cowles, University of Chicago, 
Chicago. 


T. R. Crawford, Lumber, Chicago. 

B. A. Craver, Civic Club, Manistique, Mich. 

W. T. Culver, Ludington, Mich. 

G. M. Davidson, Chicago & North Western 
Railway Co., Chicago. 

a H. Diercks, governor’s appointee, St. Paul, 
finn. 

E. L. Dodge, Union League Club, Chicago. 
— Dunlap, governor’s appointee, Colum. 
Jla, JVLO. 

Mr. Eldred, Associated Press, Chicago. 

John Fox, Union League Club, Chicago. 

D. L. Goodwillie, Union League Club, Chicago. 

W. A. Guthrie, governor’s appointee, Indian- 
apolis, Ind. 

C, L. Hall, Edward Hines Lumber Co., Chicago. 

William L. Hall, Union League Club, Chicago. 

Samuel A. Harper, Prairie Club, Chicago. 

Mr. Heges, Daily News, Chicago. 

Herman H. Hettler, Illinois Manufacturers’ 
Association, Chicago. 

John H. Himmelberger, governor’s appointee, 
Cape Girardeau, Mo. 

AP ak G. Hollis, governor’s appointee, Minneapolis, 
inn. 

George E. Hooker, Friends of our Native Land- 
scape, Chicago. 

J. L. Houston, jr., Prairie Club, Chicago. 

Bolling Arthur Johnson, Lumber World Re- 
view, Chicago. 

George W. Jones, Illinois Lumber Merchants’ 
Association, Chicago. 

Ransom Kennicott, Boy Scouts, Chicago. 

B. J. Kewin, Forest Preserve, Chicago. 

Frederick Klapproth, Chicago Mill & Lumber 
Co., and Illinois Manufacturers’ Association, 
Chicago. 

Arthur Korsgard, Cook County Forest Pre- 
serve, Chicago. 

of Kramer, 
mond, Ind. 

D. Lange, St. Paul, Minn. 

Robert E. Lee, governor’s appointee, Spring- 
field, Mo. 

Iozra Levin, Department of Agriculture, Lan- 
sing, Mich. 

G. B. McDonald, governor’s appointee, Ames, 
Iowa. 

Charles H. 
Federated 
P:0. 

kK. F. MacLellan, Trenton, Ont. 

A. M. Mattison, Associated Manufacturers of 
Woodworking Machinery, Rockford, Ill. 

S. F. D. Meffley, Lumbermen’s Association of 
Chicago, Chicago. 

Miss ©. A. Mitchell, Illinois Audubon Society, 
Riverside, Ill. 

Ps B. Miller, Natural History Survey, Urbana, 


governor’s appointee, Rich- 


MacDowell, forestry committee 
Engineering Council, Washington, 


Warren C. Nixon, governor’s appointee, St. 
Louis, Mo. 

J. V. Norcross, Union League Club, Chicago. 

Mrs. Russell H. Opdyke, Chicago Woman’s 
Club, Chicago. 

L. Osborn, Northern Hemlock & Hard- 
wood Manufacturers’ Association, Oshkosh, Wis. 
‘ L. H. Pammel, governor’s appointee, Ames, 
owa.,. 

Miss Jennie N. Pettersen, Prairie Club, Chi- 
cago. 

George J. Pope, Lumbermen’s Association of 
Chicago, Chicago. 

Gov. J. A. O. Preus, St. Paul, Minn. 

George C. Purdy, Associated Manufacturers of 
Woodworking Machinery, Rockford, III. 

EK. D. Reddington, Chicago. 

Frank Ridgway, Chicago Tribune, Chicago. 
“— Riggs, governor’s appointee, Ironton, 

o. 

L. P. Robertson, Hardwood Record, Chicago. 
. a Roth, governor’s appointee, Ann Arbor, 
Mich. 

O. M. Schantz, Geographic Society and Illinois 
Audubon Society, Chicago. 

H. J. Sameit, National Association of Farm 
Equipment Manufacturers, Chicago. 

I), S. Shortress, Kiwanis Club, Chicago. 

A. J. Smith, governor’s appointee, Decatur, Ind. 

C. W. Stark, Prairie Club, Chicago. 

G. B. Stevenson, Boy Scouts, Chicago. 

Mrs. D. T. Stockman, governor’s appointee, 
Sigourney, Iowa. 

J. B. Strauss, Boy Scouts, Chicago. 

J. W. Toumey, Forestry School, Yale Univer- 
sity, New Haven, Conn. 

M. G. Truman, Truman Lumber Co., Chicago. 

J. P. Underwood, Union League Club, Chicago. 

J.C. Vaughan, Vaughan’s Seed Store, Chicago. 

Russell Watson, University of Michigan, Ann 
Arbor, Mich. 

Kk. T. Wheelock, Federation of Outdoor Clubs, 
Chicago, 

R. B. White, 
City, Mo. 

S. N. Williams, American Railway Engineer- 
ing Association, Chicago. 

Louis Wuichet, Union League Club, Chicago. 

J. A. Young, Aurora, IIl. 

Robert F. Palmer, Berkshire Life Insurance 
Co., Chicago. 

EK. E. Parsonage, Association of Wood Using 
Industries, Moline, Ill. 

Mr. Pitney, Christian Science Monitor, Chicago. 


THE RAILROADS of the United States ordi- 
narily consume about 200,000,000 tons of bitu- 
minous coal a year. 


governor’s appointee, Kansas 
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A Removable Roll Bed Body 


There are occasions when a great many retail 
lumbermen are very anxious to secure a device 
which will permit them to roll off their loads with- 
out delay. Also there are many companies which 
at times want a truck with an entirely smooth 
bed. These requirements are easily solved by the 
latest type body of the Trailer-Truck Co., Nashotah, 
Wis. This company has now placed upon the mar- 
ket its removable roll bed, which may be quickly 
installed on any flat truck bed and quickly taken 
off, and with its aid a 


greatly lessens the normal life of your truck. Most 
trucks are equipped with governors to prevent ex- 
cessive driving speeds. It is just as essential to 
keep down the speed in coasting. 

A heavy truck in motion represents a tremendous 
amount of energy whose destructiveness increases 
at a much greater ratio than the increase in speed. 
It therefore requires much more effort to control 
and it can do untold damage should it get beyond 
the driver’s control. 

Excessive speed causes excessive wear. The driv: 
ing shafts are designed to run at certain speeds 





load may be easily and 
promptly rolled on or off. 
When it is desired to de- 
liver material which can 
be rolled off, the bed can 
be put on the truck, but 
while handling coal, sand 
or cement etc., the bed 
can be quickly removed. 
The accompanying illus- 
tration shows how a load 
of lumber may be dumped 
by the use of this bed. 
The photograph was taken 
in the yard of the Cooper 
& Utter Lumber Co.,, 
Nashotah, Wis., which is 
using this equipment with 
complete success. 

This roll bed may be 
put upon an _ ordinary 
yard wagon, upon semi- 
trailers or 4-wheel trail- 














ers. In the case of a 
yard wagon it permits 
the loads to be assembled 
and rolled from the yard 
wagon on to the truck. The essential features of 
the roll bed are as follows: 

“Steel channel frame put together with gussets 
and angles—bolted—not riveted. Good size rolls, 
running in plain or roller bearings. Two rear rolls 
are studded, but studs are removable if smooth 
roll is desired. Shafts of two rear rolls are 
squared to receive unloading wrench furnished with 
each unit. Locking bars engage the two squared 
ends of the rollers, preventing movement while the 
load is in transit. A short stake is bolted to each 
side of the frame. These stakes engage in stake 
pockets on the truck platform and hold the bed in 
position. The other regular stake pockets on the 
truck platform receive the regular stakes just as 
they are used every day. 

“The one piece construction of the removable 
roll bed makes it possible to lift it bodily and place 
it on the truck, or remove it. No change in truck 
platform is necessary; no holes to drill, no bolts, 
no tools of any description required in mounting or 
dismounting. This feature permits the use of the 
truck for any type of hauling, such as lumber, 
coal, brick, tile ete. Removable roll beds are built 
to fit the truck platform on which they are to be 
used. Therefore, they are built any width and 
any length.” 





Speeding Imposes Its Own Penalty 


Our driver operates the truck at high speed al- 
most continually. When told to run slower he 


said that would cut down efficiency, and that speed 

won’t hurt the truck. Is this true?—P. C. F 
ANSWER—Overspeeding is not only dangerous to 

others, but like overloading, is a factor which 





A Big Load Behind a Centiped Hauler 


A Removable Roll Bed Used by the Cooper & Utter Lumber Co., Nasho- 


tah, Wis. 


below their critical or bending speeds. Whipping 
of drive shafts does not tend to increase gradually 
but is almost instantaneous in its action once the 
critical speed is reached. Much damage not only 
to itself but to surrounding parts may be the re- 
sult of a shaft whipping out of its proper position. 
The engine flywheel and clutch parts may also be 
damaged beyond repair should they run at an ex- 
cessive speed. 

Truck tires, particularly the usual solid type, are 
rapidly destroyed by abnormal speeds. It is here 
that the cost of overspeeding is most quickly felt 
by the truck owner. 

In fairness to yourself and to other users of the 
highways, do not allow your driver to tamper with 
the governor on your truck and do not permit driv- 
ing beyond a rational speed if your truck is not so 
equipped, 


(Sa RBEEE: 


Hauls Remarkably Large Load 


Not long ago S. Crawford & Sons, of Cedar 
River, Mich., hauled an exceptional load of logs 
behind its Centiped hauling engine. In all, thirty- 
two sleigh loads were coupled on before the load 
was completed and each sleigh averaged 5,000 feet 
of logs, or an equivalent, to the load. The loads 
were as follows: Feet 
28 loads maple logs, average 5,000 feet... 140,000 
2 loads bark, 20 cords to load, each equal 
to 5,000° feet or more.......- ictcee 30008 
2 loads water, equal to. .....ccccccce -- 10,000 


160,000 
Earl S. Crawford, in speaking of this record 
train, said: “This load was started or made up 
from a distance of 18 miles to a distance of 6 
miles from the landing.” 
The hauling engine was 
made by the Phoenix 
Manufacturing Co., of 
Eau Claire, Wis. Phoenix 
patented car stake pock- 
ets made by the same 
company were used on all 
of the sleds. 


Among the lumbermen 
who witnessed this haul- 
ing test were J. W. Wells 
and Charles I. Wells, of 
the Wells Lumber Co., 
Menominee, Mich.; also 
W. E. Hallenbeck, super- 

-jintendent of the J. W. 
Wells Lumber Co. Those 
who saw this load hauled 
expressed much interest 
in the achievement. 
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Polleys Lumber Co. 


Manufacturers of 


Western White Pine. 


Dry Selects 





‘an via General Offices and Mills 
Milwaukee Rys. MISSOULA, MONT. 
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Pine Zone Lumber Co. 


Manufacturers and Wholesalers 


SPOKANE, WASH. 











Have complete dry stocks in 


Western Idaho 
WHITE WHITE 
PINE PINE 


RED FIR and LARCH 


Stock milled after re- For 
ceiving your orders as- 5 
suring uniform sizes and Retail Yards 
superior clean millwork. d 

an 


Your Inland Empire 
Forest requirements 


ph ag Box Factories 








Davenport 
Hotel 


SPOKANE, U.S.A. 
The Meeting Place for the 


usiness Interests of 
the Inland Empire 


Rates, $1.50 up 


ras frame of this house as “One of America’s Excep- 
tional Hotels” is based upon far more than its archi- 
tectural and artistic excellences—as unusual as they are. 

Modern rates, service—by no means dependent upon 
the price of room engaged—Devoid of formality. 














If a prominent lumberman is in town you 
will doubtless find him registered here. 


Davenport Hotel Company 
L. M. DAVENPORT, President. 








HE LUMBERMEN’S 
SEARCHLIGHT 

BY M. M. FERGUSON 
One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other val- 
uable information on making correct estimates, 


90 pages. size 4x9 {hip pocket edition] 
Bound in Cloth. Price $2.00 Postpaid 


ORDER YOUR COPY TODAY 


Americapfiumberman 


431 So. Dearborn St., CHICAGO 
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ENDEAVOR 








(7 \) 
Established 1891 


Carstens & Earles 


(INCORPORATED) 


Pioneer Shippers of 


Douglas Fir crceon rine 
Western Spruce 

Western Hemlock | 
Red Cedar 


Spars—Timbers- 
Lumber all Grades 
Box Shooks 

Red Cedar Shingles 


always in transit. 


Wire Our Expense. 














( Seattle, Washington 


) 








r —_ bres sa a ee 
Fir, Hemlock, Cedar tw om 
Of Unsurpassed Quality | 
We're mighty proud of our Fir | MATCHLESS 
flooring, drop siding, ceiling, dimen- | BRAND 
sion,lumber; Hemlock boards,ship- | 
lap; CedarSiding and“‘Rite-Grade” | CLEARS 
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Shingles. Let us prove it. 











Straight or Mixed Cars. ~—— ake 
° stin 
John D. Collins whitebids. Friends. 
Seattle, Wash. Lumber Co. > 
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The Atlas Lumber Co. | 


SEATTLE, WASH. 


Manufacturers 
FIR, HEMLOCK and CEDAR LUMBER 
CEDAR SIDING and SHINGLES 


Straight or Mixed Cars. 

















Here’s our 
Mechanically 
Improved 


AIR-COOLED BURNER 










Why go East 
for a Burner 
when you can 
get a Better 
One for Less 
Money in 
Seattle 





— ce ‘i . Swans 
(AL! Mew GF INTERIOR OF BURNER ULE, VIEW OF ATERIOR Of BURNER 


This Smokeless and Sparkless Burner Will Last 20 Years 


e also manufacture 
MARINE AND 
Stationary BOILERS 
Tanks and Sheet Iron Work of all descriptions 
REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


; Phone Ballard 555 
Seattle Boiler Works fpene Bl ce 
Successor to Ballard Boiler Works 


Frank F. Hopkins, Prop. Rea. Phone Ballard 1209 
Canadian Office, 1103 Columbia St., New Westminister. B. C 




















The Cost of Growing Timber 42 interesting exposition 


of facts and figures, 
By R. S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
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Chinese and Belgian Markets Reviewed ° 


WASHINGTON, D. €., April 17.--The lumber di- 
vision of the Department of Commerce in today’s 
issue of Commerce Reports features a report from 
Lynn W. Meekins, American Trade Commissioner, 
on China’s lumber trade. At the outset Mr. 
Meekins states that widespread building activity 
and the growth of native export industries have 
increased the demand for American lumber’ in 
China. Of the total imports of wood and its 
manufactures, valued by the maritime customs at 
$31,000,000 in 1920, the United States furnished 
nearly $11,000,000 worth, or about 35 percent, 
compared with 82 percent for Japan, Formosa and 
Korea. “This satisfactory showing,” he states, 
“is the result of the establishment by American 
interests of their own yards in China, served by 
their own transpacific and coastwise steamship 
lines. It is estimated that 80 percent of the im- 
port lumber in China today is handled by Amer- 
ican firms or by concerns in which Americans have 
a substantial interest. Probably 75 percent of 
the trade in cooperage materials is held by one 
American concern, which has opened a number of 
factories for assembling barrels.” 

Of the various kinds of wood imported into 
China, the three classes in which the United 
States made the most impressive showing in 1920 
were: Softwood timber and lumber, 123,500,000 
feet, board measure, or 59 percent; shooks for 
making casks, 83 percent, and furniture and mate- 
rials for making, 27 percent. In each of these 
Japan was the leading competitor. Douglas fir 
furnishes the bulk of America’s lumber exports to 
China, where it is used for construction work of 
all kinds. 

“The record building operations in Shanghai 
during 1921,” states Mr. Meekins, ‘‘when more 
than 5,000 structures, costing $17,000,000, were 
erected in the international settlement, and 2,000 
in the French concession and in Harbin, where 
$12,000,000 was spent upon 400 buildings, indi- 
cate a growing market for Douglas fir. Since 1919 
much building has been apparent in Peking, Tient- 
sin, Mukden, Darien, Tsingtao, Tsinan, Nanking, 
Wusih, Nantungchow and Ningpo. 

“Japanese and Chinese pine compete with Doug- 
las fir in price but not in quality. In strength 
and durability the American lumber is recognized 
as superior and is customarily specified in heavy 
construction. In the case of cheap native dwell- 
ings, mostly of brick, what little wood is em- 
ployed for interior construction is generally 
Chinese pine. Altho most of the eighteen provinces 
of China proper are practically deforested, Man- 
churia contains large timber resources, and both 
central and south China still) possess limited 
stands.” 

China’s hardwood imports come almost entirely 
from eastern Asia, the leading markets of supply 
in 1920 being Japan, Singapore, the Philippines 
and the Dutch East Indies. Two factors hinder 
the sale of American hardwood to China-—first, 
the activity of the Japanese in this trade, not only 
as direct suppliers but also as traders in timber 
from other parts of the Far East; second, the 
wide distribution thruout the Malay Peninsula, 
the Dutch East Indies and the Philippines of 
Chinese who are interested in shipping hardwood 
timber to China, largely on a consignment basis. 
America’s leading competitors thus are strongly 
entrenched in the nearby well timbered countries 
and follow closely the demand in China, which 
imported in 1920 less than 38,000,000 feet, board 
measure, of hardwoods. 


Belgian Market Not Satisfactory 

Acting Commercial Attaché Samuel H. Cross, 
in a report from Brussels, states that the aspect 
of the Belgian market for American woods has 
not been so satisfactory, on the whole, since 
March 1. Business in American woods, according 
to Antwerp importers, was abnormally active in 
December, January and February. This was on 
account of somewhat exaggerated buying, induced 
by the decline of dollar exchange and recurrent 
rumors of increased construction. From March 
1 to March 15, the date of the report, activity 
lessened. Purchases of oak and gum by cabinet- 
makers, which were more active toward the close 
of 1921, have somewhat fallen off since January, 
in harmony with the return of industrial depres- 
sion and the slackening of consumers’ purchases. 
In southern pine the purchasing activity of im- 
porters has resulted in establishing stocks of kiln 
dried saps and timber somewhat exceeding the 
normal local requirements. As most of this stock 
was bought at prices above the present market, 
buyers are now holding off in anticipation of fur- 
ther price concessions. 

“The American wood continuing to command the 


closest attention from Belgian buyers is southern 
pine,” states Mr. Cross. “Seemingly, Douglas fir 
does not appeal to consumers in LTLelgium so 
strongly, tho the arrival of one shipment of 11,226 
clear-quality planks and boards was noted during 
February.” 

During February of this year imports of south 
ern pine into Belgium aggregated 1,174,000 feet, 
compared with 568,000 feet in February of last 
year. Imports for eight months ending with 
February this year aggregated 19,779,000 feet, 
against 5,023,000 feet for the eight months ending 
with February, 1921. 

The lumber division announces that it has 
been approached by a well known continental wood 
agent, operating in France and Belgium, who de 
sires to obtain representation of American export 
ers handling both hardwoods and_ softwoods 
Concerns listed on the lexporters’ Index may apply 
to the Jumber division for particulars. 


Lumber Exporters’ Directory 


WASHINGTON, D. C., April 17.—Axel H. Oxholin, 
chief of the lumber division of the Department of 
Commerce, expects to have as many as 2,000 names 
of individuals and firms in the “Lumber Export 
ers’ Directory,’’ on which work is progressing quite 
favorably. These names were secured by combing 
the records of customs houses thru the codpera 
tion of the AMERICAN LUMBERMAN and other publi 
cations, and thru other sources, ‘ 

A questionnaire embodying 33 questions has been 
sent out to all names on the larger list. Certain 
of the questions call for information which is to 
be held in strict confidence, such as “paid up capi 
tal,” “affiliated companies handling wood and 
wood products,” the volume of export business 
handled annually ete. 

In addition to the questionnaire a printed form 
is being sent to all lumber exporters with the re 
quest that they indicate by a check mark the items 
which they export and the species of wood. Both 
softwoods and hardwoods are covered, 

Inquiries are beginning to come to the Lumber 
Division from foreign countries asking for the 
names of exporters of various wood products. Con 
cerns whose names are listed in the “Lumber Ex 
porters’ Directory” will receive these trade oppor 
tunities and other valuable information from = the 
Jumber division. 


British Lumber Trade Conditions 


WASHINGTON, D. C., April 17.—-The market for 
lumber in Great Britain during March was slightly 
Letter, particularly in respect to American lumber, 
but still very dull, says a report received by the 
lumber division of the Department of Commerce 
The engineering strike has affected the consump 
tion of lumber just at a time when the trade was 
beginning to recover. Moreover, the Government 
stocks of lumber which were taken over by the 
associated importers are not all worked off yet 
and until they are out of the way the demand 
for imports will not greatly increase. 

The lumber which was ordered toward the close 
of the year from America is now arriving in con 
siderable quantities. This lumber was purchased 
when the exchange was about $3.90 to the pound. 
und the loss by exchange alone is considerable 
It is reported that in a number of cases this last 
week considerable trouble has arisen in regard to 
deliveries, merchants refusing delivery where ship 
ments seem to have been unduly delayed. 

Too much emphasis can not be laid on the neces 
sity of a clear cut arrangement between buyer and 
shipper in regard to what constitutes “shipment,’ 
and great care should be taken to see that all 
shipping documents are in order. 


Ocean Freight Conditions Reviewed 


The full cargo steamer market was decidedl) 
slow, with general conditions favoring shippers. 
state Lunham & Moore, New York ocean freight 
brokers, in their bulletin reviewing freight condi 
tions during the week ended April 15. A limited 
demand prevailed for tonnage for transatlantic 
trading, principally for grain and sugar cargoes. 
while freights in the West India and South Amer 
ica trades were comparatively scarce. The suppl 
of tonnage is increasing, and is more freely tendered 
for charter, with rates easier and in some instances 
quotably lower. 

There was no noticeable improvement in the sail 
ing vessel market, freights being exceedingly scarce 
in all offshore trades, while only a moderate de- 
mand prevails for coastwise carriers. The supply 
of available vessels is more than sufficient for pre 
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tiling requirements, and rates have eased off a 
trifle. particularly on coal to New England ports. 


Stabilizing Transpacific Rates 


PORTLAND, OreE., April 15.—In an effort to stop 
the rate war which has prevailed among the steam 
ship companies operating to the Orient for the last 
month, a recent meeting of representatjves of the 
companies fixed new rates and discussed plans for 
u yveneral organization with oflices at each port 
and the adoption of an ironclad agreement that 
will keep all competitors in line. The new rate 
on lumber from Tacoma to the Orient was fixed 
at $12.50. The rate was $15 before the rate war 


started, and dropped as low as $8 during the con- 
test. Logs will be shipped for $17.50 and small 
stuff for $11.50. Long pieces will be subject to 
special contract. 

aan aeaeaaeaaanan 


No Change in Ocean Rates 

MeMpuis, Tenn., April 17.—-There has been no 
change in the ocean rates on forest products from 
Gulf and North and South Atlantie ports to vari- 
ous foreign ports, from those published on page 
S82, of the April 15 issue of the AMERICAN LUMBER- 
MAN, according to announcement made today by 
the American Overseas Forwarding Co., of this 
city. 








MILWAUKEE, WIS. 


The general tone of the Milwaukee 
Jumber market for the last seven days has im 


April 18. 


proved perceptibly. Building operations, delayed 
on account of heavy rains preventing excavation 
work, started in full force. Lumber prices as a 
whole are firm and unchanged. Few woods have 
sagged. One prominent jobber declared, ‘The 
market has improved slightly in high grade woods. 
Orders are a little more difficult to get out as 
mills are getting to a point where they have full 
order Tiles.’ Shingles are in fair demand, and 
prices have increased. The box trade is showing 
a little improvement but is still quite dull and 
below normal. Railroad shops are coming into 
the Milwaukee market for purchases of lumber to 
be used in the repair and construction of cars. 
Automobile body manufacturers are making siz 
able purchases, as are furniture makers. Robert 
Blackburn, prominent Milwaukee lumberman and 
president of the Blackburn Lumber Co., sum 
marized the market as follows, “Prices are un 
changed, the demand has quickened, and inquiries 
have inereased.” 


BAY CITY, MICH. 


\pril 17.—The continued improvement in the 
hardwood industry of lower Michigan is evidenced 
yy the large increase in sales reported during the 
last two weeks. The increased demand comes 
chiefly from the automobile and interior finish in- 
dustries, altho there is considerable activity in the 
box and crating trade. Orders are very largely for 
immediate shipment and dry stocks are being rap 
idly depleted. Values are showing strength, and 
in some instances substantial premiums have been 
paid for dry high grade stock. 

The maple flooring industry has participated in 
this improvement to a large extent and manufac 
turers find themselves considerably oversold in 
the higher grades. There has also been a greater 
demand for the factory grade. 

W. D. Young & Co., Bay City, have resumed the 
operation of their flooring plant after a 60-day 
shut down. 

The Kneeland-Bigelow Co., and Kneeland, Lun 
den & Bigelow Co., of this city, plan to start saw 
mill operations next week. These mills have not 
operated since November, 1921. 

Bert P. Whedon, general manager of W. D. 
Young & Co., was elected president of the Maple 
Flooring Manufacturers’ Association at its recent 
meeting, 


MEMPHIS, TENN. 


April 18.—Hardwood demand continues to 
broaden and shipments are increasing at a very 
satisfactory rate. The Southern Hardwood Traffic 
Association is authority for the statement that 
shipments are now larger than at the correspond- 
ing time in 1920 before the depression which came 
during the latter half of that year had manifested 
itself. From a price standpoint, however, the 
market has not clearly reflected this increased 
iusiness, largely for the reason that some manu- 
facturers have been disposed. to make concessions 
in order to move lumber and get it out of the way 
of bigh water. Buyers have taken advantage of 
this condition but it is stated that the bulk of 
this lumber has been sold, thus removing this pres- 
sure, Consuming interests all around are show- 
ing increasing desire to secure their needs. Build- 
ing trade interests, including flooring manufac- 
turers, are the freest buyers but there is broaden- 
ing demand from the railroads, from manufacturers 
of automobiles and from furniture interests. Manu- 
lucturers of agricultural implements and vehicles, 
too, are in the market in a somewhat larger way. 
Efforts of buyers to place orders for later ship- 
ent at current quotations are meeting with in- 
different suecess, Stocks are becoming more badly 
broken each day. 


The Kelsey Wheel Co. announces, thru A. E. 
Mahannah, its general manager, that its double 
band mill in North Memphis, idle since last July, 
will be placed in operation during the next few 
days. Demand for spokes is very limited at the 
moment, necessitating a smaller output than here- 
tofore. It hopes to take care of its employees by 
putting them to work in the double band mill. It 
purposes to run primarily on red and white oak 
logs and to quarter saw its output. It is question- 
able, however, whether or not it will be able to 
secure enough logs to run its output very bigh. 
It is dependent on purchases in the open market. 


MERRILL, WIS. 


April 17.—In the Merrill district dry hemlock 
lumber is scarce and some manufacturers have pur- 
chased custom sawed stocks from farmers. Some 
holders of large stocks of such hemlock are holding 
for better prices. Retailers desire to encourage buy- 
ing by holding down prices to the very lowest levels. 
The Morgan Lumber & Cedar Co. is preparing to re- 
sume operations at its sawmill at Foster City and 
it expects to start in about ten days. The com- 
pany has about 4,000,000 feet of logs in its ponds 
and rollways, sufficient to keep the mill in opera- 
tion until Aug. 1. It also expects to recover con- 
siderable timber from the bottoms of streams in 
the vicinity. As soon as the waters of the Oconto 
River recede, the Oconto Lumber Co. will resume 
sawing and will employ one hundred seventy-five 
men. The sawmill has undergone extensive re- 
pairs. The planing mill has been operating during 
the winter with a force of seventy-five men. The 
yards are in a bad condition owing to high water. 
The A. H. Stange Co., of Merrill, Wis., was obliged 
to defer resumption of sawmill operations for one 
week and the Kinzel Lumber Co.’s sawmill was 
obliged to shut down a week owing to the high 
water on the Wisconsin River. 


COLUMBUS, OHIO 


April 17.-The lumber trade in Columbus con- 
tinues to show some activity. Hardwoods are 
still moving fairly well, altho there was a slight 
reaction during last week. Retailers are still the 
best customers for hardwoods, altho better buying 
for certain lines of manufacturing is reported. Im- 
plement, automobile, box and furniture factories 
are in the market. Hardwood prices as a rule are 
well maintained. Southern pine trade is holding 
up fairly well in all particulars. Soards are prob- 
ably the strongest items. Prices appear to be 
more regular than for some time, and dealers are 
huying to a limited degree to replenish stocks. 

Kk. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., reports a slight 
reaction in the hardwood trade. He says prices 
did not suffer during the lull. Mr. Stark bas left 
for a trip to the mills at Stark, W. Va. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., said, “Things are progressing about 
the same as formerly both as to volume of busi 
ness and quotations. Railroads are starting in- 
quiries. The box trade is buying low grade stocks 
rather actively. W. M. Ritter arrived in Colum 
bus April 17. 

L. B. Schneider, sales manager of the John R. 
Gobey Lumber Co., reports a fairly steady demand 
for southern pine with No. 2 and No. 3 boards the 
strongest items. 

W. L. Whitacre, head of the W. I. Whitacre 
Lumber Co., Columbus, reports a rather wide range 
in prices and that some weakness has developed 
in certain items. This is especially true of No. 2 
siding and boards. Low grade dimension is also 
showing considerable weakness. Transit cars are 
numerous and rather difficult to dispose of. Retail 
ers, however, show an inclination to buy more 
liberally than formerly. 

The new plant of the H. C. Creith Lumber Co. 
will not be completed until around May 15. One 
of the warehouses, which is 100 by 300 feet, has 
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We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 
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Selling Out 


Complete Double Band Mill, 
Refuse Burner, Generators, 
Pumps, Lumber Trucks, 
Locomotives, Cars,Log Load- 
ers, Rail and all incidental 
equipment. 


Sell all or any part. Write 
or wire. Available for in- 
spection at any time. 


J.S. Stearns Lumber Company 


Odanah, Wisconsin 
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been completed and is being filled rapidly. The 
company is erecting another warehouse about half 
as large as the first and also a large office building. 

E. H. Lorimer, head of the Herdman Sash, Door 
& Lumber Co., Zanesville, was a recent business 
visitor in Columbus, calling on wholesalers. 

J. M. Andrew, head of the Andrew Lumber Co., 
Columbus, was called to Newark and eastern Ohio 
on business about April 10. 


EVANSVILLE, IND. 


April 17.—Hardwood lumbermen express the be- 
lief that trade is getting better. Owing to the 
rains and floods in the South, no logs are coming 
in from that section and many lumbermen there 
are forced to come north for logs and to pay high 
prices. Manufacturers say there are some in- 
quiries for railroad stocks, At the recent semi- 
annual furniture market here some furniture manu- 
facturers received enough orders to keep their 
plants in operation for two or three months. Most 
of the woodworking plants here continue to work 
on an average of fifty hours a week. The retail 
lumber dealers look for a better season this year 
than last. Stocks are reported low, especially in 
the rural communities. They look for prices to 
stiffen as the building season gets well under way. 


ROCKFORD, ILL. 


April 17.—The hardwood trade is showing some 
improvement. The furniture factories are running 
steady and have booked enough orders to take care 
of their daily output for at least ninety days. The 
retail lumber yards are doing an active business 
and, on a whole, business is improving in this sec- 
tion. P. F. Stone, one of the old timbers in the 
lumber business and now president of the Rockford 
Republic Furniture Co., returned home from Florida 
April & H. H. Hillerich called on the trade in 
Grand Rapids this week, 


LOUISVILLE, KY. 


April 17.—The hardwood interests report that 
demand for hardwoods is quite strong from the 
planing mills, smaller jobbers and retailers, as 
demand for building lumbers, interior trim ete. 
is keen. There is also good movement of oak to 
the hardwood flooring companies. Companies han- 
dling pine along with hardwoods report very active 
sales. Suilt-up stocks and veneers are also more 
active. Some export orders are being received but 
the volume is not large. Prices are very steady. 
Louisville houses quote the following quotations 
on the stocks that are in principal demand. Inch 
quartered oak, FAS, $140; common, $70; plain 
oak, FAS, $110; Common, $55; poplar, FAS, $110; 
selects, $80; common, $50; quartered red gum, 
FAS, $115; common, $70; plain red gum, $100; 
common, $62.50; sap gum, FAS, $45; common, 
$31; walnut, FAS, $250; selects, $175; common, 
$105; ash, $90 and $45. Thick ash, 6/4, $100 and 
$60 ; 8/4, $105 and $65; 10/4, $110 and $70; 12/4, 
$115 and $80; thick hickory, 8/4, $110 and $65. 


INDIANAPOLIS, IND. 


April 17.—While demand for lower grades seemed 
to show a slight improvement during last week, it 
can not compare with that for the upper grades, 
It is doubtful if ever before there has been the 
activity among the dealers there has been this 
spring. Large stocks will be carried. Some call 
is coming from the furniture industry, but this is 
slow and is far from satisfactory. The sash and 
door factories and interior finish mills seem to be 
having the most business, calling mostly for oak, 
red gum and hard maple. Most hardwood flooring 
and interior finish factories are behind with orders. 


BUFFALO, N. Y. 


April 17.—No action will be taken by Congress 
at the present session on the St. Lawrence River 
canalization project, according to Representative 
K. J. Jones, of the Twenty-First Pennsylvania dis- 
trict, who was here this week. He is a member 
of the foreign commerce committee of the House. 
This will be a source of satisfaction to shipping 
interests of this city, who have been steadily op- 
posing the plan, feeling that it would be un- 
economic and injurious to local and State in- 
terests. 

The Buffalo Lumber Exchange and the Buffalo 
Lumber Dealers’ Association held a joint meeting 
at the Iroquois Hotel on April 8 to hear Parson 
Simpkin, better knwn as the “Lumberjack Sky 
Pilot.” The regular Friday luncheon is to be 
omitted this week. 

President Ganson Depew and the other officials 
of the Western New York Golf Association have 
decided to postpone the big tournament at Orchard 
Park from July 6 and 7 to August 16 and 17. 
The association is endeavoring to get the best 
golfers to compete here and the dates now decided 
upon are favorable to the purpose. 


William W. Reilley returned this week from a 
trip to Egypt and the Mediterranean countries, 

Clark W. Hurd, of Hurd Bros., has been elected 
one of the directors of the Buffalo Board of Trade, 

Visitors to the lumber trade in the last few days 
included : Harold Burgess, of Burgess Bros., 
3rooklyn; and H. W. Darby, of the H. W. Darby 
Hardwood Lumber Co., Memphis. 


MARINETTE, WIS. 


April 17.—High water in the river caused nine 
piles of lumber of the Sawyer Goodman Co. to top- 
ple into the water, while fifty more piles were in 
danger, when happily the water receded. The 
Morgan Lumber & Cedar Co. is preparing to resume 
operations at its sawmill at Foster City. The com- 
pany has about 4,000,000 feet of logs in its ponds, 
Herman Holmes, well known Crystal Falls lumber- 
man, has leased the Northwestern Land & Lumber 
Co.’s sawmill, now in the hands of a receiver. Mr, 
Holmes has about 2,000,000 feet of logs on hand at 
present. A building boom is expected in Marinette 
with the advent of warm weather, contractors hay- 
ing much work pledged for the summer months. 


TUSCALOOSA, ALA. 


April 17.—The demand last week was very good 
and prices are firm, some items having advanced 
$1 to $2. Buyers scouting over the territory find 
piece orders very hard to place. Shipments are 
rather slow, owing to the broken conditions of 
stocks, but as the weather has been favorable it 
is predicted that within thirty days the mills will 
be able to begin filling in their broken stocks and 
taking on business in considerable volume. ‘There 
is no doubt in the minds of the manufacturers 
now that there will be a good demand for southern 
pine this season, so they will be encouraged to 
increase production. 


| OBITUARY | 


JOHN W. TUTHILL, pioneer lumberman of 
Sioux Falls, S. D., died at his home in that city 
on April 6 at the age of 76. Mr. Tuthill had been 
ill for a long time, tho he had been able to attend 
his office until a week previous to his death. He 
had been a resident of Sioux Falls for forty-one 
years and stood very high in the business and 
financial world of his city and State. He was 
born in New York State in 1846 and moved to 
Clinton, Iowa, with his parents in 1854. In 1867 
he engaged in the retail lumber business at State 
Center, Iowa, and in the fall of 1881 went to 
Sioux Falls, where he purchased the business of 
Edwin Sharp. This business has since been 
known as the John W. Tuthill Lumber Co. and 
has grown from three yards to thirty-three, 
thruout South Dakota, Iowa and southern Min- 
nesota. Associated with him in the last years 
have been his three sons, Arthur W. Tuthill, 
George B. Tuthill and Chauncey L. Tuthill, who 
now continue the business. Mr. Tuthill was one 
of the organizers of the Sioux Falls National 
Bank, holding the office of vice president, and 
was president of the Sioux Falls Savings Bank 
for some time. He was active in church work 
and civic affairs and had been a member of the 
library board for many years. All lumber yards 
in the city were closed on Saturday, April 8, the 
day of the funeral, as a mark of respect and 
esteem for Mr. Tuthill. Besides his sons, Mr. 
Tuthill leaves two brothers and one sister. 

JOHN A. MURPHY, a prominent insurance 
man of Buffalo, N. Y., who was well known to 
lumbermen, died at the home of his sister in 
Ireland on April 12, aged 56. Mr. Murphy was 
an honorary outing member of the Buffalo Lum- 
ber Exchange and a frequent attendant at the 
gatherings of that organization. He was one of 
the founders and an active leader in the Manu- 
facturers’ Club which later merged with the 
Chamber of Commerce of Buffalo. For a number 
of years he was treasurer of the Buffalo Board 
of Trade. A widow and two sons survive. 


JOHN SIDNEY CHAPMAN, son of Mr. and 
Mrs. C. S. Chapman, of Portland, Ore., died April 
12, aged 20 months. He suffered from septic 
throat which developed into pneumonia. Mr. 
Chapman, who is secretary-manager of the 
Western Forestry & Conservation Association, 
has been ill for about three weeks of the same 
trouble, but is now convalescent. The little son 
was the only child. 


JEAN SOMERVILLE, daughter of J. Wilson 
Somerville, of Gulfport, Miss., died suddenly on 
Friday, April 14, at the age of 16. She was an 
only child and was one of the most popular of the 
younger set in the coast city. Mr. Somerville is 
an exporter of pitch pine. 


MRS. JODIE WARE, wife of R. H. Ware, lum- 
berman of Leesville, La., died last week at a 
sanitarium in Shreveport at the age of 51. 


"PPR eaeaeeaen 
THE ANTHRACITE coal fields of Pennsylvania 


are estimated at about 400 square miles, prac- 
tically all there is in the United States. 
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LOS ANGELES, CALIF. 


15.—The 





April local cargo market shows a 
much healthier tone; prices are firmer except on 
shingles and general conditions are regarded as 
satisfactory. Probably $22, ship’s tackle, rules for 
cutting orders. While stocks of lath in town are 
heavy, prices still range around $6. Shingles are 
sluggish and move very slowly. Reports from the 
mills indicate that orders are coming in from a 
larger scope of territory and increasing and their 
volume will probably add to the firm tone of this 
market, especially as the inbound movement here 
is not in excess of requirements. While labor 
troubles are reported as developed in San Fran- 
cisco, none are in sight here and none are expected. 

To April 12, thirty-three cargoes have arrived 
at Los Angeles Harbor, twenty-four fir and nine 
redwood. The respective capacities of the carriers 
were 26,105,000 and 5,725,000 feet. 

The local building situation continues excellent. 
To the night of April 12, 1,718 building permits 
had been issued, with total valuation given as 
$3,627,403. 

The State corporation commissioner has author- 
jzed the Bennett Lumber Co., at Long Beach, to 
issue 1,000 shares of its capital stock at par. 

The Bauer-Larsen Lumber Co. has incorporated 
with capital stock of $75,000. This company is 
believed to be the successor of Edgar & Larsen, 
with yard on the new harbor boulevard south of 
Los Angeles. 

J. A. Thomas, representing the Coos Bay Lum- 
ber Co., is in town and may open an office here. 
Brown Higman is reported opening a yard at Sher- 


EVERETT, WASH. 


April 15.—Not one adverse factor appeared in 
the lumber and allied industries here this week, 
but on the contrary clearing skies were noted by 
all operators. The disposition to place orders on 
the rising market was more pronounced. But few, if 
any, local plants are not now being operated with 
full crews, and some are producing at maximum 
machine capacity. Local consumption is keeping 
pace with that from other sections and a larger 
quantity of building supplies is going into con- 
struction work in territory reached by truck hauls 
than for several years. No handicap is suffered 
thru lack of ample supplies of raw material. Prices 
of logs are lower, with a tendency to further soft- 
ening. Shipments both by rail and water this 
week were large, the former particularly. Water 
shipments were divided about equally between for- 
eign and domestic destinations. Weather continues 
unsettled in the Puget Sound country but does not 
interfere with activities. 


MARSHFIELD, ORE. 


April 15.—C. A. Smith, president of the Pacific 
States Lumber Co., which is retaining under the 
reorganization the old trade name of the Coos Bay 
Lumber Co., announced that the company has pur- 
chased the Shipping Board vessel Cottonplanter, 
now on the Atlantic coast, and the name will be 
changed. The steamer will be remodeled to suit 
the company’s needs, and the latter part of May 
will sail for the Pacific coast in charge of Capt. 
B. W. Olson. The new steamer will be used in 
connection with the Johanna Smith and the C. A. 
Smith and will permit the company to reach the 
southern California market by direct shipments 
froth Coos Bay to Los Angeles. 

A. H. Powers, head of the logging department 
of the Coos Bay Lumber Co., announces that the 
logging operations are to be extended. The output 
of the company’s two mills in Marshfield is now 
about 500,000 feet in eight hours, and with the 
new vessel operating the production will be in- 
creased and the logging operations likewise to 
meet the increase in the cut of the mills. 

The Norwegian steamer Unita after taking on a 
part cargo of lumber on Coos Bay has sailed for 
Astoria to complete her cargo. She will take 
lumber to Japan and China. The vessel loaded 
at the C. A. Smith mill, the Buehner Lumber Co. 
mill, and the Bay Park mill in North Bend, The 
Norwegian steamer Bratsberg is now loading a 
foreign cargo at the North Bend Mill & Lumber 
Co. dock, and at Buehner mill. J. W. Flanagan 
is loading on the Bratsberg a large shipment of 
white cedar poles. 

KE. J. Loney, of Powers, is preparing to start 
operations again at Port Orford in Curry County 
as soon as the weather permits. Last year Mr. 
Loney took out cedar poles from a large tract of 
Port Orford white cedar and hauled the logs to 
Port Orford for shipment by water. The work 





stopped during the winter on account of the road 
conditions. He expects to operate more exten- 
sively this year. 

The Moore Mill & Lumber Co., of Bandon, will 
also take out cedar at Port Orford. This company 
also transports from the woods to the dock at 
Port Orford by auto truck. The port commission 
maintains a dock at Port Orford which is being 
enlarged to handle the cedar business. 

The Western White Cedar Co., of which Adels- 
perger & Conrad are managers and part owners, 
has closed a contract with Suzuki & Co., Japanese 
importers of Seattle, for a cargo of Port Orford 
white cedar logs, lumber and piling. The ship- 
ment, which will amount to about 2,400,000 feet, 
will be made to Japan on a Japanese vessel due 
here about May 25. 

The Jewitt mill at Gardiner on the lower Ump- 
qua River plans to begin operations May 1. ‘The 
mill will employ about fifty men and as many 
more will be employed in the logging camp. Lum- 
ber will be shipped by both rail and water. 

Ben R. Chandler bought a tract of 9,000,000 
feet of Government timber near Marshfield. It is 
understood the purchase was made for the Coos 
Bay Logging Co. which will soon start logging it. 
The company now operates a camp on lower Coos 
Bay and runs the Bay Park Lumber Co. mill at 
North Bend under a lease. 


BELLINGHAM, WASH. 


April 15.—A fine outlook for business with Japan 
is reported by President Fred J. Wood, of the E. K. 
Wood Lumber Co., who within the last week has 
been offered orders totaling more than 10,000,000 
feet. One inquiry was for 8,500,000 feet and an- 
other for 2,600,000 feet. His company will load 
two or three Oriental cargoes this month. One 
eargo for China will total 1,000,000 feet and an- 
other for Japan will reach 600,000 feet. One ves- 
sel cleared from here this week with 500,000 feet 
for Japan, all being furnished by the Bloedel 
Donovan Lumber Mills except 75,000 feet supplied 
by the Puget Sound Sawmills & Shingle Co., Load- 
ings at Anacortes this week included 380,000 feet 
of car siding and roofing and 1,000,000 lath for 
the Atlantic coast. At Blaine the Morrison Mill 
Co. put 400,000 box shooks aboard the ship Star of 
Lapland for Alaska. Another shipment of 2,000 
piles for Alaska fisheries was loaded here also. 

The English and Dempsey logging companies are 
negotiating with the Great Northern for running 
rights for the Puget Sound & Baker River railway 
over the Great Northern, so that they may ship 
to Similk Bay instead of to Riverside as at pres- 
ent. New booming grounds have been made neces- 
sary by shoaling and floods in the Skagit River. 

That lumbermen are valued as members of re- 
ception committees may be inferred from the fact 
that of the six men composing the committee that 
will receive distinguished guests to Bellingham’s 
third Tulip Festival on May 4, 5 and 6 three are 
lumbermen: James H. Prentice, secretary of the 
Bloedel Donovan Lumber Mills; George Ambrose, 
logger, and Phil Donovan, son of Vice President 
J. J. Donovan, of the Bloedel Donovan Lumber 
Mills, also a logger. 


A. W. Knight, vice president of the Wood-Knight 
Logging Co., states that his company will soon 
call for bids for the extension of its railroad. Sur- 
veyors began laying preliminary lines this week. 
The company is operating a side and a half on 
Lake Whatcom. 


CENTRALIA, WASH. 


April 15.—The mills in this district are all run- 
ning full time, having a good assortment of orders 
sufficient to run them for the next sixty days. The 
shingle market advanced 50 cents since last week. 
Lath, which have been on the decline, took a turn 
for higher prices. Local building has been good. 
Several of the railroads have sent out inquiries for 
repair material. Cargo business in Willipa Har- 
bor is very active. The steamer Htna Maru is now 
loading 2,000,000 feet of fir squares furnished by 
the Quinault, Columbia Box, Raymond & Siler, 
and Willapa mills. The Willapa Lumber Co. will 
load the West Haven April 15, another vessel about 
April 25 for New York, and another ship with 
spruce for Australia. 

The Ridgefield Lumber Co.’s mill on Lake River, 
near Ridgefield, shut down for some time on ac- 
count of log shortage, will start up next Monday. 
The plant uses logs from the Weyerhaeuser camps 
near Yacolt, hauled by rail to Felida and then 
rafted along the Columbia River. The Lewis Mills 
& Timber Co., which purchased the mill and timber 
holdings of the South Bend Mills & Timber Co. 
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. THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
*nventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicage, Tl. 
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Try us next time. 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, Il. 


in 1920, bas begun to rebuild the old mill into a 
modern band plant with a daily capacity of 125,- 
000 feet. Its timber holdings in Pacific County 
are estimated at 500,000,000 feet. 

The construction of a modern band mill on the 
site of the old Kleeb mill at South Bend has 
started. The new mill will have a daily capacity 
of 100,000 feet. «. <A. Doty, formerly of the 
Chehalis mill and a prominent millman of south- 
western Washington, charge of the new mill. 


TACOMA, WASH. 


April 15.—Lumber carriers which have loaded 
at Tacoma during the last two weeks include: For 
the Atlantic coast: Willfaro, at Milwaukee dock ; 
Julia Luckenback, at St. Paul mill, and Mobile 


has 


City, at Puget Sound mill. For the Orient: 
Kaisho Maru, Kinkasan Maru and Hankow Maru, 
at Port dock: Mandasan Maru, at Defiance mill. 
For California: Stanwood, at Dempsey mill: 
Phyllis and Tiverton, at Defiance mill; San Diego 
and Osage, at Port dock, For Europe: Steel 
Scientist, at Port dock, 

Lumber exports from Tacoma during 1921 were 


valued at $4,471,148, according to the annual re- 
port of the city harbormaster made public this 
week. Lumber ranked fourth in exports, copper 
leading with $15,050,000, and flour and = wheat 
following in the order given. 

The St. Paul & Tacoma Lumber Co.’s new mill 
will start operations shortly after May 1, and the 
addition of the new unit will give the company an 
approximate capacity of 1,000,000 feet a day. The 
new mill will cut 200,000 feet daily. The mill is 
to be one of the most modern on the Coast. 

The Wollochet Mill Co.. of Gig Harbor, has re 
sumed operations after being closed for three 
weeks. The plant has been repaired and improve 
ments added. Another Gig, Harbor mill, operated 
by Roland Anderson, has taken a contract to fur 
nish fir poles for mining operations in Mexico, 


SEATTLE, WASH. 


April 15.--Stated briefly, fir is understocked and 
oversold, Demand is increasing in every quarter, and 
export. in particular, is livening up. The Oriental 
situation erystalized during the week on the basis of 
$12.50 a thousand feet for large squares, following 
a conference of steamship representatives in Port- 
land, Ore. All told, the prevailing firmness of the 
market has developed into great strength. The 


West Coast Lumbermen’s Association review for 
the week ended April 8, covering 129 mills, has 
these figures: Production, 78,518,483 feet, 6 
percent below normal; orders, 87,728,487 feet, 12 
percent above production; shipments, 73,123,394 
feet, 17 percent below orders. Future water busi 


ness will absorb 39 percent of all new) business, 
the total being 34,208,487 feet, of which 20,969, 
108 feet will move coastwise or intercoastal and 
13.239.379 feet will move export. New business 
for delivery by rail amounted to 1,784 cars. Thirty 
percent of the week’s lumber shipments moved by 
water. This amounted to 22,033,394 feet, of which 
domestic clearances accounted for 14,836,812 feet, 
and overseas clearances, 7,196,582 feet. Rail ship 
ments amounted to 1,703 cars. Unfilled domestic 
cargo orders total 85,171,977 feet and unfilled ex- 
port orders 72,044,297 feet. Unfilled rail trade 
orders total 5,795 cars. The fourteen weeks’ pro- 
duction was 1,079,785,267 feet; new business, 
1,018,361.278 feet; and shipments, 996,267,950 
feet. 

Business booked by the Douglas Fir Exploitation 
& Export Co. for the year up to March 8 exceeded 
the total for the corresponding interval of 1921 
by about 2 to 1. Bookings for Japan last week 
exceeded 20,000,000 feet, having averaged almost 
5,000,000 feet daily, most of it being for delivery 
prior to the end of June. The big buying last year 
took place in July, August, September and October. 

Increased building operations in many sections 
but particularly in California have resulted in 
higher prices for fir lath. The mill price on Puget 
Sound today is $5, as compared with $4.75 and 
$4.50 a short time ago. A sale during the week 
of a considerable quantity was made at $4.95. 
Harbor mills are reported to have stocks exceeding 
5,000,000, but are indifferent to inquiries based on 
$4.75. These stocks, it is reported, will not move 
for less than $5. 

T. Dodd, of the Dodd Lumber & Shingle Co., 
Bellingham, Wash., was in Seattle Thursday, and 
attended the wholesalers’ luncheon. Mr. Dodd 
stated that the shingle mills of Whatcom County 
are operating generally, and that the outlook is 
regarded as encouraging. 

William A, Dunean, sales manager of the Pa- 
cific Fir Co., who devotes special attention to 
spruce, reports an increasing demand. This has 
been marked during the last few days, during 
which there has been rather keen inquiry for Brit- 
ish Columbia common grades, which are used 
mostly for scaffolding. 

President W. Hl. Talbot, of the Douglas Fir Ex- 


ploitation & Export Co., has arrived in Seattle 
from San Francisco. The annual meeting of 
stockholders will be held April 27 at the New 
Washington Hotel, the meeting having been cert 
over for various reasons from the last Thursday 
in February. . 
Carroll Taber, of the Taber Lumber Co., Keokuk, 
lowa, was in Seattle Wednesday, on his way to 
California, where he will spend a vacation. 


Donald H. Clark, secretary-manager of the Rite- 
(;srade Shingle Association, has completed tour 
of the southwestern part of the State. Mills on 
Grays Harbor, he says, are shipping high yvrade 
shingles to the Atlantic coast, this tendency hay- 


ing been influenced by the slump in the Japanese 
demand for raw cedar. Mr. Clark also reports in- 
creased interest from Japan in split spruce bolts, 
a number of sample shipments having been made 
lately, 
Walter R. Fifer, of the Western Lumber 


Sales 


Co,, is receiving optimistic reports on a “return 
ecard,” which he recently mailed to 2,400 lumber 


firms and business houses in Nebraska, Wisconsin 
and Iinois. Among numerous answers received, 
not one reports business as ‘poor’ or “rotten”: 
on the coutrary, 90 percent of the answers state 
that business is fair, and prospects better not- 
Withstanding the fact that every one of the cards 
records the fact that the weather was “rainy.” 
which is usually the signal for a temporary slump. 
Mr. Fifer says the questionnaire has brought back 
ao nice dine of inquiries, strictly of the fillin class, 


PORTLAND, ORE. 


April 15.—Thbat conditions have improved in the 
lumber business a great deal the last several weeks 
is the observation of John Saari, of Saari Bros. 
Ile says that all items in fir are in bigger demand 


und that it is harder to buy. Sales for some time 


past have exceeded production and with prices 
stiffening caution is observed in accepting book 


ings for the future. 

Gus Luellwitz returned today from an extended 
trip that took him as far east as New York, Phila- 
delphia and Boston, He says that he found pros- 
pects looking better and a disposition to do con 
siderable building this year if prices of material 
remain at reasonable figures. He said lumber 
dealers for the present are buying only to meet 


immediate needs but will undoubtedly do con- 
siderable buying unless prices advance till they 


kill off the demand, 

The tive-masted schooner Undaunted ot the Hart- 
Wood Lumber Co., which left the Columbia River 
April 4 on its maiden voyage with 1,878,000 feet 
of fir lumber for Cape Town, South Africa, is mak- 
ing wonderful speed, judging from a radio mes- 
sage from Capt, Erickson, received here April 13. 
At that time the schooner was 1.800 miles south 
of Columbia River and going strong before a 
favorable wind. The vessel is taking the round 
the-Hlorn route and at the rate the knots are be- 
ing reeled off a new sailing record may be estab- 
lished, 

I. C. Graham, who formerly was engaged tn the 
wholesale lumber business in Portland but for the 
last several years has been giving his attention 
to the development of Cove Orchard, a farming 
community some distance out of Portland, is now 
spending part of his time in the city, and says 
it is not improbable that he will again become 
actively interested in the lumber industry. 

Operations were resumed last week by the mil! 
of the Albany Lumber Co., at Albany Ore., with 
a crew of thirty men. The mill has been inactive 
most of the time last year. 

The Clark & Wilson Lumber Co., of this city, 
hus under construction an addition to its sawmill 
plant in the shape of a remanufacturing plant, 
which will be equipped with two vertical resaws. 
an edger and an automatic trimmer. As soon as 
this plant is finished, the company plans to build 
a new planing mill, which will round out its 
operations. 

Carl Stevens, chief of the timber section of the 
internal revenue department of the United States 
and W. T. Andrews, valuation engineer for the 
Pacific coast district, will arrive in Portland May 
20. They will spend about forty days on the Coast 
inspecting different timber properties. 

The Lumber Buyers (Ine.) has moved its Port- 
land offices to 938 Northwestern Bank Building. 
These offices are in charge of W. W. Wilkinson, 
who has been buying Pacific coast lumber for the 
last fifteen years. 

The Crossett-Western Lumber Co., with mills at 
Wauna on the lower Columbia River, is installing 
the Grinnell sprinkler system thruout the entire 
plant. his will be the largest mill sprinkler in- 
stallation in Oregon and one of the largest on the 
Pacific coast. The company’s operations are buill 
on a proposition of getting high quality lumber 
trom the logs, rather than high quantity. The 
plant manufactures annually 50,000,000 feet of fir, 
spruce and hemlock, largely fir. The large loose 


knot type of timber is put into shop lumber, kiln 
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dried, and manufactured in its cut-up plant, where 
the company makes knock-down window frames, 
sash, ice cream tubs etc. Manufacturing on this 
basis raises the grade of its common lumber, by 
taking the loose knot type of timber out of that 
grade. 

L. L. Brown, British Columbia lumber commis- 
sioner, with headquarters in Toronto, Ont., was a 
visitor in Portland, Ore., this week. Mr. Brown 
is a provincial officer engaged in the exploitation 
of British Columbia forest products. As the 
government in this Province is the largest stumpage 
owner, and also as lumbering 1s the largest indus- 
try in the Province, the government works hand 
in hand with the lumber manufacturers. Mr. 
Brown visited Portland principally to confer with 
Ii. S. Stronach, of the West Coast Forest Products 
3ureau, whose work is similar to that of Mr. 
Brown. 

William Denman, chairman of the executive com- 
mittee and F.. A. Warner, general manager of the 
Coos Bay Lumber Co., Marshfield, Ore., were visi- 
tors in Portland this week. They reported that the 
company has just purchased the 4,000-ton steamer 
Cottonplanter from the Shipping Board for use 
in its coastwise lumber carrying trade. The visi- 
tors were very much interested in the progress 
of the work that has been accomplished in interest- 
ing the United States war and agricultural depart- 
ments in betterments for the harbor of Coos Bay. 
The House of Representatives has passed a_ bill 
appropriating $3,000,000 at the rate of $1,000,000 
a year for a new jetty for this harbor. It is felt 
that the Senate will be just as favorable as the 


House toward this development, which is in 
every sense practical and one which would be 
profitable for the Government. The Government 


owns 15,000,000,000 feet of timber in addition to 
the privately owned timber, which is directly tribu- 
tary to this harbor. An advance per thousand feet 
of 20 cents in the value of the Government owned 
stumpage on this bay would pay for the improve- 
ments. It is thought that a conservative anticipa- 
tion of the increased stumpage values brought 
about by such an improvement would be $1 a 
thousand, 

A number of prominent Grays Harbor lumber- 
men spent a few days in Portland this week en 
route from California. A. W. Middleton, of the 
Anderson-Middleton Lumber Co., Aberdeen, and 
Mrs. Middleton; Sam Anderson, of the Bay City 
Lumber Co., Aberdeen, and Mrs. Anderson; A. L. 
Paine, of the National Lumber & Manufacturing 
Co., Hoquiam, and Mrs. Paine and Mrs. Paine’s 
sister, Mrs. Hopkins, of Spokane, were in the party 
that had spent the last two months and a half in 
southern California, 

It is reported the Oregon 
plant at Reedsport will 
15, after a long shutdown. 
about 40,000 feet a day. 

C. McC. Johnson, lumber manufacturer of Reeds 
port, Ore., is turning the entire output of his plant 
into pulp wood blocks. He is cutting small spruce 
timber and turning out about 100,000 feet, log 
scale, daily. As the logs are peeled with hand 
scrapers, it takes an additional crew of about 
twenty men to do the peeling, but the over-run log 
seale is quite large. 

Forest Protection Week is being extensively ob 
served thruout Oregon by instructive campaigns 
carried on by the press, in the schools and at public 
gatherings. Literature is being broadcasted 
wherever it is thought it will do good and there 
seems no good reason why everyone in the State 
should not be deeply inmpressed with the neces 
sity for keeping fire from causing damage or de 
struction to the forests. 


ABERDEEN—HOQUIAM, WASH. 


April 15.—-After an absence in Washington, D. C., 
and other eastern points for over two months, 
Clarence G, Blagen, general manager of the Grays 
Harbor Lumber Co., Hoquiam, returned Friday. 
Mr. Blagen stated that his business in the Hast 
made it impossible for him to make any special 
trade observations, but those with whom he talked 
seemed highly optimistic over the future. Said he: 
“After suffering the slump which prevailed every 
where it is but natural to expect industries to 
operate along a ‘watch your step’ policy. How- 
ever, everything possible is being done to bring 
the country back to normalcy and with judgment 
xoverning those at the helm and everyone assist- 
ing, we should experience the long awaited change 
within a reasonable time.” 

Work of electrifying the plant of the Carlisle 
Pennell Lumber Co, at Carlisle, and installing a 
monorail system for the handling of lumber, will 
cost a quarter of a million dollars. Improvement 
of the Carlisle plant has been under way for near- 
ly two years but in the last few days extensive 
work has been inaugurated which when completed 
will make the plant one of the most modern on 
the Coast. 

A. L. Paine, general manager of the National 
Iumber & Manufacturing Co., Hoquiam, returned 


Export Lumber Co.’s 
resume operations April 
The company will cut 


Thursday from a three months’ visit in California. 
Mr. Paine said that never before has the lumber 
business in California looked so promising. 

The Japanese market for fir which has been weak 
for the last few months received a stimulus last 
week when orders for several million feet were 
placed with local mills. Several Japanese brokers 
were in the harbor during the week arranging the 
deals. 

The Hobi Logging Co. has sold its North River 
holdings to B. F. Johnston, formerly with the 
Coats Fordney Logging Co. Mr. Johnston will ar- 
range to log a tract in the North River containing 
approximately 25,000,000 feet of timber. 

Vessels in the harbor today are the Providencia 
loading at the A. J. West Lumber Co.’s plant for 
Santa Rosalia, Mexico; the King Cyrus, at the 
same mill, loading for Honolulu; at Wilson Bros. 
the Jdaho loading for San Pedro: at Anderson & 
Middleton’s the lHartwood, for San Pedro; the 


Caoba at the Hulber mill ioading for San Fran- 
cisco. The Hokushika Maru is at the E. K. Bishop 
dock taking on a load from Schafer Bros., of 


Montesano, which is being delivered to the vessel 
by barges for shipment to Japan. The Brazil Maru 
is loading at the Grays Harbor Lumber Co. for 
Japan. At the KK. K. Wood Lumber Co.’s plant, 
Hoquiam, the Lassen is loading for San Pedro and 
the Alert for Honolulu. The Tamalplais cleared 
from the KE. K. Wood mill today with a cargo for 
San Francisco, 


SPOKANE, WASH. 


April 15.--The large sawmill of the Potlatch 
Lumber Co., at Potlatch, Idaho, is to start opera- 
tions May 1, after a shutdown of practically nine 
months, It had been expected that the mill would 
not start till June 1 but improved demand for 
lumber is putting the wheels in motion a month 


earlier. The mill of the same company at Elk 
River will be started as soon after May 1 as 
it cun be put in condition. The operations at 


Potlatch give employment to about 600 men and 
to about half that number at Elk River. 

The mill of the Phoenix Lumber Co. in Spokane 
is to be started as soon as logs can be brought 
from the company’s camp near Springdale where 
preparations are being made for the spring drive. 
The mill was not operated last year 

An exhibit of fire fighting equipment has been 
placed in the ticket office window of the Chicago 
Milwaukee & St. Paul Railway as a part of the 
Fire Prevention Week campaign which = starts 
Sunday, April 16. The exhibit is to be on display 
all week and gives an idea of what forest fire 
fighters have to work with. 


SAN FRANCISCO, CALIF. 


April 15.—-The demand for lumber in California 
is increasing with the opening up of the building 
season. Consumption in San Francisco § and 
neighboring territory is heavy. The American 
plan is working well and the Industrial Associa- 
tion has the building labor situation well in hand. 


Douglas fir is bringing better prices than last 
month and rail shipments are improving, while 


redwood has picked up considerably. There is 
some demand for white pine all over California 
and commons are moving, together with California 
white fir. 

The export trade is looking up somewhat, with 
Japan showing a little more interest. Australia 
is not doing much buying yet. The west coast of 
South America is buying a little Douglas fir. Mills 
in the Northwest are busy and exporters are 
cautious about placing orders for prompt delivery. 
The Douglas Fir Exploitation & Export Co. sold 
about 8,000,000 feet during the week. 

The Weed Lumber Co.’s white pine sawmill re 
sumed operations last week. Three band saws 
are running in the sawmill and the veneer factory 
has resumed operations. Strikers have been re- 
placed by new men. Logging has been kept up 
and the pond, with a capacity of 7,000,000 feet, 
is nearly full. 

Charles L. Wheeler, manager of the McCormick 
Steamship Co., with headquarters in this city, is 
making a northern trip and will inspect the mill 
at St. Helens, Ore., controlled by the McCormick 
interests. Three of the steam schooners are 
tied up. 


Production is holding up well at the Pacific 
Lumber Co.’s big redwood plant at Scotia. Good 


eastern shipments are being made and the Cali- 
fornia markets are taking an increased volume of 
redwood, 

The Hammond Lumber Co., this city, is operat- 
ing the redwood mill at Eureka with one shift. 
The mill is being gradually equipped for operation 
by electric power. . 

The Union Lumber Co., this city, is making a 
normal cut of redwood at Fort Bragg. Stocks 
are a little below normal. The Mendocino and 
Glen Blair mills are operating with one shift. 

D. H. Steinmetz, general manager of the Stand- 
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Factory Buyers 


It is our primary aim always to 
have our Southern Hardwood 
lumber right as to quality, mill- 
ing and grading — so that it will 
give complete satisfaction to the 


buyer. For twenty-five years 
Paepcke Leicht 


Southern Hardwoods 
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The Woods 

Every sentence an essay 
on lumber and life, flashing 
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AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 
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OCEAN FREIGHT BROKERS 
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New York, Produce Ex., 3 Great St., Helena, London, Eng. 
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Special Department handling Export Lumber Shipments 
An interesting exposition 


The Cost of Growing Timber of facts and figures, 
By B. &. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 So. Dearborn St., 


ard Lumber Co., is preparing to resume logging 
operations. Heavy snow in the woods above 
Standard has prevented an early start. 

The Dolbeer & Carson Lumber Co.’s Eureka red- 
wood mill is making a normal cut with one shift. 
Dry kilns are being used to supplement air drying. 

Frank J. Solinsky, jr., and associates plan to 
operate the plant of the Castle Crags Lumber Co., 
at Castle Crags, Shasta County, this season. This 
mill will be rebuilt and equipped for operation on 
white pine timber. Mr. Solinsky also has charge 
of Charles F. Ruggles’ timber interests in Cali- 
fornia. 

The Fruit Growers’ Supply Co. was ready to 
start the white and sugar pine mill at Susanville, 
April 1, but heavy snow has prevented hauling out 
logs. It now looks as if it will be unable to 
operate before May. Stocks are very low, with 
the exception of box, and no uppers and shop are 
being offered. 

I’. B. Macomber, representing the Chicago Lum- 
ber Co. of Washington, reports an increased de- 
mand for white and sugar pine uppers and shop. 
Stocks are low and assortments broken. Orders 
have been placed for new season’s stock for June 
and July delivery. 

According to advices .from Portola, 
River Lumber Co. has cleared its spur tracks of 
ice and snow and is preparing to start up its 
white pine sawmill at Delleker. Logging will be 


rushed, 
DULUTH, MINN. 


April 18.—Advances of $1 all around in quota- 
tions of No. 3 white pine boards; in 12- and 14- 
inch piece stuff and in No. 3 4-inch and No. 3 
6-inch fencing featured the lumber market here 
during the last few days. This made the second 
advance of the same amount that has been an- 
nounced on those items by the trade recently. The 
slowness of the market in box lumber is illustrated 
by the spread of $24 between Nos. 2 and 3 boards, 
as compared with one of $10@15 in normal years. 
The present wide spread has led to the use of No. 
3 to a greater extent in house building. Norway 
dimension stuff is now quoted on this market at 
$5 under Coast material. Sales departments of 
two of the large sawmill companies have an- 
nounced that they are sold up on Nos. 1 and 2 
boards, and advances are expected soon with 
growing demand. Dealers feel more confident re- 
garding the outlook for the cheaper grades. Good 
inquiry for box lumber was received here last 
week. It is thought that dealers will jump into 
the market as soon as prices show a definite tend- 
ency to move up. All three sawmills at Cloquet 
are now operating, with the Cloquet mill starting 
up this week on a day shift. The Northern Lum- 
ber Co.’s mill is on its summer run, and the 
Johnson-Wentworth mill is operating both day and 
night shifts. 

P. M. Shaw, jr., is away on a business trip to 
the eastern lumber markets. 


BALTIMORE, MD. 


April 17.—Harvey M. Dickson, secretary of the 
National Lumber Exporters’ Association, who was 
confined to his home for more than five weeks by 
illness, has progressed so rapidly that he is again 
putting in the greater part of the day at his office. 

Among visiting lumbermen here during the last 
week were Charles C, Morse, of the Morse Bros. 
Lumber Co., Rochester, N. Y.; E. B. Smith, sales 
manager for the Massee & Felton Lumber Co., 
Macon, Ga., and Mr. Block, of the same corpora- 
tion. All reported business showing indications of 
further improvement. 

The Jackson Bros. Co., manufacturer of North 
Carolina pine at Salisbury, Md., reports that the 
lumber trade in that section, which had remained 
very quiet for about a year, shows a marked re- 
vival, with indications of a real boom. Large 
orders for boxes have been taken of late. 

From Williamsport, Pa., comes the report that 
the Central Pennsylvania Lumber Co., of Wilkes- 
Barre, will resume operation along the Mehoopany 
Creek, where work had been suspended because of 
a lack of orders. 


PITTSBURGH, PA. 


April 19.—Lumber 


the Feather 


demand is recovering from 


the lull in building activities of the last few 
weeks. Dealers express confidence over the build- 


ing market, and wholesalers find business condi- 
tions brighter, with sales easily made. There is a 
demand for white oak and a fairly good market 
for red oak, chestnut ete., and all hardwood floor- 
ings. The demand for white and southern pine 
is active. The call for lath is strong, with prices 
steady. The building boom has caused a heavy 
demand for shingles, prices of which are fairly 
strong. 

A new concern that has entered the lumber field 
with promise of becoming an important factor in 
eastern territory is the Construction Lumber Co., 
of which Arch W. Looney is president and man- 


ager. The company will have offices in Pittsburgh, 
Philadelphia, Hattiesburg, Miss., and Seattle, 
Wash., the Philadelphia office being in charge of 
M. J. Fitzgerald and M. J. Siedenbach. The Pitts- 
burgh office will be in charge of Arch W. Looney, 
president and manager. Mr. Looney for a number 


of years has been prominently connected with 
W. A. Wilson & Sons, with general offices in 
Pittsburgh and mills in Wheeling, W. Va. He is 


a lumberman of long experience in southern and 
western woods and is thoroly familiar with both 
the manufacturing and distributing ends of the 
business. The Construction Lumber Co. will spe- 
cialize in Louisiana longleaf timbers and in Pa- 
cific coast products. 


NEW YORK, N. Y. 


April 17.—Lumbermen of New York have awak- 
ened to the fact that the Metropolitan district has 
entered upon its greatest building boom. Many 
of them have reported record breaking March 
business and the first two weeks of April have 
reflected a continued piling up of orders. Word 
has come to New York that for the first time since 
the war the production of lumber has climbed 
above normal. There is no doubt that the volume 
of lumber to be sold will be greater than ever be- 
fore and this will be due mainly to the fact that 
shipments of west Coast products to this market 
have reached proportions hitherto unheard of. 

Chester J. Hogue, manager of the West Coast 
Forest Products Bureau, returned last week from 
a stay of three months in the West with a most 
optimistic view of things. He said he would be 
very much surprised if the total shipments for 
1922 failed to hit 500,000,000 or 600,000,000 feet. 
Mr. Hogue not only sees a great boom to the in- 
dustry in sales for building construction in New 
York, but he predicts limited buying by the rail- 
roads and a good demand from the farmers of the 
middle West. The work of the Forest Products 
bureau has developed to such an extent that an 
office in the West will shortly be established. Mr. 
Hogue, in future, expects to spend most of his 
time in the West, but the New York office will be 
continued in full force. It is probable that an 
office will be opened in Chicago and others be- 
tween there and the Coast. H. S. Stronach, man- 
ager of the industrial department of the bureau, 
has been in the West for some time and finds a 
very rapidly developing interest in the vast op- 
portunities offered in industrial cutting and shop 
grades. L. P. Keith, manager of the structural 
department of the bureau, was in New York while 
Mr. Hogue was in the West. He has been co- 
operating with G. E. Strehan, of the Southern 
Pine Association, in the tests of Douglas fir and 
southern pine now being made at Columbia Uni- 
versity. 

One amazing feature of the lumber situation 
here has been the development of the fir trade. 
It may be said to be in universal use. A _ trip 
thru Long Island sections in which ten yards were 
visited failed to disclose one that was not well 
stocked with fir. 

Further impetus was given to building last week 
with the announcement that Gov. Miller had signed 
all of the so called Lockwood housing bills, in- 
cluding the measure which permits insurance com- 
panies to invest part of their earnings in con- 
struction. On the heels of this announcement 
there came a statement from the Metropolitan 
Insurance Co. that it had planned to invest $7,000, 
000 in Long Island City and that fifty houses 
would be got under way immediately. Further 
projects financed by insurance companies also are 
in the making. 

While many persons attribute the building boom 
to tax exemption, one Long Island village has 
declined to take advantage of the no-tax license 
for fear that it would encourage speculative build- 
ing. The village is Northport and the chief lum- 
ber establishment there is operated by the North- 
port Lumber Co., of which A. B. Copley is manager. 
Mr. Copley said today that business is better than 


he has ever known it and is improving right 
along. He added: ‘We are constructing a new 
shed 250 feet long. It is a single decker, but is 


a double shed. We also have a single shed 300 
feet long, which enables unloading and loading 
from both sides. There is a carpenter shop on 
the premises, with a planer and sawmill.” The 
Northport company has direct connection with the 
Long Island railroad, having its own spur track. 
The concern operates four automobile trucks and 
will motorize its entire equipment as soon as work 
on the new shed has been completed. The com- 


pany assembles all of its own window and door 
frames. The Northport company’s stock is almost 


entirely all new. 

The steamer Brush of the Nawsco line is due to 
reach New York this month with the first con- 
signment of lumber for the new Olympic Pine 
Lumber Co. (Inc.), of 17 Battery Place. She was 
loaded in Grays Harbor. The lumber will be 
stored at Port Newark and at the wharves of the 
Submarine Boat Corporation. It is the aim of 
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the Olympic company to keep western products in 
storage for immediate shipment to any part of 
the metropolitan district. The Olympic Pine 
Lumber Co. will act as selling agent for some of 
the large west Coast firms. 

W. Wilton Wood, dealer in rough and dressed 
lumber at Huntington, L. I., has constructed a 
fine new office building and storage sheds on a 
site only recently purchased. Altho at the new 
location only five weeks, Mr. Wood reports busi- 
ness much better than at any time since the war. 
He is planning now to construct a mill at a branch 
yard in Syosset. Mr. Wood deals extensively in 
fir and red cedar shingles. He especially voiced 
satisfaction with fir, saying it is being received 
dry and otherwise in fine condition, besides being 
cut precisely to dimensions. Cypress shingles and 
trim are in especially good demand in the Hunt- 
ington section, 

Gordon C. Edwards, of W. C. Edwards & Co. 
(Ltd.), Ottawa, spent several days in New York 
last week. Mr. Edwards confirmed reports of the 
healthy condition of the lumber market in Canada 
and declared the manufacturers in the Ottawa 
territory are taking every advantage of the op- 
portunity to liquidate. Mr. Edwards was on his 
way to Atlantic City to spend Easter. 

J. Arthur Currey, formerly head of the Eastern 
Terminal Lumber Co., has been elected vice presi- 
dent of the J. C. Turner Lumber Co., New York. 
The Eastern Terminal Lumber Co. will retire from 
business as soon as it has complied with unfilled 
contracts. Mr. Currey left the Turner company a 
little more than a year ago to launch his own 
venture. He had been with the Turner organiza- 
tion for fifteen years. Mr. Currey will look 
particularly after the sales end of the business. 
Cc. M. Northrup, who went with Mr. Currey, also 
returns with him to the Turner interests. The 
Turner company has been in the wholesale lumber 
business, dealing principally in cypress, for the 
last twenty-seven years. 


ST. LOUIS, MO. 


April 18.—The failure of the union carpenters 
and the master builders to come to an agreement 
on the wage situation still holds back building in 
St. Louis. Despite this condition, however, an 
improvement is shown in the building situation, 
with some increased buying of lumber. 

Julius Seidel, president of the Seidel Lumber 
Co., has been made vice chairman of the commit- 
tee in charge of raising a fund for building a new 
Masonic Temple in St. Louis. 

George A. Townsend, general sales manager of 
the Great Southern Lumber Co., and of the other 
Great Southern enterprises at Bogalusa, La., was 
a visitor here this week. 

Harry C. Philbrick, of the Harry C. Philbrick 
Lumber Co., Boston, Mass., spent several days here 
this week calling on the trade. He was on his 
way home after having spent several weeks in the 
South, 

The Associated Cooperage Industries of America 
has taken the initiative in a movement to have 
the Railroad Labor Board abolished, unanimously 
adopting resolutions calling on Congress to enact 
such legislation as is necessary to do away with it. 


NEW ORLEANS, LA. 


April 17.—It is announced that the summer 
forestry school conducted under the joint auspices 
of the Louisiana conservation department and the 
State university, will be located at a camp near 
Urania, La., beginning June 10 next. This school 
was inaugurated last year, being held then near 
Bogalusa, in the woods of the Great Southern 
Lumber Co. This year the Urania Lumber Co. 
will serve in a sense as its host. State Forester 
V. H. Sonderegger, of the conservation department, 
and Prof. J. G. Lee, of the Louisiana State uni- 
versity’s school of forestry, will be in charge. 
The faculty will be supplemented by United States 
forest reserve officials, State officers and others. 
General forestry courses will be taught. It is 
added that only seventy-five students will be ad- 
mitted to the school, and charges will be made for 
meals, 

A dispatch 


from Monroe, La., announces that 
the Chess 


& Wymond Co., prominent hardwood 
operator, plans to market 2,500 acres of cut-over 
lands. A novel “selling feature” takes the shape, 
according to report, of an offer to drill an oil or 
gas well on the property to a depth of 3,000 feet. 

J. H. Burton and Gilbert Burton, of J. H. 
Burton & Co., New York, have been spending 
some days on a visit to the company’s southern 
offices at New Orleans, Mobile and Orange, Tex. 
They returned here last Wednesday after a visit 
to the Orange office. 

Sales Manager F. J. Thomas, of the Louisiana 
ted Cypress Co., returned yesterday from an ex- 
tended trip thru Missouri and Kansas territory, 
and reports that he found the trade outlook promis- 
ing. Mr. Thomas says a great deal of building is 
under way in the territory visited, with much more 


in prospect, and that dealers in general are op- 
timistic regarding the year’s business. 

Several new retail yards have been recently 
established in New Orleans. Maurice J. Duvernay, 
operating a yard on South Liberty, has opened a 
second yard on Washington Avenue, near Carroll- 
ton. Ernest Alexander has organized the Mid-City 
Lumber Co., to operate a retail yard on Toulouse 
Street, with J. P. Landry in charge. Charles 
Reiser has established a retail yard in the Carroll- 
ton section. 

Thomas Moies, who has been in the service of the 
Long-Bell Co. as city salesman here, has resigned 
that connection to enter the employ of the Hort- 
man Co. (Inec.), as assistant to President Claude 
Hortman. Kenneth Smith, export manager for the 
Long-Bell Co., at New Orleans, will take charge 
of the company’s city sales in addition to his other 
duties for the present. 

The new grading rules of the Southern Cypress 
Manufacturers’ Association, as revised to cover the 
recent grade changes and readjustments, came 
from the printers a few days ago and are being 
distributed to the trade. 

Nix & Colomb (Inc.), have been organized to 
engage in the wholesaling of hardwood lumber in 
both the domestic and export markets. The of- 
ficers of the new concern are: John D. Nix, jr., 
president ; M. L. Sherwood, vice president, and K. 
Colomb, secretary-treasurer. 


KANSAS CITY, MO. 


April 18.—Last week was the biggest the lumber 
market has had this year. Demand not only was 
heavy, but showed that buying was broadening 
out both territorially and over the list. Build- 
ing operations are getting fully under way and all 
indications point to an unusually big year. South- 
ern pine demand was unusually broad and the fir 
demand is becoming so heavy that nearly all of 
the mills have put on restrictions. Cypress de- 
mand shows considerable improvement and hard- 
wood lines are bucking up. 

So far there has been no visbile effect of the 
coal strike in this market, but lumbermen say that 
retailers are being impressed with the fact that 
delay in buying may result in indefinite delay in 
the shipment of lumber from the mills. 

Local builders are expanding their programs 
and local retailers report business booming. Sun- 
day papers carried the announcement of one build- 
ing company which will start immediately on one 
hundred dwellings to be built in the northeast sec- 
tion of the city. 


BEAUMONT, TEX. 


April 17.—There has been a considerable im- 
provement in the demand for southern pine during 
the last week. The retailers, especially the city 
dealers, are buying more freely and in larger 
quantities. They report business very good despite 
incessant rains during the last thirty days. Car 
manufacturers, millwork houses ete. are also in 
the market. Certain items such as B&better finish, 
Nos. 1 and 2 shiplap, boards and dimension are 
becoming extremely scarce. The mills have been 
prevented by high waters from accumulating items 
they were short. Logging 1s practically at a 
standstill. Flood conditions in this territory have 
also seriously interfered with hardwood production, 
and approximately 75 percent of the mills are 
completely out of commission. No. 1 common and 
better in plain oak, gum, cypress and ash is in 
good demand. Furniture factories are he heaviest 
buyers. The railroads are buying considerable oak 
ties, and automobile manufacturers are buying some 
stock. Inquiries are much heavier. 

The Irmgard will clear this week with a cargo 
of lumber for Mexican ports. The West Durfee 
cleared with a cargo of 1,200,000 feet of heavy 
timbers for Manchester and Liverpool, England. 
The Chester Valley took a cargo of timbers for 
Hamburg and Rotterdam, Germany. The Helene 
carried cargo timbers for Kingston, England. ‘The 
Salem has just completed loading a cargo of 
1,000,000 feet of lumber for Porto Rico. 

The W. A. Nichols Lumber Co., of this city, has 
added a hardwood department, to be in charge of 
J. J. Hamersley, who for the last year was con- 
nected with the Stickle-Grogan-Morse Co., of Dal- 
las, Tex. 

Rex H. Browne, assistant sales manager for 
the Beaumont Lumber Co., has just returned from 
a business trip to northern Texas, where he booked 
considerable business. 

F. Harris, who for a number of years has been 
connected with the purchasing department of the 
Sabine Tram Lumber Co., of this city, has re- 
signed and will engage in the commission business 
on his own account. . 

H. H. Timberman, of Mobile, Ala., representing 
J. H. Burton & Co., lumber and timber exporters, 
spent most of the week in the city making ar- 
rangements for the shipment of 2,400,000 feet 
of lumber and timber to Mexico. The movement 
will start within ten days. 

















AGood Buy Right Now 


Business is getting better for 
industrial plants, and farsighted 
buyers are placing their orders for 
strong, durable Southern Pine 


Box and Crating 


Material 


Better check up on 
your future needs 
now and send us 
your order. 


We also solicit 
orders for struc- 
, 7 tural timbers, rail- 
ey road and car ma- 
i terial, heavy ties 
and piling. 


Try Us First. 


H. D. Foote Lumber Co. 




















Alexandria, La. 








Sell em All 
: Every person who intends to build 
this year is a live prospect for our %” 


| Stim OAK 
FLOORING 


TEXTURED 
It possesses individual characteristics 


which appeal to builders seeking big 
values. Be prepared to supply them 
by ordering L.C.L. or carlots with 








Tenn. Aromatic Red Cedar 
Closet Lining and Beech Flooring 


patente 
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Perfection Brand 











never fails to satisfy the 
most exacting buyer. 
We put into it quali- 
ty that makes it a 

\ favorite with deal- 
ers and builders 
alike. We ship 
mixed cars oak 
flooring and 
oak lumber, 
quartered and 
7, Y plain, also Vel- 

, waren NGF eran YF ver“ Bdse” 
TONGUED AND GROOVED, END MATCHED OaK FLOORING. _F OOrinsstrips 








Arkansas Oak Flooring Co.,?in¢3iif 
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NEW DEEMER 


Manufacturing Co. 


Incorporated 


H. H. Bates, Manager. DEEMER, MISS. 


High Grade Shortleaf 


Yellow Pine 


Finish, Flooring 
and Siding 


Specializing in 4-4, 5-4, 6-4 and 8-4 
Virgin Shortleaf Finish. 


—also— 


Band Sawn 
ot Oak 2 Gum 


Address all inquiries 
for Hardwoods to 


Southern Hardwood 
Sales Company 


Indianapolis, - - Indiana 


























‘Red Gum 


° 1,500,000 feet now on 
Magnolia 


sticks and ready to 


White Oak | St) orders ate so. 
Red Oak licited. 

Poplar 
Hickory 
White Ash 





Eastman-Gardiner 
Hardwood Co. 


LAUREL, MISS. 















H. C. BELL 
LUMBER CO. 


a's PINE. soardsiotore 


Corinth, Miss. 





Two by Fours 


Dress S4S Standard and % Scant 
9 tol12 ft. 


Shortieat Yellow Pine 


ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH. MISSISSIPPI 





Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Mise. 
and Lynn, Ala. 


L. F. GARRETT, Owner and Manager 











BROOKHAVEN, MISS. 


April 17. Stiffening prices are the result of the 
increased sale of southern pine last week, practi- 
cally all items of Nos. 2 and % common having 
advanced an average of $1 and tending upward. 
No. 3 common 1x12-inch has sold around $16. 
Sales have broken all records for a half month, 
being almost double shipments. Car shortage 
threatens to become acute, and some quotations 
are made subject to car supply. There is a con 
siderable movement of rough lumber in No. 1 com 
mon and B&better, showing that industrial trade 
is picking up. Flooring and ceiling are not mov 
ing well and prices are soft, but these items will 
follow the others during spring building. Timber 
orders are plentiful and most mills are heavily 
hooked with this kind of cutting, so prices are be 
ing advanced, particularly on larger sizes. Heavy 
rains, particularly west of the Mississippi, have 
hindered production and stocks are badly broken. 
The railroads and car manufacturers continue to 
send out large inquiries. Requests for rush ship 
ment are very frequent, Lath are oversold for 
about four to six weeks, and at fair prices. Shook 
business continues active. 


SHREVEPORT, LA. 


April 17.--Trade has been more brisk the Jast 
week than for many months. The weather has 
been better, so the mills have been able to make 
shipments more promptly. The situation has 
veered around to almost a seller’s market, with the 
buyers paying about what is asked for stock that 


can be shipped immediately. Some wholesalers 
have been buying blocks of stock at specilative 
prices. The mills are holding quotations very 


firmly, very little stock being offered at concessions. 
It is estimated that an advance of $1 to $2 has 
taken place on common stock, with No. 2 dimen 
sion, 10- to 20-foot lengths, in heavy demand. 
Boards, shiplap, center matched 6-inch flooring, 
finish and all items for house building are in com- 
paratively heavy demand. Logging is still very 
difficult following a rainy period, so mill output is 
hard to maintain. Dry stock is going to be scarce 
in the near future, as the amount sawed during 
the Jast month is below normal. 

Rev. Peter Simpkin, chaplain of Hoo-Hoo, ad- 
dressed the Kiwanis Club’s weekly luncheon last 
Thursday. About forty lumbermen attended the 
meeting as special guests. Rev. Simpkin spoke on 
home owning, and urged greater coéperation be- 
tween business men and workers along the line of 
building homes, because of the importance of home 
ownership in combating dangerous “isms.” 


PENSACOLA, FLA. 


April 18.-—The movement of timber, lumber and 
naval stores at Pensacola last week has been 
brisk. Only one solid shipload was cleared, but 
there have been many parcel shipments. One ship- 
ment went to Mobile on barges, to be loaded for 
New York. Other clearances were: West Hard- 
away, for Bremen, 16,075 feet sawn timber and 
naval stores; West Ives, for Rotterdam, 368,456 
feet pitch pine timber and naval stores; Coahoma 
County, for Liverpool, 470,991 feet pitch pine 
lumber and naval stores; for Cardiff, 14,560 feet 
pitch pine lumber; Hastings, for Havre, 30,511 
feet lumber, 151,000 feet sawn timber; for Dun- 
kirk, 662,000 feet lumber; for Antwerp, 297,335 
feet lumber; Pelotas, for Buenos Aires, 670,000 
feet Jumber and naval stores for this and other 
destinations, 


JACKSON, MISS. 


April 17.--The volume of southern pine business 
placed last week has exceeded the hopes of the 
most optimistic. Mills report orders running at 
least 50 percent ahead of production. A great 
many items have had to be removed from the lists 
on account of lack of stock. All mills are now 
turning down business on account of broken stocks. 
Lower grades show sharp advances, while prac- 
tically the whole list is now stronger. The only 
exception is special cutting, but the mills appear 
well content to turn their logs into yard and shed 
stock to meet the present demand. Dry Nos. 1 and 
2 dimension is very scarce, also No. 2 and No. 3 
boards. Shortleaf dimension advanced $2 to $3 
last week. There is a decided improvement in the 
demand for higher grade flooring and ceiling and 
surplus stocks of these items are fast disappear- 
ing. ‘The wholesalers are picking up stock in all 
of the weak spots, and there is considerable specu- 
lative buying. An unusual amount of rain and 
wind for this time of year is retarding shipments. 
Wholesalers are buying No. 2 lath for $3.75 and 
No. 1 lath for $4.75. : 

Hardwood manufacturers report no material 
change in the market. It is believed the coal strike 
is causing buyers to hold back somewhat, altho 
practically all items advanced the last two weeks 
$1 to $3. The flood situation is worse than it was 
last week. Manufacturers do not appear eager 


to crowd the market, The bujlding trades are call 
ing for large quantities of hardwood. 

Hugh McLaughlin, western Kentucky represen 
tative of the Finkbine Lumber Co., with headquar 
ters at Paducah, has been elected president of the 


Travelers’ Protective Association for Kentucky 


MOBILE, ALA. 


April 17.—The market is much improved. Build 
ing materials are selling well and spring demand 
for them is increasing. Railroads are buying in 
fair-sized amounts. The efforts of the lumber 
dealers seem to increase with the increase in busi 
ness. Numerous small mills have opened in this 
section, and a good many plan to start up. Export 
trade is increasing by leaps and bounds. Exports 
of southern pine for last week are as follows: 
Hamburg, 196,000 feet; Liverpool, 695,400 feet: 
Hlavre, 274,148 feet; Ghent, 65,000 feet; Antwerp. 
46,000 feet; London, 868,408 feet; Hull, 1,849,948 
feet; Genoa, 335,000 feet; Naples, 288,113 feet ; 
Manzanillo, 173,000 feet: Santiago, 170,000 feet ; 
Montega Bay, Jamaica, 106,000 feet ; Belize, B. H., 
29,000 feet; Buenos Aires, 57,000 feet; Port of 
Spain 342,000 feet. UWamburg took 4,000 feet of 
ash, 9,000 feet poplar; Liverpool, 70,000 feet of 
hardwood, 92,000 feet oak, 32,000 feet hickory logs ; 
Havre, 50,000 feet gum; Antwerp, 59,471 feet oak ; 
Barcelona, 34,000 feet ash, 4,260 feet oak, 39,056 
feet gum; Valencia, 16,000 feet gum; Algiers, 16,- 
000 feet oak, 52,000 feet gum; London, 110,000 
feet hardwood, 13,000 feet oak, 14,000 feet gum; 
Hull, 1,800 feet oak ; Genoa, 1,000 feet cottonwood. 


LAUREL, MISS. 


April 17.--The market is so much improved that 
some mills report being almost swamped with 
orders. Most small mills are now” running. 
Favorable weather has permitted operations to 
approach normal. Greater activity is noted in 
railroad circles. Badly needed repairs to rolling 
stock have resulted in a number of large orders 
for framing and decking being placed. Nos. 1 and 
38 common continue on the up trend, advances of 
as high as $3 being reported in some instances. 
No. 1 common is also in a much better position 
than it occupied ten days ago. The demand for 
both Nos. 1 and 2 lath is improving daily, with 
a consequent advance in prices. Mills cutting 
longleaf for export report a good market at at- 
tractive prices for all the stock they are able to 


zet out. 
LAKE CHARLES, LA. 


April 17.—-As a whole, the lumber market in 
this territory has improved. ‘The woods here have 
to some extent dried off and logging is being re 
sumed in earnest. However, most mills in south- 
west Louisiana are on the larger rivers and can 
operate without difficulty during long rainy spells. 
Floods in the Mississippi territory have inter- 
ferred with shipping and buying. Most mills have 
satisfactory order files and are slowly speeding up 
production. They have no suplus nor is there any 
in retail yards. The market is decidedly stronger. 
There has been a slight improvement in the de 
mand for Bkbetter grades of flooring and ceiling. 
That for No. 1 & 2 dimension continues strong. 
with prices a little stiffer. Common grades are 
much in demand and the market on inferior items 
is much stronger than it was in March. Build- 
ing operations continue to increase thruout the 


territory. 
NORFOLK, VA. 


April 17.—While the volume of inquiries for 
North Carolina pine during last week was rather 
large, bookings were not as large as those of the 
previous week. Shipments thus far in April have 
been lighter, due largely to a labor shortage at the 
mills, the farmers now drawing on the available 
supply. In addition, many mills are handicapped 
in getting out their planing mill orders. There has 
been little change in prices thus far, other than a 
stiffening in those items which are in good demand. 
Competition from small air drying mills is rather 
keen, but even these are stiffening their prices 
when sufficient orders are booked ahead. 

There has been a slightly better sale during the 
last week for 4/4 edge No. 2 and better, but no 
improvement in the stock widths. Millmen and 
buyers are both playing a waiting game. Prices 
of kiln dried band sawn stock have been firmly 
maintained. There is a slightly better demand for 
5/4 edge but little call for 6/4 and 8/4. Nos. 1 
and 2 bark strips and miscuts are moving about 
as fast as accumulated, at good prices. There is 
little call for 4/4 edge No. 3, but No. 3 stock 
widths are beginning to show more life, altho com 
petition is keen. 

The demand for 4/4 edge No. 1 box is still very 
brisk, box makers having found recent air dried 
receipts very unsatisfactory. A number of mills 
are now sold ahead as far as May 31 and refuse to 
entertain further business. Naturally the price is 
holding stiff, and on inquiries for dressed edge box 
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yetter prices are being asked. There is also a 
good demand for 4/4 edge No. 2 box by rail and 
water, and the call for 6-, 8-, 10- and 12-inch 
No. 2 box, rough and dressed, is very insistent, 
with the first three widths scarce for prompt ship- 
ment. No. 1 stock box, 4/4, is not moving so rap- 
idly. altho 6-inch is scarce, due to good demand 
for this width in roofers, and 12-inch shows more 
life. Vox bark strips are still moving actively, 
prices showing no change, 

There was a noticeable increase in the sale of 
flooring, thin ceiling, partition and stock boards 
during last week, stock boards being particularly 
active at good prices. Sales of kiln dried roofers 
have not been as heavy as heretofore, due to the 


keen competition of small air drying mills in 
Georgia and elsewhere. These are underbidding 


the kiln drying price by $2 to $2.50 a 


MERIDIAN, MISS. 


April 17.--A steady improvement has occurred 
in the Jumber market thruout this territory during 
the Jast fifteen days. Manufacturers report heavy 
order files and badly broken stocks, especially on 
dimension. A good many mills advise they are 
withdrawing from the market until they can catch 
up with their order files. Buyers are having a 
good deal of trouble in placing mixed orders for 
dimension. There is a scarcity of 2x4 and 2x8, 
which have showed advances of $2 to $3 a thou- 
sand. Orders have greatly exceeded production 
for the last thirty days, and most mills have little 
dry stock to offer. 

The Meridian Lumber Co. has sold its planing 
mill and yard located in this place to the Mayer 
hoff Lumber Co., and in the future it will operate 
a strictly wholesale business. The Meridian Lum- 
her Co. has opened wholesale offices in the Miazza- 
Wood Building. There is no change in the stock- 
holders or officers of the company, and Eugene 
sridgers, president of the company, will continue 
in charge. ‘The other stockholders, H. A. Shaffer 
and Clarence Kirven, reside at Demopolis, Ala. 


HATTIESBURG, MISS. 


April 17.—There has been a gradual improve- 
ment in the market during the last few weeks 
and the mills now have fairly well filled order files. 
Dimension is strong and hard to buy. The lower 
grades of shed stock are moving well and prices 
are better. The higher grades are holding their 
own. The demand is better for sills. Decking 
orders, while not heavy, are coming more freely. 
Demand for large timbers provides plenty of large 


thousand, 


cutting, and orders are plentiful for nearly all 
sizes of timbers carrying heart specifications. The 


weather is much better, but common labor is some- 
what scarce. 

L. I. Nelson, sales manager for the Edward 
Hines Yellow Pine Trustees, Lumberton, Miss., 
leaves May 1 to engage in business for himself, and 
W. F. Robinson, assistant sales manager, becomes 
yeneral sales manager, 


R. N. Steadman, prominent Jumberman of this 
city, has just returned from a trip thru Kentucky 
and Ohio. He visited a number of yards and is 
very optimistic over the outlook. 


BOSTON, MASS. 


April 19.—-Another phenomenal week of building 
contracts forecasts one of the greatest building 
booms ever known in New England. The value of 
building contracts awarded for New England con- 
struction during the week ending April 11 was 
$13,314,800, whereas the corresponding week of 
1920, the best previous record, produced only 
$7,470,000, altho building costs were much higher 
at that time. Last year the total was $4,070,400. 
tetail lumber yards already are beginning to feel 
the effects of this movement. There is a better 
‘demand for dimension spruce and the market is 
firmer. Random spruce also is becoming more 
active and prices have steadied. Northern and 
eastern boards are still dull, but lower priced 
southern and western boards are receiving more 
attention. Quite a variation in lath prices is 
still a feature of the local market. There is 
more interest in shingles and the best red cedars 
have advanced. Southern pine flooring and parti- 
tion are moving into the retail yards in more satis- 
factory quantities. There is a good demand for 
cypress roofers. Even the hardwood imerchants 
report improving business. 

Boston's second annual Seautiful Ex- 
position, which will occupy Mechanics Hall for 
two weeks, opened last Saturday. A frame bunga- 
low is one of the features of the exhibits, and 
various kinds of lumber and shingles are promi- 
nently displayed. Several big new mortgage cor- 
Dorations have been organized in Boston and 
vicinity during the last few weeks to take care of 
the rapidly growing demand for funds required by 
prospective home owners. 

lhe Downes Lumber Co., 470 Harrison Avenue, 


Home 


operating and owning its own mills, dry houses 
and trucks, has prepared for the active spring 
building with an immense stock. An aggressive 
advertising campaign thru the daily newspapers 
has been undertaken. Last Sunday display ad- 
vertisements four columns wide and half a page 
deep were run. 

sy a vote of 17 to 38 the Joint New England 
Commission of Foreign & Domestic Commerce has 
placed itself on record against the proposed canal 
ization of the St. Lawrence River to provide a 
waterway from the Great Lakes to the Atlantic 
Ocean. 

Daniel A. Lucey, of the Curtis & Pope Lumber 
Co., says, “There are some kinds of high priced 
lumber that in the future may drop, but the low 
priced lumber or common building lumber is as 
low as it will go for some time and probably as 
low as it will ever go again. Down East the cut 
of the winter of 1920 was marketed by the manu- 
facturers at a serious loss and when it came time 
for them to get men to go into the woods this last 


winter they found it almost impossible to make 
arrangements with their banks. For this reason, 


there is a very short cut of spruce.” 


PHILADELPHIA, PA. 


April 17. 
couragement. 


The last week has 
There has been no sensational in- 
crease in the amount of business, but almost all 
dealers have felt the improvement. Generally 
speaking, there has been no change in prices. In 


been one of en- 


the matter of price the wholesalers, taken as a 
class, seem to have had more improvement than 
the retailers, but the yards have been busy and 
few have any serious complaint to make. Build- 
ing business continues to be the main feature of 
the market. The railroads are not buying much 
as yet, but some think the delayed placing of 


orders figured on several weeks ago is about to 
take place. Some of the big industrials are get 
ting busier and are buying better. Planing mills 
are very busy. Inside trim men and cabinet mak- 
ers are also busy, and yet the furniture trade com 
plains of slackness and poor prices. Box makers 
are doing more business but are not busy. 
Demand for hardwoods seems to center around 
floorings of all kinds and oak, altho gum and 
basswood are moving in better volume. There is 


still a market. altho rather soft, for chestnut, 
maple, birch, beech, ash, poplar, cherry, walnut 
and mahogany. Most white pine dealers claim 


an increase in volume at steady prices or slight 
advances. Spruce is inactive at steady prices. 
Hemlock is in demand far beyond the supply, and 
there is a tendency to tighten prices by the few 
who have it to offer. Cypress is in good demand, 
especially in the lower grades; for the upper there 
is less active demand but prices are firm. South- 
ern pine is strong in demand and price, with tim- 
ber and flooring especially strong. North Carolina 
flooring, timbers, sizes and boards are all selling in 
large quantities, and prices are pretty even at a 
fairly high level. Lath of all kinds are in good 
demand at medium prices. Shingles, both cypress 
and cedar, are active at good figures. 


TORONTO, ONT. 


April 17.—-The spring trade has been slower in 
opening than was expected, but the undoubted 
increase in building operations foreshadows better 
lumber market conditions. Country retail yards 
appear to be fairly well stocked up and are not 
buying at all extensively. Winter logging opera- 
tions have been completed and the drives will 
begin as soon as the lakes and rivers are clear of 
ice. Most manufacturers are making preparations 
for opening their plants at an early date. A number 
of Ontario mills have large stocks of last year’s 
logs on hand, which will enable them to begin 
sawing as soon as the log ponds are free of ice. 
There have been very few sales of stocks reported 
as yet. Wholesalers still claim that the manufac- 
turers are asking far too much for thelr product. 
There have been price increases on a few items. 
It is believed that prices are now just about as 
low as they will be in most cases. Hemlock is 
moving in fair quantities in the larger cities and 
there is a scarcity of some grades. There has 
been a little more activity lately in white pine for 
export to the United States, and a few shipments 
are going forward. The hardwood market is quiets 
altho inquiries are numerous. There has been a 
fair call for British Columbia long joists and fir 
timbers, particularly when anything is offered at 
what appears to be a bargain. The shingle mar- 
ket is showing some improvement. 

One of the matters most frequently discussed in 
the lumber trade is the possibility of lower freight 
rates in the near future. It is expected that the 
3oard of Railway Commissioners for Canada will 
announce reductions within the next few months 
and there is a feeling that they may revert to the 
rates that were in effect before September, 1920. 
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ils — 
Good Lumber For 
Dealers To Sell 


Noted for its soft texture, even 
grain, uniform color and per- 
fect milling, ‘““ Nearwhite”’ 
Shortleaf Yellow Pine wins 
the admiration of builders and 
brings them back for more. 
Write us for a sample of 


SHORTLEAF PINE 


The stumpage in this section of Miss- 
issippi is famed for its fine quality 
and lumber cut here has long been 
the choice of experienced buyers. 
Finish, Ceiling, Siding, Flooring, 
Mouldings, Lath, Boards. Nothing 
over 16 feet. 





Straight or mixed cars. 


The 
Sumter Lumber Co. 


ELECTRIC MILLS, MISS. 


D. H. FORESMAN, N. NICHOLSON, 
Gen. Mgr. Ass’t Mer. 
— 
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You Get the Best 


when you order our Band Sawed, Steam 


Kiln Dried and Soda Dipped lumber. | 
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YELLOW PINE 


> 
Our daily capacity of 125,000 feet insures 
prompt service. Tell us your needs. 


COLUMBUS 
LUMBER COMPANY 
COLUMBUS, MISSISSIPPI 
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D. F. McCullough, Gen’. Mgr. M. D. Thomason, Ass’t Mgr 
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B: C. Godwin, Pres. J. R. Sandefur, Secy.-Treas. 


Warren-Godwin Lumber Co. 
Specializing in Yellow Pine 


Dimension, Siding, Finish, 
Shiplap, Flooring and Ceiling 
STRAIGHT OR MIXED CARS. 
Sales Office: JACKSON, MISS. 











WARREN AXE & TOOL CO. 


WARREN, PA. 
were avacded highs’ GRAND PRIZE 
NT TT 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 


honors Panama-~- Pacific 
international Exposition 
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SIMONDS 


Crescent -Ground 


CROSS-CUT SAW 


This is the easy and fast 
cutting Cross-Cut Saw 
which lumbermen in 
every part of the coun- 
iry know for its edge- 
holding qualities. 
Because of the 
scientific method 
used in grinding, 
Simonds Cres- 
cent Ground 
Cross-Cut Saw 
does not bind 
in the cut. 














It is the 
saw that 
satisfies. 


Simonds 
Manufacturing Co. 


“The Saw Makers ”’ 
FITCHBURG, MASS. 


CHICAGO, ILL. 
NEW YORK CITY 


PORTLAND, ORE. 
SAN FRANCISCO, CAL, 
SEATTLE, WASH. 
MONTREAL, QUE. 
VANCOUVER, B. C. 
ST. JOHN, N. B. 








The Willapa Lumber Co. has moved its offices 
to the Hearst Building. 


Albert Schain, of the Gloucester Lumber Co., 
Rosman, N. C., transacted business in this market 
during the week. 


Robert J. Lockwood, of the Brinkley Lumber Co., 
srinkley, Ark., paid a business visit to this city 
during the week and called on a number of local 
lumber dealers. 


FE. J. Fickett, of Baker, Ore., vice president and 
treasurer of the Oregon Lumber Co., Portland, 
Ore., and J. H. DeVine, of Ogden, Utah, formerly 
president and general manager of the concern, 
spent several days of this week in Chicago. 


R. J. Oliver, for many years connected with the 
Fort Smith Lumber Co., Plain View, Ark., called 
on his many lumberman friends in this city during 
the week. Mr. Oliver is now connected with Mac- 
millan, Fehlman & Oliver, an oil concern, of Shreve- 
port, La. 


J. J. Borland, of the Minneapolis (Minn.) offices 
of the Red River Lumber Co., Westwood, Calif., 
transacted business in this city during the week. 
He expected to go to California to spend several 
days at the company’s mill before returning to 
Minneapolis. 


The Hardwood Mills Lumber Co. announces that 
on April 24 it will move from its present offices in 
the Monadnock Block to 965 West Twenty-second 
Street, which is the location of its retail yard, 
operated under the name of the Advance Mill & 
Lumber Co. 


Walter Robinson, vice president and assistant 
general manager of the W. R. Pickering Lumber 
Co., Kansas City, Mo., while in the city this week 
expressed himself as well satisfied with recent 
developments in the lumber industry and foresaw 
an active market for the rest of the year. 


A. G. Stuedeman, president of the Jenkins Ma- 
chine Co., Sheboygan, Wis., spent a few days of 
last week in Chicago. The Jenkins Machine Co. 
is a manufacturer of woodworking machines, and 
Mr. Stuedeman reported that the company has 
enough orders on its books to keep the plant busy 
for several months. 


Rowland 8S. Utley, manager of the southern hard- 
wood department of the Chicago office of the 
Steven-Jarvis Lumber Co., Eau Claire, Wis., and 
Max Galloway, of the Pease-Galloway Lumber Co., 
returned this week from selling trips to St. Louis, 
Mo. Mr. Utley reported that business in St. Louis 
is being held back by labor troubles, which are a 
serious handicap to building construction. He 
stated that the St. Louis furniture manufacturers 
look largely to the South and Southwest for their 
business, and that their trade has been seriously 
affected by the floods that recently have played 
havoc with that territory. 


FIRE RESISTING FRAME HOUSES 

A series of interesting tests was conducted at 
the Underwriters’ Laboratories at Chicago on April 
6 for the purpose of testing frame construction 
covered with metal lath and three coats of plaster. 
The tests were made on completed floors and walls 
in full size sections about 10 feet by 10 feet in 
size. After these were subjected to the most in- 
tense heat for one and one-quarter hours, the 
covering was still intact and the wood only slightly 
charred on the edges. 

Theodore FEF. Laist, Chicago representative of 
the National Lumber Manufacturers’ Association, 
commenting on these experiments, said: 


Laymen little realize what a far-reaching effect 
the facts brought out by these tests should have on 
building construction; for example, to take one 
instance, the small house. These tests show that 
the exterior walls of a building may be constructed 
in this manner—that is, with wooden studs covered 
with metal lath and plaster—to give the same fire 
resistance as so called “noncombustible” materials, 
The cheaper frame construction should replace the 
brick wall in many homes and apartments. 

These tests should result in the building code 
committee of the Chicago city council taking im- 
mediate action on the code revision affecting small 
house construction, which has been dragging along 
before a subcommittee of the building and zoning 
committee of the Chicago city council for over a 
year. 

This type of construction, limited to small 
houses not more than twelve hundred square feet 
in area, and two stories in height, was recom- 
mended by a joint committee of the American 
Institute of Architects and the Illinois Society of 
Architects more than a year ago, but so far only 
preliminary hearings have been held. It is of 
the utmost importance to the man desiring to 





build a small home, and to the community at 
large interested in remedying the house shortage, 
to see that the council takes action. 


STARTS MODERN YARD IN KANSAS 


N. H. Huey is closing the local office of the 
Oregon Lumber Co., of Portland, Ore., and under 
the name of N. H. Huey Lumber Co. will estab- 
lish a retail yard at Arkansas City, Kan., which 
will be the fifth yard at that point. Arkansas City 
is Mr. Huey’s home town, and he has a wide ac- 
quaintance thruout its trade territory, which he 
has also covered for several years as sales repre- 
sentative for various lumber distributers. Fred R. 
Nuzman, retailer of Olathe and Circleville, Kan., 
will assist Mr. Huey in organizing the new con- 
cern. 

A thoroly modern plant is planned, with every 
facility for the economical handling of stock, and 
the site selected provides exceptionally good trans- 
portation facilities. Mr. Huey has purchased 
seven acres in the heart of the Arkansas City busi- 
ness district, on the Midland Valley railroad and 
served by the Santa Fe, Missouri Pacific and 
Frisco. Plans provide among other things for one 
of the most uptodate sheds in that section of the 
country, size 48x130 feet, built double-decked on 
the Foster plan, with improvements designed by 
Walter Stroup, of the Stroup Lumber Co., a line- 
yard concern headquartered at Kansas City, Kan., 

and by Frank Train, re- 
=! tailer, of Blue Rapids, 
Kan. 

For some time Mr. Huey 
has been interested, to- 
gether with W. A. Her- 
bert, in the Avon Lumber 
Co., Chicago wholesaler. 
Southwestern offices for 
the Avon company will 
be opened in the Home 











N. H. HUEY. 
Arkansas City, Kan. ; 
Who Establishes New 

Retail Yard 








National Bank Building, 
Arkansas City, thru which 
Mr. Huey will cater to 
the Kansas, Texas, Mis- 
souri and Oklahoma trade. 
The company’s Chicago 
office in the Lumber Ex- 
change Building will re- 
#) main under the manage- 

ment of W. A. Herbert. 

Mr. Huey has had a long and varied experience 
in the lumber business, which augurs well for his 
success in his new venture. He started his lumber 
career with L. W. Blinn, a retailer of Los Angeles, 
Calif. Later he became connected with the Red- 
wood Manufacturers’ Co., of Pittsburgh, Calif., for 
two years covering Wisconsin, Illinois and _ terri- 
tory east from headquarters in Chicago. He then 
spent five years as Kansas City sales representa- 
tive of the Louisiana Red Cypress Co., of New Or- 
leans, and several years as southwestern sales man- 
ager of the Lutcher & Moore Lumber Co., of 
Orange, Tex., being headquartered first at Kansas 
City and afterward at Chicago. Mr. Huey’s next 
connection was with the California Sugar & White 
Pine Co., of San Francisco, which he represented 
at Kansas City. Ten years ago Mr. Huey made 
his present connection with the Oregon Lumber 
Co., he being located first at Kansas City and 
then at Chicago and from both headquarters han- 
dling its trade in territory extending from Kansas 
to the Atlantic seaboard. 





SELLS LARGE BLOCK OF BONDS 


The Bagdad Land & Lumber Co. of Florida has 
sold to Baker, Fentress & Co., of Chicago, an issue 
of $1,200,000 guaranteed first mortgage 7 percent 
sinking fund serial bonds maturing $80,000 each 
six months from 1925 to 1932. The security be- 
hind the issue includes 56,800 acres of longleaf 
pine, estimated to cut about 400,000,000 feet of 
lumber; sawmill capacity, 50,000,000 feet an- 
nually ; a railway forty-three miles long, and other 
assets totaling $4,000,000. In addition the bonds 
are guaranted by the eight principal stockholders. 
Average net income of $484,360 for the last five 
years shows $370,000 a year for liquidation of the 
principal after paying maximum interest charges 
of $114,000. 3aker, Fentress & Co. report the 
sale of the entire issue prior to public offering at 
prices yielding from 7.20 to 7.07 percent. 
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FURNITURE TERMS ARE STANDARDIZED 


Standard terms defining materials used in furni- 
ture were adopted during a conference in Chicago 
last week of the board of governors of the National 
jetter Business Commission, affiliated with the 
National Vigilance Committee and better business 
bureaus of the Associated Advertising Clubs. The 
terms are designed for the use of furniture retail- 
ers in their advertising, to promote greater public 
confidence in their offerings and follow closely the 
language and spirit of the terms and definitions of 
the National Council of Furniture Manufacturers. 
The terms are the following: . 

Solid—Furniture designated as solid mahogany 
or walnut shall have all exposed surfaces of solid 
wood of the kind designated. 

Mahogany or walnut—Furniture designated as 
mahogany or walnut shall have all exposed sur- 
faces—both solid parts and plywood—of the kind 
of wood designated. 

Combination—Furniture designated as combina- 
tion mahogany or walnut shall have all exposed 
surfaces of mahogany or walnut—solid or ply- 
wood—in combination with gum, birch or other 
suitable wood. The kinds of woods used in com- 


bination with mahogany or walnut should be 
named, for example: ‘Combination mahogany and 
birch,” ‘‘combination walnut and gum.” 


Imitation—Furniture designated as _ imitation 
mahogany or walnut shall be that with exposed 
surfaces of other woods colored to imitate mahog- 
any or walnut. 

Where other woods are used the name of this 
wood is to be substituted for that of mahogany or 
walnut in the definitions. 

The term “exposed surfaces” shall mean those 
parts of a piece of furniture which are exposed to 
view when the piece is placed in the generally ac- 
cepted ‘position for use in the home. 


ORGANIZE COMMISSION CONCERN 


R. E. Boyd, formerly member of Manley & Boyd, 
hardwood sales representatives, this week an- 
nounced the dissolution of that partnership and 
his affiliation with D. W. Baird, of the D. W. 
saird Lumber Co., in the organization of the Baird 
& Boyd Lumber Sales Co. This new 
concern will make its headquarters in 
the Lumber Exchange Building, Chicago, 
and will maintain sales representatives 


in a number of important lumber con- 
suming territories. It will be repre- 


sented in Philadelphia, Pa., by T. W. 
Stuart; in Danbury, Conn., by Charles 
E. Daley; in Detroit, Mich., by Vilas 
Daughterty, who will also cover the Ca- 
nadian territory, while the Chicago terri- 
tory will be covered by H. C. Lindahl, 
formerly in the commission lumber busi- 
ness in Rockford, Ill., and more lately 
connected with Manley & Boyd. 

The Baird & Boyd Lumber Sales Co. 
will handle southern and northern hard- 
woods on a commission basis, and will 
make a specialty of poplar and cypress. 

John J. Manley, the other member of the dis- 
solved partnership, will continue to act, under his 
own name, as hardwood sales representative, as he 
did for five years prior to the organization of 
Manley & Boyd about two years ago. 


PARTNERSHIP IS DISSOLVED 


Allen C, Hemphill announces that he has with- 
drawn from the Simonson-Hemphill Lumber Co. 
and has reéntered the commission lumber business 
on his own account, with offices at 19 South La 
Salle Street. Mr. Hemphill will handle western 
lumber exclusively. He has had more than fifteen 
years’ experience in the manufacture and distribu- 
tion of western pines and Douglas fir, and conse- 
quently has an intimate knowledge of these woods. 

Earl B. Simonson, member of the partnership dis- 
solved thru Mr. Hemphill’s withdrawal, will con- 
tinue to deal in Douglas fir, Inland Empire prod- 
ucts and oak flooring in a wholesale way under 
the name of Simonson Lumber Co., under which 
he operated prior to combining forces with Mr. 
Hemphill. His offices will remain in the Lumber 
Exchange Building. 

SAAB L2LLBELLaLASa 


REVISE MILL CONSTRUCTION BOOK 


A revised edition of the National Lumber Manu- 
facturers’ Association’s handbook on mill construc- 
tion, which was originally published some years 
ago, is now in press, according to announcement 
just made by the association. The handbook will 
be in the form of a series of bulletins which will 
be for free distribution to those interested. They 
are being thoroly revised by Dudley F. Holtman, 
construction engineer, and Theodore F, Laist, con- 
sulting architect. The first of these bulletins are 
expected to be ready for distribution within the 
next month, to be followed in quick succession by 
the others. ; 

When it first appeared, the book received favor- 
able comment and has since been regarded as one 
of the standard reference books on mill construc- 


tion. The new edition will contain chapters cover- 
ing new improvements in column construction and 
the report of the recent tests of wood protected 
with metal lath and plaster. The tests made dur- 
ing the recent lumber congress have proved beyond 
a doubt that wood thus protected may justly be 
claimed as fire resistive construction, having been 
given the Fire Underwriters’ “hour rating.” 


MADE RECORD IN BIG BELT SALES 

The main drive belts in the average southern 
sawmill run in size up to 84 or even to 96 inches 
wide and are of 2- and 3-ply leather. One of them 
uses up the center of the hides of anywhere from 
one hundred to three hundred steers. Think of 
one man selling over one thousand of these big 
belts, in addition to the almost innumerable other 
belts, many of them large yet not big enough to be 
classified as main drives! 

The man who has made this record is well known 
in the sawmill industry, for Robert (Bob) Car- 
penter, of New Orleans, is considered the world’s 
champion salesman of big belts. There is not a 
buyer of leather belting in the sawmills of the 
South who does not know Bob, and they all pay 
tribute to his squareness, his straight-from-the- 
shoulder sincerity, and his genuineness. 

Mr. Carpenter has four dimensions—height, 
breadth, depth and personality. In days past he 
would scale 285 pounds, but he has since lost 
weight. He is a leather belting salesman plus, 
and believes in his goods, himself, his friends and 









ROBERT CARPENTER, NEW ORLEANS, LA.; 
Manager Southern Territory Chicago Belting Co. 


in his company. His record for sales of big belts 
stands as a mark to shoot at for the belting sales- 
men of future generations. 

Bob Carpenter started in the belting business 
about thirty-seven years ago with the old Munson 
Selting Co. In its day this was one of the best 
known of the larger manufacturers of belting, and 
a big percentage of the leaders of the belting 
industry today, especially in the South and West, 
received their initial training with this company. 
Mr. Carpenter started in the currying department 
when a big, strapping, husky boy, and was ad- 
vanced rapidly, being promoted to the belt shop 
and working successively at every operation in the 
making of leather belting until he was made super- 
intendent of the factory. While employed in the 
factory he was considered one of the best belt men 
for installation work, in placing and repairing big 
belts. 

Mr. Carpenter later became a member of the 
sales force of the Munson company, and traveled 
northern territory until 1897. In this year he 
joined the force of the old Fairweather & Ladew 
Co. as traveling salesman in southern territory, 
maintaining this connection to 1906, and has been 
in the South ever since. In 1906 he joined the 
sales organization of the Chicago Belting Co., as- 
suming the managership of the entire southern 
territory with headquarters at its branch office 
in New Orleans, La., where he is today. It is 
with this latter company that his greatest success 
has been attained, and the names of Bob Carpenter 
and the Chicago Belting Co. have become synony- 
mous to his many friends in the sawmill industry. 

team@aaaaaaaan 


BREAKS RIGHT ANKLE 


New OrLEANS, LA., April 18.—Roger E. Simmons, 
secretary and assistant general manager of the 
American Pitch Pine Export Co., suffered a com- 
pound fracture of his right ankle Monday night 
when he fell into an unprotected hole in the street 
when alighting from a street car near his residence 
at 3203 Coliseum Street. The break is a nasty one, 


but Mr. Simmons is reported to be resting nicely 
at home. 


TO HANDLE LUMBER ON COMMISSION 

GRAND RaApPIps, MicH., April 17.—Arthur M. 
Manning, who resigned his position as manager of 
the softwood department with the Felger Lumber 
& Timber Co. about six weeks ago, has opened an 
office at 421 Kelsey Building, this city, and will 
handle lumber on a commission basis. He states 
that his efforts will be spent largely in the sale of 
softwoods to the retail trade of western Michigan. 
Mr. Manning spent twelve years calling on the 
trade in the territory adjacent to Grand Rapids, 
and is well acquainted with lumber consumers in 
that section of the State. Previous to that he 
spent twelve years at the mills and has a first-hand 
knowledge of the manufacturing end of the busi- 
ness 


A WEST COAST OPTIMIST 


B. R. Lewis, general manager of the Clear Lake 
Lumber Co., Clear Lake, Wash., was in Chicago 
this week on one of his periodical visits, looking 
over the territory and getting first hand informa- 
tion as to conditions. Mr. Lewis reports an active 
demand, with advancing prices, and believes that 
the industry is in for a long season of good busi- 
ness. His concern recently has advanced prices 
on dimension to $4 off list and he believes that 
the continued demand will restore prices to list 
within a short time. 


KANSAS RETAILER IS PROUD DADDY 


WICHITA, KAN., April 17.—Friends of Mr. and 
Mrs. T. M. Deal, of this city, are extending con- 
gratulations over the arrival of a daughter, Eliza- 
beth Ruth Deal, born at Wesley Hospital on 
Sunday, April 9. Tom Deal is president of the 
Deal Lumber Co. with offices at 1001 Beacon Build- 


ing. He and Mrs. Deal were married 27 years 
ago. This is the first child. Mr. Deal is 50 years 


old and Mrs. Deal is 46. In honor of the event 
EK. C. Elliott, city manager, and H. D. Lester, city 
clerk, fixed up a “welcome to our city” certificate 
with a gold seal on which the official seal of the 
city was imprinted and under which a blue ribbon 
was placed, and sent it to the new arrival at the 
hospital by a special messenger. 


TIMBER LAND SALES 


VANCOUVER, B. C., April 15.—The Campbell 
River Lumber Co., of White Rock, has purchased 
9,000 acres of timber in the Chilliwack Valley at 
a cost of about $350,000, from the Westminster 
Mill Co., of New Westminster; property has been 
held by McLaren interests for many years and was 
purchased by the Westminster Mill Co. several 
months ago. 


NEWS NOTES FROM ANTIGO, WIS. 


April 19.—Comparison of statistics on lumber 
shipments from Ashland division points during the 
last four weeks, with shipment figures for corre- 
sponding weeks of 1921, shows a very marked im- 





provement not only in the totals but also week 
with week. The figures in cars are: 

Week 1922 1921 
Pe Bids ok aa haw aad alee waa 287 173 
April We cddawadutnaveeumecuea 296 163 
April i Pe Cee Te Tere eee re 281 175 
WEREGE Mav cénedecacedacaceedte 251 178 

1,115 689 


Gain for 1922 period, 426 cars, 

The Master Builders’ Association, of this city, 
reports a large building program for Antigo during 
the summer and fall. The large amount of home 
construction is reaily startling, and is 50 to 100 
percent larger than last year. 

The Langlade Lumber Co. reports a very decided 
turn for the better in the lumber market, and has 
orders in excess of any time since the summer of 
1920. Hemlock for eastern shipment is in great 
demand, and, due to the shortage of dry stock, east- 
ern buyers are beginning to realize that a scramble 
will soon be on for what little dry lumber can 
be had. 


TENNESSEE COMPANY BUILDING NEW MILL 


DicKSON, TENN., Apri! 17.—The Dickson 
Planing Mill Co., whose mill was destroyed by 
fire a few years ago, is building a new plant 
here which will soon be ready for the installing 
of new and uptodate machinery already ordered. . 
The new mill will not be as large as the one 
that burned, but the management expects to add 
to it from time to time. H. T. Cowan is presi- 
dent and general manager of the company, C. M. 
Lovell is vice president and N. M. Crawford is 
secretary and treasurer. 
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Production Shipments Orders 

192 1921 1922 1921 1922 1921 
Southern Pine. Asseciation:....6 456625 do vadiis nas ed Re aoe 950,444,175 925,398,648 880,044,815 - 959,010,349 935,005,975 958,456,368 
cree © vow nsresesas pRis cease 72,255,739 58,840,659 75,511,280 60,682,147 89,819,130 63,366,623 
DOA “Gon bee ies as 5 ip dor St oy ie ibs lovee Rea So wees re Rn 1,022,699,914 oo 955,556,095 1,019,692,496 1,024,825,105 .1,021,822,991 
West Coast Lumbermen’s Association... .......ccccccsscves 1,001,266,834 52 27, 008,873 923,144,556 553,791,437 930,632,791 576,384, 701 
a | ae ae 5 eka eRe ngs BER eRe iw bree BSE Sys, Sh ee 78,518,433 3 30, 268 73,123,394 62,674,712 87,728,487 57,306, +4 

BNIENS Sales Detut chs cree Shite bo oials sd asensigntorasmisrexSisiahs) «rae iauseote ye aaa 1,079,785,267 5re 339,141 996,267,950 616,466,149 1,018, 361,278 633,691,5 
Western Pine Manufacturers’ Association.............0.000- 127,848,000 67,5% 33, 0&2 239,250,000 1 vs 394,728 269,675,000 126,700,000 
WRENN OURS. oo.2s <x fo okacote, ducted pai ayietbee bd Dio Ss Te GAs ib, & eA caeND ola OEE 18,109,000 11,654,000 24,178,000 14,201,000 32,100,000 11,450,000 
Total Fa taica ian Scare Wy RE win oa ar Hi Sasi n Glas Ga Barina ease ee ede 145 ,957, 000 79,187,082 263,428,000 134°595,728 301,775,000 138,150,009 
California White & Sugar Pine Manufacturers’ Association... 26,462,000 35,209,000 55,651,000 43,859,000 93,640,000 74,212,000 
Apr ‘il 8 eae 8 ea bid eee) See Ag TO AAO DE inn Sow aha ee eae eee ae a 2,233,000 1,499,000 x ‘ 1,418,000 5,366,000 1,865,000 
MOMIRN a 5S as carce te isd Mapas We Fecal SN Wier ne Air BUNS NEES wl AI Ola ee eS te 28, 695, 000 36,708,000 59,862,000 45,307,000 99,006,000 76,077,000 
California Heagwood ABHOCIBEION.. «6066s 2.665006 Sew www wide ele 80,559,000 54,621,000 78,839,000 41,737,000 87,635,000 31,889,000 
MOM) CE a wc insure 5 wie ao Ghee a aca e wi oe mise aan eS neve. whee Erte 7,744,000 1,813,000 6,199,000 5,243,000 6,640, 4,137,000 
J) ee Pee ee ee es 88,303,000 59,434,000 85 ,038,000 46,980,000 94,275,000 36,926,000 
North Carolina Pine mine SARBORT | oGliute cas: bckey wow heehee Ke on 103,713,958 89,213,230 51,480,230 93,759,834 40,485,607 
RVERROME ti sagas wis'do.> 4ie cd Vb RS ak Giata BH GPs aS Ae Spat. Gis ee 10,278,860 29% 6,799,871 4,692,194 10,258,142 3,181,495 
J 2 | Re as 5, ae ene ee aaa Pepe, Sete IRL PA ape cnn te 113,992,818 5S, 560, 865 96,013,101 56,172,424 104,017,976 43,667,102 
Northern Hemlock & Hardwood Manufacturers’ Association. 20,021,000 15,988,000 24,360,000 11,027,000 24,287,000 9,972,000 
ES Lic oak Ge fier a Kobo pe Alen aeenmihn MERRIE a 847,000 1, 264, 000 1,878,000 1,742,000 ,845,000 2,381,000 
NN ast EAN abate tive tara R Seite Yao hyn ee, Beau apne RONG EG 20,868,000 20,25 2,000 26,238,000 Riggio 000 26,132,000 12,353,000 
Total Lor Fourier WCE «ois es6. oS ico. sic ose SS.6 0 eeiw a es es 08 2,500,300,999 1,517,7 20, 39S 2,482,403,146 31,982,797 2,668,392,359 1,961,787,631 
Michigan Hardwood Manufacturers’ Assn., Jan.-Feb., 1922... 29,710,000 No Report 27,474,000 "Mo Report Not Reported Not Reported 
Northern Pine Manufacturers’ Assn., Jan.-Feb., 1922 ih sscseeueee ts 40,380,799 No Report 37,601,615 No Report Not Reported Not Reported 

ree SOAR ss a5 oko bia cuts a ae eos Os awa ee OR Eee 2,570,391,798 2,547,478,761 2,668,392,359 


*The 1922 figures begin with the week ended Jan. 7 and include those - the week ended April 8. The 1921 figures are for the correspond- 
ing period. Compiled by the National Lumber Manufacturers’ Association. 


WISCONSIN HARDWOODS AND HEMLOCK 


Hemlock is very firm. There is a larger move- 
shows a marked improvement. The mills, however, expect to carry over a 





of orders having been placed for northern woods. 
but call for the latter 


The market is much improved, a fair volume 
ment of better grade hardwoods than of the lower, 


little No. 3 common, especially in hard maple. Quotations f. 0. b. shipping points: 

FANS Selects No. 1 com, No. 2 com, No. 3 com. I'AN Selects No. 1 com. No. 2 com, No. 3 com. 
ASH Harp MAPLE— 
4/4 $ 90.00@100.00 $ 65.00@ 70.00 $ 40.00@ 45.00 $25.00@30.00 $15.00@17.00 | 10/4  90.00@100.00 75.00@ 80.00  60.00@ 65.00 36.00@41.00 Ben ae 
5/4 95.00@105.00 —70.00@ 75.00 45.00@ 50.00 30.00@32.00 16.00@18.00 | 12/4  95.00@105.00  80.00@ 85.00  65.00@ 70.00 41.00@46.00 a ae 
6/4 100.00@110.00 75.00@ 80.00 50.00@ 55.00 30.00@32.00 16.00@18.00 | comm MapLE— 
8/4 105.00@115.00 80.00@ 85.00 55.00@ 60.00 35.00@38.00 16.00@18.00 "4/4 65.00@ 75.00  45.00@ 50.00 30.00@ 35.00 20 00@22.00 13.00@15.00 
Bass woop— : 5/4 70.00@ 80.00 50.00@ 55.00  35.00@ 40.00 22.00@24.00 14.00@16.00 
4/4 70.00@ 75.00 50.00@ 55.00 38.00@ 40.00 20.00@22.00 17.00@18.00 6/4 75.00@ 85.00 55.00@ 60.00  40.00@ 45.00 26.00@28.00 14.00@16.00 
5/4. 75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 22.00@24.00 19.00@20.00 8/4 85.00@ 95.00 65.00@ 70.00  45.00@ 50.00 30.00@32.00 14.00@16.00 
6/4 80.00@ 85.00 60.00@ 65.00  45.00@ 50.00 26.00@28.00 19.00@20.00 | oaq_— 
8/4 90.00@ 95.00 —70.00@ 75.00 — 55.00@ 60.00 32.00@34.00 19.00@20.00 | “474 — 95.00@105.00 70.00@ 75.00  45.00@ 60.00 28.00@30.00 13.00@15.00 
BrrcH— 5/4 100.00@110.00 75.00@ 80.00 50.00@ 55.00 30.00@32.00 14.00@16.00 
4/4 100.00@110.00 75.00@ 80.00 38.00@ 40.00 20.00@22.00 12.00@14.00 6/4 105.00@115.00 80.00@ 85.00 55.00@ 60.00 36.00@38.00 14.00@16.00 
5/4 100.00@110.00  75.00@ 80.00 40.00@ 45.00 22.00@24.00. 13.00@15.00 8/4 110.00@120.00  85.00@ 90.00  60.00@ 65.00 40.00@45.00 14.00@16.00 
6/4 110.00@115.00 80.00@ 85.00  45.00@ 50.00 26.00@28.00 13.00@15.00 | treunocK, No. 1, S181E— 
Wi lwwgtanen soe shen foe tea areogang Te7gte-% ea oe 
10/4 110.00@120. 5. .00 @ 75 : : es 7 eee n ae 
12/4 115.00@125.00  90.00@ 95.00 75.00@ 80.00 46.00@41.00 |....@..... = a pean co rete ete: +7500 28:00 +7 6030-60 $30 LOO 82.50 
Sorr ELmM— 2x 8 24.50@26.50 24.50@26.50 26.00@28.00 28.50@30.50  30.50@32.50 
4/4. 65.00@ 75.00 50.00@ 55.00 35.00@ 40.00 22.00@24.00 14.00@16.00 | 2x10 24.00@26.00  25.00@27.00  26.50@28.50 28.50@30.50  31.00@33.00 
5/4 +70.00@ 80.00 55.00@ 60.00 40.00@ 45.00 24.00@26.00 15.00@17.00 | 2x12 24.50@26.50 25.50@27.50  27.00@29.00  29.00@31.00  31.50@33.50 
6/4 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 15.00@17.00 Merchantable, $2 less than No. 1. 
8/4 85.00@ 95.00 70.00@ 75.00 55.00@ 60.00 34. rb 00 15.00@17.00 Shen; &: Bb leon Sie, & 
10/4 100.00@105.00 80.00@ 85.00 60.00@ 65. 5 cs 6 Cropp Aus i sak a oe 
12/4 105.00@110.00  85.00@ 90.00 65.00@ 70.00 46.00@51.00 i a No. 1 HEMLOCK, Boarps, eee , ~~ 
Rock ELM— ‘ ‘ of 16" 18-20" ro 
4/4 65.00@ 75.00 ...... Re no 5 40.00@ 45.00 22.00@24.00 14.00@16.00 vo : a pomae oo ny oo@s, 80 +9100 29.00 Fe e0 S180 $3e 0028.00 
5/4  70.00@ 80.00 ...... ae 45.00@ 50.00 24.00@26.00 15.00@17.00 | 5% 2 24:50@26.50 25 bogay. 50 27:00@29.00 29.50@31.50  26.00@ 28.00 
Y: goeee 2 — ON eOS GE00 32:00054.00 18. Ong. bo | 1x10  25.00@27-00 26.00@28.00 27.50@29.50 29.50@31.50 26.50 28.50 
OFS BOVVUUAM GUVUYU secre Merson . . . . € 6 4 
10/4 95.00@108.00 |... chaise 70.00@ 73.00 41.00@46.00 .....@..... 1x12 25.50@27.50 26.50@28.50 28.00@30.00  30.00@32.00  27.00@29.00 
12/4 100.00@110.00 ...... Pica 75.00@ 80.00 46.00@51.00 aS Merchantable, $2 less than No. 1. 
Harp MAPLE— No. 2, $4 less than No. 1. 
4/4 65.00@ 75.00 50.00@ 55.00  37.00@ 42.00 22.00@25.00 10.00@12.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4 70.00@ 80.00 55.00@ 60.00  40.00@ 45.00 22.00@25.00 11.00@13.00 2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $12 to $14. 
6/4 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 11.00@13.00 1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 
8/4 85.00@ 95.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 11.00@13.00 Add for select No. 3 hemlock, $3 a thousand. 








MICHIGAN HARDWOODS 


There has been no change in prevailing prices during the last week, altho high grade birch and hard maple have displayed more strength and a 





premium has been paid for straight FAS in some instances. The following are quotations f. 0. b. Michigan shipping points: 
FAS Selects No. 1 com. No. 2 com. No. 3 com, FAS Selects No. 1 com. No. 2 com. No. $ com. 

4/4 § 70.00@ 75.00 $ 55. 00@ 60.00 $ 40.00@ 45.00 $23.00@25.00 $18.00@20.00 a ee 

/ ( 5. : . . . . . 8/4 85.00@ 90.00  70.00@ 75.00 55.00@ 60.00 34.00@36.00 _ 

5/4 75.00@ 80.00 00@ 65.00 45.00@ 50.00 26.00@28.00 19.00@21.00 | 4074 — 95.00@100.00 80.00@ 85.00  65.00@ 70.00 38.00@40.00 @... 
6/4 9 00g ic. 5. WD 15.00 BE 0OD C0.00 sro mston 12:00@21.00 | 12/4 105.00@110.00 _90.00@ 95.00 75.00@ 80.00 43.00@45.00 -....@..... 
Q ° ° . o. oo. ° ° “UU nw we 
10/4  95.00@100.00 80.00@ 85.00 65.00@ 70.00 38.00@40.00 °....@..... ~> ll nail aaa anata iain Rata cae nil 
BEECH ree, 

' s 4/4 75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 25.00@27.00 14.00@16.00 
aye ochn Gees 32.00@35.00 12.00@14.00 | 574 40:00 85.00 60:00@ 65:00 45.004 60.00 28.00@30.00 15-00@17.00 
4/4 — 65.00@ 70.00 = 50.00@ 55.00 —35.00@ 40.00 23.00@25.00 15.00@17.00 6/4 85.00@ 90.00 65.00@ 70.00  59.00@ 55.00 31.00@33.00 15.00@17.00 
5/4 — 70.00@ 75.00 55.00@ 60.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 90.00@ 95.00 70.00@ 75.00 att 60.00 34.00@36.00 16.00@18.00 
6/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 29.00@381.00 16.00@18.00 10/4  100.00@105.00  80.00@ 85.00  65.00@ 70.00 38.00@40.00 18.00@20.00 
8/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 32.00@34.00 16.00@18.00 12/4 110.00@115.00 90.00@ 95.00 75.00@ 80.00 43.00@45.00 18. 00@20. 0 
sIRCH— 14/4 120.00@125.00 100.00@105.00 85. 000 90.00 48.00@50.00 .....@.. 

4/4 110.00@115.00 80.00@ 85.00 40.00@ 45.00 25.00@27.00 15.00@17.00 | 16/4 —130.00@135.00 110.00@115.00 — 95.00@100.00  48.00@50.00 Qe. 
5/4 110.00@115.00 80.00@ 85.00  45.00@ 50.00 28.00@30.00 16.00@18.00 | Sorr MAPLE— 

6/4 115.00@120.00  85.00@ 90.00  50.00@ 55.00 31.00@33.00 16.00@18.00 4/4 70.00@ 75.00 50.00@ 55.00  35.00@ 40.00 23.00@25.00 15.00@17.00 
8/4 115.00@120.00 85.00@ 90.00 55.00@ 60.00 34.00@36.00 .....@..... 5/4  75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 26.00@28.00 16.00@18.00 
10/4  120.00@125.00  90.00@ 95.00  60.00@ 65.00 38.00@40.00 i “ee 6/4 80.00@ 85.00  60.00@ 65.00  45.00@ 50.00 29.00@31.00 16.00@18.00 
12/4 125.00@130.00 95.00@100.00 65.00@ 70.00 43.00@45.00 i 8/4  85.00@ 90.00  65.00@ 70.00  50.00@ 55.00 32.00@34.00 16.00@18.00 
16/4  135.00@140.00 105.00@110.00  75.00@ 80.00 48.00@50.00 xii eek: ees iin Mine. 

Sorr ELM— 4/4 95.00@110.00 ...... : ee 65.00@ 80.00 .....@..... .@.. 
4/4  70.00@ 75.00 55.00@ 60.00 40.00@ 45.00 25.00@27.00 17.00@19.00 5/4 100.00@115.00 ...... einsis 70. 00@ 85.00 oe epee ..@.. 
5/4 -75.00@ 80.00  60.00@ 65.00  45.00@ 50.00 28.00@30.00 18.00@20.00 | 6/4 105.00@120.00 ...... | Mente 0@ 98. x Rees 
6/4 80.00@ 85.00 65.00@ 70.00  50.00@ 55.00 31.00@33.00 18.00@20.00 8/4 115.00@130.00 ...... Biever 85.00@100.00 -@.. --@... 
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Jacksonville, Fla., April 17.—Following is a recapitulation of f. 0. b. mill prices obtained in this territory during the two weeks ended April 8: 
Week ended— April8 April1 Weck ended— April8 April Week ended— April8& April1 Week ended— April8 April1 
Flooring Partition Roofers Boards 
1x4 B&better was 44.41 1x6 No. 2 com.... 17.50 Vo. 2 common— | 
a ee eee eee No. 2 com. 16.00 No. 3 com.... ..... 10.50 an 6 DO8 ........ 17.10 17.61 
ae 1 com. 34.60 33.03 pe aoe 33.00 ef. See 20.00 17.50 
No. 2 com.... 14.93 14.78 Sidin ee: 17.45 1x 8 Shiplap eee 18.50 18.00 
No. 3com.... 8.00 7.35 : 9 Wisheniaee: os. Se 20.00 
1x3 B&better 47.83 46.00 | Novelty— a 
No. 1 com.... 36.00 34.00 1x6 B&better ee 45.00 Boards Other cent 
No. 2 com.... 13,81 13.00 No. 1 com.... 35.25  ..... Bébetter— 1x 6 No.3com. D48..... 12.00 
1x6 No. 2 com.... 17.50 17.29 No. 2 com.... 17.19 19.83 ee 47.00 5 & up No. 3 & 
5/4 Bevel— NE I ei 6:48 3 saseae 42.50 eull D4S ......... 10.00 
F Lt eee eae 25.00 13 EU 1S: Se 45.30 45.30 . 
Ceiling Nee 8 e0iis =o. 253). 21.71 10) ee 47.00 Shingles 
No. 2 com.... 8.00 8.50 Dos (4)! Se. eee 52.50 . a 
Ix4 B&better ssa QO) os deem 5/4x12 D8S&N 1312) 1227: 55.00 4x18 No. 1 pine... ..... 3.59 
J ; on =p 4/4 Beve 4x18 No. 2 pine... 1.46 1.36 
No. 1 com.... 35.00 35.50 B&better 19.00 : 
No. 2 15 &better .... 19.00 ..... No. 1 common- 
: 0.2 com.... 15.73 17.17 No. 1 com.... 17.00 17.00 Lath 
3144 B&better 40.00 35.64 No. 2 com.... 7.50 7.50 150 a). eee 37.00 
NO. 1 COM... «: 29.25 PR — Pe RR 6 ri 4 6 Gos Ss 33.80 4’ No. 1 std. kiln 
No. 2 com.... 13.73 13.50 Square edge— " WE VEMON Ec ccctecac Genes 38.00 Ce re 4.00 4.00 
7.x%314 B&better . 26.59 25.49 %x6 B&better ......... 25.00 cg a: inl) «|. as eee ee 38.00 4’ No. 1 std. air 
No. 1 com.... 20.33 21.29 OR ae 19.44 pie 1). |: | are rice 38.00 Ca” ee 3.62 
No. 2 com.... ELT 10.13 INGE ae CUM kisi: cs a2 8.60 oA Oe OPO ea 55s aos, Aare 37.50 4’ No. 1 gree 3.1% 3.10 
— 
The following f. o. b. mill prices are taken from sales reported during week ended April 15 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Aleav- ming- ties- sas Alew- ming- ties- sas 
andria, ham, burg, City, andria,ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Fencing, SiS Dimension, 81S1E 
ix” EG B&better ..... 59.20 66.50 .... 60.11 No. 3 (all lengths)— ee ae Oe eee , eres 7.75 
Re eadn: Pat ehace. "Rae oy |: as 2 ee erorrr MUN ines “eaves iSGEe > SOPOT hee J ee 7.75 
DP .. etait: oe 48.92 Dee skwxcn usa. 11.09 13.00 13.50 12.32 ge 8.72 
No. 48.00 OOO . cs: — — SE Dan weeded wa 8.83 
No. a een en ere 24.00 3 Boards, S18 or S28 SR he ecbeeens 8.70 fits “eens 
Ki B&bette Pinoeees 47.46 50.47 50.00 6.95 No: 3. 388". .33-ane <I Sie succes | cseex SES BES NOES a candace wae 7.50 9.20 
1) ; reer i alee 6 duis. cree ame Other lengths ...... ea eee as 
NOs cee. 40.00 39.21) 37.75. 1x10”, 14 and 16’. 31.39 25.10 Longleaf Timbers 
No. 2 18.93 16.40 17.26 15.48 Other lengths .. A catnd : 26.08 No. 1, Sq.E&S, S4S, 20’ and under 
fa” WG A ici vicecés 69.00 69.00 are 1x12”, 14 and 16’ 10.61 oe 39.40 ' i Pe rere hee ree aitcaes : 19.16 
B&better 52.50 53.382 ..... 55.00 Other lengths a 41.67 39.83 1 talk REA a 21.28 
eee 72.00 57.75 No. 2 (all 10 to 207) 12” -T5 24.40 
or eee ee : nits wales 44.50 wees 1x6 to 12” ae 18.00 20.00 an he i eee eee . 26.97 
i; B&better . 39.42 48.16 40.25 39.57 1 ee et 17.87 18.50 19.00 18.03 Lt ee heer 5.00 ..... 
B. see eeee 39.75... tee pees BRO ou ccasnicde as 19.16 18.75 19.00 18.23 ' ; 
DD ss weeeees -s- veers eee B26T ht aren . 20.99 19.57 20.00 21.39 Shortleaf Timbers 
No. 1 ee 33.95 34.15 33.25 ..... : No. 1 S4S, 20’ and under— 
> si a ie . 17.88 14.03 16.00 16.93 | No. 3 (all le ngths) ap ye cae 16.25 
No. 3 9.00 10.50 ixG to 12 14.50 13.97 Saal y Solaia 6” 16.25 
or a marae si rap aie og ay BO” Sedieseanewnn a 15.70 15.00 13.50 14.57 *  abcataiels yauimeies 3 ~~ 
1x6 No By Ses ees eee 28.00 ” -~- 4 Ms @rtwtidkeneda duced 16.25 
N ° CM 150 18.2h 1S 3 ee 15.70 ..... 14.80 14.79 12” 19 25 
No * oN... 1200 1300 tate ... aio Saoaeaks .. 15.50 15.00 14.50 so SR EC a ies 
Peay eager? a : No. 4, all widths and Plaster Lath 
Ceiling lengths .... ee ee 5.00 6.50 . . a on > 
xd” B&better 38.00 36.00 35.25 34.66 Ne Ste OS dices cen 4.01 4.51 4.25 4.06 
x ,& bette od. oh. dedaeed AFt.OO . y a" #4? @ R4 2 1h 7 
5. a 33:00 33.50... Roofers NG: ee BO de ewdanss 3.54 3.1 nee 3.46 
No. 2 ss 16.00 13.00 ..... No, 2, 1x6” 20.00 20.25 Byrkit Lath 
x4" B&bette 35.05 37.60 3$ 35.¢ a 20.75 20.75 F 
axt” B&better a eS oe _ on ee eee 11.34 10.15 
No. 50.00 33.00 31.76 i $ and 10° 11.62 11.27 
No. 2 Sa 13.91 15.37 15.25 14.30 Shiplap Sane OAT toa 62 inae 
Noe to... oe a ia. No. 1, 1x8”, 14 & 16’ °n S83 27.26 5S” GUO MNGi ccc ccccs mae OF 
“x4” B&better 43.15 ... 438.00 41.88 Other lengths , 27.52 Car Material 
No. I Ae are deere cccos GnGe os 1x10”, 14 & 16’ See exaae aes Ly (All 1x4 and 6”)— 
. I 5 ve fonuthe aKa, ake 
No; 2 . ce aes o>» 16.56 Other length ; Rim haeee os D0 B&better, 9 and 18’ 50.00. 48.03 
Partition No. 2 (10 to 20’) 10 and 20’ a 45.00 
lxt & 6” B&better ae , 41.25 43.39 1. Qe ee eee ee 18.48 19.30 19.00 18.71 No. 1, 9 and “72°. F 29.76 
es Ee kv ees 41.57 38.00 35.25 > rie 15.80 19.00 19.00 18.73 lo aud 36 ......... ‘ .. 85.12 
iC SP pee . 19.00 No. 3. (all eee a ee er eee 29 67 
1x6” R&better , 15.80 Ck 13.18 15.25 14.00 14. “41 ae and multiples 21.00 
Bevel Siding 1x 10” ms een 13.96 ste. 14.29 No. 2, Random.... 11.72 
x6" B&better 30.75 32.00 Dimension, SISIE Car Sills 
No, 1 oes sees. cooes 28.00 ie, 4, Gnd, OP xcs: 22.08 22.25 22.80 | S48, Sq.E&S— 
Ge Oe oie eG ame 14.00 WE Fest 24 r 8". 84 to BO ....... 27.50 
Drop Siding 16’ 2.02 " 38 to 40° tees 25.00 ; estas 
Ixd or 6” B&better. 35.92 36.00 38.00 36.45 18&20" : ll ya _ 28.25 
rere 42.40 34.50 33.25 33.44 , 10% to20’ wees : ere ne: 28.25 
N 9 20.70 19.25 19.75 21.54 2x 6 10 58 38 to 40 28.00 29.25 
we dabei ots 4 he 12/25 : ee Up to 10”, 34 to 36’ ee 26.96 
No. 8 ee ear 5 2.25. a“. ’ 38 to 40’ 31.00 29.25 
Finish 18&20° ’ Up to 12”, 34 to 36’.. 29.00 30.88 
B&better Rough— 10’to20 t . wane Up to 14”, 34 to 36’.. 31.50 
6 to 129° ce 42.50 SE, TO aw cee , 22. . 38 to 40’.. 35.25 
1x6” aa 44.00 2? ‘ 20. ’ . 
ina” aa 44.00 4 i 20.5 ’ Car Framing 
Ixh and 10” 44.00 18&20’ 3. 22. o- a” 4 er, 20’ &« > 22.06 
1x12”... - 44.00 10’to20’ : _ iets S” & under, 20’ & «under 
1%x4+ to 12” 39.00... 2x10”, 10° 3. 3.5 .t Stringers 
Ti | nr 58.00 re 2, 9.5 i ‘ - rt., 7x16 and 8x16”— 
4x5" & 10" 62.00 ro eae . f a .~ te 7x16 and 8x16”- ~~ 
5/4x12” rn. 00 18&20’ x . . * sac ene «oS SIRES its = 
B& better Surfaced- 10’ to20’ 24.57 24.00 duura 
1x6 to 12” tar : se thc 50.00 50.25 ..... 2x12”, 10° 24.00 22.25 ae TERN 
2 ee ies 50.29 53.00 .. 49.93 BS acoa's 23.53 21.25 23.26 WES PINE 
PRO aiviecs inane ents 0.79 58.85 ..... 50.45 i ee 24.49 22.75 24.94 
BRN? cart rac hs eatein ie Mans 50.29 54.90 48.00 50.75 18&20’ .. 25.78 23.25 25.34 [Special telegram to AMERICAN LUMBERMAN] 
1x5 and 10 56.16 52.73 53.25 56.88 10’to20’ . 25.94 7 
i i eee 56.88 51.55 54.50 57.02 | No, 2, 2x 4”, 10’ ...... 19.69 19.00 19.80 Portland, Ore., April 18.—The following are 
1%4x4 to 12” 64.78 ew 66.00 64.89 WO, oaxws 17.82 ¢ 18.50 18.00 f. 0. b. mill prices: 
ast” & 10" ... 67.00 i er ee 18.62 17.50 19.00 19.15 sia a ay Vo. 2 Vo. 8 
5/4x12” .. ; ern. eee 18&20' 21.67 18.75 18.00 22.20 pala yobs 
115 and 2x4 to 12’ 51.50 66.00 62.50 10’to20’ 21.18 a eee com. com. 
1%x4 to 12”... 47.75 47.66 an. aes (| a 14.07 17.00 12.1% Recs BO Ca Be oa 0s ow cua k de eee $31.00 $10.50 
C Surfaced IS” -euensy 13.75. 14.00 13.61 a4“. 8” and 16°, 10 ta 16°. ...... 32.00 14.50 
Dee aire wha 40.00 ap (gare 15.83 15.25 15.50 14.67 on) C Mae (, a em. 34.00 15.00 
ree Six aia 52.00 41.67 18&20’ 16.58 17.25 17.00 15.94 ta" « "tdar 0 6 aE 0 6.00 
1x8” oe ee ae 42.00 10’to20’ 1615... 16.25 EstS” and wider, 16 to 16" . «2... .00 0. 16.0 
1x5 and 10” ge 44.66 Sa OF ois css 18.28 oa 18.00 21.50 No. 4 No. 5 
iol ele ; 46.00 16.00 42° iy By ene 17.00 16.75 com. com. 
' P ase if ee ee Oy, ee 16.75 18.23 a - a 
B&better eee 18&20" 21.00 18.25 ..... 19.77 | 1x4” and wider........... -$10.00  $ 7.50 
4 and 6” 58.40 57.00 59.48 10’to20’ il oer SELECTS Bébetter “C” ed | se 
S and 10”.. 60.87 57.00 58.52 > 3 ee | aoe 19.00 20.50 lx 4”, 6” and 8”, 10 to 20’ ..$84.00 $79.00 $61.00 
cteeee Se 12° 16.33 16.23 CD ESSE eee enIe a 5 88.00 83.00 65.00 
eS a 16’ «ww... 20.18 16.2 BE SR Reeepepeseenneece: 94.00 89.00 70.00 
No. 1, 1x4”, 16’ ..... 25.90 27.41 eel ued et eee 99.00 94.00 75.00 
ther longtite 37 36 2+ 82.50 aT. = 1 aaa oo ae 5/4, 6/4x4” & wdr., 10 to 20’. 97.00 92.00 80.00 
i. hk |. See 27.33 Pee 28. 2x12”, wis ta we 20. adm. Tae anes Beer ida “8 aQ P 4 
Other lengths vas: 38.00 34.50 28.96 eee 18.25 ..... 19.50 15.70 | 8/4 and wider............. ee ee 
No. 2 (all eaeths)— :| 19.67 16.75 ..... 19.69 Snop S828 F.O.B. Cuicaco— No.1 No. No. 
1x4 irre ree 42:56 13:00 ....+ F608 18&20’ .. 20.00 18.75 19.75 20.71 ie eS 7; rer eee $70.00 $60. 60 $45. 60 
1x6” 12.72 18.00 18.00 16.51 10’to20’ 20.00 dda) “Gives? waves 7” © ECR Pe DO oge prea ne 85.00 70.00 45.00 
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SOUTHERN HARDWOODS 


Cincinnati, Ohio, April 17.—The following are average prices, Cincinnati base, quoted on hardwoods today: 












































































4/4 5/446/4 8/4 4/4 5/446/4 8/4 4/4 5/4k6/4 8/4 
UARTERED WHITE OAK— 3ASSWOOD— Hickory— 

—— EES > sins 6.0is/ erate $ 85@ 90 $ 90@100 ee FAS @ 110@120 $110 
ee $140@150 $150@160 *iipaiee -— ta 50@ 55. 55@ 60 @ 65 PAS ooo vise eee @ass § @ $110@120 
OS gee 105@110 110@115 i) 2120 No. 2 com..... 32@ 34 37@ 42 400 45 NO. COM 6066 «xe ses 70@ 80 70@ 80 
Wa’ Sc cen 70@ 75 80@ 85 85@ 90 ; S ING. 2 COM s000 sic a 35@ 40 35@ 40 
No. 2 com..... 43@ 48 53@ 58 58@ 63 | CHESTNUT— reree 
Sound wormy.. 40@ 45 50@ 55 60@65/ fas ......... $120@125 $125@120 $125@130 | “APSO? — 

ARTERED Rep OAK— No. 1 com..... 70@ 75 T5@ 80 75@ 80 See . -$240@ 250 $250@260 $260@270 

QUARTERED RED OAK o No. 3 com..... 18@ 20 20@ 21 20@ 21 BEIECER: os s.cesis 155@160 175@180 180@185 
FAS .....00-- $110@115 ...@... «++ @... Sd. wormy and No. 1 com..... 110@115 120@125 125@130 
No. 1 com..... 55@ 60 ...@... ...@... No. 2 com... 30@ 32 32@ 35 35@ 38 No. 2 com..... 50@ 55 55@ 60 60@ 65 
No. 2 COM... <.+ BOQ 45 nee Qeve ceshBsrs Sd. wormy and 

PLAIN WHITE AND RED OAK— i soar 37@ 40 42@ 44 42@ 44 GumM— 

PAS .ictwses see + ge $120@125 $125@130 MAPLE Qtrd. red FAS.$130@135 $140@150 $150@160 

Selects ....... 85@ 90@ 95 90@ 95 | MAPLE— Qtrd.No.lcom. 75@ 80 85@ 90 90@100 

No. 1 com..... 65@ 70 68@ 73 T@ 75 FAS .........$ 7T0@ 75 $ 80@ 90 $ 85@ 95 Plain red FAS. 115@120 130@140 135@140 

No. 2 com... 42@ 47 43@ 48 45@ 50 MO. 1 COM, «502 45@ 50 55@ 65 60@ 70 Plain red No. 1 sale - a , 

No. 3 com..... 20@ 22 25@ 28 28@ 32 No. 2 com...-«. 32@ 35 35@ 40 40@ 45 _ COM. sees ee @ 7TH 80@ 8 90@ 95 

Sound wormy i ye ae Sap boxboards, he : 

(W.Va.stock) 44@ 46 55@ 60 55@ 60 | Bircn— gan oiete “, 5 OP wear socbhsn. 

gp edtpe ned on PAR iv vessnvee $110@120 $115@125 $120@125 wi ; 9@ 52 5 556 35 
(So.hd.stock) 82@ 35 ...@... ...@... No. 1 a... 55@ 60 60@ 65 65@ 70 say Ne pens s¢ - oe * se $5 

POPLAR— NO. 2 COR: 600 35@ 40 40@ 45 42@ 45 Sap No.2 com. 23@ 25 24@ 26 24@ 26 
BAS \cécoswewe $115@120 $120@125 $122@130 3EECH— f ea 
Saps and selects 90@ 95 9545100 100@105 FAS .. $ 75@ 80 $ 80@ 85 $ 80@ 85 CoTTon woop— 

No 2 com. All 37@ 40 40@ 45 40@ 45 No. 1 com..... 40@ 45  45@ 50 45@ 50 ag yee | ee & Bee See 

No. 2 com. B.. 26@ 28 27@ 30 27@ 30 No. 2 com..... 30@ 35 35@ 40 =—85@ 40 No.2 com...:. 30@ 33 32@ 35 :.:@..: 

Panel and wide, . WHITE ASH— ad ad ; 
No.1,18 to 23” 155@165 175@185 180@19 90 FAS $ 85@ 90 $ 95@105 $100@110 Boxboards, 

Boxboards, No. 1 com..... 50@ 55 60@ 65 65@ 70 1B tO ss TO BO oe ies os0@. 2 
13 to 17”... 115@120 ...@... .@. No. 2 com..... 32@ 35 40@ 42 42@ 45 om ae... CM 2.6. ocs@... 








NORTHERN PINE 


Duluth, Minn., April 18.—The northern pine market is distinctly strong. Quotations in No. 3 common boards have been advanced $1, and 12- 
and 14-foot, 2x4-inch, piece stuff is also up $1. No. 3, 4- and 6-inch, 6-foot, rough fencing has besides been marked up $1. Following are quotations 
f. 0. b. Duluth: 


COMMON Boarps, RoucgH— FENCING, RouGH— 6’ 8’ 10,12&14' 16° 18&20' 
6’ 8’ 10’ 12° 14416° 18’ 20’ 6”, i. : haniiwauaaue “ry pe = =. $68.50 $68.50 
No. 4018" ..5. $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 ee 48. 51. 52.50 56.00 56.00 
rca 66.00 68.00 74.00 74.00 70.00 76.00 76.00 pw NO. B.eeeeeeeeeee 25.00 26.00 28.00 28.00 28.00 
eee 72.00 75.00 $81.00 81.00 75.00 76.00 81.00 4%, NO. 1....-seeeeee 55.00 57.00 61.00 67.00 67.00 
ee ee 49:00 51.00 54.00 57.00 55.00 58.00 60.00 Seer Bevenesens << oo Pig +4 49.00 55.00 55.00 
eee 51.00 53.00 56.00 56.00 53.00 58.00 60.00 NO. Be seeeseeeeees 22.00 23.00 25.50 26.50 26.50 
bee at seeeees 44 ge oe pa Soe ate eed No. 4, 6-foot and longer, mixed lengths, 4”, $20; 6”, $23. 
ei, SRST 25.00 27.00 28.50 28.50 28.50 28.50 28.50 5” fencing, same as 6”, 
oo” € 92 9 9C 6 € 4 
easiest 27.00 28.00 29.00 29.00 29.00 29.00 29.00 All white pine, Nos. 1, 2 and 3, add $1. 
For all white pine, Nos. A 2 and 3, add $1.00. S1 or 28, add $1; S1S1B, add $1.50; S4s, add $2. 


No. 4, 6 to 20°, 8”, $23; 10”, $24; 12”, $25. 


‘v ej | ¥ i ili '@ ines © ‘ 
For S1 or 2S, add $1; S1S1E, add $1.50; for resawed, add $2. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 





























Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Drop siding or partition, add $3. 
Shiplap and D&M, 8’ & up, add $2. Well tubing, D&M and beveled, add $4. 
No. 1 Piece Sturr, $1S1E— Siding may contain not to exceed 20 percent of 4- and 9-foot. 

6’ Rg 10° 12° 14’ 16’ 18’ 20° Sidi : : aia aids Seay. 
ox 4.....$26.00 $27.00 $30.00 $29.00 $29.00 $29.00 $31.00 $31.00 ding run to O. G., $2 a thousand extra; product of the strip as it grades. 
2k Bs cae 26.00 27.00 27.00 27.00 27.00 28.00 30.00 30.00 Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
2x:8..... 26.00 29.00 29.00 29.00 28.50 28.50 31.00 31.00 . j ‘ . ‘ 
2x10..... 27.00 29:00 29.00 29.00 30.00 29.00 31.00 31.00 | SIDING, 4 AND 6”, 4 TO 20’— 
2x12..... 28.00 31.00 31.00 31.00 31.00 30.00 32.00 32.00 4” 6” 1.” 6” 
Te 34.00 34.00 39.00 38.00 38.00 39.00 37.00 37.00 B BMDSELOT ..6 65500002 ee 3 a ee $21 75 $27.75 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S4S, | C ... eecceescccevens 48.00 48.00 Norway, C&better... 44.00 44.00 

add $2.00. D PR ee eee 42.00 42.00 
The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended April 14: 
Flooring Ceiling and Partition Fencing and Boards S2S&CM—Shiplap 
7 : ‘ ‘i No.1 No.2 No.3 y , 
Edge grain— 1x3 1x4 ¥%"” 3 9” yn = rage pd va No.1 No.2 No.3 
Tc nitvaiikndsgndasew nal ** $57.00 Cig. Ore. dle. Part, | 18 4% wesc eee eee eee $24.50 $13.25 $10.75 | 1x 6" 6.6... eee ee, $26.50 $18.75 $12.50 
B&better .......... -.. 70.00 56.25 oe es rae AO EOD TIO | IR IBP on ccc ee . 26.50 20.50 13.00 
“BR” es 54.50 | Bé&better ..... $39.00 $40.00 $44.50 $49.25 | 1x 8" vole, 27.00 19.75 12.50 | 4x10” 28:95 31.00 13:00 
“ge eee eee eee eee eee eeee 51 00 46.50 1 ee Na 34. 00 34.5 50 36. q5 7 40. 00 1x10” i = Se eee ee 28.00 20.25 13.00 ee eT et ami. . 
aS Seiad 1. 8.50 | No. 8 i * 19.95 0 ** 291.95 | axdo” IIIT! 38.50 22°50 14.50 Lath 
Mat grain— ue No.2 Nooo 
BROCE sisisc esses ccvesiss 51.00 44.25 Finish—Dressed No.1 Dimension—S&E No. 2 es et Ee ne $4.85 $3.75 
DS e. 656550550 5240646509 8 38.00 36.50 12 ia, 10, 18 12 14 +o 2 
EG; ce swasaplnee kv vs ses 19.25 20.50 oo 2. “aa? 30 "16 20 Molding 
Oe vivccebeseessdenceecean $53.50 $48.50 99 5 9 ” 5 ‘ 
Casing and Base EE 57.50 51.00 er 4 2s = Fag s = 4 bio 1% and smaller......35 percent discount 
B&btr. BBS POO os oie cca cccnccne 62.50 55.00 18:00 19.50 ox 8” 1650 18:25 1% and larger........ 31 percent discount 
EB OPEL OY OLE ET RTT CRT $65.50 13, 2%, 2x8 te. 8"... 2... < eee ee 21.50 22.50 2x10” 18.00 19.00 +N 
oe Oe sss oaSieinny a5s04ableus ene 69.00 S36, 256, 2° aby. 30; Be 6a sc 70.00 sec 29 50 25.00 2x12” 19.50 21.25 None sold. 
Norfolk, Va., April 17.—The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 
Edge Rough— No. 2& better No. 3 Box Cull & red heart sth, x 1.08 ees i 6" $24,00@ 25.00 D4s No. 2 *, better . 
Fianese ooh ea 0.00@52. .00 @34.0 22, 3. .00@ 19.00 at > 5.50@ Roofers, 6”. 25. S, 6" .....-$57.50@ 60.5 
1 Digccelatepes *5400@56.00 *SL00@3800  *2800@2400 ove... 12° 3.00@ 3.50 rig 24.00@25.00 | 8"22..1."59.00@62.00 
7 Age es ie wa 2 57.00@59.00 38.00@40.00 23.00@24.00  ........... Factory, 2”... 24.00@28.00 10""" 24.50 @ 25.50 10” sees 61.00 @ 64.00 
Se re ae 60.00@63.00 48.00@45.00 «ss... neuen we ence wees Sizes, 2”..... 21.00 @24.00 12”... 25.50@ 26.50 i od eee 65.00 @70.00 
Rough 4/4— Finished widths— No. 2& better No, 3 No. 4 
EA wa 6.0006. 5 we pee toyed = red aig -° eee fe pt boa Flooring, 3#x2% and 8” rift........ ST4Z.0CGTEOO — Biviccvccvces Biienasiee ss 
Be osc cnacoseee 58.00 @60. 00 @39.00 24.50 @ 25.50 22.00 @238. s # ss ms 94.50 
We ccensxssdeust 63.00@65.00  42.00@ 44.00 25.50@26.50  23.00@24.00 | a 2% and 3”.........+65 toma penetra onan - 
: RR RRUNGE ONT Sis aia taltn aces Bini aiahccsradatetet 34.2 35.5 26.00 @ 27. ‘ ahd 
Berk tr OO ee 12B0@ 18.00 Nos Te ee .$41.00@48.00 TORE 35.50@36.75 26.50@27.50 —-16.50@ 17.50 
Cull red heart .......... 11:00@12:00 ! Partition, 38% <.....0cseccs.sss0e0 58.50@60.00 41.50@43.50 22.00@24.50 











Apri 22, 1922 


AMERICAN LUMBERMAN 


91 





FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., April 15.—The following 
prices were realized on fir, western hemlock and 
cedar products for the week ended April 14: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.8 

Cé&Btr. C&Btr. CéBtr. CéBtr. 

TES sscec $50.50 $41.50 pS | eee ae 50 $40.50 

We 6 ic ne 47.00 41.00 1%x3”... 50.50 40.50 

6) er 49.50 37.00 144x6”... 52.50 40.50 
Slash Grain Flooring 

BSA cuca $29.00 $27.00 23428" .. - Oe $34.00 

i>, 28.00 26.00 14%4x4”... 40.00 34.00 

ee 30.00 28.00 14x6”... 43.00 36.00 
Vertical Grain Stepping 

i. De Sn Se. 6 16 22 eke cas was $60.00 $50.00 

Ta, Bie GRO Zee Nek eee eewnox 62.00 52.00 

Finish, No. 2 Clear and Better, S2S or S4S 

SE WisWhde Molnar eh mba we Sen ean wee 50.00 $44.00 

- 6” ne ee ee ee enn 51.00 45.00 

5 COME Gea nden CORRE Oe 52.00 46.00 

in siege arec eas eh aes ot mG a Waa 52.00 58.00 

14: 14x5, ae ee 55.00 49.00 

Pe ee ee er re ee 56.00 50.00 

ae 0G. O84, BAM BS 660 nccnucwes 61.00 55.00 


Ceiling, CREB and C&EV, and Partition 
%x4”....$25.00 $20.00 34 x6"... 


: -$28.50 $25.50 
Sx4”.... 24.00 22.00 5x6”.... 30.50 29.50 
14x4”.... 26.50 21.50 %x6”".... 30.00 26.00 
1x4” . 80.50 25.50 1x6”.... 31.00 28.50 
Drop Siding, Rustic 
5x6” . $26.00 $20.50 P30 eee $30.00 $27.50 
1x4”. 28.00 22.50 A ae aoe 37.00 34.00 
Fir Battens 
ee S <n Des” O@ Ginccss $ .%5 
ae” OC Geiwwa cess y ae ree .80 
Lath 
Pity DO CHOUHADG,. 6 c-c ccvcccveewecawenys $ 4.00 


Common Boards and Shiplap 


No.1 No.2 

com com 

oe Se WUE ESOS 666 ws so twekomens $12.50 $ 9.50 

re Pee EO eee 10.50 7.50 

126° ee ee ee re 11.00 8.00 

US MOR fa Sho ecars a oa be ha Ree Bin 12.00 9.00 

ERG PUREE bs vs cintn nse eeee cose Sauue 9.50 

TMzs and 10, TI62E2" «oc icccceeus 14.50 11.50 

IMRAN foci, Gale a. siccas'w.t ns a Sled oe aie areas 13.00 10.00 

SIGNS GU IG 6 citer cwtancveniiews 14.00 11.00 
Common Planks and Small Timbers 

RS TE | ee a ee ene $14.50 $11.50 

We Ae BASS ccc dvsevevienuye 15.00 12.00 

CR EEE sh endis ewe v ng weak Wa Ames 15.50 12.50 

GRECO) GENS, SEES” oc 6icwersiwceeur 16.50 12.50 


Common Dimension, S1S1E, 12’ 
rived ; No. 2 No.1 No.2 


com, com. com 
2x8, 2x4”. $11. "00 $ ° .00 2x14”....$14.50 $13.50 
2x6, 2x8”. 10.50 50 ZxiG".... 35.60 32.56 
2n10" << F250 10:50 2a58" 26. VEO 344.50 
Zxic 0. 1200 F800 2x20”.... 19.50 16.50 
Common Dimension, 2x4”, SiS1E 
oe $10.00 $ 7.00 ie a wale ats $13.00 $10.00 
| eee 11.00 8.00 ee 14.00 11.00 
2 | eee 12.00 9.00 Se edawae 16.00 13.00 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
com, com, com, com. 
6x 6”...$18.00 $21.00 18x18”. ..$22.00 $25.00 
10x10”... -. 19.00 22.00 20x20”... 23.50 26.50 
TAX14” 244 19:06 22.00 22322”... 25.50 28.50 
16x16”... 21.00 23.00 24x24”... 28.00 31.00 


Common Timbers, 12x12” 
34 to 40’. be = $24.00 T2to 80’ .$47.00 $50.00 


42 to 50’. 30.00 82to 90’. 59.00 62.00 
521060". 34:00 36.00 9240100". 69:00 72:00 
62 to 70’. 39.00 42.00 
Ties, Rough 
WRG cieae a na Wee $14.00 (ee $16.00 
isis a cate nas 14.00 ROC Aviveurevurdia 9.00 
WESTERN HEMLOCK— 
Boards, S1S or Shiplap 
No.1 No.2 No.1 No.2 
com. com, com. com 
sae 8”. —e ae 1% oss 
cia x $13.00 $10.00 
1x6" Keiuee 30 8 50 : 6”: 14.00 11.00 
1x8 & 10” 12 50 =: 9.50 x 8&10” i 50 11.50 
eei2”.. 13.00 10.00 x12”, . 15.00 12.00 
14x2& 3” 16.50 13.50 
RED CEDAR— 
Common Boards and Shiplap 
i>: ee $12.50 $ 9.50 1x10”....$14.00 $11.00 
ee 1300 10.00 1x12”.... 14.50 8.50 
BF sas, 14.00 11.00 
Flume Stock 
No. 1 . No.1 Sel. 
. com. com, com. 
1x6”. oe +. SEG00 $19. 00 1x10” ....$18.00 $23.00 
BO’ vince 17.00 20.00 1x12”.... 18.00 23.00 








DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., April 19.—The following prices 
paid for yard items, f. o. b. mill, were reported 
today: 


Pre- 
High Low vailing 
Price Price Price 
Flooring 
1x4” No. 2 ~~ Lie cere $49.00 $45.75 $47.00 
GGA Ge We Oe dere cal a eke 38.00 , 0 ee 
No. 2 and better s. g. 31.00 29.00 31.00 
ING dh, Mai Macha se aadie 24.75 YS 
1x6” No. 2 oud better s. g. 34.00 32.00 33.00 
NGG SOs Oi dad caawin 31.00 P| rr 
Stepping 
No. 2 and better clear. Ge» deans . 
Finish 
Te GE BO ae ckeicdcencea: Ge 49.00 . 
Casing and base.......... 61.00 GAGE sseae 
Ceiling 
5gx4” No. 2 and better... 32.00 27.00 ..... 
1, reer ere Wn? «dtesy dase 
1x4” No. 2 and better... 33.00 err 
NOD 4ecadenesee ZEGO FANG ceccx 
Drop Siding 
1x6” No. 2 and better.... 36.00 31.00 33.00 
IN cade denewes 27.00 Te) awane 
Boards and ee No. 1 
1x8 and Wg aha ances m erecaie 12 10.50 12.00 
REDE 2ceasvsawesdeuwess 12. b0 teeda kuwus 
Dimension, No. 1 S&E 
Sn6",, 32 OG) 36 vc cuca cs 12.00 10.50 11.50 
Plank and Small Timbers 
on4", 313te 1@° S48... .. 16.50 14.50 15.50 
Timbers, 32’ —_ Under 
GiG™.. BAR cc cadesccen cas 9.00 18.00 19.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 18.—Fir prices today 
f. o. b. mill are as follows: 


Vertical Grain Flooring 


CEG Nee CM si dawadiaces seeks sancnaes $52.00 
ING AI ceca chi Cea ekeeeaaaeawees 49.00 
NOs aos CHOU caio dene, Wa. dda Se ade ade ale 37.00 
1x3 and 14x4” No. 2 clear and better..... 53.50 
ING’ 2 GREE ide cvadccawees 38.50 
Slash Grain Flooring 
ix4” No. 2 clear and better...........-.+ 32.00 
DORs OME Cio Paws aad Caw bao ew dewewd 28.00 
EG” NewS Gree Ge WOGIGE i coc ecaseacredas 35.00 
SRO Si CR adda oa als Mai dweeecenen ee 33.00 
Vertical Grain Stepping 
14% and 1% No. 2 clear and better......... 63.00 
Finish 
INC 2 CIORY ORG DON Giak.o ss os ccc ccvsseoens 54.00 
Ceiling 
56x4” No. 2 clear and better. .....ccccees 31.00 
DO ROUEN Co eee cd ae Ke Soon Ene ee 24.50 
xa” Noe 2 GIO? GUNG Wetteh sss 6c ki deccwens 32.00 
Nia Geter ere tewakesearedveees 28.00 
Drop Siding and Rustic 
EO” NewS Clear (att CGE ka wcsciec cet cs 34.00 
INGe (CHEE Seceuwecdews ween dwanuad 30.50 
Miscellaneous Items 
Dimeneion Of Watt TF Mae... <cdicecccwoessnc 6.00 
NIGMRGe CIE EEE OP MING) ales kia niet de warness 7.00 
Small timbers, of Hail B list... .scccessecsses 6.00 
6x6” and larger timbers, off Rail B list...... 8.00 
Fir lath, per thousand, green............-- 5.50 
Seattle, Wash., April 16.—Eastérn prices, 
f.o. b. mill, are: 
RITE-GRADE INSPECTED 
4 Bundles 5 Bundles 
Extra stars, 6/2.........$1.99 9.5 0 
Metra stars, O/B. 060 ccccs 2.27@2.31 v3 8? 5@2.90 
Extra clears ........... 2.68 @2.72 3.35@3.40 
Perfects, 5/2............ 317@3.21 3.95@4.00 
Pc fT err arrren e 2.95@3.00 err fer 
POPIGCCHORG 66 cccccccees 3.65 @3.70 Ree Poe 
OrDINARY STocK, First GRADES 
Mevtte stare, Gfaiiiccsccda $1 =e 21.95 $2.40@2.45 
WSUVe SEAVE, Ofacccacacs Bs 2.80 
po, al, ar 2 te 3.20@3.25 
WOPEROtO Ss Clie ak scaneads 3.13 3.90 
Burekas ....ececcerccee 2.85@2.90 © eo @eee. 
PW ORAMEGIEE Ya ccsescn nen 3.55 @3.60 cuuaQaues 
ORDINARY STOCK, SECOND GRADES 
Common stars, 6/2...... $ .55@ 63 $ .70@ .80 
Common stars, Ll ae 63 @ .71 80@ .90 
Common clears ......... 1.20@1.28 1.50@1.60 
OLD Pack, OLD GRADE 
Per M. 
ee ME Oise see oo aware wadadeas $2.40 @2.45 
PGE MIN NIMES 6 sr a the eee Kee ae ee’s 2.75@2.80 


Extra clears 
Perfects, 5/2 


3.15@3.20 
3.90 





PS eae eee rrr eee er al 3.90@3.95 
Perfections . 4. 80@4.90 
3RITISH COLUMBIA STOCK 
(United States Exchange) 

Pe rs quare_ Per M. 
>> > >, eer 3.33@3.3T $4.15@4.20 
WOPINCRIONE <ccccsccecess 2 3.79 @ 3.83 5.15@5.2 





REDWOOD 


The following are the prevailing redwood 
prices, f. o. b. Chicago: 


Bevel Siding, S$1S2E 
Clear— ‘ A B 

wiaen® 6” 6’-9’ 10/20’ 3’-5' 6” 6’-9’ 10/20’ 3/20’ 

€ i 
1x4” $25.25 $30. = = 4 = = = 25 $37.25 $31.25 
1x5” 28.25 33.25 1.25 41.25 36.25 
4x6” 27.25 32.25 2 35 os 35 30. 25 40.25 35.25 

For specified lengths, add $2. 


Bungalow Siding, S1S1E 








-———Clear——_,, co A ‘ 
wiatl 4to9’ 10 to 20’ 4to9 10to20’ 
dth— 

x8” ....2..$40.25 $43.25 $38.25 $41.25 
TEEIO” occcce 42.25 45.25 40.25 43.25 
56 x8" ww ceee - 47.25 50.25 45.25 48.25 
5% x10” eoee 49.25 52.25 47.25 50.25 
x8" ..ccee + 63.75 66.75 61.75 64.75 
%x10” ...... 65.75 68.75 63.75 66.75 
Hula” ....0- 67.75 70.75 65.75 68.75 


For rough bungalow siding, add $2. 
Finish—Rough—S2S or S4S, 10 to 20’ 
cr Clear. cr A ‘ 





1” 1%-1%” 2” 1” 1%-1%%” 2” 
Width— 
3” ......+.$80.50 $87.50 $85.50 $75.50 $82.50 $80.50 
A” nccccece . 87.50 77.5 82. 
5, 6, 8”.... 84.50 91.50 89.50 79.50 88.50 86.50 
P aseeuces 50 92.50 90.50 80.50 89.50 87.50 
wf eccccese 8.50 95.50 93.50 83.50 92.50 90.50 
4 to 12 84.50 91.50 89.50 79.50 87.50 85.50 


Other specified lengths, add $2. 
eliminating 10- and 20-foot. 


Vertical grain clear, widths 4”, 5” and 6”, add $10; 
8”, 10” and 12”, add $15. 


For 22 & 24’, add $6, and for 26 to 32’, 
10/20’ prices. 


Short Finish—Rough—S2S or S4S 


No charge for 


add $14 to 


Clear. 
a 1%” YY" ” 

3’-4'6” 5’-9’ 3’-4'6” 5’-9’ 3’-4'6” 5’-9° 

Width— 
rE Y arrree $47.50 $57.50 $54.50 $64.50 $52.50 $62.50 
Dia eS scwes 49.50 59.50 56.50 66.50 54.50 64.50 
oe adeeenua 54.50 64.50 61.50 71.50 59.50 69.50 
me” tecawwns 65.50 75.50 72.50 82.50 70.50 80.50 
DP <csacteee 67.50 77.50 74.50 84.50 72.50 82.50 
S te: Pr acece 44.50 54.50 51. can 61.50 49.50 59.50 
Rg ghee 42.50 52.50 49.50 59.50 47.50 57.50 
eT «eudeaen 44.50 54.50 53.50 63.50 51.50 61.50 
OS” senweece 44.50 54.50 51.50 61.50 49.50 59.50 
a” «aaecacae 49.50 59.50 58.50 68.50 56.50 66.50 
MOP “eédeeeees 60.50 70.50 69.50 79.50 67.50 77.50 
Be. déuenene 62.50 72.50 71.50 81.50 69.50 79.50 
eT eee 89.50 49.50 48.50 58.50 46.50 56.50 

Other specified lengths, add $2. 
Shop, Rough, or S2S, Random Width 
and Length, 8 to 20’ 

1” 1%-1%" 2” 2%” 3” 4” 5” & 6” 


5” & Wadr.. 42.50 52.50 45.50 75.00 173.00 77.00 81.50 


Short Stock, “A’’ and Better, Rough, 
S2S, S4S, or T&G 


Dy 1%” &1%” 
Over Over 
wiae 20-40” 42-54” 54-96” 20-40” 42-54” 54-96” 

€ — 

: & errr $37.50 $44.50 $54.50 7 = $51. = $61.50 
avaseces 39.50 46.50 56.50 48. 55.50 65.50 
°” adedaaaa 39.50 46.50 56.50 46.50 53. 50 63.50 
Pe cadens 44.50 51.50 61.50 53.50 60.50 70.50 
BO acawwsad 55.50 62.50 72.50 64.50 71.50 81.50 
Ee éveenads 57.50 64.50 74.50 66.50 73.50 83.50 
3 to ..6”... 34.50 41.50 51.50 43.50 50.50 60.50 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 18.—The following are 
prices prevailing here today: 


WI BEGG sa cadkaccdndawed cab cdadanead $72.00 
Ree GO BEEOawectvancadeacaadeas 62.00 

PIQUGE GME WER Meecctevecdicnccdehecces 34.00 
MAN GHs éigadativeavadeatans 35.00 

MIN cdenecdaecendeawaeeeuetenwdekaaed 6.50 
WES GND favdesdececcaceessnadand 32.00 
BAM” cwunediaewaawnsenenete 40.00 

A" oh alkali a eka Cok eae a aca 43.00 

DP Udiaaciedagnaguacaeaason 43.00 

2% “to ge er ee ee 45.00 

Common rough dimension De iis walla kaka eared 23.00 
IG PON GU vinaad natdeasesnideade 15.00 
SIF GaGa vec aavcenaceacaseas 18.00 


OAK FLOORING 


Cincinnati, Ohio, April 17.—The following are 
the average prices, Cincinnati base, obtained for 
oak flooring during the week ended April 8: 


rind }}x2” }#x2%” %x1%” % x2” 
Clr. qtd. wht. 137.60 99.71 102.75 
Clr. qtd. red 84.25 eevee 
No. 2 com... 18.00 18.71 oesee newde 
Sap qtd. w&r. ..... ata 97.88 a enue 72.86 
Sel. gtd. w&r. 70.62 deen 81.50 61.08 60.96 
Clr. pin. wht. 96.50 aad 97.68 66.77 69.34 
Clr. pin. red 96.60 95.57 95.23 60.40 63.19 
Sel. pln. wht. 74.33 77.75 79.56 50.92 56.12 
Sel. pin. red 78.10 74.87 83.15 51.09 51.91 
No. 1 com... 31.42 eet 52 00 2.24 22.62 
No. 2 com... 18.00 18.71 J oa 
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FARLEY é Tiyantels: 


WHOLESALE 
e MANUFACTURERS 


WHITE PINE 
QUALITY MILLWORK 
OPEN SASH AND 
GLAZED WINDOWS 
PANEL DOORS 
SASH DOORS 
COLONIAL COLUMNS 
SCREEN DOORS 
GARAGE DOORS 
COMBINATION SCREEN 
AND STORM DOORS 
VENEERED DOORS 
STOCK COLONNADES 





Faci/ities 
DUBUQUE, 
IOWA. 


iJ = Unexcelled 
STRAIGHT+> MIXED 
CARS A SPECIALTY 
OVER 15 ACRES FLOOR SPACE 





The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 








Established 1857, 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York (Chicago 
San Francisco 


Denver 











Hotel Tuller | 600 | 
—_ Rooms 


DETROIT, MICH. 600 
Baths 











$2.50 up, Single 
$4.50 up, Double 


Agents Sample Rooms $5.00 per day. 


Old Colony Club 

Detroit Automobile Club 
Motion Picture Exhibitor’s Ass. 
Detroit Transportation Club. 


Table D’Hote Dinner $1.50 and $1.75 


Headquarters 
in Detroit for 











. Business Men’s Lunch .75 
Cafe A La Carte Cafeteria Men’s Grille } 











Interior Woodwork Company 
We do Milwaukes, hn 
Custom Kiln Drying 


Equipped to Handle Car Lots 




















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any 
$6.00 and $75.00 a thousand feet. 
book every lumberman can use. 

in leather, $8.50. 
ers, 431 S. 


price between 

Seventh edition. <A 
Price postpaid, bound 
AMERICAN LUMBERMAN, Publish- 
Dearborn St., Chicago, II). 





—_ 


CYPRESS 


The following are current f. 0. b Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 
Factory 
Tank FAS Selects Shop Box Peck 


4/4 — 50 en 50 $ 77.50 7 4 $25.50 $24.00 
5/4 ... 124. +H 112.50 87.50 57 28.50 26.00 


6/4 ... 127.5 He. ‘50 690.50 60. Bo 28.50 26.00 
BYE ss 136.60 123.50 98.50 68.50 29.50 27.00 
10/4) o00 3AZ5 T2875 «TORTS TES vices cs000 
174 4. BATS OE8.TS. TOES TESTS cece caves 
16/4 » 267.70 FSE:76 WOTS TWOsIS. cices cowie 
Boards 

No.1 No.2 

bet: to TOIRER: 6icnacansancceswessaet $50.50 $32.50 
Finish, S2S 
Clear heart A B 0 D 


1x4 to 12” ran 

dom le ongths. $112.00 $100.00 $90.00 $76.00 $56.00 
Ix2 to 11” spec- 

ified widths 

random lgths. 111.00 99.00 89.00 75.00 656.00 
ixiz” random 


TONGS: .060.0.0 109.00 107.00 97.00 83.00 63.00 
For specified lengths add $2. 


For 5/4 add $5 to above prices; for 6/4 add $8; 
for 8/4 add $16; for 5/4 and 6/4 selected No. 1 
common add $3; for 8/4 add $6. 


YELLOW CYPRESS— 


Factory 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
4/4. ee 00 $ 90.00 $50.00 $40.00 $30.00 
5/4... 110.00 95.00 60.00 40.00 30.00 
6/4... 110.00 95.00 60.00 40.00 30.00 
8/4... 115.00 100.00 65.00 45.00 35.00 
10/4... 120.00 110.00 70.00 45.00 45.00 
12/4. 120.00 110.00 70.00 45.00 35.00 
Boards 
No. 1 No.2 
common common 
ix 6-, 8- and 10-inch. 26... .80% $45.00 $35.00 
eee err er eee 50.00 40.00 
t-inch random Peck’. ooo icicsescses 20200 lk ees 
St. Louis, Mo., April 18.--The following are 
current quotations on cypress f.o. b. St. Louis: 
GULF COAST RED CYPRESS— 
New Grades 
Factory 
Tank Selects Shop Box 
B/t cacicccescascleawe StTa75 $44.75 $22.75 
PM he tentaa te ters 128.75 84.75 54.75 25.75 
2, SS Oran aes $1.25 87.75 57.75 25.75 
fe ree 139.25 95.50 65.50 26.50 
LUE Sa ares 144.25 106.25 ik re 
LS) Saeeneg eoryee Sear 144.25 106.25 (i are 
at eae ee 149.25 111.25 i: Se 
SPOCK PRUNE ona oa e's 5 wie 's Wie raleik oss ak ea 
Finish—S1S or S2S 
Clear heart A B 6 D 


ix 4 to 10. git 75 $ 96.75 $ 88.75 $73.75 $F 
96.75 81.75 60. 


ib: & re 118.75 104.75 

ixld eee 2GG.tD> «SECO «TOBE occas <eawe 

to | eee ee ate S680. BIG IS 6sccs.. owes 
Add for 14%", $5; for 1%”, $8; for 2”, $15.75 


Common Grades—Rough 
No. 1 No, 2 No. 3 


1x 4 to | DE Rte ee RE Bet, $41.50 $31.50 $22.50 
Oe ee Ae aud ee ieae oe eek 46.50 36.50 25.50 
Siding, Flooring Etc. 
A B C 
1x4, 6 and 8” drop siding 
flooring, ceiling, casing 
ONG DAKE: 2.0.60 ccncncescelaaee $00:25 S7625 
Y%x4 and 6” bevel siding... 48.25 41.25 36.75 
Bungalow siding, from 
RE (ROOOE koe cain ane 71.25 60.25 57.50 
No. 1 Cypress Pickets 
14 x1 = " 2x1” 138” 
Bfoot Ginch..........<280 $43.50 $48.50 
oe i aetna Semaine Spears 32.75 50.00 55.50 
Panel Stock, 8” and Wider 
a,” i” 58” ” 
$45.50 $53.25 368.50 $85.25 
Lath 
PAS = Be ONOEG co Wis oss 5 5.o Soo eRe aks d hn ehe $8.60 


YELLOW CYPRESS 


1/4 5/4 6/4 8/4 10/4 
PEAS orev one usam eee $90 $90 $100 $115 
ere ee 70 75 15 80 90 
Os SOBRE 6 sc.6i50- 40 52 53 58 70 
No. 1 common..... 28 33 35 35 sete 
No. 2 common..... 20 28 28 28 





Boards (Yellow Cypress) 
No. 1 com. NO. 2 com, 
LS. ilar obit Bib: lene pele soe ee $24 
Ee 2s , iter dial ee Ie 3 25, 
EERO og. os ee ae ae 36 25 
BRUS kei ede 1s 89 28 


1” random 


Cincinnati, Ohio, April 17.—The 


following are 


average prices f. o. b. Cincinnati: 

RED CYPRESS— 4/4 5/4&6/4 8/4 
1 re ae $110 $115 £125 
a 85 95 106 
| ae 5D 65 70 
No. 1 com. ran. 

Widths ..... 37 42 4h) 
No. 2 com. ran. 
widths ..... 26 30 $2 

YELLOW CYPRESS— 

BS euleca dst $ 95@105 $110@115 $125 
MRICCED: occ ees T5@ 80 85@ 90 95 @100 
POD: oxise's sees 47@ 50 60@ 65 68@ 7h 
No. 1 com. ran. 

WiGINS ..... 32 40 42 
No. 2 com. ran. 

WIGUOS nc 25 28 30 
1c. Oe SO NOE Com. BB kiwi se ss 
BELO GIS" No.1 COM. 20 .ccccccees 
1s G2 8” No.2 com. B20 ceiseces 
x10 @22" No.2 com. 88 sseccdacs 


MAPLE FLOORING 


The following are current prices on maple ftoar 


ing, f. o. b. Cadillac, Mich., basis: 

Face— Clear No.1 Factory 
S/o Sn” & 2" occ ssws $55.00 $40.00 eee 
WRENN 6-5: 5:00 0's M-00e 85.00 58.00 15.00 

OOM ooo. 5 ees ake 87.00 62.00 18.00 
BAL ANR a” ~ aie sleds sm 620 90.00 65.00 20.00 
SOPTORO ge hes me re 6% 80.00 60.00 23.00 
DROME aise sick ose ous 95.00 75.00 30.00 
17/16x3 i, a leiereielerernee miei 90.00 75.00 35.00 


For Editorial Review of Current Market Con- 
ditions See Page 43 


NORTHERN PINE 


Minneapolis, Minn., April 17.—The retail trade 
has shown improvement, and dealers are com- 
ing into the market for single car orders. Few 
of them are laying in stocks in any quantity. 
Farmers have been buying where it’ was pos- 
sible to haul lumber, their purchases running ‘ 
largely to material for small farm buildings. 
In the cities and towns, there is a very active 
movement on for building residences. Whole- 
sale prices are firm, with some advances in di- 
mension and shop lumber, which are in very 
restricted supply. 


Buffalo, N. Y., April 19.—The northern pine 
market holds steady, and the volume of business 
is fairly satisfactory. Industrial demand for 
lower grades has picked up, but prices are held 
down by large supplies in some dealers’ hands. 


Boston, Mass., April 18.—Retail yardmen are 
paying more attention to northern pine. (uota- 
tions on the better grades are firm. There are 
occasional chances to buy low grade pine at at- 
tractive figures. Orders run mostly to single 
ear assortments. 


EASTERN SPRUCE 


New York, April 17.—Canadian and New sing- 
land shippers of eastern spruce are continuing 
their process of liquidating and the result is 
enormous shipments by rail and boat to the New 
York market. All this lumber is sold in advance 
Prices are advancing slightly. 


Boston, Mass., April 18.—Demand for eastern 
spruce has improved during the last few days, 
and the tone of the market is stronger. The 
mills now operating have all the business they 
can handle and orders for prompt delivery have 
actually been refused. Quotations on rail ship- 
ments: 8-inch and under, $40; 9-inch, $41: 16- 
inch, $42; 12-inch, $44. These prices are for §- 
to 20-foot lengths; for lengths over 20-foot $1 
is added for each 2 feet or fraction of 2 feet. 
There is more inquiry for random and the mar- 
ket is a shade stronger. The smaller sizes of 
American random continue to bring better prices 
than the production of the Canadian mills. (uo- 
tations: Provineial random, 2x3 to 2x7, $29 to 
$31; 2x8, $36 to $37; 2x10, $40; Maine random, 
2x3 to 2x7, $32 to $34; 2x8, $38; 2x10, $40. Spruce 
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boards are moving slowly. Spruce covering 
boards, 5-inch and up, 8-foot and up, planed one 
side, can be found for $30, altho there are very 
choice makes quoted at $33. Matched spruce 
boards, 10-, 12-, 14- and 16-foot, clipped, bring 


$33 to $34. 
WHITE CEDAR 


Minneapolis, Minn., April 17.—Producers are 
doing a good business in posts with yards of this 
section, Dry stocks are light and broken. Prices 
are unchanged. Pole business is fair and a de- 
mand for construction purposes has been devel- 
oping farther east and south. 


HARDWOODS 


Chicago, April 19.—Altho there has not been 
much change in the hardwood market situation, 
local distributers have noticed some expansion 
in demand. While lowers remain rather weak, 
uppers preserve their firmness. Practically all 
classes of consumers are represented in the 
market, demand being well distributed. Heavy 
inquiries forecast increased demand. 


Minneapolis, Minn., April 17. Wholesalers re- 
port some good sized orders from sash and door 
concerns, tho not for immediate delivery. The 
demand for flooring holds up well, and a fair 
trade is coming from furniture makers. Other 
industrial business is slow, and there is little 
doing with retail yard trade outside the cities. 
Prices are steady with strength showing in 
upper grades of birch. 


St. Louis, Mo., April 18.—The feature of the 
hardwood market is the strength in car oak, 
caused by the flood situation having greatly cur- 
tailed production. Mills able to make deliveries 
are well booked up with orders, and a premium 
of $5 to $10 a thousand is paid for prompt ship- 
ment. 


Kansas City, Mo., April 18.—The hardwood 
market shows a little improvement. Some of the 
commoner items are harder to get, notably No. 
2 cottonwood. One inquiry is out for approxi- 
mately six hundred carloads for France, a great 
deal of it being railroad ties, mine props and 
timbers. 

New Orleans, La., April 17..-With continued 
high water forecast, prolonging the shutdown of 
logging operations in the delta section, the sta- 
tistical condition of the southern hardwoods is 
further improved. Some manufacturers figure 
that their operations can not be resumed before 
June. Drastie curtailment of production is ac- 
companied by increased demand for the upper 
grades, and prices thereof are firming due to 
searce supply. Lowers, which rule in good sup- 
ply, continue sluggish, with prices offered unat- 
tractive. 


Boston, Mass., April 18.—The outlook is for 
firmer prices on better grades of hardwoods. 
Demand is growing appreciably. Buyers have 
been ordering cautiously for so long that stocks 
have been reduced to a very low point. Con- 
sumers are endeavoring to cover before it is 
too late to find dry stock for prompt delivery. 
Interior trim concerns are buying more freely. 
Demand from automobile and furniture manu- 
facturers is somewhat disappointing. Quota- 
tions, FAS, inch: ash, white, $110 to $115; bass- 
wood, $90 to $105; beech, $80 to $85; birch, red, 
$150 to $155; sap, $120 to $130; maple, $85 to 100; 
oak, white, plain, $125 to $135; quartered, $155 
to $160; poplar, $130 to $135. 


Baltimore Md., April 17.—Hardwood trade con- 
tinues to increase in volume. Rather wide mar- 
gins between the quotations of different mills 
is one of the features of the trade. The export 
situation is practically unchanged. 


New York, April 17.—Hardwood dealers report 
increased orders, altho the market has not rallied 
as expected. There is an active demand for 
flooring and trim, with indications of an im- 
provement in industrial lumber in the last two 
weeks. Export business continues extremely 
dull. 


Buffalo, N. Y., April 19.—Hardwood trade 
shows a slight improvement, with a chief source 
of demand in the building line. Industrial plants 
are not taking any large amount of stock, and 
furniture trade is backward. Some wholesalers 
are doing a little export business. The chief 
woods selling are oak, birch and chestnut. 


Columbus, Ohio, April 17.--Hardwood demand 
holds up well. Orders are well distributed be- 
tween the yard trade and factories. 30x con- 
cerns are buying low grades freely. Automobile 


and furniture factories are also in the market. 
Indications point to active construction work 
and many houses and apartments are projected. 
Dry stocks are not plentiful, better grades being 
especially scarce. Retail stocks are only fair. 
Prices of oak at the Ohio River are: 
No.1 No.2 No.8 
FAS com, com. com. 


Quartered ........:: $150 $85 $50 a 
PN “cavadcaecuce cue 115 65 40 $20 


Cincinnati, Ohio, April 18.—The hardwood 
market shows some improvement, altho buyers 
are still cautious in their purchases. Building 
construction is growing apace and the demand 
for oak flooring is especially strong. Prices have 
not changed materially. 


HEMLOCK 


Chicago, April 19..-Competition from fir and 
southern pine has restricted the movement of 
hemlock into this territory largely to No. 2 
boards going to retail yards and factory stock 
going to industrials, and in these items there is 
a good trade. Demand for other items is largely 
contined to producing territories. Eastern trade 
is improving slowly, but distributers expect an 
early expansion that will take up about all the 
hemlock offered. 


New York, April 17.--Western hemlock is tak- 
ing fine hold in certain localities of Long Island 
and its status generally is improving in the 
metropolitan district. Shipments have been 
much larger this spring than ever before. FPast- 
ern hemlock continues in good demand. 


Boston, Mass., April 18.--Eastern and north- 
ern hemlock are quiet and sellers find it difficult 
tO maintain their lists even tho the supply is 
very light. Clipped boards, 10-, 12-, 14- and 16- 
foot, are offered by eastern mills at $32 f. o. b. 
Boston. Random eastern hemlock boards can 
be found for $30. The call for hemlock dimen- 
sion is very light and there is little on offer. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., April 15.—Increasing demand 
from every consuming region has given addi- 
tional strength to the fir market, which con- 
tinues to firm up. Oriental business is respond- 
ing to transpacific rate adjustments. The mills 
are booked ahead, and are indifferent to orders. 
Stocks are badly broken, with the majority oft 
items at less than 60 percent of normal ac- 
cumulation. 


San Francisco, Calif., April 15.. The Douglas 
fir market has stiffened with an increased de- 
mand for eastern rail and water shipments to 
the Atlantic coast. Railroad buying reduced the 
mill stocks of clears, and the searcity of logs 
keeps assortments broken. San Francisco, Oak- 
land and neighboring territory have taken a 
great deal of lumber recently, and there is still 
a fair retail demand. The San Joaquin and 
Sacramento valleys are using more lumber, altho 
prices are not yet what they should be. South- 
ern California yards are pretty well stocked and 
better prices are expected to be offered when the 
accumulations on the wharves at San Pedro are 
cleaned up. 


Chicago, April 19.-——Trade in Douglas fir is 
very active, retailers buying freely against their 
spring requirements. As a result, it is becoming 
increasingly difficult to place business, and 
there has been a strengthening of prices all 
along the line. Uppers are particularly strong. 
and have shown advances of $3 to $5 during the 
week. For boards, long joists and dimension 
there is brisk demand and prices show great 
strength. 


Kansas City, Mo., April 18.--Demand for fir is 
increasing, and prices are on the upgrade. Buy- 
ers find difficulty in placing orders as mills are 
sold up on some items. Few of thein will con 
sider any orders for specified lengths and others 
will not take orders for boards or shiplap. Up 
pers are in best supply. 

New York, April 17.—Fir is in general use 
in New York City and vicinity for building ma- 
terial. A large wholesaler said that western 
manufacturers are now cutting fir to required 
dimensions. In the face of record = arrivals, 
prices of fir hold their own. 


Boston, Mass., April 18.—The demand for 
lDouglas fir is improving. The recent increase 
in building activity has broadened the market 
and prevented local accumulation of stocks 
Heavy cargoes are coming forward, altho re- 
ports from the mills speak of reduced and 





Only from a Gandy Belt 
Can You Expect Gandy 
Service 


There are many red belts on the 
market, but there is only one 
Gandy. And only Gandy Belt 


gives genuine Gandy service. 


It is the original stitched cotton 
duck belt — for more than 40 
years the world’s standard. 


Long wearing, economical, efh- 
cient, freedom from stretch and 
slippage—these are the qualities 
the buyer of belting wants. These 
are the qualities a Gandy Belt in- 
sures—whether it is to be used for 
driving, elevating or conveying. 


In the lumber and allied industries 
especially, Gandy Belt has proven 
its superiority. 

Don't be deceived or misled. You 
can't buy a Gandy belt under any 
other brand name; nor can you 
secure Gandy Service from ordi- 
nary red canvas belting. See that 
the belt you buy has these three 
distinguishing marks: 


The Green Edge 
The Gandy Name 
The Gandy Trade Mark 


THE GANDY BELTING CO. 


MAIN OFFICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD 
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broken stocks in first hands. Items on the 
Douglas fir list, such as big timbers 24-inch 
square and up to 94-foot lengths, are firmer in 
price. 


WESTERN PINES 


San Francisco, Calif., April 15.—There is an 
optimistic feeling among manufacturers of Cali- 
fornia white and sugar pine as to maintaining 
prices on upper grades and shop. Inquiries are 
numerous and demand in excess of supply. 
Stocks are very low and mills greatly delayed in 
Starting up, on account of snow in the woods. 
Many eastern buyers who held off purchasing 
shop until stocks were nearly exhausted have 
been disappointed in their expectations of lower 
prices. With stocks low and assortments broken 
they are taking what they can get. 


Kansas City, Mo., April 18.—There is an im- 
proved demand for western pines, notably for 
white pine commons and factory stock. White 
pine No. 2 common 4 to 12 inches has advanced 
$1. California pine is scarce in shop grades, and 
prices are advancing still further. 


Boston, Mass., April 18.—More inquiry for 
western pines is reported by wholesale distrib- 
uters. Increased building activity has stimu- 
lated buying. Demand runs to mixed car assort- 
ments and most orders specify prompt ship- 
ment. Retail stocks are limited and assortments 
broken. Prices are firm. Quotations on No. 1 
common Idaho white pine: 1x4, $79.80 to $81.50; 
1x6, $80.85 to $82.50; 1x8, $80.85 to $82.50; 1x10, 


$83.85 to $84.50. . 
REDWOOD 


San Francisco, Calif., April 15.—The Califor- 
nia redwood market is firm with orders and 
shipments holding up well. Mills are increasing 
their production. With the end of the rainy 
season there will be a better supply of logs. 
Prices seem to be pretty well stabilized, with an 
upward tendency if anything. The California 
demand for general construction lumber has in- 
creased and there is no surplus of dry clear. 
Additional dry kilns have been installed at mills 
to prevent shortage. Eastern orders hold up 
well and an increase in volume is expected with 
the building season opening. There is a good 
demand for siding and finish. 


Kansas City, Mo., April 18.—The call for sid- 
ing continues very good and the demand for 
lumber is slowly improving, with prospects for a 
considerably better business. 





New York, April 17.—One big local firm re- 
ports a greater demand than it ever has enjoyed. 
It has replenished its stock to a great extent in 
recent weeks, and indications are that this year 
will set a new mark in distribution. Indus- 
trially, redwood is keeping pace with the general 
improvement and prices hold steady. 





Buffalo, N. Y., April 19.—Redwood dealers re- 
port an expansion in trade, due to the large 
amount wanted for homes. Prices are advanc- 
ing, as mill stocks are said to be small. 


Boston, Mass., April 18.—Demand for redwood 
is fairly good and retailers are buying more 
freely. Prices are firm. Manufacturers of house 
finish show an encouraging interest in redwood 
this season. 


SOUTHERN PINE 


Chicago, April 19.—Retailers are buying more 
freely of southern pine and the market is show- 
ing almost daily improvement. Prices have 
strengthened considerably, particularly those of 
boards and dimension. There is a larger de- 
mand for flooring and ceiling and such items 
have advanced 50 cents to $1 practically thruout 
the list. Distributers regard the outlook as most 
encouraging. 


St. Louis, Mo., April 18.—The continued good 
demand for 2x8 Nos. 1 and 2 common and better 
grades is the feature of the southern pine trade. 
The market is not so strong on 4-inch B&better 
flooring, ceiling and finish, altho there is a 
strong demand for B&better and Nos. 1 and 2 
common drop siding, and 6-inch No. 2 fencing. 
Production has been greatly curtailed by heavy 
rains in the South, with the result that demand 
has exceeded production, adding strength to the 
market. 





Kansas City, Mo., April 18.—Southern pine 
buyers were out in force last week and the vol- 
ume of business placed was the greatest of any 
week this year. Demand covered the whole list, 
and prices are much firmer. There was a gen- 
erous sprinkling of upper grades in orders, 
especially flooring. One inch No. 2 and No. 3 
also are in heavy demand and prices are ad- 
vancing. There has been an especially heavy 
run on 2x4, 2x6 and 2x8 dimension. Heavier 
dimension has not been in heavy demand in the 
middle West, but eastern buyers have been tak- 
ing considerable amounts. 


New Orleans, La., April 17.—Reports indicate 
a slight decline in bookings for the week as 
compared with the preceding week, bringing the 
total a shade below the ‘‘normal” line. Produc- 
tion registered some increase, while shipments 
scored a notable gain. Both cut and shipments, 
however, continued to range under the volume 
of bookings. Orders and inquiry are brisk, and 
prices tend upward, with the exception of a few 
upper grade items. Increase of railroad buying 
is a feature of the southern pine market. Ex- 
porters trading with the other Americas report 
the Cuban financial situation and trade outlook 
improving. 





New York, April 17.—The great building boom 
in New York City is reflected in increased ship- 
ments of southern pine. Production in the 
South is said to be normal or slightly above 
normal, with an ever ready demand for all lum- 
ber than can be produced. 


Buffalo, N. Y., April 19.—The mills have ad- 
vanced southern pine prices of late. Trade is 
improving and local dealers report a better sale 
to retailers and industria] concerns. 


Boston, Mass., April 18.—Demand for southern 
pine is broadening. Most orders placed by the 
retail yards specify quick delivery. Longleaf 
dimension, short lengths up to 24-foot, f. 0. b. 
Boston: 6-inch, $50; 8-inch, $52; 10-inch, $56; 
12-inch, $62; 14-inch, $68; 16-inch, $75. Top 
prices quoted for longleaf flooring, 1x4: A rift, 
$80.50; B rift, $75.50; C rift, $68.50; B&better 
flat, $62. B&better partition has hold up to $60. 
Roofers are moving in fairly substantial quan- 
tities. Really desirable No. 2 common, 1x6, is 
bringing $31.50, and $30 is about the lowest taken 
for merchantable roofers. 


Cincinnati, Ohio, April 18.—There is a distinct 
improvement in the southern pine market owing 
to the activity in building lines. Prices are stif- 
fening. Stocks are low and in some grades are 
being cleaned up quite rapidly. The trade is 
looking forward to an active spring season. 


NORTH CAROLINA PINE 


New York, April 17.—‘‘Never better,’’ was the 
enthusiastic response today when an opinion 
was asked of the condition locally of the North 
Carolina pine market. Prices are firm. 


Boston, Mass., April 18.—The North Carolina 
pine market has quieted down a little, but prices 
hold steady. Good kiln dried rough edge, 4/4 
under 12-inch, is firm at $62.50, and there are 
chances to buy air dried stock down to $59. The 
heavier movement of lumber from the retail 
yards and finish mills is bound to be felt very 
soon and stimulate buying. The lowest prices 
taken for shortleaf flooring, 1x4, and for parti- 
tion are: A rift, $70; B rift, $65; C rift, $57; 
B&better flat, $53; partition, B&better, $54.25. 


Baltimore, Md., April 17.—The North Caro- 
lina pine trade is active, and prices show an up- 
ward trend. Stocks are in fair shape. Both 
building lumber and box grades are being called 
for with some freedom. 


Buffalo, N. Y., April 19.—The North Carolina 
pine trade is better. Retailers are not making 
extensive purchases, altho short of stock. Low 
grade demand is somewhat improved. Six-inch 
roofers are stronger. 


CYPRESS 


New Orleans, La., April 17.—Steady demand 
with gradually improving volume is reported, 
making it reasonably certain that April bookings 
will show a healthy increase over those for 
March. Mixed car trade is predominant. Prices 
are firm and unchanged. The readjustment of 
grades is said to be giving general satisfaction. 
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Chicago, April 19.—There continues a gradual 
improvement in demand for cypress, coming 
mostly from the retailers, the requirements of 
industrial consumers remaining rather small. 
Prices are practically unchanged. 





Kansas City, Mo., April 18.—There is an im- 
proved demand for cypress, especially for east- 
ern trade. Rain has held up business somewhat 
in the middle West and where orders have been 
placed they have been for mixed cars. Factory 
stock is getting scarcer, with demand increas- 
ing. 


St. Louis, Mo., April 18.—There is little change 
in the red cypress situation. Very little native 
cypress is changing hands. The advance in the 
lower grades of southern pine has caused a 
strengthening in No. 2 common cypress. 


New York, April 17.—Dealers in cypress say 
that this lumber is more popular today than it 
ever has been and that more of it is being re- 
ceived in New York. Cargoes are coming here 
from points that had not shipped to New York 
before in years. Cypress prices have been hold- 
ing firm for the last two months. 


Buffalo, N. Y., April 19.—Cypress is in good 
demand for building purposes and sales are said 
to be fully as good as a year ago. Prices hold 
steady. 


Boston, Mass., April 18.—There is a continued 
good demand for cypress roofers. For 6-inch 
and 8-inch roofers the range is $31.50 to $32.50. 
Quotations on the regular grades of cypress are: 
FAS, 4/4, $103 to $108; 5/4 and 6/4, $108 to $113; 
8/4, $114 to $121; selects, 4/4, $85 to $91; 5/4 
and 6/4, $90 to $96; 8/4, $102 to $107; shop, 4/4, 
$55 to $60; 5/4 and 6/4, $65 to $70; 8/4, $73 to $78. 


SHINGLES AND LATH 


Seattle, Wash., April 15.—More than 90 per- 
cent of the red cedar shingle mills are operat- 
ing, and in many instances have business booked 
ahead for about two weeks. The market is 
stationary. Changes recorded during the week 
show a 5-cent advance in the prices of British 
Columbia XXXXX and perfections. Highteen- 
inch stock is plentiful, with a softening tend- 
ency as an undertone to the market. 


San Francisco, Calif., April 15.—The demand 
for shingles has improved somewhat. Cedars 
are now quoted at $3.50 for green, and $3.40 for 
dry, San Francisco. Fir lath are firm at $6.20, 
San Francisco. Redwood shingles are in fair de- 
mand and quoted at $4, San Francisco. 





Minneapolis,. Minn., April 17.—Wholesalers re- 
port a fair demand and a very firm feeling in 
the market. There is quite a volume of trade in 
single car orders, but the line yards have not 
been buying heavily. Their stocks generally are 
very small. 


Kansas City, Mo., April 18.—Shingle demand 
is increasing and prices are stronger. Stars are 
relatively stronger than clears, tho some be- 
lated transit cars have been sold 5 cents below 
prevailing prices. Generally the market is $3.50 
for Rite-Grade clears and $2.60 for stars. Or- 
dinary grades are about 20 cents less for stars, 
and 30 cents less for clears. The demand for 
siding is becoming larger and prices are firm. 
There also is a heavy demand for lath, especially 
for southern pine and fir. 


New Orleans, La., April 17.—Cypress shingles 
are in fair demand, bookings having about held 
their own for the week, with prices steady. Both 
cypress and pine lath are in good call. Quota- 
tions on cypress items are unchanged, while 
prices on pine lath have been advanced by some 
mills. 


Boston, Mass., April 18.—The nearby yards 
are ordering spruce lath only as needed. For 
1%-inch lath the demand is rather quiet and the 
full range now is $8 to $8.50. Inquiry for fur- 
ring is about fair, carload lots of 2-inch fetch- 
ing about $30, with some sellers quoting $32. 
There is enough demand to absorb the light 
offerings of spruce clapboards and quotations 
remain firm at $120 for extras and $115 for 
clears. Business in shingles is picking up. 
Prices are firmer. Good brands of red cedars 
from British Columbia are now selling at $6. 
The best makes of white cedar extras are of- 
fered at $5.50 and there are fair makes to be had 
for $5.25. White cedar clears are $4.25 to $4.50. 


New York, April 17.—Shingles and lath have 
tightened up in price and a substantial increase 
1S imminent. Red cedar shingles are by far the 





most popular brand. Lath production is catching 
up with the demand. 


Buffalo, N. Y., April 19.—The shingle market 
holds steady, with extra clears quoted at $5.03, 
and stars at $4.18. There is a fair amount of 
buying. 


Baltimore, Md., April 17.—Some gains in the 
distribution of cypress are reported, and yards 
are buying more freely. Prices show no partic- 
ular change. 


Columbus, Ohio, April 17.—Some activtiy in 
shingles is developing, especially in farming 
sections. Rural dealers are buying better, as 
their stocks are quite low. City dealers also 
show a disposition to enter the market. Prices 
are rather firm, with extra clears, red cedar 
stock selling at $4.85 to $4.90, and stars at $4.05 
to $4.15. Some demand for other varieties is also 
reported. Lath trade is rather more active and 
prices show considerable strength. 


MAHOGANY 


Boston, Mass., April 18.—Mahogany is receiv- 
ing its full share of attention and prices are 
well maintained. Common grades can not be 
secured for immediate delivery, in fact some 
widths and thicknesses are sold for months 
ahead of production. Orders for FAS in some 
widths and thicknesses can be placed for fairly 
prompt delivery. Heavy orders for logs are be- 
ing placed. Quotations on ordinary business are: 


lh 5/4, 6/448) 10/4412/5 


FAS ..............$200  $205@210 $215 
NGG Ook COMB eiiraue as 155 160 170 
NG: 2 COG ceaccds 9¢ 90@ 95 100 


Inquiry for veneers is more active. The full 
range is 14% to 7 cents a foot. An attractively 
figured veneer can be bought for 5 cents a foot. 


WEST COAST LOGS 


Seattle Wash., April 15.—Log quotations are: 
Fir: No. 1, $24; No. 2, $16@17; No. 3, $11@12. 
CEDAR: Ten percent base, $20. 

HEMLOCK: No. 2, $12; No. 3, $10. 

Spruce: No. 1, $25; No. 2, $17; No. 3, $12. 


BOXBOARDS 


San Francisco, Calif., April 15.—Tnere has 
been considerable improvement in de‘nand for 
California pine box shook, with a slight in- 
crease in prices. Users of orange shook have 
come into the market again with orders for 
future delivery. The closing down of box fac- 
tories at Klamath Falls, Ore., by the strike has 
resulted in more business for California plants. 
There are many rush orders. About $3,000,000 
damage was done to apricots and other fruits 
by frosts in the Santa Clara Valley, April 9. 


Boston, Mass., April 18.—Boxing and crating 
lumber is receiving more attention. The tone of 
the market is stronger. Up to $40 is asked for 
very good square edge inch pine and $35 is about 
the lowest taken for merchantable stock. Round 
edge inch pine boxboards of fair quality are 
offered at $30. There are mixed lots.of inch 
round edge on the market at $22 to $25. These 
prices are f. o. b. Boston. 








The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 










representa- 
tion you 
ought to 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers Die Embossers 
1108 South Wabash Avenue CHICAGO 


;OTEEL COMPANY 
PITTSBURGH PA 
6. K. HARRIS PIOHER BUILOIN® 
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fanglade For the Buyer Who 


Demands Big Values 


The standing which Langlade lumber enjoys 
among discriminating lumber buyers is pri- 
marily the result of the fine quality of timber 
we’ re cutting in the Wolf River Valley. Then, 
too, Langlade lumber can be depended upon 
to be well milled and accurately graded. 


Hemlock 


Hardwoods 


BIRCH, BASSWOOD, 
SOFT and ROCK ELM, 
{HARD and SOFT MAPLE 











Langlade Lumber gets 
its name from Langlade 
County, Wis., which is the 
heart of one of Wisconsin’s 
finest producing sections. 





Langlade Lumber Co. 


Write us for prices. 


ANTIGO, WIS. 











Carpenters Prefer 


Cypress 


Ceiling 

Flooring 

Mouldings 

Shiplap 

Sheathing 

Decking 

x OP 8 10 

No.1 and 2 Com. Rough 





The easy working qualities of our Cypress 
lumber make a big hit with carpenters—assur- 
Finish ing the dealer who handles it the support of 
Siding carpenters in his community in winning sales. 








Write us for quotations. 
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KENNETT. Mo. 
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BUSINESS CHANGES, INCORPORATIONS, ETC 








BUSINESS CHANGES 


ALABAMA. ‘Tuscaloosa—>D. O. 
ceeded by Parker Lumber Co 

ARKANSAS. Glenwood--A. L.. Clark Lumber 
mill sold to Caddo River Lumber Co., and is 
being repaired; timber is to be furnished from 
Montgomery County by 16-mile log road under 
construction, 

CALIFORNIA. La Mesa 
sold to S. H. Washburne. 


Parker sue- 


Hall & Washburne 


Seville—Beckman-Schoenemat Luniber a 
changed name to H. M. Beckman 

FLORIDA. Helen—Helen Lumber Co. sold to 
Marshall Turner, of Turner Supply Co., Mobile, 
Ala. 

ILLINOIS. .Herrin—Park Lumber Co. su 
ceeded by Winchester Lumber Co 

Sumner—McNeece Lumber Co.; I. It srian 
purchased interest of G. W. McNaneece. 

Taylorville—Carlin-Jones umber Co.;) part- 
nership dissolved; yards at Taylorville, Ray- 


mond, Gillespie and Kenney to be 
tween Mr. Carlin and Mr. Jones 

INDIANA. La Grange—Byron |). Stroup re- 
tires from management of the LaGrange Lum- 
ber & Coal Co., and is succeeded by Ralph W. 
Sprague, 

Michigan City—Pioneer Lumber & 
succeeded by Pioneer Lumber Co. 

Roann—Kinsey Bros. succeeded by N N. 
Tombaugh. 

Washington—Murdock Lumber (Co., whose 
plant was recently destroyed by fire, purchased 
sawmill of Grayville Mill & Lumber Co., Gray- 
ville, IIL, and will move it to Washington. 

IOWA. Independence—George TT. 
Lumber Co. sold to Chapman 
Waterloo, Ia., making the 
latter company’s chain. 

KANSAS. Hutchinson—Western Lumber Co. 
has not sold its lumber business as reported; 
has sold only implement and repair end of busi- 
ness at Hugoton, Moscow, Rolla and Satanta to 
H. Fisher, but continues business at Hutchinson 
as formerly. 

MARYLAND. 
(o. moved from 


divided be- 


Coal Co. 


Blamer 
Lumber Co., of 
ninth yard in the 


Baltimore—Garman = Jaumber 
teisterstown, Md., to the 


Knickerbocker 3uilding, Lexington Street and 
Guildford Avenue, Baltimore. 
3altimore—Hastern Box Co. and East Brook- 


lyn Box Co., controlled by same interests, have 
been consolidated under name of the HKastern 
sox Co., operating in East Brooklyn, suburb of 
3altimore. 

MINNESOTA. Hayward—Aitchison 
(‘o. succeeded by Hayward Lumber Co. 

MISSOURI. Cape Girardeau—-l.. D. 
moving to Lilbourne. 

Kansas City—Lumber Sales 
H. Van Doren sold interest. 

NEBRASKA. Bertrand—Perry Lumber & 
Coal Co.; Dan K. Morgan interest sold to A. R. 
Hicks. 

Bloomington—George W. 
(rreen & Green. 

NEW YORK. New York—Mosson Bros. mov- 
ing to 560 Flushing Avenue, Brooklyn. 

New York—Charles F. Keyes moving to Lin- 
den & Bayard streets, Brooklyn. 

New York—Melrose Lumber Co. (Inc.) pur- 
chased business of Perry & Son on March 20, 
and will continue the business along the same 
lines as formerly, catering to the jobbing trade 
and dealing in lumber, moldings, wall board. 
and other building supplies; 641-643 St. Ann’s 
\venue and 634-6386 Hegney Place. 

OHIO. Degraff—L. McAlexander 
sellefontaine Lumber Co. 

WISCONSIN. Marinette—Republic Cedar Co 
takes over Northern Cedar & Lumber Co., of 
Menominee, 


BRITISH NORTH AMERICA 

ALBERTA. Edmonton—Huber Todd Lumbet 
(‘o. succeeded by A. C. Huber Co. 

ONTARIO. PBridgeburg—John T. James sold 
planing mill and lumber yard at Crystal Beach 
to J. Russel Carrick, of Buffalo, N. Y. 

Orillia—Canada Wood Specialty Co. purchased 
stock of lumber and logs of Standard Chemical 
Co. at Longford Mills, Ont., and leased the mill 
for present season. Stock consists of about 
2,000,000 feet of dry birch, maple, elm, ash and 
basswood lumber and about 2,000,000 feet of hard 
and softwood logs. 


INCORPORATIONS 


Lumber 


Marlowe 


Corporation; R. 


Green succeeded by 


sold to 





ALABAMA. Montgomery—Turkey Creck 
I.umber Co., incorporated; capital, $100,000. 
_ CONNECTICUT. Bridgeport—Edgar Beers, 
incorporated; capital, $50,000; lumber, sash, 


doors, etc.; to take over business of late Mdgar 
Beers. 

FLORIDA. Pensacola—Kohler-Seaburg ILum- 
ber Co., incorporated; capital, $10,000. 

Volusia—Volusia Cypress Co., incorporated; 
capital, $100,000. 

Wausau—Shaver Lumber Co., 
capital, $10,000. 

West Palm Beach—Belvedere Lumber Co., in- 
corporated; capital, $75,000. 


incorporated; 


ILLINOIS. Harvard—Harvard Lumber & Sup- 
ply Co., incorporated; capital, $25,000. 

KANSAS. Neodesha—J. A. Foresman Lumber 
(‘o., incorporated; capital, $50,000. 

Wichita—Wood-BRabbitt Lumber Co., 
rated; capital, $15,000; retail. 

LOUISIANA. New Orleans—Progress Lumber 
(o., incorporated; capital, $10,000; retail. 

MASSACHUSETTS. Boston—Freezer Co., in- 
corporated; capital, $50,000; to manufacture re- 
frigerators. 


incorpo- 


MICHIGAN. Flushing—flushing Lumber Co., 
incorporated; capital, $36,000, 
MINNESOTA. Hayward—Havyward Jumber 


(o., incorporated; capital, $25,000. 

MISSOURI. Fornfelt—Mesler Box 
tion, incorporated; capital, 
facture boxes. 

Wakenda—Wakenda Lumber & Supply Co., in- 
corporated; capital, $15,000. 

NEBRASKA. Omaha—Central Lumber & 
Coal Co., incorporated; capital, $100,000. 

NEW YORK. Brooklyn—Acme Box & Crate 
Corporation, incorporated; capital, $20,000. 

Brooklyn—Clinton Lumber Co., incorporated; 
eapital, $20,000; to deal in lumber, timber and 
forest products. 

Manhattan—Cantrell-Landeck  Co., 
rated; capital, $30,000. 

Mount Kisco-—-Mount Kisco Trim Co., incorpo- 
rated; capital, $80,000. 

New York—St. Georges Corporation of New 
Foundland, incorporated; capital, $500,000; lum- 
her. 

OHIO. Cleveland—Arnson-Gottleib Barrel & 
Cooperage Co., incorporated; capital, $40,000. 

Klmore—Elmore Tumber Co., incorporated; 
capital, $20,000; retail. 

Lyndhurst Village (Kuclid P. 0.)- 
ing Co., incorporated; capital, 
retail business. 

Toledo—Lucas Home 
rated; capital, $10,000. 

Washington Court House—-Baker Wood 
serving Co., incorporated; capital, $300,000. 

OKLAHOMA. Tulsa—Home Lumber & Sup- 
ply Co., incorporated; capital, $50,000. 

OREGON. Albany—Far West 
(o., increasing capital to $50,000. 


Corpora- 
$105,000; to manu- 


incorpo- 


W. H. Tell- 
$50,000; general 
3Zuilders’ Co., incorpo- 


Pre- 


Manufacturing 


Portland—Oregon Hardwood Mills. ineorpo- 
rated; capital, $10,000. 

Portland—American Lumber Stores, incorpo- 
rated. 

WASHINGTON. Aberdeen—San Carlos Tim- 
ber & Development Co., incorporated; capital, 
$500,000; mill operation, marketing o* lumber; 


agriculture, dairying and colonization. 
Skamokawa—Columbia River Shingle Co., in- 
corporated; capital, $10,000. 
WISCONSIN. Milwaukee—Milwaukee Wood- 
working Co., incorporated. 


prRITISH NORTH AMERICA 
BRITISH COLUMBIA. Vancouver—Sechelt 


Lumber & Shingle Co., incorporated; capital. 
$25,000. 
ONTARIO. Toronto—Myers Lumber & Manu- 


facturing Co., incorporated; capital, $200,000. 
Toronto—Rapid Building Construction Co., in- 
corporated; capital, $40,000. 
QUEBEC. Montreal—Black River Pulpwood 
Co., incorporated; capital, $1,000,000. 


NEW VENTURES 


COLORADO. South Bend—Brownell 
(o., recently began; commission. 
ILLINOIS. Pekin—Tazewell 
cently began; wholesale lumber. 
IOWA. Pleasant Prairie—William C. Hermann 

will open a lumber yard at Pleasant Prairie. 

LOUISIANA. New Orleans—Surplus Lumber 
Co., recently began; retail. 

MICHIGAN. lLansing—R. J. Corlett & Son 
will open; erecting office and shed; now in busi- 
ness at Hillsdale. 

Port Huron—Whiting & Holmes Co., recently 
began; lumber. 


Lumber 


Sales Co., re- 


MISSOURI. Springfield—RBrown Moore Lum- 
ber Co., recently began. 

MONTANA. Corvallis—Corvallis Lumber Co 
new concern started by James Barr, jr., and 


Mason Simmons. 


NEW JERSEY. Manasquan—A. A. 
umber Co., recently began. 

OHIO. Hamilton—(Correction) Statement that 
John I. Griesmer is opening new lumber busi- 
ness is an error; probably report was caused by 
fact that Hamilton Lumber Co., of which Mr. 
Griesmer is president and treasurer, is building 
office and merchandise building, 68x120 ft., two 
stories high, on Central Avenue. 

TENNESSEE. Memphis—J. J. Kearns Lum- 
ber Co., recently began; manufacture and whole- 
sale hardwood lumber. 

TEXAS. Amarillo—Embry Lumber Co., re- 
cently began; wholesale. 

Anna—Wilcox Lumber Co. will open. 

Dallas—Oldham & Summers Lumber Co. 
open about May 1. 


Brant 





will 


Dawson—New lumber company organized here 
with capital of $10,000; J. W. Alderson, man- 
ager; site for yard selected. 

WASHINGTON. Seattle—Engle Lumber Co., 
recently began; wholesale and commission. 

BRITISH NORTH AMERICA 

ONTARIO. Hamilton—Norwood Lumber Co. 
organized and will operate wholesale and retail 
business. M. B. Zimmerman in charge of retail; 
Bb. L. Harper and D. G. Webster, in charge of 
wholesale end of business. 

Toronto—Harry Hardy retired from sales staff 
of Union Lumber Co. to enter wholesale business 
on his own behalf. 

Toronto—Phippen Bros., retail lumber dealers, 
opened a new yard on Danforth Avenue. 


NEW MILLS and EQUIPMENT 


FLORIDA. Eau Gallie—Pineda Lumber Co. 
will rebuild plant recently burned. 

ILLINOIS. 3rooklyn—Cain-Hurley Lumber 
Co., loss by fire, $150,000 to $200,000; rebuilding 
on a new site; new yard will cost about $300,000, 
it is reported. 





INDIANA. Jasper—Jasper Furniture Co. has 
let contract for new factory building; cost, 
$47,000. 

Washington—Reel-Blue Lumber Co. erecting 


office building. 

MINNESOTA. Red Wing—Simonson Lumber 
Co. erecting lumber sheds and offices. 

Virginia—W. T. Bailey Lumber Co. plans for 
opening lumber mill completed; boilers and ma- 
chinery purchased. 

MISSOURI. Charleston—E. C. Robinson Lum- 


ber Co. erecting lumber yard; cost approxi- 
mately, $10,000; storage shed, 60x130 and two 
warehouses included, 

MONTANA. Froid—Reported that Libby 


Yards Co. will erect lumber shed. 

OHIO. Bowling Green—E. I. Conklin build- 
ing a lumber mill and sheds; plant for finishing 
rough lumber only. 

TENNESSEE. Memphis—Delta Hardwood 
Lumber Co. planning erection of band mill at 
3ayville, La. 


TEXAS. Dallas—Oldham & Summers Lum- 
ber Co. will erect yard, storage shed and other 
buildings. 

WASHINGTON. Port Angeles—-Plans for 


erection of new unit to Washington Pulp & Pa- 
per Corporation plant are completed. 
WISCONSIN. Milwaukee—Hilty Lumber Co. 
constructing office building. 
Milwaukee—Interior Woodwork Co. construct- 
ing manufacturing and storage building. 


BRITISH NORTH AMERICA 





ONTARIO. Sudbury—Laberge Lumber Co 
will erect office building, two stories, 40x60; 
$25,000. 

Wiarton—Kastner Lumber Co. will rebuild 


plant recently burned; has purchased equipment 
of Niebergal mill. 


CASUALTIES 


COLORADO. Estes Park—Harry Brown lost 
sawmill and 3,000 feet of lumber by fire. 


GEORGIA. Hawkinsville—Standard J.umber 
(‘o., loss by fire. 
INDIANA. Vincennes—Vincennes Furniture 


Co., loss by fire, $150,000; covered by insurance; 
plant will probably be rebuilt. 

MAINE. Calais—Henderson & Townsend lum- 
ber and lath mill destroyed by fire; loss, $5,000. 

MARYLAND. Catonsville—J. S. Wilson Co., 
loss by fire, $75,000; covered by insurance. 

NORTH CAROLINA. Goldsboro—Utility 
Manufacturing Co., loss by fire in veneer plant, 
$225,000; covered by insurance. 

BRITISH NORTH AMERICA 

BRITISH COLUMBIA. Vancouver—Brunette 
Sawmills, recently destroyed by fire, will be re- 
built at New Westminster, it is planned. 


(see aeeaaeaaaaaaanaan 


NEWS NOTES FROM MINNEAPOLIS 


April 17.—QL. L. Hill, of the Page & Hill Co., 
is back from an eastern business trip, and re- 
ports finding a fair and well distributed demand 
for white cedar products. 

George B. Blackwell, of the Blackwell Lumber 
('o., Seattle, Wash., who has been in the Kast on 
business for some time, visited here last week 
and said prospects were good for a heavy building 
activity in the larger cities. 

Ik. H. Polleys, of the Polleys Lumber Co., Mis- 
soula, Mont.. was a visitor here last week, on his 
return from the meeting of the American Lumber 
Congress and the National Lumber Manufacturers’ 
Association. 

William H. Munsie, of the Shawanigan Lumber 
Co. (Ltd.), Victoria, B. -C., was here a few days 
ago on his way home after a visit with relatives 
in Nebraska and a trip to the East on business. 
He had been investigating the prospect for market- 
ing Canadian lumber in the United States. 

M. I). Fancher, former secretary of the Minne- 
apolis Building Material Exchange, has joined the 
force of the Learned Lumber Co., to handle their 
<ales to Minneapolis and St. Paul retailers. 





